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Abstract

This research focuses on the study of impulse
online purchasing behavior on e-commerce platforms in
Thailand. The objectives of this study are twofold: 1) to
examine marketing factors, such as Online Visual
Merchandising, Direct email marketing, Celebrity
endorsements, and Sales promotion, which can lead to
impulsive online purchases; and 2) to investigate the
influence of marketing factors on Online Visual
Merchandising, Direct email marketing, Celebrity
endorsements, and Sales promoation to predict impulsive
online purchasing behavior on e-commerce platforms in
Thailand. The study employs quantitative research
methods, employing an online surnvey approach to collect
data from a sample of 431 intemet users in Thailand, aged
between 20 - 45, who have engaged in online shopping
through e-commerce platforms. The research findings
indicate that factors such as Online Visual Merchandising,
Celebrity endorsements, Direct email marketing, and Sales
promotion have statistically significant comelate with the
dependent variable, the impulse decision to buy products
online. Factors predictive of impulsive online purchasing
dedisions include Online Visual Merchandising (B = 0.345),
Celebrity endorsements (B = 0.160), and Direct email
marketing (B = 0.147). The predictive power of these
factors for impulse online purchasing decisions is 25.1%,

with an R Square (R?) confidence coefficient of 251 (F =
47588, p < .05).
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unin

noumMaeAlulaBAda yuilaa
andlvgfendondoduarugemmeeyilatesian
smurniduvdn E;‘dizﬂ@‘uﬂ'ﬁLLazﬁﬂmiﬁ]mﬂ%@QLﬁUﬂ’ﬁ

AT9NAYNSNYILNTLAUNNITTOFUAMNNUIT I LT

v a

Tomalumsteuayanmsueluian Usingnisaddieyi

o

nsasmsUszndudusia:-msiusan Un 17 aUUA 2 2567

wnAsuulamafnssuyuilnalutssmelnessng
Fiulada o maiaumeluladmstisziumessuy
“wrasne” 18sMASgluaed wel 2560 ASpAna
asmaﬂiuﬂ1§ﬁw§§ﬂi§uwwnﬂ13L‘iuiﬂzﬁuﬂizmwmuifﬂyi'18
et GRuRl Lﬁau%’muga waz U3y Useinla, 2562)
Usgneufuanunsainsunsssuinveslsalaia-19 i
wsnduiissfiesdnsulnguslnefelneuasin
Iaﬂ511L%ﬁgjé’mua?]ﬁaaéNLC%@J?LJLLUU M3 BAuAT
mniduiteulmgiiuluguuuueenlauuiudsun
uluguuvesulatannTussnsdundu silumannd
roudiseludsevAlnedvlntuoenditudiy
Wqﬁﬂisumse?juaaug’]aéwﬁuwé’u (Impulse
Purchasing Behavior) fi® MsgeauAlngUsIAINNNS
MUHLLINOY Fansd ot uinanisensys il
nsenuiuguilnenelmAnnsstrauladelaesundu wu
s Weludu a 9a1e viedindnaulnduugi
Refunnautivesduniinssiuaunesns anendu
USVINADITN ynaedly 'ﬁu@?ﬂﬁ&”’aa&JU’%LW%??FTU%@%%J
1 wuslnragAnemaduuzmendmnmslaveuiu
Aurianduuaadnaulateriuf uduemaituay
lulnoglumensimausulifunidun Woguilaa
WasuulamgRnssumuanunisniiiniy msde
Eucgwmmamﬁﬂiw‘i’whwz}mmaaaw%ﬂgﬂLtJ?isJuMm
uluguuuvesulalasienyluunanosudneudise

wusundasndunaslsusiivasnsutunsiasuwlag

'
P

vosguslnafidunqumaneiuiu mssnagyisi
nsvpunaindulatosssdunduIatudnmilisias
yelwihmssaaiusesnernuremseaulatln
Tunenumsideves Ao Tandssdng
wag Auaine lasily (2560) Fevhn1sAnwiieady
wonssunsteuuullamadliaalusuasnn
¥ namsidvatuinun aumiiyuloedindolnglaln
s UssamtusuRe Tredad
mednuaizdszrng laun o1guazsisla duane
woRnssunseduATikanATy WuRetumide
Besdadomenseaafiamanenmsdelnefunduves
Q”U‘%Imwmmﬁy graalstu X, Y, uay Z luussine

PN

ne e wadnd Aanaissa wazae (2562) 5wy

.T7



78...

Journal of Public Relations and Advertising Vol. 17 No. 2 2024

Jadenunanduan aun1sdedrs nunuausves
KRR AILIILAT ATLTIAN ATUNMTALERLINITHA
PIUUTITe Auminaue waznulnrnis §
Auduiusiianmomstelnsdunduresnuilng 39
uinziueisTuREingRngsufiunnaetu aonmnasiy
Husnain (2562) yin1s@nwiA saduladed fnane
‘wqﬁﬂisumisz?yaﬁuﬂymywLLiaﬂismju (Impulse
Purchasing Behavior) Tesyuslamiiuaisuneludios
nnadnvesfaniy Tnewvadu Tadeauyana laun
AMLEAEAINAIULIA (Time Availability) 895 waa1n
ATOUATA (Family Influence) AMAUNS BUA1UNTSLTY
(Money Availability) wasJadeii earusuan lawn
U598INALABTINYDII LAY (Store Environment) 15
aLaRN3978 (Sales Promotion) uay msdislauins
yoany nI1uUTETS U (Friendly Store Employees)
NaMATeNuN ﬁﬂﬁﬂéﬁuyﬂﬂﬁﬁ?’]u ANTDUA UL
LazdvBnaINATaUAT) Traludinnenisdoduan
opnaiifeddquasuilnauaistunglutiiany
wazdmiuateiietusua laun vssenmelasso
Y9eT LA MIANERNMIY wazerudialavinses
wilneuUszssm :ﬁ'waéawqamsmﬁﬁ?ﬁy@)ﬁuv;ﬁaéw
5uwa"uﬁuaa§ﬁ1mLaLuaLs%uawaiuﬂwﬁaaﬂu AT
Hnamazneulniiufaladeiitdvisnanomsinaulade
%uéjﬂugﬂLLuuaaWIaﬁaéNéfuwé’u uaztdungAngsd
anunsoniing wladuguilnalaesiludledivadeinmn
nszalmAnmsinaulat eduauaazlalnnausuan
newfion

n¥audWan Buuspiaiy (2565) na1 e
welulaBAdviaiunumiunefnsnmesuilag vilwdn
mil,ﬂﬁEJuLLan{agULmewi”]Lﬁu%ﬁm uwanylosy
Broudsunandusiodieswnermuasmmesuilon
sinmsteaumPeiulaneusssind: annsoteduenla
vl e eaen 24 il iussuvsenlan iwdesdle
welulad vt iunildudadeiivilumginssumes
I}JU%IﬂﬂLﬁﬂmiLUgEJULLUaQ LATILUBUI NG INTILT
\Aad uuuszuvesulanelfinyay ey avedy a1y

= a

unasesudneudsymuNnie Fuynveyawaibedu

A4 o w a o

wisosllodfgynvitviinnisnannveyranduaTveya

o

WednfvlmylangRnssusaieenunsonennsoulis
ms%a?mgwaﬂéu%‘lnﬂigaéNLLaJlus‘J’w imﬁqﬁwﬂ%aaga
Wil e itenaEenNagyISININAEA i sV
MInaaRnIzyAAa (Personalization) flannsoihuan
violusludulmnadayuilaalnesesiniduazusiug
dilomalunisdameneanndsiiu uasdunidunaln
Fuind ouasugiaseduainnn szgshandiee
Budnmsafing (e-commerce) Tutszmalneidufizinan
sensnuazudnmilinagsiafiduirdeuasugho
esUssne Tufdunlufiedulstuosweiies ms
ﬁﬁ’;ﬁ]gaéwmmwmﬁmé Bidnmsotinavedive Tud wa.
2562 Tnedntinamuiaugsnssavnedidnmseling (ETDA)
w21 sauszneunTdivedidnnsednaluguuuy
U3 dmenausiuuislnyg uslanseses (820 13
wiudsuresmnuiulusangaduduiu 2 veaiinig

lenyiuesndedlavieandeu dyan1eyn 19.93

N aa '

funuvtaeeaaIansy sesniiade Tiyamegii
21.53 ﬁ’uﬁuwum%ﬁgmaam%a%%’g Fdnanuiaun
ﬁqiﬂiiu%ﬁﬁ%ﬁﬂ%ia‘aﬂé, 2563)

mmj”aaﬂaﬁ'ﬂa'nm aznoulmifiudang
WA BuLUasaeInI5E oAun1vesy U3lam Tads
AN weswdlee i nvisefindlulne fimdd
unumdglunisiued ouasughavesUssma ns
guwmaqmémamwmmﬁaﬁumﬁauqsﬁawmﬁmé
515ﬂwiaﬁﬂéﬁaawqaﬂﬁﬁuﬂﬂi?gaaucgwaéwaﬁuwé’u%a
yuilan Fsdiaruunaulantadslauisiiamans
ngfnssudana Inelunuideaduly3dey wuy
msfnwnginssumstedumeslatessunduuy
uwianrlesuBnoudise Fardananeiduunanosuman
Tuns? evedunieeulaundsanimeluladiunmn

guEANNETAINLaTNERnTTURUTINAUA BuwUATlY

'
=

ppNTIME LI UNTRsd Ry ﬂ%ﬁaamﬁﬂmﬂizlﬁu
Lﬁ"mﬁuﬁa%’aﬁmmmwmmaﬂwqaﬂﬁiuﬂwisfaaugw
ooulaues FuUNEY Usznounie N1508NKUUTILAT
gaulay (Online Visual Merchandising) n135usa4lae
ypRaTIteLdns (Celebrity Endorsement) Msadisiamss
ﬁﬂrgﬁiﬂﬂ (Direct Email Marketing) wazmsaaiunmsne

(Sales Promotion) 1l aUseleyuluwesunisdnyinig



msnang uaziuveyalvinUsenaumsvisnelveyuasse
gaglatlusEneun s NuNUnagnsiantsaneuawes

ruseImsvasUslnalamelUlusnan

L

nnUszeA
1) 1l e nwad R uN1TeENLUUT TUAT
vaulon meaduansdaiing mesusedasynnaiis
Foids msauaiunisvie warn1siaduledoduan
oaulaosedundu
2) i oA Y19 BAIUNTODNLUUT LA
paulau madiansdiailinn mesusedneynaaiis
Foides uarnmsduaiunIe faunsonensunste
Auanoeulauessdunduresyuilnauuunaniesd

poudlstluUsunelng

ReUANALRNE

WeANTINN13Y 9duAvaulauy WA UNA Y

(Online Impulse Purchasing Behavior) #8814 58AUNT

v v
g a

Fedunoaulaulaglulainismeusnney yuilne
fnaulatodua m runeidumasesuoaulau la
MAfededt anusnszauneinsfitanntadun
aaidn laun s anus iy msgelnglailadn
AnueEnt eaualv uazadnuesinl 7idmans
wqaﬂssums%a%uéwaaulaﬂimﬁuwé’u loun prween
o Prrarey mmgﬁﬂ AN LLasmmg?mam
n1seanuuUTLAteaulal (Online Visual
Merchandising) uneii4 YR UNMTEBNUUUMLNI LA
opulandilrlumssmmnegdua i Sulen weuwdiedu
lnginanAuanuae 4 AU UTENBUABATUNITUARS
fheenddumiuusenlay Toun msuamanmiluguiuy 2
1A uaz 3 1A Mswansiossluguuuunmi way
aadoulmn mauansesaduganw aunsln
Yayadum laun MauanseyaeEazBen N9uuz
dumaaesuiuvemdndam warmsiUieuiioudue
ugUuuulnssassveaiulsnuiounanrlesusiuan
ooulat laun ArmmsnuwazaNAMAnT JULLY
Tnssa uasisdosiielumsauvuazaan IS uay

AUNSUEAINATDITIUAT LAl AINEIBNN FdU WU

nsasmsUszndudusia:-msiusan Un 17 aUUA 2 2567

wds mauansthesen elusludu melaausivszney
unanla T
N34 98 wanseday u3laa (Direct Email
Marketing) 184 siunisiu i ey v3laad idu
nqulmnelasmsaweyalugUuuudualufasdosio
AoamesilnAlnnswemsALAIA 1 HILYDINg
luswdledidnnsedinaviodua (E-mai) lyw msdvian
amans mataueduelv videnmsthiaueTustariy i
o TnennasiueaRRuTe IR UL UAD U Tl
veyaiilfunndiatiu laun ensneiio anuazenn
nzan uiieensu anunsalameya msas e
Senavienenu uazemEn
ns5useslaoyanaiiiid eldes (Celebrity
Endorsement) vaneia szsumslaralalayanadidl
Foidedlunsiusesiua nanfe yarafilitedsady
donandlumsasealumsdoansiionslavanan
pnedumlussuilon Tneyarafitdedesiulalsauen
T BanAdetuilialaan muunidedio mslveya
AUALAZUIMS NMIATNMTIAS IS 1AL Le3uaens
adnuniin uaznszauiniamstele
MsAuERLNIIE (Sales Promotion) vineis
wé’uﬁﬂﬂisumﬂmimmmﬁ5®%yul,ﬁanﬁwjuuiﬁéu%‘[,nﬂ
Anaruanla Tagluniuideas innnisgdlanyuilae
peeLduaiay laun upUgynsans A MIuanTes
uos MsuangUesTiawveauandy q uavmsdaan
unanlesudreuidisy vaneds @i ufivie
‘lJIE]\‘ﬁ/lNﬁlsLi;ilU%miﬁ’m%}UﬁﬂﬁqiﬂiiM%@‘mEJLLaﬂL‘LJEdiI U
AunuazuinisaaeszuveeulaunuaT e v e
dumendanasn 24 Falus wu Viulen weundindu 7
aunsathiauatiovlaidugiuuurenin sunm e
aadoulm vienm 3 J7 Wueu Hiluguuuud

Usgnauganaduydmuneduniuazuinisnienuies

o o

vﬁaLﬁu;ﬁﬁ;ﬁmiﬁuﬁ'é’wmumwmaﬁugwLLaz‘u%mi
voulan Inglunddetuivhnsdnwunanresud
Aoudisy $11au 10 éﬂisﬂaumimzﬁméaLf?mmaﬁﬂé i
fivonlrnuunanesumniigelulasnausnuesd
2564 (iPrice, 2021) Tl asamaluil 1) U3 voud

Uszwelng 3119 (Shopee TH) 2.) U3t anenan Uszime

.19



80...

Journal of Public Relations and Advertising Vol. 17 No. 2 2024

v $1fn (Lazada TH) 3.) U36W wenlae lodl Bufliv
15 (Advice) 4. U3 wniaesue S (Power Buy)
5) Usenidunsanaiun 91 (Central Online) 6.) vwA.
Tau Wsdng Wumes (Home Pro) 7.) U3t §uw3a i
ﬂamﬁ%"ﬂ (JD Central) 8.) J..B COMPUTER GROUP (JIB)
9.) U3 mewiIu 317 (W) (Banana Store) waw

10.) U39 Tlaueoa 31179 W) (Officemate)

=

a a o v
bbUIAALEASIE) WS VTN IV
Barry J. wazAniz (2561) Na1731 Snuaeaes
woRnssunst eledunduilosnuszneu 3 @ fe
1) nsnsevhiisinaulalneunduistuesmaisssuy i
manmwéuamﬁ'msﬂaqﬁ’umimjmmgﬁﬂ TnemgAnssy
ms@fm%uiﬂmﬁuwé’uﬁu%LLamaaﬂm’Luszsmméy’uﬂ

2) Msnseiiidedulalaedunsudniietulaglule

'
a

AT INANTENUAUAUNILANULTIUNENSS 598719

o =2

FliflanansEny (MUav) UiuAtes uay 3) Manseih
fnalalaedunduistuanmslauusinszau v
usstfumalafidaaneunaanislunsfufulniy
pusufivesy uilae §ufnasfenvesiuensual
ausAnuasmsfungluaosilusuduvieiuned Ty
AunssuiinelminanauTiva 3 ssUseney fuilusi
wnsvgulvyuslnaianisinauled elaedundu wy
wuilnafifiamearaienanmsviinulureu §
wuilusfiagtieommsiionansiu viedsanunsameasg
mmqéﬂuswiN‘?u"l,eﬁysiwums%yaﬁugwma%umaiﬁm
dedunsansuunuanumiiamiosiniunues s
ﬁﬂﬂisuﬁaﬂé’nLﬂﬁ%‘ﬁfﬂs%’mszﬁ’umsmﬂmmiﬁﬂL%d
suasfe s ugAnludsnvesuilaala

wRnnsTelesunay (Impulsive Purchasing
Concept) Hawkins Stem (1962) 58121 § U31nafiTona
é\’mauh%alﬁiﬂaﬁuwé“umﬂi(;%’umiﬂizéumﬂ?ﬂLﬁuwﬁa
Bviwameuen Tnogukuunstelneiundiuii wuseenidu
4 Jseaom foid

Usgandl 1 mis?iyaimé’uwﬁul,l,uuamyiaj
(Pure Impulse Purchases) Lﬁquaﬂﬁmmiﬁagdamﬂ
nsgauityuslnadnaulad edunuenmidesenisi

Nauslimeiuslnaes

Ussuandl 2 msdelnsdundunuugniiieu
AT (Reminded Impulse Purchases) t0ungfnssu
mstemeusnszauiiaTnmgnifeulviineonyie
$ln

Usshanl 3 nsdelaedundunuunisuusih
(Suggested Impulse Purchases) Lﬁjquaﬂi‘iuﬂﬁ%a(;{w
LLSQﬂi%G}L&ﬁ nnAINMskugtihvsen syheunseuadnu
fea Wuiflumsteduavesilaroalulanzam
%uv;wﬁé’{aami?gaLwﬂg%ﬂﬁuusﬂwmﬂg}m iilyfianTs
Hodlafeu

szl 4 mstelasdundun s (Planned
Impulse Purchases) Lﬁquaﬂﬁmmi%a%ug%;aalmﬂizéu
1'7i;;U%Im%a?méﬂmmﬁmuwuﬁ untelusnuauiisnniu
iR s ngnnssaumeImEuATignas iy sty
% 2 unul 1 viseit 2 Tusviialiunm

ﬁww%’vﬁﬁaﬁéqNas[,ﬁﬁquaﬂisumi%a%uﬁﬁ
wuulallamausuann Agawal (2019) seym Usenau
e 6 Tadendn fe arwlaaaulunsuansduan
A uauT A ve3d A1 Qmmwmaamﬂﬁu? n1s
nagmsyamspanauazlusludu emdudunazusegala
Tumsteduan uay Mauaztesinsinsuue Tng
Tadeenuza Lf‘]uﬁfaﬁaﬁwﬁmﬁqmﬁéawaﬁquaﬂss:u
ﬂ’]‘i%ﬁ]é”JEJLL‘Nﬂizél’u wazfadefifemesiumsinaula
ausmdaduiainseg uilddniian fvhlminnis

o

Anauladosyadundu wazidunagvsiawsaiiin

NUSINAR18R U ULINNINUNATR N AW

nsgnunUadeaunentuluamnsalyladuiuaiid
TIANE LU SO8UN UARENUINNTIgRluandmiiony
sty wu Tuduagulnawilaanfiongnslynu

duviselouamviunll nesteluuse guslanaglum

5 ¥

dnueslunsnaunn@e Jadumsmarilaguilaadn

v a a

Fnauled oviudidl enuieedunmanfulnevud ey
woFnssfinaandiudessiuamnemnstudua
gulnalnafinisnsanuazmnluiinusydiula
(Convenience goods) gu3lanazawsnilumsdonte
aumiiddunedaluiinusyiu vienasuilnelunn
7 ¥u wu Auiitensuilaneens v g waz

visegUnsadmiulunsEnY Wusy



Octavia (2015) ¥ sAnwIAULANA19T0
‘wqaﬂiiumﬁ'j”a?mgﬂmaﬁuwé’uﬂuaagﬁbmu;ﬂuéw
oaulaufulusuaaddlaglsluaangfinssuguilag
Lﬁ'afgﬁ‘uﬂ’]imwjuuazmmauaua& (SOR : Stimulus,
Organism and Response) Usznoulumaed 151 naln
uagnImaUALBITeIMgAnsTuy uslna Taad asn
wginssuUszneulunie 5 au fio Awanaen Wsludu
M3ty Frdnsam wasanunsenlumsind g
KaniTenu mmummﬁwaawqaﬂiiumi%a?mhyﬂ
Tnedunduvuosulaufusuniiiey fianmwnaex
(Environment) %3 01Ul o (Place) fmgusunn
vaulan gﬂm‘wﬁ“LLamus‘smmmaﬁauﬁﬁ (Virtual
Atmosphere) MIUAAINAYBIFUNN MIUaRULATBUTTS
(Virtual Theatrics) wagUsvaun1saliad onas (Virtual
Experience) flanunsaasrsenuduiusiddanouiu
yuslaalautadeivilmAaussnsen ulmannis
fndulagelnedundu vasilusuaas Usseneves
1 MauansdummelusuamsTaE s uLes
auf:{?Lﬁuﬁ%%ﬂﬁﬁNamlE]ﬂ’]iLﬁﬂ‘WQaﬂiiﬂJﬂ’ﬁ%@%ué’ﬂﬂﬂ
AuUWaL (Impulse Purchasing Behavior) dmtuamidu 9
penalusludu methsvitu frdnsom uasanunsen
Tumsdnsmne fomadanudsmesduduinnems
nssnulviAnnginssunsiaduladoosadunduves
pTnendlugUuuUT U Bl AL LTSS

Slodumesiinuuniiunumlumssiiudin
vosgu3lnamnty Sedimsfinwinisteduanuresms
eoulat Tne Matharaarachchi (2016) lavhmsAnwise
Aoy Jadeiidisvinanensd edumesulavesis
g una u (Factors Influencing on Online Impulse
Buying) nams3senunnTadeddey 3 Usensiifinane
wsenszg ulumsd eduareeulay laun Aanmyes
ulaw gﬂmwﬁiﬁumiﬁuauaauﬁ% HAZNITAAIAN
B uonani mamﬁLﬂiﬂxﬁ%@gawé’qmﬁﬁﬁmé’a
wunidadeddaydu 1 ﬁLﬁuéqué’ﬂﬁzyﬁﬂﬁLﬁmﬂws%a

v
a

dunlasdundu lawn weundinduuullefenuiauls
degdla auAnitureautan mslanmlunmsiiaue
s ¥ 2 ‘g ¥ a o Y

auen Aaunmweaiulesluuins Wsluduuasnisdn

Aanssuvuledvaiiifie Wwwheady Phuong Le o

nsasmsUszndudusia:-msiusan Un 17 aUUA 2 2567

nMsAnw A eafudvsnavesntsuansduneeulaud
damaneNgAnTILNTSE pesaunduveaiulenve
dornunfuseulaululssmaioau 91ad 85314’3"1
n1suansd uA1uus 1ua 10eulay (Online Visual
Merchandising) Use noume 3 Jadevdn laun 38
Thigueum anmwinaexvesiulen uazemuais
gouiulen 3 Tadesinan amaluduinaenginssy
ﬂ’lﬁﬁ?ﬁyaﬁuhywaauvl,aﬁasjwnﬁuwé’umamyﬁimaéwﬁ
HedAgy wardsdenpaasiunsAneIves Zou (2018) 7
"LGTVTWﬂ']iﬁﬂMLﬁ'mﬁ’UWQﬁ NTUN15T DAUAIA LTS
ﬂﬁxéumaaéu%IﬂmﬁLﬂuﬁﬂﬁﬂwﬁgﬁmﬁﬁyz:m@ﬁuumlam
Wosuveniulen Taobao.com it 8¥1N 15 nw
nagnslalunsifiugenute warnszsulnyuslnauie
wginssumssaauletessnsiundu Insmitetuilly
fudslumsfinu 3 Uszim fie 1) gaunmveaiulen
(Website Quality) Usznoulume armassdelunsly
U sruunstnig wagaulaanuveaiulya i
mmiaﬁqammmaﬂﬂlfﬂy (Aecurity, Navigability, and
Visual Appeal) 2) @mﬂ'ﬂumﬁuéwai%aaaﬁiﬁmﬁaulm
(Hedonic Shopping Value) Usgneouly a8 AuLUan
Tyuganansaim AnaaynaLIY LasmsvaNTTaINAY
$uala (Product Novelty, Fun and Escapism) 3) mi%"ug
enfurdniom (Product Knowledge) Usznaume ms
%’ijt,mumnéaﬂ’m LLa3ﬂWﬁUj?mmﬁﬁmgwuaumé*QM
(Word Of Mouth And Social Norms) Nansisemua 1
sumeeulanuwiulen Taobao.com lwisnsdnies
sUamiitauerevtdulssiianamiada (Visual
Appeal) uazaseassAnandaal Iﬂzl,mmhamﬂéﬁu
(Product Novelty) wazlymsmanauuutinaeunn e
dsanmeuasnszaumguslnadinnsiedulitossns
UNAUY

dm¥unsauadun1snan Dawson and Kim
(2010) IRy ATReUHTh U leReEewn
maﬁﬂﬁzéﬂﬁﬁmﬂﬁfgaaugwmuLLsQﬂszéuaéﬂaﬁuwé’u
TneramSenuniitadoneuen 4 Ussavinduintth
Tumsnssadnensinaulatodunlasdundulaun 1)
M98 (Sales) 1wu Arudaaulunisne mMsuanmEaUw

Fulan 2) Msanasunisvie (Promotions) 1w A58

.81



82...

Journal of Public Relations and Advertising Vol. 17 No. 2 2024

FuAn 1 Sukouunt 1 5y guesduasdmiugnm ves
ana WEMAnSearsImARa nsnduL et ms
Falvm uaveuaRdSUATIN 3) AIETATIATEGELA
(idleas) it Furnguuuulvsfouniu Anauivesdun
aralanauuazinalaesdun Aty duA IO
LAZAYTIVINEAUYDITIANAUAT 4) MIuUEALAT
(Suggestions) 1 %ué’uwﬁwmﬂéma Fumuneemsh
luusilylantu meanguslanmibu uaemswsni
Aafignaniwumuangauudiulen e 4 dadeiidu
ansznouiiyaUanmsameulniuguilnamszas
awrndudnemmlunsnsseulnensinaulateaum
ol

pumssusedasyaraiindeide Jawaid uax
Ay (2013) voyan uidedesdisvisnanengfingsy
mi@l’m?{uiﬁa%ugwaéwnﬁuwé’umaﬁaéuﬁ%mwLLaxwija
oy itifudndy WesnyiilaruenAumiidyaeaiis
Foidewesiveylumslavanienuuidede Guilne
finsanensuasnnmudmyuaranuudeie
YOIUVATENS) UATAMNTOAT NIRRT ANITUIN
nffuyuslnefifineduadln meloyrrafitdededuns
%’Uiaaﬁa‘mﬁmmmsamé"sJuLqums%fugﬁﬂuﬂaLLax
miﬂsxLﬁumamaaéu%‘lﬂﬂlﬁﬂgqsuﬂEJLLaw@q wsnzdu
ngmanaiiLndeng s sl ogansslunzann
venaniinanAdesslmiudnm mslunidodedy
miﬁuauaﬁuh”maﬂmmzmmyﬂﬁﬁmﬂ'ﬁ%ﬁa‘lm
5uwa"u1§LL§aéTammsaa§Nmmé’mﬁuéiwﬁwﬁuﬁnﬂ
ImAneumieuuufunnd iy wufsiunide
P89 Parmar , Mann Wag Ghuman (2020) ﬁv‘hmiﬁﬂm
Lﬁm%w%waéuadmﬂ%ﬁji%'aLﬁaqiusaaaugﬁluLLiagmeﬁyﬁu
mimjmmgﬁm%dmﬂ i Celebrity Endorser @115
vHlmAsanugAniannuaznszgulnAnmsdnaulato
aualn

fine3au mof uay Useiamsso Augiss
(2020) FwRERRUMIUITaUAT AR IAYB LIRS
mimaaﬁgﬁ5m%wamqm'm?wmﬁumsﬂsmﬁumﬁu&
soanTiwesilng emaidenun ansnidetioves
‘qﬂﬂaﬁ:ﬁ5w%wamqmmﬁmUszmaulUﬁuwﬁymmm

aﬂﬂﬂiﬁ] AIUAIUAULAY aualngla wazauam

LG?J'mﬁzmgt,awwwmsuamﬂﬂagﬁaw%wamam’mﬁm il
AudiusiufunsUssiiunsudunsean s
yu3lna vausd Auud eflen uAauAa 8
nquilmnekazauAsmeUlLyARN A MTRIyARRET]
SviswarnsanuAaluwuNTAnudTus UM UTE iy
mﬁuﬁ?ﬁauﬁﬁamméﬁiﬂﬂ ﬁ@ﬂﬂgﬂﬁﬁwﬁgﬁiﬁﬁﬂ A
wiu uay mAvsznn iusunied (2017) Alvweyan ms
Tawarlasyaaadiiidodesdsvinanenmsdadulate
3u§1msﬂaﬁamﬂuan;§ﬁiﬂﬂ Fedvibwaiiamamniigae
n1uN"3A99ale (Attractive) veayAnadi 11 o1d o
Jo8 fo 51um’mmﬁauﬁmajmﬂmma (Similarity)
vomanafititedss suamnalinila (Trustworthiness)
LA¥AILUANLLANS (Respect) TasyARAT i aLdBq
ANFIRU mmzﬁﬁy’mmmﬁ’mm%ﬂmm (Expertise)
vesyanaTiiteides lufidvsnanomssaaulatodun
pafionasuilag

aumsdeansmananaiiionslusnila Ruchi
(2012) 58y yagdlari onislamanuusesnidu 3
Uszm Ao 1) gagdlauuuminia (Rational Appeal) tu
sUsuumsTasaniinsgn uguilaaneteyaii oo
Wanfumvoims lmAsnssugReatulslond
wlafulnefizuuuunmslavanilimuasesumsie
Gumnenii 2) ﬁ;mgﬂmmumimj (Emotional Appeal)
Lf]umiﬂqﬂLéyﬂﬁ;JﬁImLﬁmmimjl,%qmﬂﬁamsmj
\dsauensluvanifionseulmAnnisdoduanlaei
uauferruansnsalumsisanualavewuilnaly
vusnalafmdndamnnningagdalusuuuudy uas
3) yn9slanuunmssy (Moral Appeal) siuguuuuves
ngdlafiannsanszaulnyuilnaiiaardngniala
wanzdmiulslumslavaniiosassrUssiumedennd
frnuazBuneeu viieoeuln

PNNTNUNILUUIAR e uazauided
Aenves gidelathinianduiudsilelumsine
AWy Ysznoumedudsiavmn 5 Fus uwaduius
Sasy 4 fuls Ao nssenuuvstuAseulat (Online
Visual Merchandising) miéa?}mamﬁqéﬁiﬂﬂ (Direct
Ernail Marketing) ns3usesaunineyanaiiitoides

(Celebrity Endorsement) wazNSAERUNISIE (Sales



Promotion) az@ILUsnIL 1 ALUs A9 NMsTodUAN
poulausysdunal (Online Impulse Purchasing) Tnesl

wnAnReTunsluumltlumsdoasmmannugn

N

nMseBNLUUTIUARBUlaY

(Online visual merchandising)

nsesdiansatiauilaeg

(Direct E-mail Marketing)

nsasmsUszndudusia:-msiusan Un 17 aUUA 2 2567

dla WuwwnArativauu 2 wwaRnneunun Tunsasns

ngdlayuslnanismsesniuusumeeulaulazydla

Y Y

meyARaTIaides uarlinseumshnwfwmeluil

Asvedumpoulau

DYUNPUNAY

nssusetlagunnantvedes

(Celebrity Endorsement)

ANsEESuNISYY (Sales

k Promation) /

H1
Online Impulse

Purchasing

A7 1 nseuwnAnilyluswids (Concept Framework)

N acaw
UYUITIY

gﬁ Jandunsdnwluguuuunuides
U310l (Quantitative Research) Taglyuuuaaunty
(Questionnaires) Wuebedislumsdsauaziiunus

Usenaulumigmanuduiu 58 v Useunsi buly

v v
v a A

msfinuideadal fo yuslneilsrnuBumendauass
wgAinssumsteduaooulavesnsdundy Tneilongey
Tuvs 20 - 45 O nquiheensdau 431 au lagiEenngy
ﬁqaéwaaaﬁ%'fjummzmﬂ (Convenience Sampling) wa
N3EABUUVADUD N IUYDEaUlaY Tsvezim
Fudumafiununureyadaun Wounaiau 2564 -
NePFRNEU 2564 (2 hiav)
udsillalumsfnuiteuszneuneiaus
dast loun mssenuuusuAeenlan nsaBiansids
glnn mssusadaeyaraiiiiodes wasnsaaduns
e s lown msteaumoelevee Uiy
Taed unoulunisasiaed esflerdulunia
nIgUILNTATILUVAB U KATElAYhmsAnwilag

NUMUSIUNTIUANNde AN wasdundn Tnamil

feuBUfiRng wnRauasyquiia enves tiolnla
whodlefivnvannazaonnaeu

Fumoud 1 gﬁ FovmsAnuiRafunisasa
wiedlelagAnunanmsnuminssunssuiifIves 1
winRn vigud] FuszasvesATe nTeuLLARLALSN
wsresnuidedidennaesiunisd elnedundu uas
JaduiidmalmAnnsinduludoduaiosulatssig
5uwé’usuaq;§ﬁ§1m PNUNABATIMS Ineinus aug
s LLaaLméqsﬂagamﬂﬁﬁq?ﬂaﬁlﬁmﬁaﬂ

Tupawn 2 Mvuateandaud iRnsuazasis

v v
ad v

vara cjiaiaimﬁmmﬂawaﬁmmmmm%’aﬁ'
\Aervpsvestaudsiia 5 fauls lnefinnsanaineiy
WWouloatuuwafn vigui nseuuwRnuas nguszasn
1039010378 M ulsznevasauvasuaxln
AsoUARUATT BT MLATDNLITY Tanfenislave
ﬁ”nmmL?'wlmﬁquaﬂiiuﬂﬁi%aﬁugﬂaaulaﬁﬁaﬁ@ﬂsm
TpeULUUABUMILAY IS NS B AT aA YD

wazPeTngANIIUNSTeAuUA1eaUlauRENEUNGY



84..

Journal of Public Relations and Advertising Vol. 17 No. 2 2024

v '
o P

Fumouil 3 thiausluUdeUN NN 88191567
U?ﬂ‘t&ﬁ‘ﬂmﬁwuémzﬂ%’uﬂiﬂLLhyiﬂJmuﬁwLLusih Wi
GlS’Jﬁ]ﬁEJUﬂ’J’liJQﬂf;IIEN AIIIINZEY azaudouTes
ﬁ’usuaqsdyaga Mnniuiieense Ui nufiansanuar
ﬁwmﬂ%uﬂqaLLhyiﬂﬂviyLLwaaumuﬁmm%’mw PN
Vst uavauyTnannBey

Funouil 4 vmsmagounuud of eves
wuaeuny Tnevedeumunsausedieidt (Validity)
Tnensenduiimiuaennans (00) waznAEeUmY
Fieweussesiiodde (Reliabiliy) Fadunisvaaeuny
AsTl A wasi e mmgﬂgamm%'a?m veurtodieldy
Tymsunumdudsyans weawiasouuy (Cronbach’s
Alpha Coefficient) futszrnsnguynaessiuau 30 au

mATedentadefinensainsteaumonlan
st unuULuNanesud aeud Selulssnelved
;;Ls?fmmm%mﬂwﬁummﬁmmwauwuaaumm
(Validity) Tneinsnesangaiienuaennans (I0C) Tiavan
119y 5 YU Uszneume fans1anse il weassen
SOPNEARTINNGE 73 SFIL LLASIBUN SOINERTITISE 71,
YRR [RAAyaEY s09mansanst nsAnkun Maite
LLazéﬁéastamw'«mé MY BePmems wansviedeu
mmaamﬂayaasuaaLm‘uaaumuﬁuﬁfmqﬂszméﬁuawu%ﬁa

wu dadviiauaennass (100 ey # 0.90 1o

v v
o

qujmﬂ@m’g@v‘hmiﬂizLﬁummaamﬂgaaﬁw;aaLm;ﬁ Y
ﬁﬂﬁﬂ%@;ﬁamaiﬂ%LLuuLLaz‘US“UU'a;aLLwaaummmm
funthuazauiiuresnaznssums niuiaily
meaeuiungalnaldesfunquiaesneuds
NSEBUUUABUAT (Pre-test) $12u 30 A iflevins
vpdeuAILTieeursedieity (Reliability)
NAMAATEATI L ol oTe U AR UMY
Taomsmenduseavisuaavh fuusit 1 woingsums
Fodunlnedundu (Impulse Buying Behavior) 71

o

auﬂwﬁwéuaaﬂwagﬁ 0.801 Ffausil 2 mseenuUY
s1un1oeulay (Online Visual Merchandising) fan
dudseavuoarhogil 0.912 fuusit 3 measBianss
5&;;‘@1;1?’1 (Direct E-mail Marketing) fia1duuszans
weavhegy#l 0.903 FuUsit 4 msfuseslaeyanadid

Foudes (Celebrity Endorsement) fimduuseaviioan

0.891 uazAuUsH 5 n1sasaiun15u1e (Sales
Promotion) ﬁéwﬁmsz?ﬁwéuaamagjﬁ 0.854 laiieny
fuAmnasgTYesAd sy AviswoaN Famodlanesn
0.7 3szannsnouiuln wneALTIEMNNYE A
avfulsTimdssAviusarhitganmanasgu fa
annsoosuelaruuvaeunudaduedesdedilaly
mAteedeiaundetio

Humeud 5 ﬂ%fuﬂxLmuaaumuﬁl%t.ﬁum%mﬁa
TumAdelveysnanndsiu neurildislumafusus
Yeyasi 1 431 0 vesnAde “Uadeiinensnms
Foaunosulatensdunduuuumanesudnoudisdly
Usunelve”

dwsumTAATs YAyl Usrnaa
voyafisusalalnethlulsunsumeadin Statistical
Package for the Social Sciences (SPSS) Taelansinsen
Tnead 713 g5 (Descriptive Statistics) 1l 095U
Snunsinlvesiuyslurerumuiilarnifusuuaeuns
‘3Lﬂﬁzﬁ%@;ﬂaﬁﬁmﬂﬂfjmﬂixmnﬂmaaﬁaL%ﬁmimsJ Wan3
Yoy AlLIULIUAMTNUINLIIANNE (Frequency) 508
(Percentage) ALaA 8 (Mean) uagA LD sauuaATE
(Standard Deviation) ka¥n157 meﬁamaawn A
(Multiple Regression Analysis) WievhuenSenensains
Faduled oduaeoulauss dundurew uilaauy

wasnasLDmaUEISY

Nan1578

Uﬁssmﬂi;}’?ﬁLﬂjuﬂejm'hashmqmiﬁﬂwﬁ%’a
adsil fo yuslneiflvnuBuimedidauasiingfinssums
FoAumeaulavessiundu anduyduyeraiifony
5391719 25 - 29 T (umamdgannmimaneuagine
9u 9 seRunsAnwianlngyeylussiuUang 3
selaneideusingt 15,000 v uazandlugUszneu
ordmduwiinauuiem Inenqustosstmundug
Usvaumsailunslauinmsunanesudnendseluns
Foaumosulay andngiingdnssumsinailadeduan
soulatesrsdundunaziuuiluuiiazfongfingsy
Hanamtulussrimsteaunesulatiuuunanosid

ADULIITY



mungRnssunsteaumentlatesnsdundy
deiargvmuszdumuRnfiureangusiennaientu
ﬂﬁﬁ]’ﬂ@?’mmmﬁmLLaxmwaﬂmmﬁﬁﬂéqmaﬁiawqaﬂiim
mstoaumeaulavessundy W nauineensinay
fimynaunuamuneul sduaiauolasaziinisin
mumusarinsandsaudidulunsdoduaiosns
soursuneuindulate asvoumusyiuANLAALTT
Aindveyi 4.03 Fuuammumnglem dume Reaty
mMaauslunsianumusesiansaneud eduan
e veyadsrydnm naushesaulvaniuneity
ngRnssumsteduaiuneslnglufnegues A &
Auaduegil 2.60 nanfe nqusiesalvginesd
msmauslumsdeduan wazliresiingfngsunste

aumlnglufneguey o Welansanmudadonensun

uauuseneu wua weRnssun1s¥edunisdnd

goulaelulafnfwadnsyiazsnuin dnindegaignogi

Y

3.81 ulanununglaan nqudasiun iy 218
ngAnssunsinauladedunifinuesduveulaglule
ATl aHaaNETIIEAUINNEVaT uadnaulagenuaiw

Fugourewmuontundn vnsfiawnieNussfigaves

'
a

Jadeauanugdnagfiseau 3.51 A Mstedunuay

U
v o

U3nsmmesuaiaNAnaL iy warsvnglan
ﬂejm'hasj'mLﬁuﬁyaaiwﬂﬂasﬁwqaﬂiimmi@zﬂ?@%uc;wLLas
U%msmumimjmm;?ﬁﬂ w vuziidedula o1anla
1 uinquifiestaUlveasfinTTauauMIt sduan
oaulaummunessssuasULaMATITIA LD TN
amanemsiaulatosssdunduiilnienginssunis
Feaumoalauiulanasunnonln
pumseenuuUTUATBaulat (Online Visual
Merchandising) Slesrusenaugesiiomn 4 swrusynou
loun mauansasesdumenulau mslumeyadua
oulau mssenuuulnvaswwessuAealat uay
SULUUNITUARIHATD93 1A 19Uty § aunay
anUsznoulinadevessziiumuAniiuSesdiuan
innfianlumuesiian fe nisluvoyaduatosulau &
AadevessyAuAIARTuEYT 4.0 warsmnela
7 amanenstoaunosulatosdunduesBe ms

2ONWUULATIAT19VB5 UADRUlAY TARAsURIsEAU

nsasmsUszndudusia:-msiusan Un 17 aUUA 2 2567

uAndiuey?t 4.09 wammumnglan awanemste
Aumeoulate ¥ UNEY JULUUNTUARIHATBITILAT
ooulau fal0d sszdunuiuey i 3.97 ula
Aunglann Wiuane uaznsuanNadies1sEuAT
ooulat finedsvesssiumuAniiueydl 3.79 ua
Aravanglom amanensteaumosulatosedundu
lofansanamauisuanunaedsvesseiun
AnutuanunseenuuuTumestlateyi 4.03 Suva
Arsvnglem amaremsteaumeosulatonedundy

prunsasdanssdsy uilna (Direct E-mail
Marketing) Namﬁmiwﬁﬁgaaﬂaisq’h nquiey sl
AadsvessziuAIAnTiuA iUt T U SaBInA
nasdeuslneeyf 285 aunsautarrumnglag ol
wils TngvefifianadsvesssiuaruAnidfiugeiian fe
misdeensiilasurnumBaadieruuniiengy aedeoy
i 3.88 wanmamanglam amanenstodunioaulan
opsdundy wavteiilanzuuwadsuseiign fe N3
doansnsnanaiila suniunied wadunisluany
wanmay faiadeeyd 217 aunsoulamumngla
7 lasmanomssidulatedumesnsundy

puMsFuseslneyanaiiddeides (Celebrity
Endorsement) maﬂflﬁlﬁﬁflsﬁ%@gaﬁwﬁw nawieensl
sefumuARiuAAUNsUsedasyAnaTiideides
ogluseduil tiuaae faadslosm wty 353 3
annsoulaamavanglen dswarevgingsumsselay
Sundu Inevefifimindvessviuauindiutontian 3
mef 2 90 laun MsteAumManLUSUATY 9 dleRady
ﬁaﬂuﬁﬁ%u%mﬂwﬁmaa uazAuaiisusadiag
Aaduideausadunslnveuadmdniom defiauade
yesszAUANAAILmMNA Ry 3.22 anunsoula
amavangla Tuuula uazveiilafinadevesseiu
asAntusnniian fe Aadunteruderaglnandiw
supviedualaanntu fnedevessziuanunidiuey
71 4.13 Ferunsowanmavnglnamanensadula
Fooenadumdy

PUNSANERLINTIE (Sales Promotion) KA
AreveyaszyN ALndsvesiziuaAndiuing

FeeeTmmeULUUdeUNNegluSEAU “WumeenEe”

.85



86...

Journal of Public Relations and Advertising Vol. 17 No. 2 2024

firnade Ao 4.47 Fenunsaularmmanglann “amwane
‘wqaﬂiiums%yaimaéfuwﬁuaéwﬁa " {pENaNTIATIEN
veyadsssydnm medaaniTidvivanemssieaulade
FﬁLagﬂsﬂﬂﬁixﬁUﬂﬁﬁuﬁﬂLﬁugﬁﬁfjﬂ Tneslaede 4.73 39
anmnsaularnuvnglen “éamaéawqaﬂisumi%a‘lma

Fundueests” wasvetlniunatieuseiian fie wasiley

amArAuAeIwANa wu 11,11 (Usluduiuil 11 deu
woeRme) fdviwanemsinaulatedumenlat e
Ao 431 oglussduauiiu fio Wumeos
ansouarnglan “amanonginssumstelay

SUNAUBNNEN”

AN 1 NamﬁLﬂi’lwaumimﬂaawmﬁ]m (Multiple Regression Analysis)

fauUU  AauUsinune Unstandardized Standardized R R2 F Sig.
(Model) Coefficients Coefficients
B Std. Beta
Error (%)

3 (Constant) 10.199 2498 501 251 47588  .000
Online  Visual .186 25 345 .000
Merchandising
Celebrity 239 070 160 .001
Endorsement
Direct  E-mail .131 .040 147 .001
Marketing

dlotaszemudiiussemeiusia 5 6
wls wum f?"nLLUiﬁwmmﬁmmé’mﬁuéﬁuaéwﬁﬁaﬁwﬁ”zg
ANGA0 I@awqc?misums%a%ugwaaulaﬂaéwﬁuwé’u Y
auduus funseonuuusuaeeulay i Sig. (2-
tailed) BYisEU 0.000 wazAEUsTAVSaNdUTTUS ()
Wit 0445 ‘wqaﬂﬁmmi?‘gaaug’]aaulaﬁaéNﬁuwa"u
ﬁmmé’mﬂ’uéfﬁumiéaﬁLmamaﬁa@?ﬂ%lm i Sig. (2-
tailed) ogfisedu 0.000 warAdszavisanduius ()
Wity 0.294 Wﬁ]?}ﬂiimmi?ga%ugﬂaaulaﬂaéﬂaﬁuwé“u
fanuduiusiunssusedneyeraiidtedes 3 Sig. (2-
tailed) ogfisedu 0.000 warAdUszavisanduius ()
Wity 0.335 anﬂiiumi?ﬁya%uﬁyﬂaaulaﬂaéﬂaﬁuwé’fu

a

TanudunusTusUINeNNsUMSaRESUNSIE Tnedl

s
=

Sig. (2-tailed) aq'ﬁlizﬁu 0.000 warA1duUsEANS
anduius () ey 0.204 mseniuUTUABeulaY i
s saduensdinuilon 3 Sig. (2-talled)
ogfisEdy 0.000 wasmdszavanduius () iy

0.277 NM39BNLUUSIWABaUlaY TAudunusiung

Susedlagyananiiveides ¥l Sig. (2-tailed) sgWseau
0.000 wazAduUssANBandunus (r) w1 0.37 ANy
ANS9BNLUVSIUADBULAY WUNTANUFUNUSAUNIS

o w

AETUNIVIE LARRINAT Sig. (2-tailed) NiTedIAY
meatiRmAY 0.000 uazAduUsavibandusius (1) ey
7 0.453 Yuei n15a8LUanTId 9y UT LA Nuld

AnuduTusiuiuMsTusedlaeyananivedesyuiu

'
o w aa

Taefian Sig. (2-tailed) Aifitfuddaysedifiniiiu 0.000
wavAdUsEAvivandLTs () agjﬁ 0.320 WAEN133UTY
Tneyeraiiidedes fiamduiusiumsaadiunse
fim Sig. (2-tailed) vgitszdiu 0,000 wazdimdulszavs
andus () agjﬁ 0.292
PINUANINANTILATIZNANNNTANNBIWY A
WU Fanuul 3 ansanennsainisinaulateduan
soulavessundulasovay 25.1 Inefianduusyans
AsTetiu R Square (R?) winffu 251 (F = 47.588, p <
05) @NI0EBUIBANHE UL TYOIMSNEN SN AT

mMsveduneaulaussmunaulafsesay 25 waviian



Fuusvaviseunanosunsgiu (B) wnfu 345 160
uar 147 Ssannsnazdlan Fuuud 3 Wuduuud
asanensaimdnaulateduneenlatosduniu
In Fafiuusviunesiuou 3 shilvuiunensainsiia
nsnauladedunteeulanessdundu laun ms
oonuuuTLAeaulat masusedasyaraiiidedes
uarnsasBiansRIlne Sedliud etz
000 Tnenuienansomennsninsiinalateaumentlow
opsdunduladifign Ao msoanuuustuntoaula
(Online Visual Merchandising) findulssavisamuonaee
sy (B) wniu 345

namilagagy Ae Taduaunseonuuusuan
ooulau msfusedlneyanaiiidodss msvinmsnan
Tneaduanssdauilng uarnsaadiunsnemellly
Fu Seuduiusiusuusemuesinsinauladedua
saulatesdunduesnsiitedfoyneedn Swudsi
annsonensnnsiaulaterumenlavessundu
19 loun mssenuuuTumesulau ms¥usedneyana

Vivldes warnIaduansityusing

afUTeNan1sANEN

1. yu3lneitliudumesidauasiinginsu
st oAuATooUlaLas I UNS UAIRANTANYITES
mAfoanlnapdunavds orgsemng 25 - 29 7 8
izéf‘umiﬁﬂmagﬂuisﬁuﬁwmﬁ slasnna 15,000
UM wazusznauainminauus¥n Gifwjyiﬁ’awu
vodanmfte nauFeYsTiTImeULUADUN TN
selasina 15,000 v ugulng deswmnnsiu
%a;gamamu%ﬁaﬂ%gaﬁﬁwLﬁumﬂuﬁé’adﬁﬁmiLL‘W%%UW@
vadlsnlain-19 gifernUTIngMInedsnuianam
msaf%aNawqﬁﬂssumaaéu%lmﬁi%nmﬁu%uma%Lﬁmmﬂ
Junarilsglnananiiomnsudunoshauey v
vielasuransznuanMaUiunsTeRufourenit
Wuvmalvnaushesslweyanelafnam musziy
mmﬁmﬁumaaﬂéuﬁaaEhaﬁmﬁ’quaﬂﬁmﬁ%a?mﬁ%
ooulauey 1T UNG N nquiIoeslsEiUAIL
Aouium JadumuamuRauazesuaA NI ANAKARD

noANIINNT edun1eaulausssunduey lusedu

nsasmsUszndudusia:-msiusan Un 17 aUUA 2 2567

AsipaTiinsaulala Wume (rinde 3.46 uaz
a2l BAULLIMIEIU 0.62) ATLNITEONLUUIIUAT
veulan siuAMUuAnsoLarvnElen dwa
pemstoAuAeeulatessFuNEY (Aads 4.03 uay
audsauunasgiu 0.47) msadwanssdayuilag
nausheendisziuaIiuuaeuvanelan Tuuls
(Awade 2.85 uavarudonuumnesgiu 0.86) Amums
fusesloyanadi 17 eldoe sedumudadiunla
aravanglan asamensteaumeolaveesiundy
(PaAe 353 uazaudBaunangIu 0.917) Wavnu
MsaaERININY SEAUAITLTBINg Uiy LA
auvnglen awamensteaumenlaveesiundu
o838 (A0ABeY 4.47 wazmanudsauunnsgy
oyl 0.671) InamsneAusionaun azdulsd
eazBennuignanludiiunely

2. wRnssumsteaueealavessiundy §
ARy (Mean) vassziuamiAniiiuegd 3.46 uagan
audsauunnnsgiu (SD) egil 062 Wefiarsanan
audeauuInsgIu wun Smmanssaediiveseya
AU awnoulmiiun nauiiessiseiunay
Andruillnaidestu peumoudulUlufiamadediuly
wAnAef NN wqaﬂimmisﬁyaﬁuaaﬂaﬁaéw
Suwdu violulafimsmausuaswindunginssud
annsointulausllanadsideauladedum vieen
Artuluvetludinysyintu suidursamigivedu
suraeyafstulurmaunsszuemedlsalio-19
ﬁqamﬁuﬁﬂ%ﬁﬂﬂﬁ]ﬁ]“aﬁﬁﬂﬂ;r;guﬁmémawLLmquﬂWi
Foaunossianuilomnnelalursiiielsaszun
DMARAMARIIN T TGy

yuslnedinginssunistoduaonulaosns
Fundusofedumesulauuuunanesudaeisaly
Usznelne Tnenginssun1sd edunnooulatesns
guna U (Online Impulse Purchase Behavior) #1
AuEvesuiTe Ao n139 oduaeeulaulag
UsFannsTunuIn ey dsnsaadulad odunn
vaulaviufnrnusnszauiivannssnugUilaavhln
Aemsdnaulatelusiuit uinduaduarlalailneyly

ARS8 IUSIUN15T A 9998% D aumS unu Tu

.87



88...

Journal of Public Relations and Advertising Vol. 17 No. 2 2024

v
[

msfnwadatiidelavhnsAnymeinssmesuilan
Toun anﬂﬁw%umm%m LLazwqaﬂiiuéwuaWimﬂ W&
AN NORnTIIMIIAILANAALAYATII AN
\Judadeilamanonisiadulad eduaieeulaoss
Fuwduoglusedu “Wiupae” Geanunsnoduiglann
yuslaaingfnssunist edumesulatostsdundu
Aot uvesaduled edusneeulatvuunanilesu’
powdisy dennassiuNUITees Wy, Chiu, uae Chen
(2020) ?falgﬁﬂmsﬁﬂmﬁmﬁ’quﬁﬂswmigamaa
wuilnafliAnnussnsznulvsinauladoluiuiiiule
Iﬂﬂﬁﬂ’t’ﬂLﬁl‘c’J’Jﬁ’Uﬂﬁ%JUEyﬂ’J’]MLgE‘NEUQG‘;’]’LJ?T’I n13
DONUUY e-Store kazan1IxyNIAsnedmsun1ste
aumeoulaumesyuilan nanmsidenun guslnesinly
osunllumsnevauewesTnnszaulnAansteaua
Tnedunduy

2.1 punseenuuusuAteelay (Online
Visual Merchandising) fiaade (Mean) Tassziiuaiy
Aautueyil 4.03 WA LeAsTzilsrdumNAniud

Y
a

ADUVINEN AR Aenul e sanaIud sauu

Y

mmg’mmjuiw865@60@@%%’851‘14@@ﬂLLUUiymf?waaulaﬂ
Tnenmsuiomavesmssenuuusumealaumud
ey 0.47 ilymsum ﬁh’]ﬂ’ﬁﬂixmaﬁwaﬁa;@ﬁw
vineANquiaeen SianuAniudullufiang
Wty femssenuuustumesvlauiuiinanensye
dunesulaussnedundy i alsutudand sy
mmigwuﬂuaawqaﬂssums?‘gaﬁwg’]aaﬂaﬂaéwﬁuwé’u
LLazLﬁaﬂmimwamﬁmiwsﬁ‘ga;&aﬁwammﬁamaa
wyA el (Multiple Regression) WU2 ‘wqaﬂiimmisﬁya
dumeslanessundy fianuduiusiumsesnuuy
s1upeaulau naedl S oy 7 5¢fU 0.000 wazdian
FuUsvAVSaMELTLS () WU 0445 waediPuduius
ﬁ’umséﬂﬁmamaﬁﬂﬁuﬁm 1l Sig. ag'ﬁsxéfu 0.000 uay
ANduUsEANS anduiius (0w 0.277 saudeded
Audiusiunsiusedasyeraiiitedes mnveyaii
szyiian Sig. g7y 0.000 warAdUsEANS
andusius (0w 0.37 wenannil Jadeniunis

panwuusAeaulay Salanuduiusiunisasasy

o W

msne Tneuansanal Sig. Aifiteddymsadfiniiu
0.000 uagmdszAvSavdiG () ogil 0.453
NamsAnwEINsneiUsEla NMsesnuuy
swemeaulay Online Visual Merchandising) 10udade
fianansanernsainmsdnaulad eduaeeulatosns
Sundle uazduiusiusudsauiy 9 7 msSuses
Tneyarafiiitedos myadianssdauilon uagns
duasunsvenlelusiudussedltedda Tnons
gonuuUTUAeaUlauUszneune 4 ssrUszneuges
loun mauansasesdumenilau mslweyaduen
goulan nsesnuuulaswEswessuaeaulay ua
§JULLUUmiLtammasuaaiymﬂvwaauiaﬁ Faita a
asnUsznevspsveIsoanLUUuAaaulay Hsziu
mmﬁmﬁuﬂuaqa@%‘lmﬁLLUamwwma"Lc;iw “ANAND
msveaumenulatesdundl” Fdennaesiunuive
294 Agarwal (2019) fvmsfnuiAeatunss euuy
Tulanaulnglownannistelnesundy (mpulsive
Purchasing Concept) S’Tfﬁs’qﬁﬂ 6 Jadendniiasmans
nsinauled odunilaed luladnsmaunuaiamn
Usznoume mulaneulunsuansdum auadives
Fum @mmmaamﬂﬁu’%mi NAYNSYINSNAIALAE
Tsludu m’m"ﬂLﬂuu,azLLﬁqgﬂﬂums%aﬁugw WagsIA
LazYomeNsIasmune Tdudadefiamalniin
wqaﬂisumi?‘ga%ugﬂLLUU"L@JI@?@NLquéamﬁm%amseT?a
LUUSUNEY TAgHaNTSANYIATUNITOBNLUUS1UA T
gaulat (Online Visual Merchandising) Tuseanaoaty
Vademuanulamaulumsuandduan nealanauly
suEnEuALaznslaLan (Outstanding Shop display
and advertisements) § uiutad o nse c{u‘h; WiANIg
finAladoaenesin wsensteaumitlalaaunen
new annsevhimnamssiraulatosnnsuiivilaladled
LLiﬂﬂiz@?‘u BRI NINERT A wazdunanad
ﬁmﬁﬁﬁimmuﬁﬁa@mh Dudsdiannsadfinsenuiean
mssaulatelnedundule Wulunuwnaanstelng
JUNAaY (Stemn, 1962) Famseenuuusumeoslauvite
alanmulunisuansduni Wudadeiidmane

noRnIIUNSToUsTIANNSTRlAEFUNAULUUgNIH O U



A3 (Reminded Impulse Purchases) warnsgelag
JunausUwNU (Planned Impulse decisions)
Nﬁﬂ'ﬁ%{]JEJG;}WUﬂ'ﬁEJ@ﬂLLUU;’]UF‘T']EJEJUVLaﬁg\T
dommaBITUNAMTITaTa1 Octavia (2015) hnsAne
ATMLANANTDINGRNTTUNTT eAuATTAE T UNE UTBS

v v v v

yuslnauustuatooulaufuiuaaTdaglluea
wqaﬂﬁuéﬁiﬂﬂL?'ienﬁumiﬂizéw,l,azmimamuaa (SOR
: Stimulus, Organism, and Response) %dwamﬁﬁﬂizq’h
anTmunaex (Environment) sieamuiive (Place) iy
smmeoulat gﬂm‘wﬁLLamUiisnmﬂLaﬁam%ﬂ (Virtual
Atmosphere) NMSUARAINAYTBIFUNN NMSUARLAIDUATS
(Virtual Theatrics) wag Uszaunsaliad ouas ¢ (Viral
Experience) fanusaassmuduius 3 danouiu
yuslnale idudadefivhlmAnusnsznulminnis
fnaulagelaedundu

YsdenifunamifenumsosnuuUT LA
voulan Jeeonnaesuruideves Matharaarachchi
(2016) M ITaiRefuTateiifidvdnanensde
Auneeulates i undy §sryadadedidny 3
Uszmaiifinanausensznulunstodumeslat laun
aunmvasiulen sUnmitlrlunstiiaueduen uay
nMsmaensBiae venaniidlananiwmaamsia
w3 uAeaulal Visual Merchandising A30A3S
ﬂszmmsaﬂmac;mﬂ'13§U§LLazéama@iaﬁﬂuﬂmu@dmﬂ
Tilnonandamls wuieiunan3duues Phuong Le
(2018) seyndadofiaunsofgrmnuadavesinala
Wuethasn fle msenuuilpswsadiulen Muvduas
dveaiulen ewninaremsidendedumenilarves
slnn nelwfussisgauasiuununfivilnguslneinn
guulsruazinnsdeumm

2.2 AumsasBiuanssiiayuilaa (Direct E-
mail Marketing) mLa?isjmia'ﬁL@Jamwaaéﬁiﬂﬂagjﬁl
2.85 uaranudenuunnsgiu 086 iWefinsanemany
L?jmmummg’mﬂumasgawuﬁ fimegyd 0.86 Fauew
11 1 nanfefiannsidsauundenisnszaefives
%a;gaﬁausﬂw‘i’w mea‘h;t,ﬁuima;uﬁqaéNisséﬁ’umm
Aoviuiidulvlufiemadientu Wefiasananaunms

DANDENVAMNUI NOANTIUN1TT0FUABRUlAUBENS

nsasmsUszndudusia:-msiusan Un 17 aUUA 2 2567

funau Ianuduiiusiunsanuansidiausion lngdl

A1 Sig. BENTEIU 0.000 wazAFUsEaVandTUs (1)

o d

WU 0.294 WANTIV8EITTUDNINNITAIDLNANTIES

q
¢

yuUilna farwduiusiutumssusedasyaaads
Fodoaruiu Tnefian Sig. Afldeddymneedimiiy
0.000 uarAFuUsEAVSAVELTLS () 0yl 0320 KIdY
maniwﬂsmgmsaﬁtﬁmﬁ‘umﬂ%u’%ﬂﬁ%ﬂau@%%ﬁm%’u
ﬂﬁ%a%uﬁ?’mamgaaﬁ’quaﬂﬁiumﬁ’uﬁnaﬁﬂmmq
Buavesnguitesns iesmnmadenlsnudeeudise
u;wamWa%uﬁ?upgu%Im%sﬁyaqg?mwﬂa wazdotu
uwnasesufinanudedieuardeuaonde n1sas
uwanssiwuilnadunisdeansnamaaiiassai
nideelniuusunisesroudiseunanrlesuiiadiua
ﬂagasﬁnmﬂﬁﬁuéﬁiﬂﬂ LLﬁ,jllﬂqliJﬁ’JaEJINﬁ]ziJaﬂ’J"mﬁ
"Lﬁ?%fuﬁLmaLﬁuﬂWiivmw'%al@?%vmm%wng unduns
ﬁamiﬁﬁmmﬂ’n%ﬁaLLazimy%’usgaaﬂaasmazLﬁEwma
mﬁmsww‘rﬂagamwsaufmﬁhwmsmzmaﬁwaw&da
wormanudssuufiduliluiemadionty
NansAnwENNIaeAUTElaI M A
n3sdiay U3LnA (Direct E-mail Marketing) L udad s
anunsanennsainssnaulatedumeaulatessundy
vuaniesydrendiseluussmalngle Swiideves
Matharaarachchi (2016) fifinundadefifidvdnanens
Foduneeulavesrsiundu (Factors Influencing on
Online Impulse Buying) Waziin1snannediualngnss

=2

fanuslam Direct Email Marketing (DEM) tunilalusia

U

v

WUSTRINUITY wan1Ivgeenunluifmmafeniy fie
mimmmﬁéﬁmamﬁarﬁuﬁm Jutadefiamanenis
indulateaumooulatosnsundu Tnsmuidosanan
ssyn nsaduanssiaguilan Wunagsfiannse
ﬂixé}umﬁﬁmauia]?gaashﬁuwé’maag?ﬁimlg wazd
urtedtioasaBumsuneiianunsaasismudiiusiv
siu%lﬂm flannsneaseszaunsaifiaui sty
Auandilasumstiauenumadiua uasnszn ulv
;‘?U%Iﬂﬂﬁm%uiﬁ]%aauﬁ%ﬁuaéwaﬁuwé’uﬁ Fluszazen
mﬁmmmgmmuﬁym%{amaiﬁaﬁywmwpgﬂﬂ’uﬁ(ﬁu

Y o = Ao ' i
Hustnauasiinmsneuaueiitulussezemelule

.89



90...

Journal of Public Relations and Advertising Vol. 17 No. 2 2024

Tnenanmsfneitssym meadansdailon
udafedinensainisiedulad eessdundulaiiu
ansoesuemevguReunsmlalunsdedns
NN57a79 (Persuasive Marketing Communication Theory)
Tnensasduanssisyuslnadudnunsvesgagdauuy
e (Rational Appeal) elupuwesmsthiauesian
wawAm fasnsoimveyanulnalnseesumunay
awssdadleniuans Wunilduthadieumsieasnnan
fenaremasindulatovesuilon

2.3 mausedlngypnaiiideides (Celebrity
Endorsement) Siaade (Mean) 3.53 wazanuidosuy
ASHIU (SD) 0917 nausheensenulvigmnuAauiu
dultluiemadeniunnsiusedasyaraiiidedios]
NanoYINAnTINNTTT oA uAteoulatessdundu N3
Susedlagynnadiiideldes (Celebrity Endorsement)
Wuadefiaansonensaimsiadulatedumeeulay
oensiundle wardeduusiutusudsau o laun ms
asdwanssdayuilnauagnisa waiunisunges el
Seddameadn Wefimsanveyaninuansiduieiy
ms¥usedagyanadifideidesuaunisanaosnvan
WU ﬁmmé’uﬁ’uéﬁquﬁﬂssuﬂ13§a§u¢ﬁuﬂaau1aﬂ
o098 uUndu Tneiian Sig. 07 53U 0.000 Wazan

AuUsEAvsandunus (1) WU 0.335 wagns5uTadng

YARATI LT BLE 893 ANUFUNUSAUNITRDNLUUT1UAN

aulau Tl Sig. peNTEAY 0.000 warAdsEans

I3
LYK

AVALNUS (1) WU 0.37 Sauedelianuduniusiunig

o w

éﬂﬁmamﬂﬁﬂgﬁim Tnedian Sig. AifiTaddayneads
WU 0.000 wazAdusEAviSaVdTUS () 8yt 0.320
uaznssuseslnsyanaiittodes Sanuduiusiuns
anasunisvie an Sie. aq'ﬁ'izﬁu 0.000 wazilan
dhseavisamdinius () oyl 0.292 mﬂ%aaﬂaﬁ'ﬂénm
naufeysifissfumwAniundvoglusyiy “iiiu
p1e” Gauvarrvangla “amanenisindulae
ogadundy” mssusedlneynraiiiideidesliniazidy

AadunIoAUAY @1U1I0YIDETNNITIATALETIS

v
U daa

MWANYUNA N ULUTUA L UaNINLTETRA1UAIY
A A bt a o s v a E
wwetie nMsvveyandnium waznisdnauladeile

wuyerai 13 aidseiaudureuiduy Susesduni

aennapsiunmATRvesyAraTiiTdssuA IR IRn
1a (Attractive) An1i112151a (Trustworthiness) A27
Lsﬁ'lmmz:y (Expertise) A3131LA1TW (Respect) A3
witouitunguiimng (Similarity)
Tasnansiseaunisiuseslneyaaaii i
FeiEes (Celebrity Endorsernent) lupdsil dennassiy
NAN1SI8UDY Jawaid, Rajput ez Nagvi (2013) R
hmsAnmgAnssunsteaunuuulilamasmie
mastnaulat eduaossdunduluifiaey wun g

Fodeadidnsnananginssumsdndulad oduniaeia

o @ o

SunduvesToguiamneuasvdosnsided i Tnenqy
fegmeaAumiiiyanaiiidodsssesiuogluns
Tawanfieuuidedie (;JU%Imﬁmiszﬁaﬂ%’umimﬂ
AU 82U LAY AU Dl 0UDIUMATENT) Wak
mmmag’ma'ﬁmjmmgﬁﬂL%amﬁlﬂ;ﬁ’w;u%‘imﬁﬁéa
aunle erenraosiunaisaundululalunisluy
unila figdunelng DJ. O’Keefe (2013) namifte yaaaii
fodsdaduwainsifauuidete G way
famnuwiiou nanidefissyntadaunmsiusedas
yAnaTiTideLde (Celebrity Endorsement) lutadei
mmaawmnifﬂwq?\ﬂﬁﬁumﬁﬁmau%?gaasﬁwﬁuwé’u"lﬁ
th ansnsoesremsuudaistumslavanlagly
yAraiiideldss (Celebrity Endorsement) & auwafn

mnanlassuelin yarafidodss feyaradiidud

v
o

s¥nuarlasunssounndsauogauiuasnang waed
osUszneuiididy fe fmnuunisgala Seuulade
warlinda firnudenne frnuunmsn waziinn
wilounionats asaUsznousananiud iviiln
suslnevoruludsnuseniuluyaraiiitedes waudu
osnUsznauitannsalusnnilaluguilaaraosniula
venanil “I:uﬁaﬁmLméq%a;“Ja’Lums%’umisuaacgu%‘[,m
yarafiditodes Siorduwmasnsddnyiguloniis
ANy idetie uazduuvasansiilimsmilon
vieray Teaududadeiiannsolnuumilauilan
AroeuainAulateduAle donnresTUNaMTIdY
y99¥an uiFes way qund @13 (2562) filadeu

aSuneNanIsAnYIlIN MslawanUszuduiuslag

Aaa !

yaraiitedeadulaienidvivanenissinduladeves



wuslne Tneyerafiddodesdilelunslawaniy aed
dvwalunsusnnlanesdauaudd fo uileusy
thufle Sarulanuasuanag

2.8 pruNSANES UMY (Sales Promotion)
WU SlAtede (Mean) ogil 4.47 wagaaudoauy
wmsgu (SD) 0yt 0.671 awnoulmfiuaiia
Lﬁmmw%amimzmaﬁama@%@;&aﬁw VANEANNNGN
ensinnuAaiiulUluiimnafiontu nanfe nau
FregauAniud safunisasasunisuenag
LLﬂuLUzymamsmmmmﬂ 9 o uAmUey 11.11 (asidsy
anserAuATLTUT 11 e 11 vesd) amanewginsu
mMsteRumesuNEIITiumeEB Swdennans
futsingmanmedsenlumnsd 2563 Awanetone
umooulen (e-Marketplace) S Shopee Uag Lazada
Sourugannandualuraafioungedmeumelate
TusTudu 11.11 84 Lazada anunsavheenunglasnnts
1,000 amuum vdsniuRenssusinaniluifies 2 Sl
i sumzﬁ'pg Shopee Snuilsumnanosugevsdunm
voulaufilvond s eduaunnnin 200 auduluty
Wi annsafiveeangluiusumsesesiiosaiy
uwanesalatnngs 10 wn (MarketingOops WP, 2020)
Unngmeasinanaseuldiummsanaumseme
TWsluduansen visensdauauUayng 4 dieauaiums
e aunsonszaulmfensiraultevesuilnalaeens
wugusssu

NansANYENINsaeiUselan MauaiLng
118 (Sales Promotion) 1udnvilstadefifiaraduius
Tumsnennsaimginssunmsteauenesulatosnedund
oenditedinmeedin Tnsnquienadisyiunnufnidiu
L?{mﬁuﬂﬁaﬁmmiéaLa%mmimaagﬂuiséfu “whuay
p81384” Faunsaudannumingla i dwwanens
fraulagedumlnefundusende

LLfﬂymamﬁLﬂswﬁ{agaﬁymaumsmaaa
nwAad (Multiple Regression) %lijvl,ﬁyizqﬁ’] EENECH
mimaLﬂui‘fﬁaﬁwEnﬂia}wqaﬂiiumiﬁﬂ%ﬂﬁaaéw

AUNTU UWANANTIANUTUAUSTYMNUUTTZYN

L L s

MsaREsUN158 (Sales Promotion) TiAnuduiusiu

o w

woRnssunsinaulateessundusyalitudfigng

o

nsasmsUszndudusia:-msiusan Un 17 aUUA 2 2567

afuaziimauderiueglusediu 0.000 Tadsiauys
M3asESUNI3UE (Sales Promotion) Seduiusiusy
wUseuid 4 ‘17iLﬁ'm%aaﬁquﬁﬂiﬁumﬁéﬁ’m?ﬂﬂﬁlfgaaugﬂ
geeunduenaditddy Feemuduiusinamannsg
osutlanengudiisatunisiuaunlalunsdoans
NN57a9 (Persuasive Marketing Communication Theory)
T,mEJmséqLa'%umsma%’mﬂu@mgﬂaLL‘U‘Umea (Rational
Appeal)lug’mi’lmﬁa (Favorable Price Appeal) Snia
msasasunsvessannsasuduaiugludunng
aaml,uwﬁwéymﬁywaauiaﬁﬁﬂﬁs@jyumiﬁm?m%%aﬁ”w
mauansnadosusludul lushunei fagaeanda
waraeadiiladaiou M“saawﬁ’wLiumséﬁa;dahu’miwm
LLazI’LJﬂm%uiﬂ;ﬁ’u;ju%lmwlmﬁLuamq sudansln
ayalUsTuduruyaraifdeidesiidugfusesduni
q upu

uenInt UsngmsaiiA eafuanuduius
SEIFILUINTA AT UNTVIBAE NG A NTTUNNS
Faarlatsesnsdundudausaetunenuuuanams
fndulatessnsdundures Hawkins Stemn (1962) lam
Lﬂwﬁﬂuﬂﬁaﬁﬁmaﬁiawqaﬂiimmis‘??aaw?muulﬂmy
NUHWUTANT & MsTelneFundumuwEy (Planned
Impulse Purchases) namifie yu3lnAmaunuazioduem
th VL:JJE%’NWJWE]E\JJ'LLg’JLLGi%JU%’U%EJE‘JJaL?]IEJ’JﬁUmia@S’]m
visoiluluduiiuanle wu To 2 Ju wew 1 Fu viells
Tudu Fo 2 Fuuseudana lwinmsdeauladofiinn
Fumdy nnfimaslnesiediemi@uidedule
Foauamiahludiinadinnmiiy Wusy deanas
funumanmsiTeres Octavia (2015) Fivhmsiineluwa
mssndulatelneilusluduntomsaaesumsviedu
vikdluAasiesulvesnisin Taelusenussyn
Tushdududasifirnudriusludsuindauinnems
nszpulmAnmgingsunsindulatonssdundues

v v

Huslnandluguiuusumeaulauuay IuA193

daguaunuzdmiunsunluussynaly
1) Mneansise MssenuuurtnUlen v
ANUEBINLLAINIR DNNTIY U AT aNENTa)

noPnssuN1Peduneeulavesndunduvesuilnale

.91



92..

Journal of Public Relations and Advertising Vol. 17 No. 2 2024

FeuuusunvietinnsmainansathiuUsiesms
oenuuumnuAseulauluUszneuMhn s AL
Fagrermaulaylanauumanviondrouddelunsdu
Tomausenszaunsiadlatedumivaetu it uay
anszznamanaulalnduas safananszalnde
msdpaulateluEnadiinnnminasd

2) ms¥usedlngyanafiideidos 1udnnils
Jadeftanansoasanmsiusinfuuusuaviendndasla
TnenamAfeativilssyn msusedaeyaraiitderdos
(Celebrity Endorsement) annsanensaisiaaule
Feaumenulavessiundiln Tuifresmmanidiowy
sunliareoyauasvha s ndunquidmaneuan
mslamssusedasyanaiiidedoadueiosiielums
Fagaeanuaulavionszaulniisnisinaulateduaiuu
uwwasesuBeeuidsndudnuilnagvsiivieiiialona
Tumséipdnlate

3) M3doansnimaanensasBiuansed
gualnm wansidseyn asnsomensainsaaulate
oaulavessdunduuuunanlosudroudseln lums
Usegnalauusuavitetinmssain ansathiauelusla
%’uuazsﬂlagaL?{mﬁumé‘mﬁmeﬁmumaﬁLua‘ﬁ'éamaﬁq
;Jﬁim derfislomelunsadulatoaunvouusun
Tagidann1sasv oy aniuidl on7l aonna 9y

ngu ety 4 Wuay

o
YBLEUBLUZAUSUNTANTUUITYATY
anlu

1) mseneAdeedalidumideniiunusu
vayalued wei. 2564 Safiduranaitivgnisalan
vaneUsznsdussauszney wqaﬂiimgﬁiﬂﬂhuﬁiag
ranaRinuanasiulumuus unvesdeny Ly
Turana i datuiizusdunmsanedusedi
Q”U?Imﬁﬂé’w%“uﬁﬂ,ﬁ;lﬂjyﬂfTumquIaéjﬁlﬁwmLLaz
Wasuwasesmaiiios Uszneutuiiurindeaisves
anuMsaIMsLNSSEURelsa COVID-19 Awmnidy
s U omnu s ulng aurialanusuiauarly
weldlaBlnAnusslonigranmelpvodinilluanse

senlledunmsoniiuianssuuenunle yidedaula

AnvmgRnssunsinaulatedumestlatesnsdundu
9IRS ANYIAUUT UNVRIE nLT E AR u
wazsuiululudagtuiiniudissey sudsdnwiain
unasesuAst ez duunanwesuiieenuuuan
\iesesdunsdeneaumesulauuasivautiuisly
WSouf 1w TikTok

2) MNNANSANYINUNUI ORI LB ILAAE
sudstimaudeauunasgm (SD) iunnn 1 die
iwﬁmiﬂszmaﬁwaﬂﬁﬂyayjaqa a:ﬁauﬁtﬁuimqlu
Frev1afliauAnuiy faued saudmgRnssuiions
uwnnaeiuly msAnwafsdaluannsadnudesed
amanataTua SN wEUsENSTILANAIRY TiFuRRT
wAnA ey LLaz‘wqﬁﬂ'ﬁiuﬂﬁ%yaﬁuﬁ”maulaﬁaéw
Fumillaeendls

3) Lﬁmmﬂmﬁﬁaaﬁ’uﬁhﬂvﬁyﬁwﬂizmﬁnaw?w
LUURNIZLAZY ;J%%’aum’jwmﬂﬁmiﬁﬂmﬁs’ﬁumww
UssianAuanagsaeluiinmanaianiey faulafnw
‘wqaﬂiﬁuma%aﬁuﬁwaaulaﬂaéwaﬁuwé’uuamﬁumw
maawqaniiumi%a?mhyﬁﬁﬂénl@?%mwnzmﬂ?iﬁyu Tu
nsAnwedadnly gﬁauiﬂawﬁﬂmﬁmﬁ’quaﬂ'ﬁim
M4 oaunesulatesdundunuusuunluifves
Ussivduan wu dumisudunedavderdudsiue
AnugzmnluInUsEa1 U (Convenience Goods) Lag
aunfilulasudun oslyud esrunoanuazaanly
FInUsE3713u (Non -Convenience Goods) ﬁqﬁﬁuagjﬁu
m']mu‘[ﬂmaagﬁnwﬂ umy

v v

4) HaNSANYIUITLAIUNITODNLUUTIUAN

@

soulaunuindudadeiifinanenginssunsdoduan
ooulauos9dundu g idsanmnsniilunesenly
nsAneEsmseenuuusuAesulanluiifniuns
sonUUUTIaTenInnBa 1w msenwuu UX way Ul
famananssinauladeduan wszdudadeddad
yuAlnAlnSurenandnSunlnonss Wulssaumsaily
msdenuduaneusinduladedenunsaiialonialy
nsaseenueln

5) nsauasun1svedud nni saded &

ANuduRusAUngAnssunsindulateduntosulau

a

apsdunau wITeinesnsinuluaTadaluamnsone



nsasmsUszndudusia:-msiusan Ui 17 aUUA 2 2567 93

RANIANYIANUNALVISNNIAAIAAIUNITANEZUNTT
Menelsiutulviianuvanvaneguuuiaziiaig

WM Weusglevulunsfinymginssuyuslng

1801591994

Muing

Aaufnas Sannszing uasiuauna wesiie. (2560, msinwmodnssumsdauuulilimasnliaamilus nesmnde.
SlfuﬁLﬁgﬁﬁﬂ“;a;ga 3 §unAu 2566 Wiasiian hitps.//mis.nmu.ac theradjoumal/uploadify/uploads/ Test/674962009-
02-18%2001-13-31.pdf

n¥nusin BunszieRy. (2565). miluesdionmeneaaviaiieluslandnauladedumaety, Suiliviveya 12 ua
2566 WaTTIN https.//s003.tci-thaijo.org/index. php/RPUBAJOURNAL/article/download/26 1820/174066/980700

slingwite Ruuu uaseszm fuswie. (2560). msTevanlnelsypraiiddadeelavinasomsinauladondninsiaion
vourfus lnnluisanyammumiues. Yuil\undsuoya 7 fus1ou 2566 wnasiian http//dspace. buacthy/
handle/123456789/2414

Wi Aiemessos wavanu. (2562). SademansmaaiisaasionsdelnedunaimesusTnamsmudeuguameisii X
Yuay Z ludssmalng. Yuilwidw aya 30 dnAw 2566 WA a7 e https:/so05. tcithaio.org/indexphp
/DPUSuthiparithatlounal/article/view/242270/164698

diineuinngsnssmdidnvsetin. (2563). s NN 1599aR MIdlw B seina luussmelneT 2562, Fuflanfa
18 18 10 d4m1Ax 2566 Un a7 https://www.etda.or.th/th/Useful-Resource/publications/Value-of-e-
Commerce-Survey-in-Thailand-2019.aspx

AnvIn Deusnuga uasUSuan Ussini. (2562). mssuimsdeasmmatnuasnssuaumseensumslausmansoume
lutsemalye, Suitane 938 3 HuU1eU 2566 Wil https://he02.tci-thaijo.ore/index.php/Veridian-E-
Joumal/article/view/147821

D.J. O’Keefe. (2556). mslifanitala. Suit L?T’]ﬁq{faga 7 fugnew 2566 wiasiian https://digital.car.chula.ac.th/cgi/

viewcontent.cgi?article=102728context=chulaetd

AN

Agarwal, A., & Priya Chetty (2562). Use of Hawkins Stem’s impulse buying theory (1962) in online shopping. Retrieved
June 20, 2023 from https://www.projectguru.in/hawkins-sterms-impulse-buying-theory-online-shopping/

Bayley, G., & Nancarrow, C. (2541). Impulse purchasing: a qualitative exploration of the phenomenon. Qualitative
Market Research: An Intemnational Journal. 1(2), 99-114.

Dawson, S., & Kim, M. (2553). Cues on apparel web sites that trigger impulse purchases. Journal of Fashion Marketing
and Management: An Intemational Journal. 14(2), 230-246.

Husnain, M., Rehman, B., Syed, F., & Akhtar, M. W. (2019). Personal and in-store factors influencing impulse buying
behavior among generation Y consumers of small cities. Business Perspectives and Research, 7(1), 92-107.

Jawaid, S., Rajput, A., & Nagvi, S. (2556). Impact of celebrity endorsement on teenager’s impulsive buying behavior.
Interdisciplinary Journal of Contemporary Research in Business, 4(10), 1071-1080.



94..

Journal of Public Relations and Advertising Vol. 17 No. 2 2024

Le, P. (2561). The Influence of Online Visual Merchandising on Impulse Purchasing. Retrieved June 2, 2023 from
https://core.ac.uk/download/pdf/161430099.pdf

Matharaarachchi, R., Abeysekera, N., & Nawala, N. (2016). Factors influencing on online impulse buying. Young
Economists Joumnal/Revista Tinerilor Economisti, 13(27), 127-140.

Stern, H. (2505). The significance of impulse buying today. Journal of marketing, 26(2), 59-62.



