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Case Study of Moo Deng: Digital Marketing That Created a Viral Phenomenon on a Global Scale

and Its Economic and Environmental Impacts
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Abstract

This academic article presents a case study on the phenomenon of "Moo Daeng," a pygsmy
hippopotamus from Khao Kheow Open Zoo in Chonburi Province, which achieved remarkable
international success through digital marketing strategies. Specifically, the use of "cuteness marketing"
and meme-based marketing strategies via social media effectively conveyed Moo Daeng’s charm and
uniqueness through creative content, resulting in rapid viral brand awareness worldwide. This study
analyzes the key factors behind this success in digital marketing and highlights its economic and
environmental impacts. The Moo Daeng phenomenon led to a fourfold increase in tourist numbers in

Chonburi Province, with visitor totals reaching 1.4 million in the second half of 2024 and an anticipated
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2.5 million by the end of 2025. Statistical analysis reveals a strong correlation between the growth in
visitor numbers and the use of User-Generated Content (UGC) and Meme Marketing strategies.
Additionally, revenue from ticket sales and merchandise increased significantly, totaling 12.9 million
baht within just 19 days. Key strategies contributing to Moo Daeng's digital marketing success include
real-time content creation, the use of creative hashtags, and continuous engagement through live
streaming, which fostered a strong sense of audience participation. Economically, digital marketing
through storytelling significantly boosted income for local businesses such as financial institutions,
hotels, and retail shops. Environmentally, the campaign fostered brand attachment and promoted
environmental responsibility, enhancing brand loyalty. Moo Daeng became a symbol of the success of
endangered species conservation projects, raising public awareness of wildlife conservation issues. The
findings of this study suggest that distinctive and creative digital marketing content not only sustains
viral momentum but also effectively enhances both the economic and environmental value of a
brand.

Keywords: Pygmy Hippopotamus, Digital Marketing, Economy and Environment, Viral Marketing,
Meme Marketing
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oghasauney Tnswduaademilaenadostutihmneuas amdnvaivowy udsnsiiufduiusiugian
Fesfiasaassdiitioatisanuduiusia venand matlostunrudssdiulaues Wy nadaaiay
UaensouaznsiadeutayTesisasinae %Gzhaam{]zy,mﬁamﬁm%yu nMsnaaRdvadnduedesiefinsands
mndnsnausumardnnisesaiionndn fazaunsnaasslovildeedBuasivszansnm

Usingnmisal “wyeis” 1udeehsiiinaulaves Inineinisunsnszaighia Jsedueindausinasuys
demitanansanseduensual adeeusevanala wavdaaiumsiidrusiuneding auufaves Tuea
STEPPS Jonah Berger (Berger, 2012) ‘ﬂa%’aﬁﬁmﬁﬁﬂﬁmLé’dﬂawﬁ‘]ummmvl,a%“a laun anuulsnuaraAw
g0 Anseduanuidniduguie "Aww Effect” msiidusinvesyurussulay iun1sTiuaznisusideya
anuanansalunsuistiudszaunisal Feinlivuesntuiinamuasinounsse uazusegdlavnamgingsy
W Aundamanelonia (FOMO) fivinlvigausenniiumalusaionuies

roufinyisagldsumnuien mudnidauider diliifgneiilansiulunisfageinyiondien uide
ﬂaawﬁmimammmmiﬂ (Cute Marketing), N13naaiisl (Meme Marketing) uay mimammmuamwmsﬁ
a§19%u (User-Generated Content - UGC) ‘VI’]I‘VI‘VilILﬂﬂﬂaWEJL‘LJ‘Llﬂi”LLﬁhiﬁ%iﬂiUﬂ’J’]ﬂJﬁiﬂﬂ]@EJ’NLL‘WTVia’]EJ
38370 SpringerLink s¥y731 mimmmbiammsmﬂivﬁlqumniiumieuaﬂuawjmim Tagtanizly
onamnssuunty Seaenndostunsdvemyfeivasiiuseldandidiuazduiiissanldegswmana
WoNAINT UWIARA9IN The New Logics of Viral Media §ati131 n15ia3 04 (Storytelling) WaENIINTEHU
o75un] WWudlafeddnivilidemnaneidulisa

naildusumesfuilaaiiuledeaiifio amuuin voufjnsildnsi (Engagement Theory) 43e
duailinssudlafavmesegisns v menmadadide (Storytelling Marketing) miwmmluim
\DuilesduTuunszdmis winaefudydnvalvesnuguiazauduliia uenanKansenUNLATYEAaT
Faoifinseldlituaudnivazgsfafifetonds Smsiidais nansenumadunden Tnslamzves
wanadnfiAnandumistestunyse Faoradunuvinmedidesuimsinnismuglufuaudisaves
Lmemﬁ
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nsnsefuAsgiaLargaamnssIvesUszmAlny g3Rauaresinsdu q anmnsnthuuamailuusuldiiioans
wansznuigedu wu nsldausninediiuiandiuaznisaitannud oulsanisersualfunguitinag
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2. L‘ﬁﬁ]ﬂ'\
2.1 nMsmanarnudedenussulatiluuususuydedsinasziulan

Tugaddnatagdu msnanrudedeansouladieifuinieadled Ay iivheaiisnissuy (Brand
Awareness) Lutiulatuusnuesnisvhmanainddviauaznszdunnuaulanngeuldesiemnida deiold
nfildseauld¥uneta 1wy yanadalndusnad 2024 290 New York Times W Video of the Year 91
TikTok Awards Thailand LLﬁzﬁWﬁﬂQﬂ%ﬁﬂif‘uu Google Trends 2024 A Year in Search 2024 & avilek
naneiu iavsinddaualauasinmululndoadifvosnaunsvas vuediortu inoy 10a% Aalld (Usena
Tne) AldfigumysidldlulamesiFos “Disney’s Mufasa: The Lion King yihen: ey ladeu Av” vazideaiu
fnsfvieyaveausim Tadley WUszmalne) $1n daud 1 unsias - 16 funau 2567 e “mydie” 165y
AMNTENNINDN 205,730,852 engagement (10 NSEUADS..., 2567) LLaz%a;gaiuifuﬁ 19 SuAN 2567 @UEn
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Fousuinyioadioannnnin 250,000 Au finvieafisaadsseuiulnain 3,000 - 4,000 Ay tHu 12,000 AU
UneTugedis 14,000 Ay luhsunanau 2567 duangld1uusin 299,034 au lngyas 3 WFaufinuLn vilradng
57610N31 40 SMUUM (NTLUE VLA, 2567) ﬂa'nﬁaLLaﬂaﬁammﬁﬂL%ﬁflul,%w%mmmaaLLﬂuLUmﬁﬂﬁﬂmu
ﬁ’ﬂviaﬂl,ﬁmﬁmuﬁmﬁ%LmL%aLﬁu%asjwﬁﬁaﬁﬁm audnSaiiasieudnen nvesnisnannavialy
mMsaiensEuansiuTiosiiugmuaulalusyiuaina

Fulddaannsdives “mde” naedulsalunsnhehudedsnuesulay iadelneuazdedaszina
salinnuaulaluauhsnuasiauivemyas auvhlidiuusuavianvaiedisnsinyiwauglusiundun
uazuinsetwiaiiles lnsnavifleuaz mndevemyisignuuiesseidesvudednuoouler naneidy
Haduddniilinyslssunmuiouetesing nglideddfununmsnaingdunisamurinisaain nsi
ADULUAAINITOAUNINTZINEDYNAINVINHIUNITUYS v‘i’flﬁl,ﬁmﬂigLLah%'aﬁﬁdam‘J’:wmﬂﬁyﬂuﬂizmmt,a:j
snaUsine wieuiuilgadresmnuiidiusan (Engagement) ﬁqmm Fadunildluildendnuesnsiniseann
vudodinueeulat niensmainddvia Tnsuiunislidedenueeulatgivuialan nagnsadvasea
UsgAviBam 1y msdeasiuurluaduituunanwoiuseulal miafrauusudiisenndesfuguuazai
L%'aﬁ'umaqé’w warnslifovniidaasunisiidmsnluianiie (Liang, 2023)

UBNANANTAS1IANNAUIIUAD "L’J%’asuaqmﬂwﬁ"aé’aasﬁauﬁﬂamamqmimmmﬁmmmL%MIEJ@LLUW&L%’T’]
fugessmiilansiu Tnofinaneuusudisamvhuauaiugiss 1wy wsusemsdnd wandasiiogunm
LLasﬁuﬁﬂaﬂalméﬁﬁ’]Lauammm%’mmxLau'ﬁsuaqm LA9BBNUDY1IES19dTTA v‘fﬂﬁmﬂl,é’uf]uﬁiﬁﬂasm
unsvans Tasnnsasnanissusuusus (Awareness) Wisaienissuuasisgaanuaule sudsnseduliday
p81NAARINF DL 0 e 19T Imamﬂﬁ’%’agaﬁ'LfJustIwﬁNmLﬁyamﬁ'a%’wmma‘ﬂ% (Sengupta, 2019)
AULUIAA ToFu (Top of Funnel), MoFu (Middle of Funnel), BoFu (Bottom of Funnel)

Sales and Marketing Funnel

I _‘;;"‘Iu unnel
Goal:
Generate Leads

Create Awareness

TOFU
Middle of the Funnel
Goal:
Convert Leads to Prospects MOFU
Aide in Research
Bottom of the Funnel
Goal: BOFU
Alde in Decision Making
Develop Buying Intent
Convert Prospects to Sales Qualified Leads

S

m‘wﬁ 1 Sales Funnel
71 MarketingOops (2018)
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2.1.1 ToFu (Top of Funnel) - AWARENESS: 1un1saianeuimuanssgaaiuaula iy aduidle
TadavSolwadnmundndvinliausnuusud egeiinandreduimidsldnagndvnansaanildanuiingn
(Cute Marketing) way nagnsnsnaiaiild fiu (Meme Marketing) Aaaualalundausn

2.2.2 MoFu (Middle of Funnel) - ENGAGEMENT: wiumslvdeyaifisifislusuuuuianzdn wu 3dle
paUiRTovemIA wasfiBwmendnsnszdululidnfeannifistu donslaianuydanasn 24 $2lue iile
afuweansdiisanuindnuiedguamiit udnturesds afunnuindedouwnsfgarilignén
finsantodudagieasedy

2.2.3 BoFu (Bottom of Funnel) - SALE & LOYALTY: wiunsviilusludu vdedaiaueivawing 4 e
nszdunsinaulate wavasserudniveuusudlusmgida

anudSveamyfauandiifiuinnagnsmsaaailddedsauesulal funumddalunsairenszua
waraudnSalitusususluszaulan Tnewmmeznisldunannesuetng TikTok way Instagram fianansaadns
AounudliFadedaganuaulaaingvuialannisnnnagnsnanuifn ToFu, MoFu uag BoFu %aely
wasainiagnenguitvanglasgiaiuss@vsnin nieuade Engagement waglonalunisiiulaniegsna
ogedafulugaddvia

Snitadninenveanisunsnszarslada (Psychology of Virality) a%‘madw@ﬂuﬁLLmIﬁmsz%Lﬁamﬁ
nsgAueul deasun1siidiuiunediny uavasvioudnanuyalvaanuiad (Berger, 2012) ngluwa STEPPS
Fliiusn 015ual (Emotional Triggers) Insauundnues "My nszdulvlinnsus Yauzdi Social Proof
iaueenildiusiuiunszua (Cialdini, 1984; Przybylski et al., 2013) ﬂaumu@?ﬁﬁmwammmL.Lasdwm'a
nsus 1w 3Aledu TaeisansEUIuNITUNInTzaTe (Kaplan & Haenlein, 2011) wagaatie nisazsioudan
HuasUUslmAnnsiduslussuge (Tajfel & Turner, 1986)
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q
aa o

& o ¢ v o o i Y a aa o =
ﬂqiﬁaqﬂaaaﬂﬂﬂiaauvlﬁum@ﬁ%%LWQQLLi\T“UULﬂaBUIWQJELuﬂWiﬁi’NLﬁiwﬂﬂﬁ]EJqﬂ@ﬁW]a; IUQﬂﬂﬁlwa‘U 2024

v
L

MsiEadeANeaUlataInyiilan swudsusemalnenasnrateUAn ULt uilnul Ui usaiiias

q
o o

msaaarudedsnuesulatl (Social Media Marketing) lénaneiduussiuindeuddallumsinuiasugiayn
fava esnnaunsainfs{uslanldegianitwnazsiaa wazafrelfduiusiugndildegiedl
Uszavam wuieniuusngmislhianuidsiinaneiliu Mascot wag iconic vesUssmelng nsmanndedany
ooulavvemyisgussduindeulnilunisaauasugiiogadava (uiedng quasley, 2565)

nsaduangyiidugausvesmsiienimuazninaiies (Storytelling) Uudednusaulay Hroains
nssuiluasnilaglifeddfunugs waroirsvgRatiasduniafiuduressunutinvioniiordsdmadise
wiswghagusnluiuilasnss wu msdrsnuluniauinig nureesiisen wegnnsuuds guauiosiuld
nseduavgianisieiisalinisvieuisndseuinylae enfiidu lssusuuasiaosn ufinina "Moodeng
Staycation" ﬁmmmﬁmﬁﬂ%wgﬁﬂ Usslewtiannnsiiuladivldogadnieau Sueims Sunevesitsyan
wazUImstiiieasing 4 ansauiiusield ﬂszmEJmmﬁaﬁwjaﬂuﬁuﬁié’aEJ'NE“J"aﬁu UNUIMYDINTAAINTD
ooulavuarmssudlefugsisvunnudiisvesysanainnislidessulatledsiiuszavsnm aauinleuas
amefmsunsinudedseussuladaunaneifulfafifsgaanuaulaanidusagsnUssna

n1smanaiilomfifiuszAviam (Content Marketing) daelyt "nda’ lulduadn luaudnidndoly
uinanedunusuditigRamuuaz uiialavmuseime

ﬂaqwﬁfwé'ﬂﬁﬁﬂﬁmﬂLéfdﬂizaummé’wL?ﬁ] 18un nsiases (Storytelling) ﬁa%ﬁqm’mgﬂﬂ’wj’mﬁaﬁn
finseduonsunl lomiigl¥asreliu (User-Generated Content - UGC) flialonalsifiauidrusaulunisadng
LazuvIRBUWIUA 19U AAUTRLe viFeuruensn MInanmsuily (Meme Marketing) Aildinmanuazimsusiifa
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dienseuliAnmsus nsmanasuBumgiouwes (influencer Marketing) fifsyaraiifardes iy gyuiues
vseduvlgiougosmudn JunYglusium

uenand Hafinsth nsiinyszansamnnséum (Search Engine Optimization - SEO) aldiitevinls
ﬁﬁauaﬁmﬁwuLﬁaﬁmé”uﬁwuuwamﬂa%mmsﬁum mslavanulgfisaiiiiy (Social Media Advertising)
YIYYYENTY LLamuMwmmﬂmumﬂamﬂwmsﬂmamumum uazN1T3LATIzsTo3a (Data Analytics)
mﬂmm%L'wam’;ﬁlaaqumﬂﬁmmmmm zUTunagnsividuse ammwmmﬁuuwaaWﬁ AelAsugiiaviesiy
WAuladuagredniau tnvioafivufindu 4 wh mvmuiwlmmﬂmm 9113 uATvRssEAn NounsEeLila
Fug Tsausu $1ud wazuinmsouds uonand Sufaausamilenisgsiatuwusudsng 4 damaliivenu
Fudnfintunsddnuduandiidiuin nsnanddviaildnagnsnismaradomegieasuasas arursaai
yammaasvgiatazduimdeumsiainlussduviesdulsegisiusyanam

et wusufssiaaneseiulenauazsmnuiumds Inedinsutsnguosnidudel uusudaudundy
wazlaialnduasiadoausedu uaniUsy "Moodeang Capsule’ 7ikuauurdnuazifufingfud windon
seariiluaiifadAduaessuluielnngnguinuazTosu dudgulnauilnrewnitaziadesiudainen
mydadundidunesliliduiguing vilnasy Sndadsgninluadueugiveniualifiouazninigu
furdafiouiuaatu maldiaeiife

Tugmamnssuwmaluladnuuazueundindu nydssinglunumudniuazanninosum daemndy
BerndwdBnviadsdl nadifny1ves MOODENG Meme Coin @9u191narufionvaviss wsstuind outlld
vereglanadiangraiuguuun sensilinga "MOODENG” wisaiiuuuia3etne Solana Fananeiduiiauls
vosthawmuilan wisgivszavaudiiaossnnddaonagns Decentralized Finance (Defi) iafauy
Wianesueg1e Pump.fun kag DEX iU XT.COM wag Raydium iliidndsinamuladiie. Meme Marketing
wazloideadifie Tfunanwosungne Twitter, Reddit waz Discord @519nsgia FOMO (Fear of Missing Out)
Tieuiudowden innnudinndriasnaalomaniovssaunisaifia fsoravilfiAnauinavieddntsl
avleftnuodsléfidonion (Tanhan et al., 2022)

nsnwLieaiuRaliu K-pop oehs BTS (Liang, 2023) uansliiiuiuruaduiinuliuiiezusiidonuite
afanudouloamsdsnuaragiioudinuresanio WuderdufiAetulunsdves e’ figauddn
L%amimﬁuLﬁammum’mm%’ﬂLLasmmauﬂamuLﬁaLﬂ%uLﬁUuﬁmm’“ﬁaﬁﬁﬂmLﬁ'mﬁ’umaﬂamﬁamLLsﬂ
weileunuien (Aaker, 1997) IgafULUTUAYARNA W WUTBIAUSENBUNNNTLRILAY AT AN TATY
nsadrsmnuduiusfuguilaaduadennudiiavesnoumudida wudeddud BTS lduurdnvos
"Emotional Branding" tilaad1anisidienlesiuwriuaduninuaneiuasaoumusiifiaumnennsinssidedn
\Aerdunagnsfivszauanudisanazunoudile nagnsiivinld vy es" waz BTS Uszauanuduiade
nsnseduensunivesvn adeaudanidaudan Iunanrlefuiimngay uasiadesiingale Heaoensdl
918 Social Proof kag FOMO lunisnseanenseua W%@N%ﬂﬁ%’]ﬂ‘qu%uﬁLL‘ﬁﬂLLﬂi'\ﬁB\i’]uﬂﬁgEJﬁ’liE]Ej’NﬁiaL‘ijEN
thnseaeaunsnhunaaidluuiulfiiedulemalineunudinaedulsa

uniSeunazteiausuuzuulinanisnaindedsaneeulatve iy fsagieuliiiudsdnenmueanisly
ningnsviesiulumsarsyarfinrunsnseduliausnmswiiunudenurudedinuesulat dalsiiios
dmadsoiasugialuiiud widssensgduanutumansfuiitienssfuassgianansuasnaden el
mMsdeansmanaauuuaFedinaisinegaitfddyaunsaainsnsidolesludinseinguilaady
A518UAT (Mavilinda et al, 2023) N34 0815139451790 Moo-Deng m'mLLu’Jﬁmﬁamiﬁms’nﬁﬁﬂmm
(Purpose-Driven Storytelling) Tusulaswgsaunsaitiufisnsduaiunsvieaiendsoyineiadaneldls
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YUy Mawandudazuing msafslunagsiafiatuayuaudsduaiug funisaisnunazifiunuan
maswgRsluriesiusgnadsdu dwnmsnsmaaiavialuussgndldfuninensifegidauinluszezen
2.3 a¥enapnuAULUTUIWS aNd e IR UR AYaUAaA wInd BuUNSAMARDTA NSLARe "L
guluuasranaudnilannden 1§ sumnuaulaiduivinuasdofinmszduuunni Wessdns PETA
(People for the Ethical Treatment of Animals) uwaasmsaifindumsinzaswasiansdnflusudng ndou
Bendedlifudn s Vssiuigausenennuauladesdvsdnd audbulumseying uagnsldidng
Tumsadanmsnanaiiedinuriufdaunansledy adulssifuiinsinszietissousu erfilvudefinm
AnBdnd: yuneues PETA Auunumanudnilng PETA Bandnnsansdad fimslasuiadamluduiidanmy
593313 egalsfinuaudniUandeBuduinmameiugdnfndayiug 1wy sulvuass Tufinunutae
Josfunsgapiug uazadrsanuimnudilannamsisavuwiuns@nvuaznsieuiiondeying Uszidiuil
PiFuisunumosudnlunseuinddaiuasaruddguesnismaunasswininiseyntuasvsdns g
ASlATUNIINANTNNBETRUMY

vy Aunsadsassduaugmsmataiiedany nszuanlesisves "mye ldgninungnagns
M3RaIARITEa wazAuSulnveUdodiauLarAIndauvedaening (Corporate Social Responsibility: CSR)
TnguTonuunslugjesna Tops lédaiuasiuay "TOPS x Moo Deng & Friends" fildausainevesmyiisaing
anuaulanaenszdumiduiunniuilon uauigiiussnauluse Collaborative Marketing: A1usanile
fuaudniidanden Wieahunmdnuvalnseyinvuasisgangudmneildledunedey msihianssu
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meldvsdnldaduayulasiniseusnddniiuasiuyiuiiegeords lunisuansnnuiuiisseudedsnues
U3Enty uenanuTEasdedldvanuiandunisadeasyluideeuud difesadmatladlenouunugie
v Fesdniugsioegrsdsfunasquanaysslovivesiidnldidode (351d looas uavyyau nweUsziiug,
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"manda ienszduliiUslnafidntn vakuustuiinvionoumudiflela deannsadhdeaudiuaumn
Tuszornandudu
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dviddniuaznsousny defivmizes "muids wansliiiuiseuvmelunsmeannaserinsdvsdnituns
ousnvuazmsaiInuAMaATEgAa wuMeBululdRe nsnaumaunsmeiusdaniluaudainiugiu
nsiunAufiogerdelussauvd (Lemieux & Pickles, 2020) nslHimaluladAdsalunisliauuasasng
mnuRszmtindiniUszamy metauanasnsquadnilumudnioiiatunaiiernuvasnouaraunndin
i nsdlves "wysa’ azvieuliiufmdswesnsnainddva fanunsaaisrnunsewiiniuniseysnuda’ Tu
vunfeafufifeuseduldudaieafuansdniuasanumngauvesnisuansdafluaiudn muﬁlmﬂ@gmﬁ
Sududosordoaudaniionnyndieifioadauumaiidsdu auna uasduusslomitaredn? uyud woy
szuuiinelag sy



254 | Journal of Management Science Review Vol.27 No.1 (January-April 2025)

nsUsgnduiusaisialuniseusnudnivn dunseuaninuises "yne Fulduaseanaiudnila
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4. 93AAN3 T

Digital Marketing

| 1 2 | 3

Aware Adaptive Acquired

Economic Environment

il 2 psAanuiininlaannisfnwinsdl vy luusunveanisnaindivia

Tana 3A 2E fiagviourud dguesnsnauraszninagnsmMInanLagnansznululifng q
Falk- 3A wiseenidu Aware, Adaptive, Acquired

1. Aware (nM58¥19n155u9): maaFesiivhaulanaznszduenuidn wu woAnssufivawues vy
8" refinn3Ud (Awareness) lunguntimnglsegasni Tnsameidlelidedinuooulariiiirdadne
%gumaumi%’uiimmhumﬂmL%q (Storytelling) lenansifunagnsddafiannsoaisnnudonlouas
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2. Adaptive (nN15USud): N1sUunagnsmunseaiouuasnginssuduilna 1w nislaflan 24
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Tudisisng o au
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U
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a ] £%
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3. Acquired (n13a319armgni): n1sldmsianisesiideslosmaensual (Emotional Connection)
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uAteifinesaulaventon esdauitullulansse Ssannsndiluusulilunagnsnismaindu 4 16
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Acquired (Msa¥1anugnit) Wunagnsivasliuusudaiiannuduiusssezeniuiuilaasiiu
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2E wusaanilu Economic waz Environment

1. Economic (1sugha) minaiaddvialunsdl vy’ fnansznumaasegiia wu mafiuseld
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Pnnsvesdisanarnisadrdlenalnilunisiiusazidmided dunisidunanesuesulatfidnslavitan
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ansnaianszudlifauaziiinnisiidiusauveuilae 1y Social Media Marketing, Meme Marketing,
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