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Abstract

This research aimed to study the factors of User-Generated Content (UGC) and
Consumer Brand Engagement (CBE) and the relationship between UGC and CBE in purchasing
products through E-Marketplace. The data were collected by using a questionnaire distributed
to 423 consumers purchasing the products and creating contents through Lazada and Shopee
platforms. Descriptive statistics for data analysis were mean, standard deviation and Structural
Equation Model (SEM). The findings revealed that the model was consistent with the empirical
data, by considering important statistics meeting the criteria. The results also showed that the
mean of all UGC and CBE factors was at a high level. As for UGC dimensions, volume, valence
and rating were positively related to CBE in terms of cognitive, emotional, and behavioral
dimensions with correlation coefficients ranging from 0.215 to 0.673. All Important statistics
passed all criteria. Therefore, the component model of this the research hypothesis was
consistent with the empirical data with a correlation weight for every factor in the model more
than 0.40.
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Tug Web 2.0 tlomniigflda$193u (User-Generated Content: UGC) L uund sioyadis
@mﬁhLﬁaﬂhaiumsﬁwmmvﬁﬂﬂﬁuﬁmLLaz%’ULﬂﬁauﬁjﬁaﬁ%a%ﬁJs (Li, Liu, Zhang, Zhu, Zhu, & Yu,
2022). Sumesinldnanefudiunilwesdinuyudediauenlioon mslidumesidniniAtesiu
Aanssumaaswgia nailes Uiduiudmedsaunazdy 9 snnudlidumesidneniazifulasely
TusnlaAdd1amin (Nosita & Lestari, 2019) 31NN1338 U0 Ingvedlain-19 vl audesdnin
nsUfduiusniasnanie auhldgninduinesissanialunisdeveseeulat (Tyrvainen &
Karjaluoto, 2022) lutsuinelng dausd 2563 fik1uan msszuinvendeoliialada 19 Wundu
Fausdhiiansasunasunarsiui uegresimda Tnsawemshmaluladunldenemy
avmntunstuiieduiinefiosansisduta Insadanuhauladeaiunistodud ooulaidile
nanendu “aruun@lual” (New Normal) wasaulne Ssiasmnsnisdeduiesuladiguilnasmlne
FuiasiFeninE-Marketplace iumsthaudluswhsuwivlefdonardunsdousesulaiiym
Sugmanewishiluiiientiu e Shopee, Lazada, Kaidee way Zilingo Fudugasmafidumlding
finswSoufiousan msuanamuAniuaIngldiuesa suirsuiUssmele, 2564)

naiulavessenrisdudiosulatiu iiaainnisamulunais deamis Usznaudae
arwannsolumslfouandning wruiudavesiuslnafifndunieyatudeeulaiiouted
w3 1uese wiendivledesulad n1sveulseeuladasiuninsalndniuel wagnisuans
awAniuinmneiialaegliseduiiiutoyasuuuulmiiduedeulneuszaunsalveuslnai
fisondnaut iedudsitiefinnsantounisdedud (Sethna, Hazari, & Bergiel, 2017) nsiiiuln
ﬁuaamiaimuammﬂan‘mﬂmuﬂmsmmmmﬂwmmmﬂzyfmLLquaJuLwawmmﬂaqwﬁmimam
Tngtinnsnatasesinaagilain ‘v'hlmQ’U'%Imé’aﬁd’sui’sﬂumia%ﬁqLﬁam?j&miuaﬂLa'WLL‘UU‘LJ’m
staU1n (Word-of-Mouth: WOM) finudidayanniu (Poch & Martin, 2015) Tneiiamaluladimun
1nTu MsveniduuuUInAeUnkULBLEnNneiing (Electronic Word-of-Mouth: EWOM) 33la%u
miwjmﬁamﬂéﬁu Tng EWOM %ﬁmmwma%é’lﬁaaﬁ’uﬁwdﬂmia%fwLﬂfamﬂmwﬂ%’ (User-Generated
Content: UGC) lumsinwneumiiissyin UGC ffsdosiundnsusifiussloviegianndmiy
ﬁU%IﬂﬂIuﬂ’ﬁa%jNﬂ’]’mL{fﬂﬂLLﬁ”ﬂ’]i%JU%’LﬁIEJ’JﬁJ‘Uﬂdamﬁm‘ﬁ Uaza vﬁw"l,ﬂa'mm&gﬂﬂumﬁya (Gan &
Wang, 2017, Sreejesh Paul Strong, & Pius, 2020) muu aﬂﬂﬂimmuum‘uumwﬂ‘n UGC tJuna
grsnsnaaeLion iloteaireinisiuiuazanufnareuusus (Wang, Wang, Lin, & Abdullat,
2021) ﬂ'1iumusqaﬁ,umsmummamuﬂﬂﬂ (Consumer Brand Engagement) "Lmumiﬂmammmu
9819595 UaA 199719 (Ursem, 2008 ©19619bu Weerasinghe, 2019) TaguulAn “nsildiusiuees
and” ddmthelunmsiamnanudilavensdudiivadulssaunsaivesgnaiuaz/miens
Wasuulasuuamalunisinwgndn (Bowden, 2009) uaﬂmﬂﬁqmLmﬁwﬁmaqmiﬁwqiﬁaﬁﬂamLﬁ%ﬁlj
fomsld UGC fsardmalnemsstunsiiufjduiusseningnénfugsia wagnisaiadomlaedl4d
mnuduEduanduanudalalunisdesnde (Geng & Wang, 2021)

Frfuesinsestansfinrantmuamsidmiunduanaudmoafuilon Tnensldmsadng
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wiupudfgyreslsziuiinanilddnunsaiiatomlaedld Indianuduiusednlsiunisiidu
Sullunsduivesuslan Tun1steduAiiu E-Marketplace Wetfmeuiilasuainmsideasaily
T dudeyausznevlumsadenagndnisadrailem (Content Strategy) Wifiugiaulasialy

o

ngUszaAlun1sITY
1. ilefnydadelunisaadomlnedld uasdadelunsiiduinlunnaudvesiuilna
Tunsdodudniy E-Marketplace
2. ifefnuanuduiudsswinedatonsahademinedlétutadonmatiamianlunsaud
Tunsdodudniy E-Marketplace

uwuAn Nl wazeAdeiineadas

nsadaiiovmlnedld

nsafradiomlnedld (User-Generated Content: UGC) fio nsaiaiiomlneguslnavide
PIGEIGY LLazﬁmﬁ’]au‘z’J’asﬂaﬂwLsﬂ’wmu?{aaaﬂaﬁ (Bahtar & Muda, 2016; Manap & Adzharudin,
2013) UGC fipudrdguazuifegalaniinisveniaiuuulinseayin (Word-of-Mouth: WOM)
LUUR LAY uarNTUenEUUINdeUnHuAeBIEnnTetind (Electronic Word-of-Mouth: EWOM)
esanfienumerlunsldnuiui fuvu wazdesensliidudumidiognniawng dhisls
ogansauAg wazaylulanie udegralsfnunisdnen UGC iuusziudldsumsiamanain
EWOM #sluns@nuniiiiusnléfinslilassairsves EwoMm iterdunseuild@nu UGC (McKenzie,
Burkell, Wong, Whippey, Trosow, & McNally, 2012; Rodgers & Wang, 2011) TngpIAUTeNaUYDY
nsafradevlasdld Uszneude 3 ssddsznau Ae 1) Swaunsadiadon (Volume) muneis
auivesmsiidiusalumsufduiusvasilasunsudeya Ssazuanseenidungiingsusing 4 L9y
Fuwou (Like) n1suansnmdniiu (Comment) nisuvsiiudeya (Share) nsuansniuidnsie
anninesvTedluRneu (Sticker/Emoticon) wagn15Annu (Subscribe) tugu (Melumad, Inman, &
Pham, 2019) 2) nskansnuAnLiu (Valence) nuneda msLLammmiﬁﬂ/msLLamaaﬂmammzﬁ
fifiderdevnitldsu wu 9iila (Proud) veura (Thank) arusn (Love) Uszuaala (Surprise) Inss
(Angry) @un (Joy) wazidela (Sad) ?fﬂ%LLamaaﬂiugﬂLLUU%&L%dmmLazL%aau (Melumad et al,,
2019) uay 3) N15lAglUY (Rating) (Estrella-Ramon, Garcia-de-Frutos, Ortega-Egea, & Segovia-
Lopez, 2019; Tirunillai & Tellis, 2012; Duverger, 2013) lag UGC siUsg@ndnmazdnaliiaiunsa
manélussuvesuladlfinndu wesilenuddundumnlissnoutudouvudafudelidaya
flugneAn s’fa%dmasiami%“ﬂmgﬂﬁw (You & Joshi, 2020) Fswniinnsld UGC vuuwanweody TikTok
wdsnaren1siuinuAnTAnd uazdmanomsiaduladowudiy (vaan Wunuiduy, 251050l
U3 uazvivuns dunzge, 2565) fewiisaziBeaiuanidinsiei 1 @nste quasausses uas
Fuiys yayunn, 2566)
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M13°99 1 wansiulsnsianisaailomlaegls

{37 asfuznavvasmsaaiavlandld
(Author) Volume Valence Variance  Quality Rating
Tirunillai and Tellis, (2012) * * *
Cvijikj and Michahelles, * * *
(2013)
Duverger, (2013) * * *
Poch and Martin, (2015) *
Babi¢ Rosario, Sotgiu, De * * *
Valck and Bijmolt, (2016)
Colicev, Kumar, and * *
O'Connor, (2019)
Anastasiei and Dospinescu, * *
(2019)
Estrella-Ramon et.al (2019) * * *
Yang, Ren, and Adomavicius, * *
(2019)
Mohammad, Quoquab, *

Thurasamy, and Alolayyan,

(2020)
You and Joshi, (2020) ¥ *
This Study * * -

310015199 1 Tunuwddeaduilagldazldfudsmsinnisasiadeniladld 3 dauds e
Srumsadrailenn (Volume: VO) nMsuanamnu@nLiiy (Valence: VA) wagnisiiaviuy (Rating:
RA) Loz auiuusunveIn1s@aduaAINIU E-Marketplace

nsfidausauluaniudveguilan

snguveskAnnsidusinlunsduaiveuslaa (Consumer Brand Engagement:
CBE) mmﬂwqwgmiuamﬂaaumﬂmm (Social Exchange Theory: SET) Famunedenisuanideu
dufvesunna 2 de A HYeuavduy mmauwuﬁmaqmaaammwuﬂuwamﬂwummmLLau
AAIM19TALA (Homans, 1961 mmﬂ,ma w8 9 warUIan AugRsIns, 2565) FauuaAnveanis
dumfunsdudvesiuilnatarldsunsnaniduuiuniiuansnetu fsinauves CBE Juay
Fuszdvlunisufduiusvesgnanlunislineudunsdudt deagsieulsiiiulanaiefia laun
A1UN133U3 (Cognitive) fuensual (Emotional) uazAungAinssy (Behavioral) (Hollebeek, Glynn,
& Brodie, 2014) siaun Leckie, Nyadzayo, and Johnson (2016) lﬁaﬂ’uaqumiﬂaﬁqﬁq CBE ¥84
Hollebeek, Glynn, and Brodie (2014) Faldmnualy cp (Cognitive Processing) A® A1557U54
AVIUAALAEIURTIEUAN wazs1gavidenlun1slanausenInguslnaiuns1duan AF (Affection) e
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miﬂﬁé’uﬁuﬁ‘ﬁmmﬂﬁﬁu%‘lmﬁsiamsﬁuﬁﬂ waz AC (Activation) Ao AIEweNLLAZLIATALT Y
nslinouszminauilnafunsidudn dadulididdyves CBE

quﬂiiumwammaﬂmummmﬂwamwﬂumamaﬂamuw N15ANYINGANTIUNIT
dnauladeuuuidsundu (mpulsive Buying) Tesgndniudsiiddauniulunaianansdidnnsoting
(E-Marketplace) (Halim, Comelya, Hartono, Karsen, & HEBRARD, 2022) A5t a3udi gunsalu
NM5U8AUAINIL E-Marketplace dawaliiuismAumisnsiiaiisassdiiiogslanazinwgnanly
(Djohan, Handhana, Castafiore, & Hendriana, 2022) Iusumz‘ﬁ"miLLﬂnﬁuixwdﬁnma’lmﬁuﬁﬂﬂﬁ%
Auslan (C20) Afiausuusdliunneneiy (Cheung, Zheng, & Lee, 2014) Tnsnisiidiusiuluns
dudvosjuilnavgldsunansenuidsuinananulindavesuilnaianain B2C (Business to
Customer) wag C2C (Customer to Customer) (Liu, Lee, Liu, & Chen, 2018) 1na91n191U7 38084
Cheung, Pires, Rosenberger, Leung, and Sharipudin (2021) wui1 fiin153aves CBE mumsiuj
(Cognitive) tuusesfuindeuiiidvsnasionginssumsaumdeyaduivosuilng luvaziionsus]
(Emotional) kazwgAnssu (Behavioral) %Lﬁué’awmﬂizﬁmmﬁgﬂa%asgwmﬂﬁim UAZAINIUINY
9849 Obilo, Chefor, and Saleh (2021) ¥M1#1N51U31 CBE A28LadSUaS 19N NA NWI VB USUA LAY
anufnirouusudlffunduidulifvesmssud ensual waswgingsy

MNMINUMUIsIAUNTsEfiAetestu CBE vilvimsuinneazideaiiuanidansed 2
(@398 gWITaNUTII wavdnlles yaun, 2566)

M19199 2 wanaiiulsnisinnisildiusalussdumuesuslan

{39y asAUsznauvasnisiidauiinlunniudiveuslan
(Author) Cognitive  Emotional Behavioral — Attention  Immediate
Activation
Brodie, Roderick, Linda, * * *
Biljana & Ana, (2011)
Gambetti, Graffigna & * * *
Biraghi, (2012)
Hollebeek et al., (2014) * * *
Dwivedi, Wilkie, Johnson * * *
& Weerawardena, (2016)
Ahn & Back, (2018) * *
Liu et al,, (2018) * * *
Vander Schee, Peltier & * * *
Dahl, (2020)
Algharabat, Rana, * * *

Alalwan, Baabdullah &
Gupta, (2020)
Cheung et al,, (2021) * * *
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A1519% 2 (M)

{33 aeAUsEnauvaINsiidiuswlunsdudiveuilan
(Author) Cognitive  Emotional Behavioral  Attention  Immediate
Activation
Obilo, et al., (2021) * * *
This Study * * *

a5 2 Tuuddeaduiiagldiuusnisiansidiusnlunsniudvesiuilan 3 /
wUs UYsgnourlea1uni1ssus (Cognitive: CO) finuasual (Emotional: EM) kaza1unginssu
(Behavioral: BE) L‘Wﬁﬂmmmwauﬂumummmwaaummu E-Marketplace

a d’ a o
nsauuulAnnldlun1side
NnMINUMUIsIUnssIitigtesiunmsaadevnlaedldfauiusunsidmsulu
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Y o a
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AauUsiu AauUIaY
y & 5 Ly . 5 a
nsaiailemlaegld nsiidausulunsiudvesduilon
o 1% & L H v v Y
- Punsassiemiaely (VO) ! - MUMTIU3 (CO)
Y
- ANWAUZTDINTUANIAINANTIY (VA) [ > - ghuersual (EM)
- mslipziuy (RA) - fUNgANTIY (BE)

AN 1 NTBULUIAMUAAN TNV

HUNAFIUNTIAY

MmNy umueudsiudsrimsaiadonilaeliiauduiustunaddius
Tussdudvesuilaaludeuin Gaanmsinvienansuaznidenifetosdiiiun wuin nsaia
\domdmadsuantunmsmaiidiuiulunsdudvesuile dafufsansodvmunsausfgnildsd
He: nsadademlnegldfienudiiusiunsiiduiulunsdudvesuilon

WANLUNTIY

1. Uszyns 3ndeyavessuimswisuseinalnenudn Tul 2563 Shopee uay Lazada fie
E-Marketplace ﬁQﬂﬁummmﬁqm Andudndiusni 90% ann1sAumdunilu E-Marketplace
wavuelulng Guimsuwisssmndlng, 2564)

2. nquda8g19 Ao naugnouwvUasULTnuanTR A 1) fuslaaiiinszuingd wa.
2508-2523 uazgjuilaafiinsewingd wa. 2524-2539 (osndunguiduilaaiidnisdodud
ooulavinndigaidududui 1 uaz 2 Tl wa. 2565 @Ernnuimungsnssumsdiannsednd, 2565)
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2) fuslaadifurnilne Kanans uasmandeiitedudresulatiuunantiod Lazada vide/uat
Shopee Tusgey 1 Dilrinuan 3) fuslanfiairademirenuies Heatumsuansauidnlunisde
dudosuladiuunanosufingn Tuszey 1 I {338ldmunvenguiediilasldng
wisAEAaL (Rule of Thumb) Fadunsimussuangusegieildiumseeniulunmsinszs
Fafituusaesiatulufeld $1uau 10 -20 whussiaudsdanm (Kline, 1998) lumsidoaded] fifauus
daunaduau 6 Mus Fsldduunguineaiivsnzanfesstiosdiuan 120 feehs way Comrey
and Lee (1992) Iflaussnpsdudmivsuiniegsiimnzailumsiinngitads Ae mnadiuou
#9819 500 frveg19egluseAufun waz 1,000 fegrwFeunnitazeglusefuiidon {3363
Amunsiurunguiaegaiidesnafulif 1,000 ga wansdewuuaeunmoenluganguidivine
117w 1,000 2ty Fenszanelneldmsddualugingudnme wardsduuvasununoyanas uay
nau Facebook Page fio iwagiefuvinwuvasuaueaulall wwadde Ine1dnus wazsnanguyie
wuuAUNAde e simuniingedy shlsisununimeunduiedu 620 atu Sseglusziud
117 (Comrey & Lee, 1992) Anwdusasay 62.00 ImEJLﬁaﬁ’ﬂﬂsaqLLwaaumuﬁﬁmmamgiaﬁm
n151438 Data Cleaning danuinuvuasunnuiifigaandfliasununndnuugifvualisiuu
51 40 uaznguieifidAnundsiuiu 146 ga vilvindesiuuiietna 423 fees Endudos
az 42.30) Wlelddmiunmsiangideya Felsumusmeiamsaiunlilunmsnsesisomaia
nsiasizviaunislassasnele Malhotra and Grover (1998) fildna1a918as1n1sneundues
wuvasuanluynsuuuuIBnsddhinsidnadsnnninfesar 20 ilosnnidumitliannsoseusy
Iolumsadia

3. insasflafildluade wdnaflelunisitendedifunuuasuan Fsadratuannismuniu
wsanssu nsudsoaniu 5 da Usznaudae 1) deyaiiluvesfusing 2) usegelalumsiiodudn
ooulatl 3) nsadradonlasdld ) mafidusuluanaudivesiuslag uay 5) mnudidladoves
fuilaa Tnedwil 1 1Duuuuvaneln wazdwil 2-5 WuuuumasdLUszanue 5 seu (Likert &
Bowers, 1969)

SumpumsaiuazaTIvFaIAsasiio Ttunaudsdl

1) Anwuwdn el weznuideiiideadentuiusiaulainwldun msasadon
Tnogld wagmstidusulunaudvesiusloa e musdewdn uaznseunnaalunisdng

2) msuvanuuinanduatunwisengwduniwilng IﬂEJﬁL%H?%W@ﬁﬁﬂ?ﬂmiﬂ’ﬂmﬁﬂuﬂm
V'igammﬁaﬂqmmzm‘mlmaﬁﬁﬂmmmﬂm'wﬁu‘[,uﬁmqﬁwﬁﬂ 2 viru Tnetienansvesyisann
Uszanan1suladudemonudios 1 90

3) n1sudadoundu ndunoudl 2 dnenarsilduuvadunwsingulasideise
y1ef 1 vhuitlieediu wwuaeuauiindey wazfinsudadoundu viud 2 asiduenansd
fitanudifertunmsaadenilaedld uazmsfidusnlunnaudwesiuilan

4) Wisuiitsuia3 esfloddogaduatuniusngquivyafinvadeunduannwineile
fsanmugniodasimssandiidmiuiiunmainuazsune waziiauslienansdfivinm
finsandndeauiitdou
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5) MInsradeuAissmsndaion (Content Validity) Ineffidsamgfiarsuiam
@onAdes I0C (Index of Item Objective Congruence) 3NEMsIAANG 3 ¥y Fadufidermgsu
MsRan 1 vy wagdumsinns 2 vitu Taglden 10C agsening 0.67-1.00 defldmnndn 0.50
wwuAsuawisdianunsadaion

6) as1aeunTasiuvesedasile (Reliability) thuvuasunwlunaaeuiunausiiesis
$1uau 30 18 Taglivdninasilunsdndenngusegisdaildnarmudainag Tngldeudesi
Wiy 0.807

7) MFIATIERRIAUTENO U USY (Confirmatory Factor Analysis: CFA) #52980UAY
nssedlumaesiuszneuiituanufgidevionsussiiunanmgndeses lumassdusznaunio
nsnsRaeuANLdenadesstuinlinaosiuszneuiuteyaiBsussdny ileduduinusazdemany
jwLﬁuﬁa%i’mﬁi’magiuaqﬁﬂﬁzﬂauLﬁmﬁulﬁ a8 Hair, Black, Babin, Anderson, and Tatham, (2006)
Faldzyan Ardmiinesdusznaumsiidaus 0.40 Suld wazfudulaseadamietadonunguii
#oan1snnasu (Tabachnick & Fidell, 2007) Tnel4TuUsunsu AMOS ety 22 Tneflnasiinsasoludl

1. frla-aums (chi-square) filsififoddty Ao A1 p-value gandn 0.05

2. endndaula-aunds/df fenlinisiiu 2.00

3. A1 Goodness of Fit Index (GFI)

4. Adjusted Goodness of Fit index (AGFI)

5.Cmnpamﬁvefn|ndex(CH)ﬁﬁwﬁuwiQ9o-Loo

6. A1 Standardized Root Mean squared Residual (Standardized RMR), Root Mean
Square of Error Approximation (RMSEA) fifn#innin 0.05

NAN15IY
nan1sAnyIdayadiuyAAavaIInauLUUERUATY
dnounvvasunualngiludiulngiumame S1uu 233 au (Seway 55.08) oy
3¥1I9 43-58 U 91uau 223 au (Segay 52.72) dnsdnwiluszaudsanins 91w 272 au (5ovay
64.30) Usznevardmduninauuismenyu 1w 200 au (Sevay 47.28) iswldndsraiou
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