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Abstract
This research investigated the impact of omnichannel integration on purchase intention
among customers of large local supermarkets in Thailand. It also proposed suitable
adaptability guidelines in terms of omnichannel to enhance the competitiveness of large local
supermarkets. The study employed a mixed-methods approach, incorporating both qualitative
and guantitative research. Through in-depth interviews, the data were collected from eight
owners of high-performing local retail businesses categorized as large-scale supermarkets (Size
L), classified under Category G, Code 47111, which submitted financial statements to the
Department of Business Development. The selection was based on revenue rankings.
Additionally, the quantitative data were gathered through a questionnaire distributed to 394
customers who used the services of these local retailers. The qualitative findings indicate that
only two businesses emphasized the full integration of all six dimensions of Omni channel
strategies. The quantitative analysis, guided by the Stimulus-Organism-Response (S-O-R) model,

revealed that the "stimuli " related to the six dimensions of OCI did not directly affect
customers' "responses” regarding their purchase intentions. However, OCl had a statistically
significant direct impact on Pl when mediated by the "organism " mechanisms, which included
perceived risk, perceived behavioral control, and customer satisfaction. The mediation could
occur through any one of these factors or a combination of all three to yield a significant

effect.
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Organism-Response Model)
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H3: nsysannsteamslisessedmanianswioniuianalavegna
Ha: mssuiprudssdsanenssionnuddladeresgnéillivinisgiaduaniiosiu

H5: n1s¥udAnuannsalunsmuALTgRnTsUdHaN IR uRdlaTevaIgnénilduTnts

gsnamUinviesiiu

H6: AufianelarasgnAdwan1InswonuAiladavesgnAlduInsgsAvAUanTiosdu
H7: MsysannsYemnslisessodimanimssonuislafovesgnaiildusnisgsivamuan

71990U

A5andun15IY

ATt IunsITeuuunantaiy (Mixed Methods Research) Taelduuuntu F9il 2 seeed

138071 LUULKNUAIAUT U (Sequential Design) lngoanuuud1s1ananiIuainu (Exploratory
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Sequential Design) sl4351n3snilaluisndnuazdnisniladuisses vienSeninwuuunulaivin

v
a 4 v a

\Wondy (Dominant-less Dominant Design) @ 4015/ nw1il 9315 udus28n153 To1damann
(Qualitative Research) Tngl#38H 0138504 todumussidunietedunuiduauglminngumes
vesffUsznaunsgsiafUansiesiiudonisysannistesnilisessediasvisunisldnisysannis
Foanslisessialunisusunagnsnieisnislullagiuuareuan wagnsidedeusunn (Quantitative
Research) §¢35ai0uisndn esidunsifudeyannyusosesgnénfilivsnisgshaduaniiosiu
fatladonsysannsdesmilisessefidsnaronnusitlatovesgnén edliidmessiaduan
annsavszifiuuamddunisldnagndnisysannisdomisli sesdeiaenadesiuanudenisves
gnd1ilduinisediauiade uasdaumngauiuuiunlunsdiiuvesssiaduaniiesiu lned
swazdon il

1. M5338LF9AUNN (Qualitative Research)

Uszannsuaznguinedns Ae liwesssie iedansiiduiianviesuiinvourioguanui
frnuAeadestunuihens demsnain dhenagnstesmanisneg viefiiAadestunsiamdes
M43 TAAFUANTRsduiiTnaUsenaunsiia neTaainnsdasufuniensuiauigsfa
11361 N3ENTIMAER18I5N159na1nuIInselagegaegsiadlanussangilosunsiie
ywalng (Size L) munm G 598 47111 fraissidunsdunvadi@sdn (In-Depth Interview) feiuy
dunaifdasaseudlitoyadifey (Key Informants) $1uaugsivas 1 518 ey 8 1

w3esilon153% Ao 38n15dun1waiiadn (In-Depth Interview) fsuuudunualisaseadis
(Semi-structured Interview) Ui 1 a3 ad1Ay (Key Informants) wail H33869vn130393d0U
AL efevostoyalujduuunuunmsasivasuteyauuaiudn (Triangulation) Sulsun
nsnsRaevaLEIFIuteya (Data Triangulation) InerU3suiiisudeyalulssiiuistuilsain
WrvesgsRadandiesiuia 8 uwis Wleasvioudsnisfigsiadudniiosduldlunissidugsiadiu
nIysannstemnalisesse waznisnsivaeuaidnuisnisiiudeya (Method Triangulation)
1#35usunudeyaleeldidnisdunnmivg funisdnan nieudufnwdeyainunaenans
Usznaudedu Tnsudedodniulunsdunivalidsdnndoutoudetu e uazanuiifudlidoya
@y (Key Informants) daanih 3eldszeznatlunmsdunvallneuszanaldiiu 2 Falusie 1 viau
wazld38nsAeesiitlon (Content analysis) Ineffidbagymaaguidenlosialidmanddetuay
wiudwilideyaluduiiduduiinasiBendifiog ndeiamzussidundng fiuugnlosiu ua
nsasenTsassunagUsioly

2. M3IVYIWINIU (Quantitative Research)

UsEyNIhazNguAIegia ﬁu’aﬁiﬁﬁgmﬂﬁaﬂﬂfﬁuﬁaasﬁaﬁlmﬂulﬂmmmmm%L"ﬂumﬂaﬁa
(Non-Probability Sampling) Taei3de1donna ui1ee194UULA1229 (Purposive Sampling) (faeN
nivdyn, 2544) Inedenngusiegnaangnnilduinislugsisduantteduiinayssneunisi
fananasiteulaiidivun wudsrfunsideadmunm lnsasdeadugnifildusnisgsiaduan
woadutug laisndn 17 uanugnéiediszaunisainisdeduduiugesmsuuiniiiiu
(Offline) uarlsifint¥1 (Online) MngsRadUanasielml s Idddumafiudoyagniraingsia
FuAnviestiuustazuviavinfunnusis gsiadnUanas 60 319 sandusuauiadu 4go 11
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nsysannsteanndlisessofifinanenisidladeresgniniliuinisgsiaduantiesiulssam
glasusiinuuaivgluussmelne
Ingvuianguiiegeiidanumunzaniunsiesevlumaaunisiaseasne (Stuctural
Equation Model: SEM) mmsﬁﬁiﬁﬁﬁmumﬂﬁjuﬁaasmmwé’ﬂmseum Kline (2011) A 5 foE4 fio 1
TaA10U WAvuIANauAIe819liATTBNI1 200 78814 (lacobucd, 2010) tngaglawindy 245
st didelivihnssmsseudiinund (Assessment of Outlier) ﬁuawauaﬂauﬂ’lsamwm‘hmaw
Ty #1838n15909 Mahalanobis Distance Ingfia1saniifa Mahal anObIS Distance # #1170
WUI1AT P-value 1o8n31 0.001 LaA931 Distance Square GUENLLUUﬁEJUﬂ’muuLLWﬂmNﬁnﬂ Centroid
oghailifodAymaadfasyhnmsiuhaniunseifudusfnuni (Outlier) FsnmAoiliyndeyadidan
AnuRnUnfivsedAiiia 86 4n Mngedeyatianun 480 9n vhlsiyndeyagniasenly 86 ¥a Junde
yadoya 394 ga dwsumsanesilinaaunislasadidunuided Sadsnuiomeuazannn
yavesnguiogstuiiamsathaldlumsienesisemedanisinseiluaald
i3esilevasnside §idelalduuuasuany (Questionnaire) lunsifiudeyagnénitléuinig
st UAnTiasiiu Bnvis vhmsnaaeuamnmeaadesdie lnevhnsliesgiuuusiaoamsTanden

q
o

AunaneuuuIaes sulaun

- M3UsEIdUANUATLTlATIES1 (Construct Validity) YinnsitasiziesaUsenauldesd udu
(Confirmatory Factor Analysis: CFA) 99499117398 Wi HI38INNINTIAaRUATINATUTILATIATIUAY
AuATIEesauun (Discriminant Validity) Tasfinnsanann (1) andvidnesduszneumasgiu (N
fidnunnnin 0.70 uarildeddmeadn (2) Ardudszansanudetiuresiuusdunaldndefaued
(Indicator reliability: R2) fidunndn 0.50 (3) AAnudesiudsesdusznausasiaulsuea (CR) fia
WINA91 0.70 war (4) Anadsrnuulsusiuianals (AVE) dauinn3a 0.50 (Hair, Ortinau, &
Harrison, 2010) Taenuin Adaiinnuaenadosvasluma (Model Fit Index) Tuarunasiiouly
LLazﬁmmﬂamﬁuaamﬁmﬁ’v%’aaﬂaL%ﬂﬂisﬁﬂﬂuixﬁuﬁaaﬁuiﬁ LAEANUATLTILATIES19VDIR
wUs (Construct Validity) sauusudsuazinusdanalafiamnumnzaufivziluiaulueanidde
iy

- MsasadeuAInsLiuion (Content Validity) m'«aaunmuaaumu‘lmmaﬂmmmL‘Uu
méumsmmiumuu $1uu 3 998 YndamAfyianudenadoederanuiionsivaausyil
mmaamaawaaﬁuaﬂﬁmmﬂmmqﬂiuaaﬂ%aqmiﬂﬂm (Index of ltem-Objective Congruence:
100) nefnasilunisfiansanie sufianuaenademwesdemauiifidunninewiiu 0.50 Fon
fianumngaulunsldsadaudsivinnisanels (Rovinelli & Hambleton, 1977; Ismail & Zubair,
2022) mamimmaaummmmqL%qLﬁamﬁmﬁ%ﬁmmaamé’awaﬂLLﬁazsﬁaﬁmmagﬂiimde 0.60
-1.00

- msmanadesiu (Reliability) InefiansanainArduusyansaseuuiauea (Cronbach’s
Alpha Coefficient) §f3dehuuuasuaufiusudsudalunaasy (Try-Out) Auuszansilalinga
AIRE AN N YL UREINUAUNGNATIDE1 T1UIU 30 AU NANITNAFBUNUTY ANTIUTAWVIIAY
0.973 lefarsansiodiu dareglutae 0.713-0.976 TagRiansananinasiisensuldaisian
Faus 0.7 Tl Feazdodrwonsuld
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nsiususandeya Hud3deldiAusiusiusuuasuaiudlgnuies (Self-Administered
Questionnaire) Inasifiunisifiuteyatungugndiiléuinis u gsfivduaniiesdunsasusisny
Feulvthesiu 1y 8 wis wagshnsimegideya enaaeuaimauaziadwsveanide Tagld
adfnisiisesiunumesiindsdunats Taeisnsussanuaiismsiesizinisanassnyga
(Multiple Regression) (Baron & Kenny, 1986) ay aidn15itAs1zAlulnadunIslaTeasng huudnand
MATeRIATERFeTE s UTIaesaunislassadie (Structural Equation Modeling: SEM)
FAelHuuImadestunautes Anderson and Gerbing (1988) Ifiauouuy 3B simulunaanns
Taseadreuuudastuneu (Two Step Approach to Modeling) Usznausie n1s3as1eiuuusias
n153A (Measurement Model) Wagn153As1iuuTIaedlase@sng (Structural Model)

NaN15I8
1) HANISIATIZVTIUALTIAUNIN

Y 9
t% a

Wweagsiaruanviesiulssangiesunsiinvunalvg (Size L) iflnauszneunsiia @
Ingjagdunengsialudnuaizgsianseuns (Family Business) lngnudn aunengsialutagiudiu
Tnajiuiugsiialaegudl 2 uay 3 Sniadaugsiaduaniesduiifidedodeidugsiatualuiiy
fisnegnsenu Taedudugsfeuinndt 40 33uld wan133de wudn gaiedUAnTesiudily
ANUEAYRArveetInIINIsIIgeaulat 91uIu 5 uvs suldun 5309 A/B/C/D/G Aeuindndu
yosammensugeaulavaeanizagiifesas 20 (5579 C/G) uazsgaagiifesas 1 (5579 A) usf
ansnagieunsuiuUssguuuunsddugshefidanuiudiunislia nuddgludunisysan
myvemalisessaldidusged

uanand sukuunssuldnsysanistesmnslisessovasgsfaduanviosdussian
gulosinfifnuuelvgtu 5370 A uazgsha C ugshaduaniiosiiudiuam 2 s flvianuddayiu
nsysannstesndlisessolasimsuiuldfunisdiugsiansuia 6 d1u widndiulumsdidu
g3fatemveaulatvessfa A sslidndiuiiesiosas 1 usnnsduniweldsdinnuii W1veegsne
A finuamsluniseenegdemisesulatnuuasuasvesmuled InglvaudiAgiunisasiessuuns
veooulafiaaszaunsalliuigniuuulisesremugiunisveretommanthiuiiviuadie e
umsiinfegnilulsnii Fsaenadosiunuameesgsiafuan C Ainmsansszuunisuetems
ooulatvowmuieaisuiosudmiounisysannistemnissiinseuaguuiniu Ssaziounues
waznwImslunsaniugsiadienisusuldnis ysanmstemialisesss (OC) veudnvesssia A
way C 1¢ sosasun Ao g3fia B/E/G lnevis 3 g3fia fimsusuldmsysannisdesmnslisossioiiu 3
Fuduld ievhnmsdadidunsuuldng gsmms%ﬁaamﬂ%aaﬁa’lumm"%ﬁuqsﬁamﬂﬁa 8 Wi
WU FunsgsnssILUUYsaNTs () figshsmddniiesduusuldlunisddugsiauniign
U 7 WK (5509 A/B/C/E/F/G/H) 509a301fiD N15UTNITENAILULYTANINISICS) T117U 5 Wi
(53719 A/B/D/E/G) UagNsaaasun1snaIawuuysanis (IP) 91u3u 5 ui (3373 A/C/D/E/G) Lag
p1vazoulddn maysannisvemnslisesransauduudiuissiaduanitoadul ey
wazfimnmfeslumsuulilunmsdiiussialiiduogned uansfameedi 1

Journal of Management Science Pibulsongkram Rajabhat University

173




174

nsysannsdesmslisessefinadenisadadevesgnaflduinisgsiarmuanyiestiulsean
glasusiinuuaivgluussmelne

M13199 1 asunmsugduuunsuiuldnisysannisdemnslisessie (OC) vesgsiaduan vissdiu
Uszinngilesunsinauunalig

gsnvdUEnTiasdy sUsuunsusulinmsysannisteaanalisessie
Ui:mwgwa%m%tﬁm (Omni Channel Integration)
Yun gy nanAel N9 M msdde msin ms
wazsiAn  duddu gsnssw dewa  wAl  Uins
WUU  NSAENR Wuu wuv dedlo  gnén
YSUIMS WU YT YSaNNs Wuu wuy
(IPP)  ysawms N9 (I1A) ysan YN
(IP) (I n13 N3
(I0F) (1cs)
3509 A Jwmiadessiy v v v v v v
53573 B daminwnsysal X X v v v v
3509 C Jminaseys v v v v v v
35013 D dwminaymsanns X v X X X X
3503 E dwminaymnsanas X v v X X v
3509 F Jamindunys X X v X X X
55713 G dminszed v v v X v v
3579 H Jwmingnshing X X v X X X

foyaluntsadt 1 Pdudn g3 A uay gafa C L Hugshaduanviosduilvinuddgann
figafunisysannsteamalisesse lneduumislunsdeulomnfifvesnisysanmsvema
1%sesselunsduiugsia uazdamudnindgsfaduanesdudiu 4 wis Suldud 53ia B/D/E/G
Tarwddryfunisysanmsvesnalsessesgluszdutiunas Tnesfinmsnsumunsdniugsned
\Boulosunafifvesmsysannisdesnislisessio uazssiaduaniiosiu 2 uis flimnudfayeglu
sedfution Ao 5379 F uawgana H ssiinuteside guassauasdymvesssfadiuaniosiuse
113 Y3san1sgeanialisesse lnenudn gsfadeundgydayvianuliquvu uazguwuulunis
sufumshidvuedn slinaneuunuandilsides (g5 A/B/D/E/F/H) Bnita gsfadUEn
fostuunawisditosinduyaainslunisiauiszoy feludumalulad lofl saulufaedosile
wargunsalluns ysunnisdeanislisessioasaauysaivis 6 §1u (33 A/B/C/D/G) uananiiss
Wudwﬁﬁqiﬁﬁ]ﬁmﬁﬂﬁaa?{uﬁgamﬁmamﬁmwuﬁmmigmwmm JedmaviliiAadeyminiussuu
Fanns wdsiw) iesnniinsldszuuinnnegaeniuiu Seilinsisudunsseuulmidiiotng
nsysanmsteanidlisesdeauilug nislddomsldsosroed wanysaiduidodide (33ia
AD/FH) Tasgsiadiudnviesiuiinnsneunussezdulunisdidugsha lnsdlvgdanadiiu
nawiunsvenenthin wieufudesesulatifteliidadulumsinaatemisesulaifiiuiy
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Tnofiidvesgsiamuaniiosiiundn 6 wis Ajatiunsuiuupssuuiidenlosdensysannisdeama
1§5085i iieliaruunisdidunsluynéusesiumaysanmadesnidlisessievi 6 sty

2) wamsinseidayaidesunn

Anaunuvaeunudvadumends gnAndiulngfitnsey 20-30 U §518lé 5,001-15,000
um gnAliuinnsgsfedudnviesdudiulvgwuindugniivsznevordmduninauuien/
wnwu Tnedndlugjieglduinmsssieduanviesiu 1 - 5 U ndududiignéniivsraunisainsdedud
Taosdesmimihiunaresulaiinnian wui Hunduaudgulna/uilae @eddlutin)

KaMIIATIEiNTANEIMIYsanMItesdlisesreifnanenisilatovesgnéniiliuinig
g3RafUAnTiesiulssiangesinfifnvualnglutssmndlne wuin avdvdnnunaundudsl
aoandefuteyadsUszdnyiiu ilemndvlinnuasnadeseslun aliiinasinuiidivun
{Adeddlarniunsusulamalvg (Model Modification) lnge1duwmeanaiiaguiusenauaduil
Usuudalana (M) #an1susuleanudn lunadianuaenadesnauniuiutoyaidaseIndlaeden
Fydarunaunduis 6 dsdinunasinissensu Ao 1) aAnla-aunas (x2) deui1fu 1108.421
2) AtdAyn1eaiA (P-value) HAWiNAU 0.311 3) ArlA-awAIsdunms (x2/df) danvindu 1.021
4) mavilinseauauaenndas (GFI) dawviniu 0.901 5) AdsiinAnunauniuaenndoudeduivg
(CFI) Sldwiniu 0.999 (6) Adwiifuansnisseusuveslanma (TL) flawindu 0.999 (7) mdwiisinues
AndsindsansenisUsznammuAaInAAou (RMSEA) SlAwinfu 0.007 wa(®) Aduisnues
Mdsdeaaduveamude (RMR) dAinfu 0.030 Faynarduilininusinisfionsan uansit luina
nsfnyIn1sysannisesmilisessefiinaronisndlatovesgninilivinisgsfiadiudniesiu
Ussunngidesindfnunslnylulssmalne m&iuliee) feldd Buaaifanuaenadoatutoys
Weusedng

HANTITENUTIRUAINLALTIWTU NN TOUNNIRERUS suLsukas nauTngUsvasa

v
v a

89UV LA A9

v o

Foquszasddaf 1 efnuiladunsysannisvemndlisessofifnadentsiilatiovesgnini
THuimsssiaduaniiestiussnngedinfifnvuelugfluussmelne

amIdenuigsiduansualmylunuideislaildlénmsysanmadesmilisessio (0C)
asunnddlunsiazusis wifinsldursdidamuiuniidanumsouuasiumliuuiumnsysanms
Yoandldsesioni oufiun1suimsnisreungndn daunanisiiesizsiidaiuadldtuin
nsysannIstesnsliseselidsasionusisladovesgndn Faflen P-value winifu 0384 laid
toddynsaifuasiiendulseansdndnawintu 0.058 Suililiaonadosivauuigiud 7 (H7) us
ofiansanedvsnamansesesureanisysanmstesnalisesse (OC) 1 6 ¢ ndumudnden
P-value wihifu 0.000 Fetioenin 0.001 wansidatudfafisesu 0.001 omaziouldin fuusse
Fruresiulsgosvasmaysannstesmlisesse (OC) fnadensidladevesgnénilduinisssiia
AMuanvieadiy (P) nndusgsiifoddgmsadia

MNULIARYDS Baron and Kenny (1986) lafiarsandumannudusiusseninedudsdasy
ﬁ’uéfqLL‘UimuLﬁamuauﬁwﬁwammﬁaLLUiﬁ"uﬂaN (Mediator) (Wdun1e C’) wunladdvdedAgynieaia
wiiidl evmaoudumsaNduiusnianssseninsiuUsdasefudmudsau ndufinasotuegied
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nsysannsdesmslisessefinadenisadadevesgnaflduinisgsiarmuanyiestiulsean
glasusiinuuaivgluussmelne

M9l wansmiklsAunasdmastvauysaliefiulsniu (Full/Complete Mediation)

v

avvfeuldinnnnisysanmsdesnslisesse (OC) avdwmasgauysaidemudiladoves
andiilduinsgsRaduaniesdiu (P) Sursdesdidvinavesiutsiunats (Mediator) Suldun
mMs3udanandes (PR), Msdudanuanunsalunismunung@nssy (PBO) uagdunfianelaves
anm (CS)
fatloagulét maysannstemndlisesrefiinaromanilatovesgnénilduinisgsnadn
Uanviesdulszsianglesindifinunalnglulsemelne gsfeduanviesiudedimmuddnlunisys
aMITemenid wagdesiauddyfunisuimeUssaunisaivosgninisasiinanenisilade

Qe
) W=
Lo 82

e

YDIgNAILA
Faguszasadai 2 ilednuidadunisysannisdemndlisessefiinasionissuinuides
msduimnuansalunismunumgAnsy uazanufismelavesgnanitliuinisgsiafuaniiesiu
Usztanalosinsitauuninglulszmalne
NNANITITBLTUIUU NUI1 Nsysanstemndlisesss (OC) Snanemsaugauinse
153U3ANNALIPR) LarnsTusauaansalunsaIuguNnAingsu(PBC) ogslituddymisafiad
U 001 Fedenndosfuauuigind 1 (H1) uavauugud 2 (H2) Tnsdaduussavsavinawindu
0.376 war 0.319 M1ua1AY d1mSunIsysann1steanielisesse (OC) duan1ensaduinse
Anufiswelavesgndn (CS) egnaiiuddymsadnseiu .01 Jeaenndesiuanuigiuil 3 (H3) laed
AdUsyAvEavEWANfU 0.178
YaguszasAdadi 3 ieAnwitadonissuianudss mssuianuaunsalunismuay
wefinssy wazanufiawelavosgnd AdnadenisnsladovesgnAriliuinsgsfaduaniosiu
Usztanalosinsiiavuningludszmalne
MAmaMFIFEUTnamUuI msfuianudes (PR), msfudanuannsalunseuaunginssy
(PBO) uazarufianslavesgnén (CS) Snanansadsuindennusidladovesgnéniiliuinisssiiad
Uanvesdu (P)) asmﬁﬁaﬁﬁiquaﬁaﬁﬁsﬁu 001 TnefiAnduussanssnsnaminfu 0.294 | 0.288
way 0.314 AUAIAY ﬁaﬁ?umamﬁﬁfﬁqaamﬁaqﬁumwmaauamagmﬁ 4-6 (H4-H6)
Nninquszasited 1-3 aunsnasunansaaouaLLAgiy uanslunedl 2 uazamii 2

M15199 2 wan1madauwastadunuIvtInaNNfgIun1sITY

AUNRFIUNITIY nAgaUNEFIAYNIEIR p- Y NANIS
YOIANBNINAMNENAFIUNT  value  Uwddyy ey
W fszéiu
DE IE TE

H1: OCI —» PR 0.376%** - 0.376***  <0.001 ex aﬁuauu
H2: OCIl —» PBC 0.319%%* - 0.319**  <0.001 ex aﬁuauu
H3.: OCl —» CS 0.563*** - 0.563***  <0.01 X aﬁuauu
H4: PR —» Pl 0.2947x* - 0.294***  <0.001 ex ?{ﬁUﬁ‘qu‘u
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157199 2 (5i0)

AUNRFIUNTIIAY NIMAFRUNEFIAYNISEDRA p- a NANTT
YOIANBVINAMNENAFIUNT  value  Uwdidyy  Maday
9y fisziu
DE IE TE
H5: PBC — Pl 0.288** - 0.288***  <0.001 e TGN
H6: CS —» Pl 0.314%%* - 0.314**  <0.001 ex aﬁuauu
H7:OCl — PI 0.058 0258 0317** 0384 Ll Lai
Tudhety  aduayu
NN
Padunulnaianauungiu
H7A: OCl —» PR —» PI - 0.174%** - <0.001 o ﬁﬁUﬁHu
H7B: OCI —» PBC—* Pl - 0.1 - <0.001 e TGN
H7C: OCI —» CS —» Pl - 0.088** - <0.01 o ST
** fddAgneatf p<0.01 *** fdadAgmieadi p<0.001
msfudanudes

nsysaNsYeInslisessie
1.Nﬁmﬁm%uazﬁmLLU‘Upﬁzmmi
(Integrated Product and Price: IPP)
2.MIAIERUNTAAALUUYTINTT
(Integrated Promotion: IP)
3.“5@33?1miﬁﬂq'ﬁﬂsimwugﬁmmi
(Integrated Transaction
Information: ITI)
4.nsinfisdeyauuuysns
(Integrated Information Access: I1A)
SmsLﬁmﬁmﬁﬁﬁawuysmms
(Integrated Order Fulfilment: IOF)
6.ﬂ?iU%ﬂ’]iQﬂﬁqLLUUUvimqﬂﬁi

(Integrated Customer Service: ICS)

Perceived Risk (PR)

Customer Satisfaction (CS)

H7:0.058 T y
Aseslatetemials
o ¥ s08#a(Omni
ANTIUINIATUAN
° Channel Purchase
NORNTIY ) )
) . intention)
Perceived Behavioral
Control
Auisnelavesgnd

AR 2 nansfnensysanNstemelisesseiiinasenisaslidevesgnalduinig
gsnamUdniesiulsznnglesinsiiaaunlnglulseme

FaguszasAdad 4 ileviaussuuuunsiUandemalisossofiunzauserUszneuns
gsRafmUanviesiuUssingedndiimvuslvalulsznalne
INNTIATIZRHANITITEUUURANRAY (Mixed Methods Research) viludauvasifiann
sunesBdnvegIiadUAnTesi wifinsusudalunsueredomsuuuysanmaifissnnduus
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