N3FILATIZRILINAIUANNEINTTA TUNITWAILIENTIAUSVDINUNI UV
Meta-Analytic Research on the Development of Competency of Sale

Performance Representatives

91729500 WeuaTey, 3159u LeIanEal wae JUNUT WAUHY

"Jaruwan Muangjaroen, Viroj Jadesadalug and Jantana Sansook

N £ L unminedefalng

S U ;/' 'Silpakorn University, Thailand.

./(.__/" lCorresponding Author’s Email: jaruwanmuan@pim.ac.th
UNANED

nsiaunaussauzyrainsielvidneninlunisufifauldedrelivsed@nsnauas

a

UszAnBnm asAnsdesinuaniamsUiulasunuifnnsruiunsiauiyaains Welvyaains
annsavsuildnuaniunisallutiondy uasviliAnnssuaunmsvisiiaansonevausatmng
19493AN15 Fesmsiannanssouryaainsiadunagndddyiairsnnuliuzeunianisudsiu
naenuLdunguadifyivihliesdnisussaunnudusold unALEauensELATIEENNTITe
Frupuanunsalumsiauiaussaugvasniinaue Tdysuinisanvguiiiugiuuasgui
figrdonignmeimunseuunfnuesnisisuasdeiauensite Tneliingusvasddd 1. (efnw
p3aAUTENBUYBIALAILITAlUN T TAIANTTAULYRINTNILYIY 2. IilAnuinadniueq
Auannsalunsiauanssouzvesndnauee 3. edAnwidadefidinaioninuaiuigo
Tunsauanssaugvesniinanung Wedsglonitluuszenduazdoseniuidenisfununan
nouiaUszindsiolulusunne

ANEIARY: NTAIATIERIUITY; APUAINITATUNITAMUY; AUTTOUSVDINTNIIUVIY

Abstract

To develop competencies of employee’s ability to execute work effectively and
efficiently, the organization must change the process concept of human resource
development to adapt with the current trend to build a work process that meets the
organization’s goal because employee’s competency development is the key strategy for the
organization to gain its competitive advantage and eventually to be successful. This chapter
presents research analyses of the development of competency of sale performance
representatives by integrating basic theory and related as research framework development.
These research objectives are as follows. 1. To study the components of the development of

competency of sale performance representatives. 2. To study the performance of the
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development of competency of sale performance representatives. 3. To study the factors
affecting the performance of on the development of competency of sale performance

representatives for contributing to further empirical studies in the future.

Keywords: Meta—Analytic Research; Competency Development; Sale Performance Representatives
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maiuTanaasusia uazanuddu sursdufiinanuedsennnsgsivluounan againnis
Ansesinavesunltidifyuegsia (Megatrend) Tosngiasugialne daaziinasionisudnvosssi
N19919IUVDITINU ﬂ’]i%@“ﬂ@ﬂﬁU%Iﬂﬂ (Boumphrey, and Brehmer, 2017) Feflunuinddey
Tufanssumiegsia gshaedesdimedidunulunisanaudssiinfotu uazassnuuunss
TgsRaldfiuszansangean (Miocevic, 2016) iilegsivadisdalausoumsnisudsduidsdunas
anunsadudunuiioguieduiuds aruamnsamaiidognnssvildmiiondt fadu arwaunse
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Fuduuendkazseuusaludile lnglanigiinyeaiumaluladuasfidsia vlaiawseanaeu
THussunesiauinuylul 9 nasaial 9109189714 “The Future of Jobs Report 2018” 993
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skill” fianunsnidaladnlanazersuaiveadduld (World Economic Forum, 2018) dsaussnus
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1. nqufnugnuiiduuuimmdnvasanussnsalunsiaunaussouswinauae
unauilfeuddyfunisld 2 nguiiuguiiunuimmdnvesanuanunsalunns
WALIALTTOUENTNNUVIEENTHAILINTBULUIAA LakA

1.1 nQufaaNeIgUNINeIns (Resource-based View of the firm)

n$nensifudrunileivasliosdnisiianuliuounansudeduisfosiinmiauinas
yimsnauRuieuningnsiisogiiensuaussnmsiasulameinuanimwandeunielunas
aeven Sngvinlidmaiudisavesgsiaitulusseren uarannsaUunierdsundeiaun
TiATulneTosiusznoufidrdey 2 Uszn1s fe nimeins (Resource) Aoninennslunissniugsia
flsadnismluuszneusieg My wsaanu Wunu Lagn1susenauns wagAua1nnse (Capabilities)
n¥neansiannsaarayadnfinliuneadnisld Tnednsiauimineinsuyssluinuesiie 9
vannmanegunuuiviliwinsiianeg Ssusazauiinnuusnsafuieninamiuiiazausuiniu
vimuaAlunsliTinuazUszaunsal dusvesisiaryana nasmauFULUULAYIENMSTNNLTLANGNS
fuly FeesduszneuasazioliiinauldiuIsunenisussduid iy (Barmey, 1991; Barney et
al. 2001; Grant, 1996; Eisenhardt, and Martin, 2000; Richard et al. 2007)

1.2 MEHNITUTNSBIEAIUN1TAl (Contingency Theory)

anunsaifAsuuUanduiadeddlunisivuaguuuy nginam wazszidounuuuny
f&nvaz duvndunauazaenadostvanimanufusiuazidmingresosdnis nsuimsii
UszansnmagliamnudrAgaenisidenltnisinnishiinuizan Tolunisinuuniasiginazunle
uiazanunsal sanelunazuenesdnistuanmndendiasyiliidnansenudernudiiaves
99An15 (Luo, and Donaldson, 2013) a1nuualiuvesaniun1saifivinliinnisiuasunlainig
03Ams Tassadaiugiudumelulad auansamensuiiuiiiutureman wuldudasidy
IeaAn1siausueng q iliuseansan lumsasiusepdlanazatvayundnauadeanuiianela
Wifugnd waganunsauisnimamnainunUsegnaldlunsujoRaulruinmsuignels (Kotler,
and Keller, 2016; Ahmed, and Rafig, 2002)

Sy oufyuuessunSnenIuLasnguinsUIadaniunisal Sadunguiiuguiidy
WUININENVRIANAIN TR NSRRI AT TausNTNIUYIY Jutuianudfyvemingins
uywdndgualldfinsiauinugsine 9 lifanuiuaziinnisisouinaendin uazaiisusegdla
Tumsiaunegisieiiles ansniunyszgndlilumsuftRnulussdnsiuaninmssifiudeunlag
uazUudTufuanunsalfiinty
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2. WUAAAAIUEINITATUNITWRIUIANTTAUSVDINUN 91U (Development of

Competency of Sale Performance Representatives)

yaannaidudladeiiddgivilfesdnisfimsuimsianisiingu ngldfunsiauaussous
TumsiauielsiinsufoRnuiifaanim fnsiaundnenmussyaains ieifiumuriguas
Aaslavesyrains aaenauluusegalaunypainsiunisiauliaenadesseniteanufianelaly
uYesyAaInIfuYsEAnSNaveteein1s lnsaunmTinnisviausrdananosadnislunisiiu
NAANAYB189ANTT (Huse, and Cummings, 1985) IneilosAUszneuvesaussauryanaillingan
pdUsznavddty 5 Usensdell duflanunsaueadiuld 1) vinwe (SkiL) arwdiamzdiuresyana
Iuﬁaaﬁ'é’aﬂﬁuazﬂﬂﬂﬁﬁ’aﬁmﬁﬁmw U Minwemamaluladaisauma vinwensudlatynidudu
finweiiAnldtumnanfugiumsaud Wudu 2) Avwd (Knowledge) Anufianizdurasynna
Fadudeiiyananszyinléd Adeanslivinlsognaiussdniaim wu anudiunisue anuiiy
U3N13 wardruiilianunsausadiuld 3) AnuAndiuieafunindnuaivesnuies (Self-Concept)
vimuad Aoy uazauAniuieatuawdnvalveanu wu armiilaluiies anuasdning
Anudedng 1udu 4) yadnuszdrdiyana (Trait) guilde Audnuas auAa vimuad iwu iuaud
Undetieuarlinddals vielidnuazidugih fianunszdunszias adeunarlunsuftiau 1Wus
5) usegdlavidousstunielu (Motive) Foviliynnauananginssuisjdlugitmaneviessganuduia
wazneoliinaussaus 1wy nslasumauwe n1slasunisatuayuainesinis tuiu (McClelland,
1973; Spencer, and Spencer, 1993) Aafntkazn1siUdsunUasegsanstu ssinsaies
fnEn1sasussgslabiyrainswiudernudidguesnisimuvsdielinisuiifiou - Suszansam
1A% (Chapman et al. 2016; Liao et al. 2016; Lin et al. 2017) lngthaussauz  udszyndld
funswamminensuyuslasedl matauifionisuszgndldmalulaslunisufifou msdanis
Seuslunisunlelaymauaniunisal MsiuIANLENTalunITVEMnNNINTgIN NMsduasy
AARaaTIALioNTIANSgIRY uaznsaiemuiandudvesysie

2.1 miﬁmmLﬁamiﬂszqnﬁwmwﬂu‘laﬁiumsﬂﬁﬁ'ﬁmu (Development for Apply in
Technology for Working)

ludagdugshanazusnissuuuuln q WLﬂ(ﬂ“U‘lﬂ,uEJﬂ 4.0 ladeunalulad iamULm‘umq 9
snduniesdiolunsaisassdauduazuinisiinssiuanudesnisvesgnd uisdoarsdee
dhunnvesnaiiedhfuazdelagndlildundian otasandldtrouas Rl ssanamliy
3309 awsadnisdvlaainnisldusslesivaanaluladivg wu wmalulaginsdmyiiode uas
dedsnupaulatl Wionsuiwazusnsiiesfudud (PWC Advisory, 2012) uwazmaluladnianisune
ﬁ']iﬂgim’m5mﬁu'§‘ﬁaizwj’mwﬁmWuﬁmaLLazqﬂﬁﬂﬁﬁw (Lois, Drogalas, Karagiorgos, and
Tsikalakis, 2020) fstiu mstamminuglFianuieuasauazinuedunalulad Tnonns
Fansiousdumalulad eliminauvisfinnuamisauazuiusalunisldinaluladliifa
Uselowdifinanntu saenauliminaunsannsaussendldinaluladliussansnmlunisiny
nanuangguLuy
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2.2 n1sdan1siseuilunisudladyniniuaaiunisal (Learning Management of
Problem Solving Skill in the Situation)

nMsuAtymauaniunisalifunszurunisnisiFeuiidenlosnisnisnszirfumiudn
TnogatuliidnnisAniiasizinarduaseidegnisaiildmdgegluaniunisaitag iy
Anuannsavesnnuindunisuansimuaing wazamisavihenlunsuiledymdielvussg
L{]mmwawﬁﬁﬁmiﬁﬂmu (Byrne, 2001; Oswald, Behrend, and Foster, 2019) PINWUNITU
feuannsalumsinseilagm wieunadedamsiudywiiu 4 aunsaudladymiamend
Idueened wasiivinulunsvhavluanmeiinasu saensuldiansugradunsdniuay daauls
wararunsaudledgnifiiesdedld (Daniels et al. 2008; Champion, and Wilson, 2010) et
msdnnsBeuslunsudledymauanunsalduismsivinlilindnaunelfiaminue $35ms
Wdedayy Aasisanug MurulazUseiiu Bnsuilalym wagaiunsadnliunisdndulaudly
Yymitunisusmsaulidnsagasiae

2.3 NMSWAILIANEINITAIUNITUIEAINNINTFIU (Development of Sales Standard)

n1sveiianudrdgdegsialunisdiemasiazdnglalvgusinainuaulalufuiiuas
13013 BeasAnseneg Adsmdnduntnaurelivssgimnedunisuinisuasnisviefigedu
dieldiueumenisutedy fafu winaowmedesdauaninsolunsiBeus inue wasusadlaluns
UfuReu wazliypdnniguen lowa NN NISHANIYINNIMTIRIAIE 9 wasyadnainaiely
loun msiddelunues auaain nsiinuAnaieassd Innugangu ns3anusudi danueanu
fvimsadinay wazliinslald Fayadnawiidamnsaadrsnmdnuallviesdnisle (Good, 1973;
Thailand Professional Qualification Institute (Public Organization), 2020) (’ﬁjﬂ‘ﬁ?u ATTWRIULAY
wwsuadalindnanusldiaunvinee anudilduannsinw wazuszaunsalsing q sauda
yadnawlunsufoRnuiazadl Indululuienafortunamnsgiuendwwinauneg weains
anssiulalumsduiuanuvesesdnisliifnyssavsningaan

2.4 ﬂ’]‘iﬂlx‘]Lﬂ%%lﬂ’J’]&lﬁ@lﬁ%’]\‘lﬁiiﬁlﬁaﬂ']i‘;]’ﬂﬂ']iﬁqiﬁ‘i] (Promoting in Creativity Thinking
for Business Management)

amuAnaf1sassAlunsufoRe Wunginssuiannsoatreimuainialunsinfauiuas
USuugaldsunvaimsnsesin lnsanudnaiassalvianuvanglivateda 1dun 1) 3Fnsvie
nsrvIUNsinANAnassEssAuldlunsruIuNIIN ke a1eNenas1eeRnNg 2) Avuudan
sl wazyselowilunandniiinainanudnadneassd 3) Snuazudeyndnamuesdiiiaud
a¥9assd nddndula anunsadaniseandsuaznaununagnsld 4) annuinden videusseine
fTnsnanIeatuayulinuinauinaisassdnazlinuinatisassd 5) ussgdlauaganeda
filiAnmnuAnadeassd Tnsesdmslinuruaznsiadmsugdiisianuanaiiassdlusiusinag
Wi nasuAtalgmiluesAnig MIRAUNER Sl naruTanssud uunld [Hudu (Osborn, 1963
Guilford, 1967; Torrance, 1974) #atiu msdsaTunazatuayulunisinaioafiods q unld
Tunszuaumaieu ielininaudfuvamnud uazairsusagdlaliffnnisaisassdadmi o
fin13U3uUss uazsiosendsiifogfuliAdstuliiinmaauringUsrasdvosnsdnisunzaudasnis
pNGalelt]
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25  m3asieanuiindudivesgsia (Generating of Sense in Ownership)

psmstinsnausliiunineuiandinuduiiives Fanannsihnuvesmiinauidl
Anwgaulunsviiay afeusegslonisinenu Wlanugnduazanujumlsfvesdnisuas
finusdnfanududivesssia (Dyne, and Pierce, 2004) Inefidnway 1) finnusulingeugeun
2) Tianusuilalusuniefanssunie 3) danusuieveulunuies 4) natesan1sdymiazitiun
Premdossrandui teudlumanisaiingg Feesdnsiiitnisadialddsid The Ken Blanchard
Companies (2009a) 1) Twiinanuldueadunmidininevesesdnmsegadmauvesmuiunsluey
2) Weulsanuvesmiinnuiuidmngvesesdnisladandennuddyvessunaziidiusiy 4) Wiaw
Fury Witdsle wazaseninlupnuddyuemiiniy 5) ssuvudmsnudeanudusssu ldfinng
enufthrontnauiiuandstu du esdneiitnisdaasunavaduaylindnanudenusdndu
Wwesgsia silimdnauiianuddnidauinuagiruadfinneny Sailidndudiunddunis
sadlelusunazianssuang q WithmnevesesAnisdsa

INNTNUNIUITINNTTY HANWITWMUIAAANTTOULNLNUVIY LaTWUIAAAIINAINITA
Tunstmuanssauzninanueysannsinls Tnegatuiennuddgiisifvaussausves
wiinmunefitsteduaduaraimanulunsufifnuliussamne sy uasimudnanin
Tannsadulalunsonivesdnislsegnsdsdu

3. NAAWSVDIAMUAINITA TUNITNAILIFNTTOUZVDINLN UV
INNITNUMUITINNTTN HAnwlAFLATIgiRaansveInNaIsaluMSTRUIALTIauE
vaannauvIegn1siauInseukudAe taun Usednsnan1sujinnu nadnsn1aniseain was
arwdnvesysie Tnedineandundsd
3.1 UseAnSwan1sufuReu (Performance Effectiveness)
Uszansuanisujinuvesminaunefunadnsieganeldnsussiiiuianssuuaznagns
e 9 andsUsziiunanisuiRaulunisussaeuildsuseunane liun Wnvenisuvie finve
n1sUsuM nsiihsuswiuiin nmsunlalynn nelinaans laun genv1e @aulimain 135507
anAin wagduaugnAtiva Wudu (Behrman, and Perreault, 1984; Abed, and Haghighi, 2009;
Barone, and DeCarlo, 2012) IngiipanUsznay 2 a1y (Peterson, and Plowman, 1953) é"fﬂ‘ﬁ
1) AN INUBIN1sUURIY (Quality of Work) mavein1sufuRnuiuluamuninsgiuveasinis
fitmuald shemnugndeaazasuiu Tngldninennseins q sgrsUsevinuazduaniuny uazasns
Aaueanalawngnd 2) YSuaveenisuuReiu (Quantity of Work) #avesn1sufiaauniy
uunuiiosdnistmuely Inewssuiisufusinanuluna UiiRnudureumssiiuem uayd
Aruiuinseudenanuegsinau daiudfnuTasissAninansuftinuremidnauneldai
1SN ﬁﬂ@mﬂﬂwLLﬁzU%mﬂﬂumiﬁ'}Lﬁuﬂ'miﬁﬁﬂﬂi%?m%ﬂ’]wqmﬂ
ogalsfinnu annsnunmssunssTinadestuanuaunsalumsiaunaussauzves
wiineuneifideussandnanisujiRau fnansfnviidediianudenlosanuduiussening
ANNEENTlUNIINRILIANSI AU NENUIeiUUsEANSNANSULURI 1@ Potnury, and Sahoo,
(2016) WU MawaumInensuyudiduedosilslunmsuiuusslunsaianmansaveminy
WuAeafU Otoo, and Mishra, (2018) wuin mmanansaveantinauudenaseuduiusszning
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N15UUR NMsauInineInsuyed warssdnSainuesedins JANYITIFUATIENITIUNTIUYDY
VYR HHLDIFIUNTNYINTUAL AT LUA TR ANTIOULVRINTNAUIY waziudaiaue
Tunsfinyn andausalunsiauIaNsTauEYINiinUYIeLdnsnan1mssLleuindeUsesdnsug
nMsujuRu

3.2 NAANWSN19N13Ma1n (Result from Marketing)

awdniamudiminenanisaaiadunisussqimuevesesdnisfiannsaianuen
mMsUFtRNueminnuiiiussansannazssavsna AunmueInsuInng saudansianans
n3iiu seave Meldnssuayiils duutmansaataiinlididneanludunisustuuay
ﬂﬂﬂgjmmﬁ%%%aﬂaﬂﬁﬂﬁ (Clark, 1999; Chusak, 2015; Ministry of Commerce, Department of
Trade Negotiations, 2015) Insfosusznoudail 1) annmnnsuinisniegsia (Service Quality)
MsUimsinssfuaudesnisvesgniderandtle awihliiAsaufionels wazanuuszsivla
vesgnAflisuaufuazuinsangsialsifuednei Jeiinasenisindulaidenldauiuazuing
ashwiat,ﬁawaqqﬂﬁ’l (Parasuraman, Ziethaml, and Berry 2013; Jang, and Lee, 2016; Kasiri,
Guan, Sambasivan, and Sidim, 2017) 2) A3 UduRUEANA1Y8953A9 (Customer Relationship)
wadnsAnainnisldinaluladuaznisldyaainsedelindnnis fenszuiunisairawasine
navszlevilunisdaounueliiinanuduiusiugnAegiadadiu (Kotler, and Keller, 2016) 3)
Usvaunsalgninvesgsiia (Customer Experience) nadwsitinannysvaunisaluazenuidniidves
anArlunisadeanudnalviwignanladndulanduunldduauazuinisvesssialalusseseny
(Holbrook, and Hirchman, 1982; Chuenjit, 2006) aMnMsnUyRLAsTAINTINTABTosiuUsEANENa
msﬂg’jﬁ’ﬁmuﬁﬁﬁawaé’wﬁmﬂmsmam ran15An®1398U93 Uraon, and Gupta, (2019) wWu31
eSS TIYEsITUsE AV A MM s liuuesninaudwious v amuenain uay
Abed, and Haghighi, (2009) Wu11 Namiﬂﬁﬁ’aqmmqé’mmaé’wéﬁagjmaiéfmiﬁwmﬁuaqwﬁmm
P18 MNAINEILaTTINwrYemTn eI lAaUsEAnBHansU TR inngnadns
mensmane nANIdeslesreARLATHANIANYIAINT FRnwisianndeiauslunisfnm
U52AnBran1sU]uRanuidnSnan19nsuTauINFeNadnEn1en15naIa

3.3 AUEN59Y89357 (Key Success Factor of Business)

NAvURINIANTUUAUTIgA LT MINE YD I83ANS ‘flljﬂﬁ’mmiL?ULLaEﬂ’ﬁLaUIWU@ﬂﬁﬁﬁﬁ]ﬁﬁ
Angnn anansaiwudualrhilugmsiaueaisalndiazaainaina wazneliiianisiasaydule
mamsﬁ%asiwimﬁm (Bouwens, and Van, 2007; Garrison, Noreen, and Brewer, 2012; Siriwan,
and Arrom, 2010) Tnefiasdusznaudadl 1) nani1sadus1un1ansiiy (Finandal Performance)
nan15ALILIIUYeagIATiuIIINAUAuazUINIT M linswlduazilsveanisuseneunis
M953Aa MsandunuuazAldieliinas naonausnszdunEnSusinazuinisodisdeiiles (Siiwan,
and Arrom, 2010; Filipescu et al. 2013; Dikova et al. 2016; Filipescu et al. 2013; Dikova et al.
2016) 2) Nsiulavegsia (Business Growth) lougneruiagsfanazdnuiuningu dnmsasmulv
fiinfdfamamaiunasseneiin anunsaldvsslsvianlonansnmanain mufednisuims
ﬁ“fmmiﬁ%ﬂﬂﬂﬁﬁﬂamwmﬂﬁﬁﬁ% (Hoque, and James, 2000; Lockett, Hayton, Ucbasaran, Mole,
and Hodgkinson, 2013)
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v a a1

mMstmuminay JadunguadAyiigaiideansenusenanisdiunuesgsie annsady
\n3esileMiliAnUsranSnanisu iRy wazannsadanisaneuumunsiiiunuvesssiauas
msussaimunelsnagnslitinaneniudiavesesdnig (Orr et al. 2011; Jehanzeb, and Bashir,
2013) gAnw1daWauIdataualunis@ne) Ysedniuan1sufuRauiansnaniensadsuan
AoAUANTIVOITINA

MINMINUMUTTUNTBINAENSIIN SNAaTiTsenuduSavesgsRataldan 1) Fuem
flanelawasgndn 2) fumsifiuduiuvesgni 3) Fudruutamansaann wag 4) fusenuedil
svdnasemsindulaidenldauiuazuinsediseiiosannsasunsudedulunainnieluussing
LAaLA19USELNALS (Ministry of Commerce, Department of Trade Negotiations, 2015; Jang, and
Lee, 2016; Kasiri, Guan, Sambasivan, and Sidim, 2017) wasidnan1sAN®IIT8U8I WUII
Li, Pomegbe, Dogbe, and Novixoxo, (2019) nuin nifnsusjadiuiigndn gnAnagsuidanginssu

a

msuinsvesinnulunmsaisanuiiemelavesgniniifidvsnasenadnsmisnisnainueagsia uaz
JueIesdlelunisduindeulgainudniavesssiadnie a1nanudenlosvesuuifnuay
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4.1 mimLuu‘VlNmwmmwamwmﬂaauﬁiﬂﬁ] (Marketing Orientaiton for Business
Mobilization)
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4.2 mi%’@msmﬂmﬁmqﬂﬁ%ﬁa (Risk Management in Digital Era)
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Analysis) #30n15lATIERan00Y (Regression Analysis)
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