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Factors Affecting Customer Relationship Management for Passengers at Surat Thani

International Airport
Pornapaktra Sakdaar', Siyathorn Nakphin®
Abstract

This research is a normal situation study before the outbreak of the COVID-19 pandemic,
where passenger air travel is popular and generates revenue for airlines and airports. The objectives of
this research were: 1) to study the opinions of passengers about good relationship management
between the company and the customers of Surat Thani International Airport; and 2) to study the factors
affecting good customer relationship management for passengers at Surat Thani International Airport.
The sample group was 400 passengers. Data were collected using questionnaire and analyzed using
descriptive statistics, comparing opinion levels with the LSD, and analysis of multiple correlation
coefficients. Then, the results were processed by statistical ready-made computer programs to test the
established hypothesis.

The results revealed that passengers placed a high level of importance on customer
relationship management in the overall picture. When comparing the personal data, it was found that
gender, age, and educational level were different. There are no different opinions except for personal
factors of nationality. However, factors affecting good customer relationship management for
passengers’ image of cultural organization and service quality factors of the organization regarding
response were most influential. The important factor in customer relationship management is not only
service quality which includes the management of the corporate image as well. Airport managers
should come up with measures to improve service delivery to meet the organization's customer
relationship management needs, especially in terms of cultural image and service quality in response to

customers to be more in line with the needs of passengers and service users.
Keywords: Customer relationship management; Passenger; Airport
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MazhTayauAZERNTIE N1IATZRTaAN
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1. ndnzifadudauyaan 19afid@Fanssaun (Descriptive Statistics) laun aa1ufl
(Frequency) Laz3aga: (Percentage)

2. gavulddnadn (X) dAudosuuunaigiu (S.0.) Mada ttest unzdnalia F-test Tandaldma
a | @ a a5 o o . i . A A % Aad
AemzhanduLizinTanaunusN ™ (Multiple Regression Analysis) laslditn1aiiandautslasisng
WNaNUUUAALRa NN (Enter Regression) 14d1 Tolerance uaznasaua1nINLIdudaszaasnlny
ANALARDUIMNENANAFOUVDI Durbin-Watson LNaNasauaaldAzIh

3. mﬁmiﬁ:ﬁmmﬁﬂLﬁw%aﬁmauaLLu:LﬁuLﬁwadpﬁ@mms o7 D@TInTToMun (Descriptive
Statistics) laun @148 (Frequency) Laz3asas (Percentage) LaEN1IITBLFIN UNIN N9t Lok
Todaiiuniatairuauuniudvraslasmanazmnanni lulglummaunwiainuauuwinslunis

a 5::' a v ,}’
ﬂmﬂ;aﬂaqmwmmumm@admwaapﬁmmsmnmu
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5. Han1sldauazanilsigna

5.1 HAN13298

nam13se sansausndulszndudn g ldaasaluil

1. Lfiaﬁ‘i'nLuﬂmaJﬁﬁ]ﬁTUd'suqﬂﬂaﬂnaa@’[mmiﬁmﬂl"ﬁu’%mivhmmﬂmummmﬁﬁgimgi‘mﬁ
AINLNA LUILDUINARTITB AT 62.5 LATINATIIDEAE 37.5 ATNEIAL LLa:Lﬁaﬁﬁmmumqmaa
;ﬁ(ﬂUmiﬁmﬂ’[f’ﬁ’u'%msvhmmﬂmummmﬁqﬂwgﬁmﬁmqsmha 20-30 1 ﬁmnﬁqﬂﬁﬁaﬂaz 57.5
T29g3nnn 30 1 Sasaz 40.5 LLazﬂﬁnmqﬁﬁniﬂ 20 ﬂ@‘ﬁ'ﬁ'qﬂ WpaSanss 2 uazidafTeanuszay
NIANENY aa;ﬁﬂﬂmiﬁm vlFuinsranmeanuwinmagnueg)ind fedundnmzdudiygied
mnﬁq@]ﬁﬁaaaz 72 e szaunsdinsnginiidigges Teuaz 18.3 uazgarh pinnzaudSyyies
ﬁ@“ﬁﬁq@ 088z 9.8 LLazLﬁaéwmaﬁaﬁ'ﬂmuqﬂﬂamaaQ’[@zJmsﬁmalﬁu’%msma’m’mmumu'vmﬁ
FIE) I LONANFYTIE HAFITIIWL mﬂﬁq@ Ao da1ding Aaidusonas 48.5 alusnu
(American) $aas 14.2 Lwa3a% (German) Sapas 8 SRy (Russian) Sauas 6.8 H3ILAd (France) Sauas 5
2 (China) WazNLaLTe (Malaysian) Sa882 4.3 rijﬂqu (Japanese) WazlTniie (Czech) Aaidusanaz 2.4
ganqu (British) Aaiduipoaz 2.3 saalasidy (Australian) Souaz 0.7 uazduaugarity de AAUDud
(Philippine) uazldnanineg (Bangladeshi) Aatduspaaz 0.5 aus1au

Y ¥ o ¢

2. NE‘lﬂ’]i’iLﬂ?’]ZﬁLﬁEJ’Jﬁﬂizﬂyﬂﬂ’J']NﬁﬂLﬁ%ﬁﬁﬁiaﬂ']i‘i.l%%’]igﬂﬂ’]ﬁllwuﬁ"llﬂ\‘i‘t’haﬂﬂ']ﬁﬂﬂu

v @ £ 6 1

Wi mMagne)inid wud dualdoszduanufaiunddanisuinisgndrdunuivesrineiniaou

o @ o '

wiwrndgnugind Wanaddgluanuainsn lasldanudaayegluszduuin (X =388,

v U
a a v v

$.0.=.837) laslWdrauanudraynunindilaniiuaianiizesgnd (Understanding Customer

o

a '

Expectations) mﬂﬁq@ IWanumanyagluzauunn (X =4.01, S.D.=.612) n13@aa1ugne (Customer
Prospecting) laslianudanyagluszduann (X = 3.98, S.D.=.942) FUNUTNINALANAT (Relations with
Customers) laglhanudanagluszauuin (X = 3.94, $.D.=.957) M3UTHIINTHOATTERINITU
(Interactive Management) lasl#alnudamn e %l;luifzﬂvu y1n ()_( =3.91, S.0.=1.019) n13lA 81U
(Empowerment) 1@ ﬂlﬁﬂ'smﬁ%ﬁﬂ”ryaglmm”umﬂ ()_( =3.80, S.D.=.788) ﬂﬁiLﬂuﬁuﬁhu (Partnerships)

(X = 3.79, $.0.=.053) uszmvilitamzianzasyana (Personalization) (X = 3.79, $.0.=1.013) dfiga

AUR9U
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@159 1 a;ﬂmmé’uw”ufsmd’m@ﬁLLﬂiﬁﬁ]ﬁTﬂmuqﬂﬂaﬁ'usz@”m'nuﬁmﬁu

AMNAALAT VNG 21y AU | SBIA
Sig. Sig. | msdnm1 | Sig.
Sig.

1. miﬁ@lmugﬂﬁ"} (Customer Prospecting) .165 .071 .051 .000

2. FUNUBAIWALRNEN (Relations with Customers) 152 131 018 .000

3. ﬂ’liu?ﬁ’]imiéaﬁ’lﬁzwi’mﬁu (Interactive Management) .040 .057 .061 .000

4. mudrlannumanisvasgndn (Understanding .088 .045 .069 .005
Customer Expectations)

5. MIAE1U9 (Empowerment) .569 .360 .100 .002

6. miL‘fluﬁumu (Partnerships) .951 .067 .018 .000

7. miﬁﬂﬁmwwl,mmdqﬂﬂa (Personalization) 451 212 751 .000

Taasan 692 247 144 .001

e 8l lddn anusuiusvesfiibduyanadue1s g vasglasans daznaudsdwna
011 TTAUMIANT Uazdy 1@ sail

Q’Immsﬁﬁmﬁ@mﬁu flanufaiulassindansuInisgnaaunusrara MAn U T3
g 517 Liuaned 9 wudn Sig.=.692 (> 0.05) Fauaniy HO Uias H1 atnafituin A nIaian
320U 0.05

Q’[@Umsﬁﬁmﬂq@mﬁu ﬁm’mﬁﬂLﬁui@m’smiamsu’%migﬂﬁwﬁuﬁuﬁmawha'm'mmummma
gnu)51# liuanenariu wudn Sig.=.247 (> 0.05) 33na33U HO UFias H1 atnafitd Ay NIaHiad
326U 0.05

;ﬁ@ﬂmiﬁﬁi:éﬁmiﬁnm ﬁmwﬁ@Lﬁuimmu@iamiu'%migﬂﬁwé'uw”ufﬂuawhmmﬂmu

winmagnusgind lduandraniu wud Sig.=.144 (> 0.05) Fwaniu HO Uias H1 atalidbddms

'
A

FOANTZAL 0.05

'
AA o a

Eﬁﬂ URNINAFYTIALANG1INY ﬁﬂ’l’]NaﬂLﬁ%kﬂEli’)&l@'ﬂﬂﬁiﬂ%ﬂﬂiﬂﬂﬁﬂﬁww‘]’%g"ﬂ advinaman

3

= '

WINPT @B 3011 uand9n wodi Sig.=.001 (< 0.05) 39UfLas HO Bawiu H1 adiitbimayma
giiaTiszeL 0.05

3.MINATALITZAVNIIUIVD Q’[@ﬂmi@i atfasufisld amIuImIgnAFuRUIU0IvIN M A
W TAgNESR dunwanwalesdns wud dadsmssuivesglasmslessiudadesonidenis

uinsgnandunuirash e manuummdgneging dunmansalasdnsagluszauann duady

Tassw (X =3.62, S.D.=.999)
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niddnafonITresglasmsunwansol lususasnn@nsw (Behavioral) atjluszauann
(X=3.77, 5.D.=.928) lusruvasiawnsisn (Corporate Culture) atjluszauiann (X =3.69, S.D.=.979) uaz

ludiuuasnanIw (Visual) ag’lm:é’umn (X=3.42, S.D.=1.091) @‘ﬁﬁq@ aNEIa

H (% a A€ %) [-% 1 % ) > { 1 1
A15197 2 LEAINAAIRNU TERNTNARILANMNFNWUTIZTH I LA UNINAN B DIUBIBIANT NRINAGINTT
%’uj’m 849 Q’[@] URIINYINURDIUNNTIVDINTUIHITA N VFUN T WATIRINIUTHN Wazanen Va9

vamamuwnmMag g inil

Unstandardized
Coefficients Collinearity
Standardized Statistics
Model T Sig.
Coefficients
Std.
B Beta Tolerance VIF
Error
(Constant) 2.225 193 11.549 .000
1.9NUNLATN (Visual) 137 .069 .146 1.991 .000* .382 2.621
Z.ﬁﬂquaﬂiiu (Behavioral) .089 .062 .093 1.443 .000* 493 2.028
3. MUWINUTIIN (Corporate 234 .066 .238 3.518 .000* 450 2.224
culture)

WUBLAe * The mean difference is significant at the 0.05 level

Namﬁmﬁ:ﬁmwé‘fww”uﬁi:mNﬂaﬁ'ﬂﬁmmwé'ﬂmﬁmaamﬁm‘ﬁ'd\ma@iamﬁ'ujmaag“’[mms
Lﬁmﬁ'uamuminiﬂnadmiu’%msmmﬁuw”uﬁé’uﬁiw'jwu%ﬁﬂLLanﬁwawhmmﬂmummmﬁ
g3 3579 wudn ldifiadyna Multi Co linearity lanfidn Tolerance 321719 .382-0.493 >0.10 uaz
A1 VIF 2.028-2.621<10 u§ @331 daudsdaszudazaadaadudaszniu lasdrasfiinny 2.225
AauAMaLARawNaIIRTeIaNLIzANSNInanesvesdLlTBaziviniy 0.193 laskanmasey
Wud1 J61 £=11.549 uar Sig.=0.000 lasnanisitazhnanasladanadliutsdaszniatase
Funnanmalodng e 3 dw leun MITUFAMNILAIN NTIUTIBWOANTIN UAZANTIUZA U
AWUTIIN agﬂmaamwé’m"tﬁﬁaﬁ

1. @wnunIW J61 £=1.991, Sig.=0.047 < 0.05, Beta=.146 a31/lddidun13saniy H1 nis
ANUNIBAIN ﬁﬁ“n%wm%umn@iams%’uj*umQT@Umnﬁmﬁuamumﬁﬁmadmw%msmwé’uw”uﬁa”uﬁ
32WINIUTHNUATNAI T8N0 INAB UMW T g T ) T E Taon1nddouudaslunisuinig
ANNFNWUTEUATRIIUTENLAZaNAD Lﬁ'ugaﬂfu 1 wihsaasgw sxlnadanssuidunwansainig

4 a & .
My WRBULURIANTY 0.146 RIIBANATIU
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2. duwnfnss fidn t.=1.443, Sig.=0.000 <0.05, Beta=0.093 &y ldiidunssaniyu H1 nie
Wo@AnITY ﬁaﬂ%waL%auaﬂ@iaﬂﬁs%'ujmaa@@Umnﬁ'mﬁ'uamumirhaamw’%msmmé’uw”uﬁé’uﬁ
TTWIIUTENUATENAI T8N I8N AI UM T g T ) T H Tasn1sddouudaslunisuinag
ANNFNWUTEUATTRIIUIENLAZaNAY Lﬁ'ugaﬂfu 1 wihsanasgw sxlnadanissuidunwansainig
wo@nssu wasuuiaiiudu 0.093 WHIBUIAIZ N

3. dwiausin {61 t.=3.518, Sig.=0.000 <0.05, Beta=0.238 a1 ldindunsvaniy H1 wis
TR UTITY ﬁ'ﬁ‘n%waL%dmﬂm'amﬁ'u;?"naa;ﬁ@ﬂmﬂﬁmﬁuamumstﬁmaamau?mamwé’ww‘"uﬁé’uﬁ
sz inuIENLazand vesrinemAs IuBIUITIAgTIE )Tl la sn1siddswudaslunisuinng
ANNFNRUTEUA TR IILTENUAZaNAT L‘ﬁ'ugo‘ﬁu 1 wihpaaIgw axlnadanissuidunnansainig
Jauzsaa wWasuudaafindu 0.093 RUIBUATFIN

syduaniinasauauudziunanidin Jadudruniwansalvesasdns auldun nwaw
WOANTTNURZIRIUDIIN ﬁowa@iamﬁ'ujmaa;ﬁ@ﬂmilﬁmﬁ'uamumiri"uaamsu’%msmwué’ww“’uﬁ’é’uﬁ
FERIIUTENUAZANAITIT A UMM TR ) T0E lasnwansalasdnIn1a T eI
fanTwagiga 1098931 Aa MWANBILIANTNNINBNN wazgarine fa nwanwaladAnININDANTIN
auinay Tesnsftumeanymaadian 0.05

4. FwTunslienzideyaszauniiiuilasnuvedlasans duguniwyinig ayulddn
mmﬁismﬁufmmQ’I@ﬂm‘s@iaﬁaaﬁ'ﬂﬁﬁ@iamsu'%mignﬁﬂé’uw”uﬁmawhmmﬂmummmaqiwgi‘mﬁ

dugunnuImiagluszauann duadolassiu (X =3.80, S.0.=.959) lasdnadslasyinvedszaunis
Jujpasglasasdedadodiugmainuinig ludusesnudugUsssuvein1suinig (Tangibles)

v

unfiga Wanudagegluszauuin (X =3.94, 8.0.=.911) n13iuidanisliaiusiulaungnen
(Assurance) agluszauann (X= 3.82, 5.0.=.974) myTudannuTaiio (Reliability) agluszauan
(X=3.76, 8.0.=.919) nM13udan1inauauasdagliuinig (Responsive) atluszauuin (X= 375,

S.D.=.995) uazm3iudamadilauaziangné (Empathy) (X = 3.74, S.0.=994) @‘%ﬂ‘ﬁlq@ AN
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H [-% a A{ % (- 1 Qo v a { 1
A15191 3 u,amwamauﬂszﬁmﬁw@aaummamwuﬁ‘izmwﬂﬁmﬂmuqmmwmmwaaaa@i‘m NRIND
Giamﬁ'uj’mada’lmmmﬁmr‘fuamumitﬁmmm‘su’%mimwé’ww‘"uﬁé’uﬁsxmwu’%ﬁ'ﬂLLa:

anen BasThamasuwnMagnsgini

Unstandardized
Coefficients Collinearity
Standardized Statistics
Model T Sig.
Coefficients
Std.
B Beta Tolerance VIF
Error
(Constant) .025 115 .218 .000
1. masugdaenuidugissw | -073 047 134 | 1580 | .015 346 2.892
2BINITUINNT (Tangibles)
2.msﬁ”u§siammv;'n,°‘ﬁ"aﬁa -.013 .041 -025 | -.308 .007 .361 2.768
(Reliability)
3. MITuzAamIneuAuedde | 121 039 | 256 |3.079 | .002 358 2.790
Eﬁ‘ﬁ".i_l?mi (Responsive)
amsiufdemslienudule | -013 | 036 | -027 | -374 | .009 461 2.170
Lm'gﬂﬁ"ﬂ (Assurance)
s.Misufdenadnlanszian | -029 | 035 | -059 | -829 | .040 494 2.023
Qﬂﬁ’] (Empathy)

WuneLie * The mean difference is significant at the 0.05 level

wamﬁmﬂzﬁmm&uw”ufisijﬂaﬁ'ﬂﬁmqmmwu‘%mimaaad@i‘ﬂiﬁmwa@i GURPETRETER
;ﬁ@aa’mﬁmﬁ'uamumirﬁmaamsu‘%mimmé’uw”uﬁé’uﬁizmwu’%ﬁ'wLtazﬁﬂﬁwmadﬁwmmﬂmu
winmagnegind wud ldifadyn Multi Co linearity lauiien Tolerance 32114 0.346-0.494>0.10
LAz VIF 2.023-2.892<10 waa431 saudidaizudazardaadudasenu laga1asfinny 025
@hmmﬂmmﬂﬁaummgmmaaé’uﬂixﬁwﬁﬁnmawam”mﬂi'éas:whﬁ'u 0.115 lag AN INARDY
wud fe1 t=218 uaz Sig.=0.028 laswamsianzvinanas ldiiauadiudsdaszniadavaugmnn
U3M3989096n5 11 5 dn leur

anuduzuUsinaenisuims aNuLTate nIaausueddar [ TuIng m3lwanuaulaud
anen waznaitnlauaziangnd agﬂﬂmammﬁmvlﬁﬁmf

1. enuiugdssuveasnsuins e t.=1.580, Sig.=0.015 < 0.05, Beta=.134 a;ﬂvl,@‘f'jfl 1uma
gaNil H1 niaanudugdssuvesmsuins ﬁﬁwﬁwm"’ﬁamﬂ@iaﬂwﬁujﬂnaa;ﬁmmnﬁmﬁ'uamumsrﬁ

PINTVIANIANNFNNUTIUATERIIUTENUAzgnAaIvie IMAEwII T A g 0l laons
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Lﬂ5ﬂmmaﬂummLﬂugﬂﬁsswadmw?mnﬁuga%u 1 WhBN1933% ANAAa N TTUZI UGN IN
vSmyasassnaufsriuenuindefie Wasuulanfindu 0.134 WHIBUIAIZ W

2. amusLiiatio e t.=-.308, Sig.=0.007 < 0.05, Beta=-.025 aydlddn iunswansy H1 nia
awidati ﬁﬁw%wm%ammiams%'ujmaaa“’[@ﬂmnﬁ'mﬁ'uamumsnimaan’mu’%msmmé’uw”uﬁé’uﬁ
niauTEnuazand vesviamaswnmmMdgnsgind Tasmawasuudasluanuingade iy
ga"fu 1 AUIBNIAIZH ﬁ]zﬁwa@ianﬁ%’ufﬁmqmmwu’%mwaaaaﬁ‘mﬁmﬁummuﬂﬁaﬁa RICINIE
\ANTw 0.025 WLANATIIN

3. mmauauaa@iaa"‘l‘*ﬁu?mi @1 £.=3.079, Sig.=0.011 < 0.05, Beta=0.256 agﬂ"léﬁw Wwns
BaNIL H1 Wian1snausuaddanlTuInIs ﬁ'ﬁw%wm%amn@iamﬁuj’mmé’l@ﬂmiLﬁmﬁmmumitﬁmm
NMILTRIIANUFNRUTIUAznIILTENUazgnd1zevine M as umwTdgnegind lasnis
Lﬂ5ﬂuu,'ﬂaalumw%wmmwué’uw“’uﬁ’é'uﬁi:wj"mu‘%ﬁwLLazgnﬁWLﬁ'ugd"fu 1 nIBNIATPIN AxlNadans
%’ujﬁmqmmwmsu’%mwaaaaﬁ(ﬂnﬁmﬁ'ummauauaa@iaé'lfﬁu‘%ms wasuuasAndu 0.256 niian
AT

a

4. mslianusinle urignen 61 t=-374, Sig.=0.009 < 0.05, Beta=-027 &yld 41 dun1s
HaNTU H1 ﬁam{l,ﬁm"mﬁ'ﬂﬁn,l,ﬁgﬂﬁw ﬁﬁw%waL%amn@ian’m%ujmm@mmnﬁmﬂ”uamumirﬁ"um
NMILTRIANMUFNRUTIUAznIILTENUazgnd1zevine M as uwwTdgnegind lasnis
Lﬂﬁiﬂuwﬂmlums‘u’%msmwué’uw"’uﬁé’uﬁszmwu’%ﬁﬂLLa:gﬂ@TﬁLﬁugﬂgﬁu 1 BHINNAITIU ANadanNT
%’uj’ﬁmqmmwu%mwaaaaﬁﬂﬂﬁmﬁ'umﬂﬁmmafuslaLLﬁgﬂﬁﬂLﬂﬁﬂuLLﬂadLﬁuﬁu 0.027 WY
AT

5. Mt lauaziananen fidn t=-829, Sig.=0.040 < 0.05, Beta=-.059 &71/ld91 ilun13zaniy
H1 ‘Iﬁ%aﬂ’]iLf’llﬁlLLﬂtfﬁTﬂQﬂ@T’l ﬁﬁﬂﬁwm‘ﬁamﬂ@iami%'ujmaa;ﬁﬂﬂmnﬁmﬁ'uamumirimaamiu‘%ms
ANuFINBTaRATERIIUTENLAzgnATa s mMasun M ATy il la pmadasuudaslung
UIMIANuFNRUSaudTzRIIuTENUazand Lﬁ'uggaﬁfu 1 Wiiea33% xiinadan1TTuienua N
miu‘%mwaaaa@i’nuﬁﬂ'sﬁun'ﬁvﬁﬂmLLazj’ﬁ?'ﬂQn@Tw wanuuiaaRudu 0.059 wiipanaIw

ayUnantInaseuauuAzIwran ladn Jadpduguainuinizzasasdns suldun anadu
FUITNT0INTLINNT anuidaiie minauauaddan lTuInT mﬂﬁmwﬂ;ula]LLﬁgnﬁﬂ wazn1sidnla
uwaz3Inandn dawa@iamﬁuﬁma\‘iQ’IﬂzJmnﬁimﬁ'uamum‘szﬁmaamin%mimmé’uﬁ'uﬁé’uﬁizmﬁw%ﬁ'ﬂ
wazanA1zaIvine MAEI UMM TIAgI B ) IIE Iﬂﬂqmmwu'%ms“uaaaaﬁnnﬁmﬁummauauaa
inTwagiga 7098981 Aa Qmmwu’%mimaaaaﬁnnﬁmﬁ'vgﬂﬁﬁwaamsu’%ms 3098911 AD ATLN N
‘]_J%ﬂ”li“lladadﬁﬂiLﬁﬂﬁﬁuﬂﬁilﬁﬂﬁiLfﬁlﬂLLﬁﬁfﬁTﬂQﬂﬁ’] J098931 Ao Qmmwu’%mwaaam’mlﬁmﬁ'umﬂﬁ
ﬂ’J’]llNdualﬁ]LLﬁQﬂﬁ”l LLazq@ﬁm Ao qmmwu’%mwaaaaﬁﬂnﬁmﬁ'ummmt,%aﬁa AURIAY
atnfiviud Ay Iadian 0.05

5. Ay ndwanaa uwuin Q’[@sJmiﬁﬁmmmﬂ@hdﬁ'ulﬁszé’ummﬁmLﬁuﬁﬁ@iamiu‘%mi

anddunuszasria masuliuanednu ednalivndaynseianazeay 0.05 snciududyna
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ﬂaﬁ'ﬂﬁﬁwadan’mu‘%msgnéﬁ&'&ﬁ%%ﬁ'%ﬁ@ia;E[ﬂﬂms% !
a51971 4 mywsglenuduRusIzaidulsiToduyaaaiuIzauaNuAaIEY
ANNAALY LGl 21y | szAunsdnsn | dzn6
Sig. Sig. Sig. Sig.
1. miaﬂmmjﬂﬁﬂ (Customer Prospecting) .165 .071 .051 .000
2. FUNUBAMWALRNEN (Relations with Customers) 152 131 018 .000
3. MILSWIINIIROENTITR NN .040 057 .061 .000
(Interactive Management)
4. mniﬂammmwi’waagméﬁ .088 .045 .069 .005
(Understanding Customer Expectations)
5. MIMAEmw1a (Empowerment) 569 360 100 .002
6. m3Lduiudn (Partnerships) 951 067 018 .000
7. ﬂ'liﬁﬂﬁ’La,W’l‘:Lmzﬁm_qlﬂﬂa (Personalization) 451 212 .751 .000
Taasw 692 247 144 .001

ayuladn anudunutvesladodinyaaadiudni g vasdlasans Usznaudie druwwe o
FAUMIANT UAZHYTIE
dlasasnfiwedninu fanufadulasrvdeninsgnddunisvasria1manunma
guIni liwandafiu wuda Sig.=.692 (> 0.05) T9uaniy HO Ufias H1 adelidddynisaiian
3@y 0.05
dlasasndongdninu fanudaiulasmudeninsgndndunisuasria A a
gu)Iind lduaneenn wudn Sig.=.247 (> 0.05) F9weansy HO Uias H1 agelinbdayneaian
J2@U 0.05
Aa o 2 P A = ' Aa v o o & '
dlasasnfizaunisfinm Sanudaiulassndanisuinsgndrdunuizasrine e
W dgn ey innd lduaneanii wod Sig.=.144 (> 0.05) Fspaniy HO Ufias H1 adnalibddgms
F0ANI=AU 0.05
6. MNTalauauuzaug vaidlasans Idaiauauuzdrunnansniasans lasglanasianain
a v %3 > ] U QI g o a [ v
p1milasssnvdiudplifienariusdy munzaudensldinuinniadu duiu 6 o daduiannas 24
FDNUNDATAAITHUNUILLANNNTIDA IRTALIU F1UIU 6 N8 AALDUTDHRZ 24 LATAITVLILBNANSLALETT
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