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Characteristics of salesperson influencing trust, confidence, and decision-making

Return to the service of small retail business users in Nonthaburi Province.
AnANA AssUINTNG (Kittipong Kongthanasup)*
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Abstract
The study on the characteristics of salespeople influencing the trust, confidence, and
decision to resume the services of small retail business consumers in Nonthaburi province aims to
study the characteristics of employees, expertise, job preferences, sales ability, sharing spirit,
communication understanding, and commitment to trust. The decision to resume the service was a
quantitative study using a questionnaire that collected 180 assistant store managers and store
managers as samples. Data analysis was conducted using analytical statistics that can be used to

determine the sample from more than 7 latent variables. In this study, there were 9 latent variables.
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At least 180 samples can be collected, twice the number of latent variables, and appropriate for Path
Analysis. Therefore, 180 samples were calculated.

The result showed that factors influencing consumer confidence include expertise and job
affinity, while salesperson selling ability negatively impacts consumer confidence. Factors influencing
consumer trust comprise salesperson expertise, job affinity, sharing behavior, communication, and
commitment, all positively contributing to trust. Furthermore, factors influencing repeat service usage
include sharing behavior, effective communication, and salesperson confidence.

The result recommended small retail businesses enhance salesperson attributes in three
key areas: developing specialized retail expertise, fostering employee job affinity, and improving selling

skills and competencies.

Keywords: Salesperson Characteristics, Confidence, Trust, Decision to Resume Service,

Small Retail Business
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nsitmLULUUosdmarionisvesnsdsnntu nduiUAnsuainuasualugiediniangen
8nfein “msmaritlnl” Fudulanarvsnefedsoiies drugsiaduanasielvsivunadnluiminuumgs
dulnldifisadntos Tnsamizlufufingummumuns wasdemdnuarfmiafifanududieuiiosgmie
Huituiifldansnsnveeld dafonsaduayuanileuesgdalonaliiussneunainei Sedmaluladnig
vImsdanisadelmiidnanamugsiamuaniudminuunyile Inednvueiavanadislmiaunsanovauss
ngAnssufuilnafidosmsanuagamnauis enfi fuilaraansotodudvansyssavlufiuviaden Wy omns
vaslddmynna wazveslilundaiteu msamurssanvivesinamuianuderdeisveegiugnailuas
i Hadeaduayumsdnuanunadndraudmaliuddanmadnadiolndsuiiunumidnduwmugudn
Uanwuin agviouandndiuesgsfadiuanddadislmifiniuniniosay 25 vowarinaind1UanAnd
2554 1 Jusesaz 61 Tul 2564 (The Commission on Commerce, Industry, and Labor, National Legislative
Assembly, 2021) \losemapaivhlvUssnounsdUandessunagniiiioaiamuldiussumeniaudsdy
TnevinsaneiadeiifidvnanenisidmuToumenisudadu wazdadeilududdnylaun nsluinisan
NUNUUE (Pezhman, R., Javadi, M. H. M., & Shahin, A, 2013)

araaigpivlamansygafiiatunnilutogiuhlinisddunsgsionniy erdwndneu
vwazdeinisutadulunsuieduduazuing itolvnamlsnudvunevesssia (Kim & Lee, 2018) &4
gvsIsnsueveantinnuazievilvnseluiagiuifnisudsfuiugsussaunadniga niinauneazdos
Snuazidlaanumsninan Sangudsiy Wladuduasuinafievhligsfszaunadisanuissay
A aluendnnisue msinwauaniRveminnuiiiuan dnmsfuwumaetads wu wihnuidan
Fostu $dnnsmaunu navieudutuney uasdsruuiedundneudifinuaim fngUssasdvienii
wilnnugdlvgazUsznaume nislvauiiianatlunsldnuaun wasanuyligmnden1winun1snain
Tsmandinssuadlinsatuayuudide dsnmsmelasnihnunedusiuuuresnmsfatedoansssning
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isziduaamunisainismeulifenii (face-to-face) Wuanumsaifignennasudnidesioruiingnnu
eddlavdoans minnureansniudsudeauiidomsldnumiuan uay 2) aArmdesnisuesgndn
mﬁaamiaaqmqmmaﬂwmmmﬂﬁlmwauaaauﬂaU‘mm (Valenzuela, L.; Torres, E.; Hidalgo, P.; Farias,
P., 2014) stwuauuu‘wummmmummia%ﬂmwmiml,auamsmasuaqmuuulﬂwamalu nsvelagndnau
m&’mﬂuwummmmmaamisuayjamamimaLwﬂuﬂ‘wsnwaulmmmﬂ’mﬁmiﬂ'ﬁamiummamLLUUEJu
nsvglaentnauuelsiianuaiuisalunisasanisldnu waranandfiansvendnduslaun e
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dwnanoieaduarlssanudnan d1838UUN159AN1589 015 (ECR Efficient Consumer Response) 4 a1y
nszUILMIUIMsTaNsarmMIvaunLALAlonouaueseuiesnsvesuilaaldegieliussansnm uay
szuuguUdnszaedudn (Distribution Center : DO) MBouselomironsuudauagimiinfliadoud@ds vl
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fififuususs $1uau 9 ¢ Seanunsnvihnafuteyaesnatien 180 feens TnsAnlusuau 2 whwosauds
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1.4 #@NNAgIUN1IRY
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1598 Msudsily nsdeans LLaummmuuuawﬁwamammLszjazuusumaﬂm
H13-H18: Jadbmuguanuausvesinamszneuds ATy Ansduveuluay Auansa
Tumswe nsudatiu msdeans wazanusjulufiviwasionisindulanduunlduinisvesgnin
H19: uiBesiuvesgniniidvdnasetiadunalilavesgnin
H20: euiBesiuvesgnénddvdnaensinaulanduinliuinisvesgnin
H21: Yademnulilavesgninddvisnasenisdnaulanduunldusnsvesgn
1.5 nsaULUIARTUNITITY
PidulalfunanifefnuBuduiuguinuusvesmiinnuiiadsenudesiu mnslinds uazviili
@U%Inﬂﬂé’umiﬂﬁu%nﬁé‘ﬂﬂ%ﬁmﬂLLmﬁm‘uaa Donovan, Brown, Mowen, J.C. (2004), Wiles, M.A. (2007),
Adjei & Clark, (2010) wag Oliver, (2010), Ghazaleh and Mohammed (2009), Ahmad, S.Z., Basir, M. S&
Kitchen, P.J, (2010). Tagashafiunseunuannisnedsnmdi 1
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Aaker, David A., Kumar, V, and Day, George S. (2001). na@1331nagnsn1snaindainud1fnedis
saiadlunisduinioussia uasusnmilonndadeniseaiadeiidadeiuglviuinsinadenisindulaunly
U3nsBntadenils Fadlvuinisdesdinuandivainvateifesiuyadnanveminnuuiemsisyadnam A
dnuazlamZYRIYARaNUIUBNTIANLANAITETIINYAAS [WuNSuameenvamgRnssudliAuiaanudu
Jawnyeea WWudnvausiidmwananisindedoasuazjduius dmluyadnnmwinnuididvinadenanis
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ANTIUIUYBIBIANTTINTD LU qﬂéﬂmwmaq‘wﬁfﬂamma%ﬁama@iaaa@maﬁLﬁ'u"ﬁu (Mikias 2016, Amanuel,
2016, Eden 2014) wuih yadnnmitaieesdsziulanausnliiugnénasiinademuiinvasgnéniiarie
v3olidedudld yadnamildasdielindinaueannsnaisaulindawasenuidniiddegnduazas
Frelinsveusyaunnudiia ‘W‘UdmﬂaﬂnwwmaﬂwﬁﬂmumaﬁulmwsL‘i‘]umiwuﬂzﬁugﬂﬁm%LLimﬁanﬂ
adarosasrsnssiivlaliiugnéauemsgaulssiulansdisaianisansfinad weusdniifuay
aamuduiusiia yadnamussiinauneshisaiunnuUssivlanasanuideiiosanenignanyinla
Wian1sdndulasing 9 vasiuilaa Dwyer et al,, 1987; Gwinner et al., 1998 Reynolds & Beatty, 1999 wa
Adjei & Clark, 2010 n@1231 Awlindla (Trust) nannsfiguilaagdnlindalududvseninay
fuslamaziAnaufisnelatuinnnnsiifuslnasuiinisnssivesudiinssenrmaanfwesduilan
BafuslanaziAneuiieeladlonnuaanisliiunmsnouauss anmsiguilnaidnusesivla viesnwiam
Tndlavesfuilam waziinanuasinindsialy (Oliver, 2010)

WUIRARIUAMENYULYDININIUYIY

Audnuuzduyana vientnaureiiddgiviliiuilnadaaulededuazivaietads Philip
Kotler (1997) na1171 Yaduauyanaing (People) senting1u (Employee) Tuednsiiuszavanudnde

'
=

fnazdedimnuddgluisosyaanaifusuduusn Feiesendunisdniden nisilneusy nsgdla Litels
anunsaasuauiaelalitugndlduandrsanguisiuniofinanuliuiou inszsiluanuduiiussewing
Whigliuinisuas fléusnsdng q vesesdns winnuazdesdimnuaansaiiiruadiiaunsanovausssie
gnAmTerlduInIg flanuAnsisuaseasse danvausalunsudledam awnsoadeefealiiuesdns
Tagifunsiineusuiloimunianuanansalunsuinisveayaains msudnisiiairsanuiisnels wazay
Useiiulaungné ansonlaldrognénviadeuuasndanisuinis (Lee & Welliver, 2018) Berman, & Evans
(2012) naad wiinaueidazdesfinussmuazaiesssy uazdeuansowasidory farwainsa
nensdoas Tanusjasiu farmduveuluau uaznnisutstiu (Donovan, D.T.; Brown, T.J.; Mowen, J.C.
2004) : (Wiles, M.A. 2007) (Edwards, M.R, 2005): Marisa Promhitatorn and Bundit Prapratanpron. (2020)
wuhaaausindneouneiidmasonisdaduladovesiuiion thun mafiaudluiadud Svnweludy
nsthiaueiaynavedudn msfifauglunsTiudnlagnélvidedudn nstiamudilaaunsasiulagndly
N13AOUANBIAIINADINITVRIRNATLA Uazliauaiusaseustunisuiladam waznoudynignaila
(Pinsuwan, S., 2012) LLazﬂafﬂ”ama’wﬁ'yaazﬁﬂv’l’tﬁmmmﬁ’ﬂﬁmmﬁﬁinﬂimUﬂﬁﬂé’umsﬁyaﬁg’] (Fornell, 1992;
Fornell and Wernerfelt, 1987; Reichheld and Sasser, 1990)

3. A UHUNISIY

MsvaBasnaaduildiniesdlelunisiseReuuuasuay Faduinasidrudsedudnuylaiim
(Likert scale) 5 5zAU Imﬁwmsmwaauammwm'%'aaﬁa%f{’fa mimnaaummmﬂmuL‘f‘jamﬁﬂmaﬁt,%wzmy
FruLiiown A1rILT Bemse (10C) = 0.889 LLazmmaaummLﬁaqmqimai%?qmsé’uﬂixﬁméLLaaWWmaa
Cronbach (Cronbach’ s Alpha coefficient) #ani1snageuLas osiledildlunsfnei wudn wuuasuaiuden

mnsBesiueglusiugasintu 0.750
3.1 UsE9nsuazngusiagig
Uszansfililuaded Budneddnnisiuasddanisiuesiuasmndslundaviauumys
SyazanteUseneudne Sumiudaniiu Suieuding Sladalnmsy wazdnleive $1unu 4 Usviam

U $uAnae 45 Ay nquleg1uieladndunindukaginn1nsyane tnsldngudiegnsdiuiu 180



22 | Journal of Management Science Review Vol.26 No.3 (September-December 2024)

#0619 9nnssualaenslinisiinged Path Analysis ieunsaldngudegsldlaefmunngudegag
NFIUTURS (Latent Variables) Fefisruauninndt 7§ waglunsfnuadsdfidauusuds S1uau 9 i B
aunsavinisiivdeyasdaties 180 Aeg19 laeAndudiuiu 2 inveaduusuds uazimunsauiunis
AT Path Analysis iy Serunallduunndogns $1uam 180 518 (Vanichbancha, K. (2014) Hair, Black,
Babin, & Anderson (2010) 14 aad fdulaun N154anwa3AUE (Frequency Distribution) A% oua
(Percentage) fi1lad slavAtin (Arithmetic Mean) A1d@2uld 841UUN1A 5§14 (Standard Deviation) Lag
MIILATIEAULAAANNITIATIAN (Structural Equation Modeling: SEM) Tagvinn1sitasnginanuduiusues
Tadgene 9 lngoduanuduiusideamnainnseuiuifntuniside Fafledvswanindulsdskiu (Mediator
Variables) Ingiiasgviannsidadu (Path analysis) ilegidumavesanudusiug
3.2 adanidlunmeadsUANNAgIUN1TITY

adnTildAe #0ALT9eUNU (Inferential statistics) \iola1z9itlade (Factor analysis) waziinsney
BviEnasmineauys (Path analysis) LitefigatiasmAguiisziuanudosiu 95% selusunsuduiaguneada
AMOS LiteAlns1zsiaunsidadu (Path analysis) iogidunisveseuduriusmimnssasnsdon

4. §3UNAN3IY

Foyamluvesnguietns nui frevuvuasunmdnlvgidumavdeiiuon 136 au Anduiosas
75.6 81y 20-30 U 91u7uU 166 Fosay 92.2 finsAnwszaudiggng 911U 92 Au Seuas 51.1 d9els
15,000-20,000 V1% 1w 147 Ay Anududosay 81.7 uag fUszaunsalviney $1uau 6 Yl $1unu 136
Au AnduSesay 75.6

et deyaluinnesiaifiievhnsvaaouauuigiu fifeiednismseasunisnszanevesdoyalag
msnaaeunsnszateaalag (KU) ansl (SK) vesiuusuazn1sosuieauvesdfuusmsnad 1

A13197 1 Aade Andeauuansgiu AnuAnivesinnsrenaaudAndnauiuiuan aaulae (KU)
ALY (SK) oIl suarn1505U18ANYRIAIAILUS

fauus mean S.D. ALl aulag
Adenngy (EXPERTISE) 3.98 0.897 -379 -.841
auduteuluay (LIKEABILITY) 4.13 0.808 -1.084 1.907
ﬂ’)’]ﬂJﬁ’]ﬂJ'ﬁﬂSLUﬂﬁiﬂﬂﬁl (SALEABILITY) 381 0.864 -.781 1.288
N5 UsUU (INTERACTION) 4.29 0.824 -1.323 2.508
Ms@eans (COMMU) 4.11 0.754 -1.135 2.216
ATy (ENGAGE) 4.10 0.770 1.212 2.199
AnulAla (TRUST) 4.12 0.727 -1.242 2.085
Avdesiu (BELIEVE) 4.37 0.627 474 644

AR50 1 wudiAszduanuAniudentnaugluiuduinves{innisiunud
aadnwarminauneluiuifedediamudeivlunuesnniian Jsgiliignafinsdndulonduanld
U3n15 (Mean=4.37, 5.0.=0.627) sosaauidudminanuddnudatuasiiligndnduailduinig (Mean=4.29,
5.D.=0.824) uay 5w‘wﬁfm'1uﬁmm%u‘aauimmsﬁﬂﬁqﬂﬁwﬁmﬁﬂﬁ]ﬂé“umﬂsﬁu%ﬂﬁ (Mean=4.13, S.D.=0.808
wazdmiunisianisnsgangvesianlsiamanui arnildsesiaudseylut -0.841 9 2,508 Fsagly
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el +3 wazdwiuaudegluie -1.392 §v -379 Feeglwnaeilaiiu +3 1 0un1snseareund
ansainlUAnwiagnaaevanufgiusiely (Sneazidundinisnd 2)

A15199 2 duUsyansandusius (Pearson Correlations)

Pearson
ANFUNUTTENIRIUST Correlations
(9]
AAEEIMEY (EXPERTISE) <> Aasasiy (ENGAGE) 0.334
D AuTureuluy
ANULSLU (ENGAGE) <> 0.324
) (LIKEABILITY)
Lo ANNEINNTALUNNSYE
ALY (ENGAGE) <> 0.444
! (SALEABILITY)
s (ENGAGE) <> nnséeans (COMMU) 0.413
AATeITey (EXPERTISE) <> n1suustlu (INTERACTION) 0.281
mm%uﬁuaﬂumu (LIKEABILITY) <> mi?iami (COMMU) 0.354
p ANNEINNTALUNNSYE
ANUTUYD UL (LIKEABILITY) <> 0.477
(SALEABILITY)
AnsdoEns (COMMU) <> A5LUSUL INTERACTION) 0.628
AjasTy (ENGAGE) <> msuustu (INTERACTION) 0.496
ANNAINNTALUNTSY8 (SALEABILITY) <> nsAeENS (COMMU) 0.212
Adeangy (EXPERTISE) <> Msdeas (COMMU) 0.261
ANMENNTalUNTTVY (SALEABILITY)  <—> A15UstY INTERACTION) 0.204
auduvouluay (LIKEABILITY) <> A5LUSUL INTERACTION) 0.445
2 ANNAINNTALUNNSYE
AULBLIYEY (EXPERTISE) <> 0.528
(SALEABILITY)
2 AuTureuluy
AULBLIYEY (EXPERTISE) <> 0.567
(LIKEABILITY)

NA1397 2 wanerdulsyAvSanduiugszarinafuUsusl nan1smadeunUITauUTe 9 #
Usznaudie anudenvigy anudureuluay anuanusalunisue nswlsiy nsdeans anudediy
anulindasarnisdndulanduanlduinisvesgnantugunesidnnissiunudn dauduiusliingym
Multicollinearity fiAnaudunuslaiia 8.0 Faudsia 9 fhanunsaildimseiiienidunsauduig
solu (Path Analysis) leuasannd 2
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A519% 3 ATNMANIANFUNUGVDIRILUS (Regression Weights) (D)
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AuFuNLS
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yominnuidudwaBeuansennudeiiuveiuslaa luyuueswesiinnisiiu erediseiutoddymaadan
0.05

Hadesumnuduveulunuvesmiinnuiidvinadwuinderudeiuvesiuslna adn (Estimate)
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