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Abstract

The objectives of this research were (1) to descriptive constructs as following:
Social Commerce Constructs, Relationship Quality, Social Support and Continuance
Intention of the customers who buy products from online business (2) to examine factors
influencing Continuance Intention who buy products from online business and
(3) to examine factors influencing the mediating role of Relationship Quality and Social
Support. The researchers used qualitative method which involved empirical research.
A questionnaire was used to collect data from 390 customers who buy products from online
business. The statistics used in data analysis were frequency, mean and structural equation
model analysis by AMOS

The result revealed that (1) the opinions who buy products from online business,
to descending as following: Social Support, Relationship Quality, Social Commerce
Constructs and Continuance Intention (2) the model was consistent to the empirical data.
Goodness of fit measures were found to be: Chi-square 181.104 (df = 160, p-value =0.121);
Relative Chi-square (X/df) 1.132; Goodness of Fit Index (GFI) 0.960; and Root Mean
Square Error of Approximation (RMSEA) 0.018; (3) In analyzing factors influencing
Continuance Intention, it was found that tree factors influenced Continuance Intention
in descending order of influence as following: Social Commerce Constructs (TE =0.730),
Relationship Quality (TE = 0.462) and Social Support (TE = 0.222) and All factors were
predictive of Continuance Intention at 44.90 (R? = 0.449) and (4) The influence of
Relationship Quality and Social Support as Partial Mediating effect relationship between

Social Commerce Constructs and Continuance Intention.

Keywords: Social Commerce Constructs, Relationship Quality, Social Support,

Continuance Intention
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UIAEHUTYUNIFTINN (Social Support)
usIETUAYUNINFIAY (Social Support-SP) HNERY MIFIBMADINBNA
Y o . CoA4 4 D ¥
Fanuaziussnnaiouiieguumievodanueoulail (Social Network) Tagrae
Heguunseitodinuooulmisgil 2 dnyag (Shanmugam et al., 2016) Ao (1) NguA
v o o A 3 A o A Avo A o 7
aoeTimsmivayuiumon azdluifinunumeunivnuunieviedenueou lail
fidoamssumfSnu muuzih anudaiuetudud mudeyainegs Foni
USIETDAYUNITDYA1IE3 (Information Support) (Bai et al., 2015) Hevzdanaln
muaNu¥elu luddum tay (2) useaiuayun19eITUEl (Emotion Support) A
A A [} o o VoA Y o Y Y= a 1<
ounumasoedinnoou ladnnguiaesIndfsnuduanuian anudamu
sazamersual 1l lddloouwaiededenueeu laviiidym Hyaaanaele
auly i ldinaanugniudaiuraziuaaoanal (Chen & Shen, 2015; Hajli, 2014;
Liang et al., 2012; Wang & Hajli, 2014)
useEiuayunediauannsaianaaie 4 aulsdunald (Observed
. A sldy A 1 @ 4 Y] a <3 1 o A
Variables) 0 (1) ¥oumniovedinueou latisousuiannufamudiua 1o
.&' a a cﬁ’ [ o 1
wutlam lumsseduduazaims (SP1) 2) A¥euunietedinueou lasensuils
A & o A A A a v A o
mmmmumu@’mauwaumﬂwuﬁty‘nﬂumwaauﬂmazmms (SP2) (3) W¥®
A ] o o Y Y a Y o
vuaseedsnueeu laineslddoyadumlumsud luilamaudise (SP3) uay
g A 0o ¢ ' A v Yo o A
4) A¥eunaseitedinueou lainossiomas uddyniaz Iiduuziiniou
'e)fiwﬁﬁuama(SP4)(Hajli&Sims,zols)mﬂmi‘wummssmﬂﬁmﬁi‘fﬂmmma%ﬁq
& a ao o g
Wuauudgiumsivelaaeae 11l (Wang & Hajli, 2014; Zhang et al., 2016)
H2: TmFeanouidlsslontnanoussaivayumadean

ANA319%00eN3MBIHB (Continuance Intention)
9 4 T
AR 1950081900119 (Continuance Intention-CIN) WG9 WOANTTN
¥ ¥ a y %’ Ll 1 4
WaIM 3% (Post-Purchase) vouwodmsumsanduladosiodaerioanieiina
' 9 Yy i1
FUPDVAUAMLAZUTMT (Bhattacherjee, 2001) Tasaaladesdeneiiiosluauina
. 2 A a v ' VoA 2 g ' = v A
(Oliver, 1999, p. 36) ANuAlvFoduMpeNADIotliluaIUriaUpInUANG
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v v A . ~ = @ ) Yq &
VYBIGNANTUNGANTTN (Behavior Loyalty) Nuaainennupnwuvesgni lumsnileie
g3 , ' 5 S 7
1az¥ea1 (Dholakia & Zhao, 2008) Huud TuFUsRVAURAzUTMIUUU TaY]
3.’/ g T ' ] ) [ aov d’l Y @ @ 4
Tasanuaalageedraaaiiioad msuanuddei Usznovudie 4 daunlsdunald
¥ 2 ¥ A Vo P
(Observed Variables) A0 (1) §ranaladoduaiuwasoviedenuoou laiodaeriio
A 'dy sldy 3.’/ dy a v A 1 (2 o 1
11ANINE %o (CIND) (2) m’om%maﬁuﬂmumiamwmﬂmauqauaEm
\ ' < -4 ¥ A 1 o
aaiiiealuAeuni (CIN2) (3) 5’13’31’0mmﬂu"l‘ﬂ‘lﬁ’ﬁ%c’ﬂ”%ﬁuﬁ’mum%mwmm
aau"lauﬂmmmum (CIN3) uag (4) Glu@umﬁﬂ“ﬁ@i] %eauﬂmumimwmm
aau'lauﬂmmmumummm (CIN4) (Gwebu et al., 2014)
MAMINuMUIsIUnssudtemmsaauiluauuagiunsiseld
A
aane lUT (Kirk et al., 2012; Wang & Hajli, 2014; Zhang et al., 2016)
Ad Aa a ' H 4 Vo A
H3: TyFeanouiissioninanennuaalatesdieaaiiie
o o daa A ' H 4 v A
H4: aamnanudunusioninanennuailidossaoriio
Y Y )
H5: ussaivayunndnuiioninasonnuadlagesdieaolilo

fanlsiyenles (Mediator Variable)
@u151501 Te9 (Mediator Variable) 111894 621113699 3 idnyumsnnan
£1319@20U5AY (Independent Variable) AUA111)5A14 (Dependent Variable) iAo

o o & (9 v W " a A
ﬂ’J"IﬂJE‘TlJ‘W‘H‘ﬁ'i3W31Qﬂ3££ﬂiﬁ}uﬂﬂﬁl’.}uﬂiﬁ1u TaeA1dNTNasIN (Total Effect)

]
A o

oy A ' @ Y o o Y A
voa luman Inuniaulsiyenloasenieaulsaunuanlsauazdssinanad

A 1 [

pvanaunae 0 nieanavwdgszan liliedayniana uaaendulsidon

L)
4

H 3 o 4 L o
Toaue HudansienTesauyysal (Full Mediation Effect) H30anadua 11494 0
' T v o w 13 @ 4 v . ..
umﬁ’mﬂmeanﬁuﬂmﬂm uaaa il uaanlsi¥en Tea11987u (Partial Mediation)

(Baron & Kenny, 1986; Piriyakul, 2015; Narakorn, 2015)
a a3 a o 1 [ o o o
Tunamsaaramaisdoiannieiinduunisviediauesy lail Idimdn
o 4 a0 = v o "o ¥ & "o
ol 5¥eu Teauro s UIenIn NUANIUTsEHINAsAuNdInanea 1l saw
.. A v o 2
Tag Wang & Hajli (2014) 1182 Zhang et al. (2016) Wmuﬁeﬂmmwmmauwumﬂu
Y 4 . . [ Y4 [ Aad o
du151501 89 (Mediator Variable) ANNENWUT LY TosFoanouils ¥y
?x’/ dy [ 1 A 1 919)&’ ?zl: dy 1 1 A A v o
AR BB NABILDY fuzmwa“l‘ﬂmam“lwaammmummaﬂmmwmmﬁcmwu'ﬁ
v 9 oy ] Y g v o @ v o 9
TEUINHETONUNVIININVU 1141/1wamm@mmwmmauwuﬁmmmaﬂ‘uz«_ﬂnﬂ
H 4 ' 1 4 < . .
anad ANuaalaeedlneiiioaNIzann1udle (Hajli & Sims; 2015) (913N 3)
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M3190 3 AulsrenTle (Mediating Effect)

Jise dunlsdu FanlsigouTss dulsam 3um
Wang & Hajli Social Commerce Constructs ~ Relationship Quality ~ Co-Creation in Branding Social Commerce
(2014)

Zhang et al. (2016)  Social Commerce Constructs ~ Relationship Quality ~ Continuance Intention Social Commerce
(Theory of Interactivity) (Theory of Loyalty)
Hajli & Sims Social Commerce Constructs  Social Support Social Commerce Intention  Social Commerce

(2015)

o

TRY ﬂWﬂﬂW‘iVIUVI’Ju’J‘iimﬂiiﬂ‘Uﬂﬂ:’j [d]

= ax a v

IZIVYVIBNIFIVY

mm%aumumiﬂnuumsaﬁ)mmﬂ?mm (Quantltatlve Research) Lﬂ‘]JﬂlElllﬂ
nauuuaeunw Tasmanuteyatungualedialaons maﬂuauauummmwa
ﬁumeeu“laumﬂﬂqumamﬂismﬁ 390 AU

Uszrnsuazvadiede (Population and Sample Size) Uszmnsnly

ao A gk A g 7 & o o 1 A qugw
lumsdseRedaedudreoulatimilszmalne msdmuavuadrediauield1a
nquAegangavengulszang TaofIvemnuanuuIAAYe Hair, ctal (2010)
fungihunangualedeiininzauive nzaums Inseai (SEM) aasog
Ea

5211919 10-20 tMueesIua I dana'ld (Observer Variables) 1433811 5d 1115

v v H
dunaldianua 21 o daiuvIANgUAI08 1 NIMNIZANAITOGIZHIN 210 D
420 10819 AOAARDINVLUUIAAYDY Comrey & Lee (1992, p.125) uziiiNnvuIa

Voo o 1 & e A s & Ymaq¥ 1 w1
NQUABE13 300 AI0813 1T uNeglunuying daugiveldngualedia
o ] 2. Voo )

390 @981 Do0g lunmaia TFuRuMIguAI0619DD 2 U (Two Stage Stratified
Sampling Scheme) 538%%ﬂ1idhﬁ?651@uﬂﬂ518 (Simple Random Sampling)
nnwangannuuasiaz Tu 4 mavestlszmalng (manas mamiie naaz iusen
= A E2A
Meunilo uaznnld)
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M3191 4 fﬂﬁﬁﬁ"ﬁ]fTE’)“]Jﬂ’JnILﬁEJ\‘]LLﬁ3ﬂﬁ@]S’Ji]ﬁﬂﬂﬂ’ﬂnﬁiﬂuﬂﬂﬂuﬂilll

Fudsurvdulsduna 1@ Factor Loading Cronbach’s Alpha AVE CR

Amdsouaun 1 (First-order Constructs)

MsTAsuAIAIAAINUAAIT VD UTiBN (Rating & Reviews) 0.791 0.561 0.793
RTI 0.729
RT2 0.780
RT3 0.738
doraupnuzIaLMINUHAAN AT (Recommendation & Referrals) 0.782 0.541 0.779
REL 0.744
RE2 0.740
RE3 0.722
ﬂszﬂuu‘ywuaau'laﬁ (Forums & Communities) 0.804 0.534 0.773
FC1 0.666
FC2 0.802
FC3 0.717
UIAEHUAYUNNFIAY (Social Support) 0.849 0.591 0.852
SP1 0.715
SP2 0.795
SP3 0.755
SP4 0.806
AUMNANUFUIUT (Relationship Quality) 0.845 0.564 0.837
RQI 0.731
RQ2 0.828
RQ3 0.695
RQ4 0.743
i ladoogrderios (Continuance Intention) 0.867 0.635 0.874
CINI 0.823
CIN2 0.797
CIN3 0.779
CIN4 0.788

Mulsduaun 2 (Second-order Constructs)

TyFeanouiises (SCCs) 0.852 0.845 0.942
MITaduFUIAZIAAIANNAAT LD 0.833
Forqusnuzvesgnduazmsiuzihnandas 0.998
£ o
nszfuusgauoon lail 0.920

n3eaeFlumssivsindoya 1Fuuuaeue iy (Questionnaire) lunis
<3 1 @ ] 1 <
usWsIWTeYanNnguAIeeeaTs (hil¥manuuuuaeuniwesnla) Usznou
) , A ) , ) & A ¢ ~ ad
A9 3 @7u Ao 1) Yeyaaruyana 2) Yeyana llmsseseular 3) TxFeanouiisa
@ v J o Y] 3’, ¥ [ 1 4
AUMNANNAUNUT useaiuayunediny uazauasladoodeneiiio
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ﬂ1§ﬂ§3%ﬂﬂﬂﬂmﬂ1ﬂ!ﬂiﬂﬁﬁ® P?IJ’QH] ﬁﬁ?%ﬁ@ﬂﬂmﬂ?WﬂJﬂﬂLﬂiﬂﬂMﬂ’)ﬂ ]lﬂuﬂ

mInTdeuANNITINITut oM deTertinuaeandeuestemon (Corrected
item-total correlation) ﬂmmqﬂizmﬂmﬂ@mmmaﬂ;muwwm%ﬂamﬂmaunmm’m 39U
HAZIMIATNADUAIINNG (Reliability) veuwuasumuouii 1493 (n=30)uag
P) A g a ol P - o A1 W a £
Foyannuiesngaeeen Tainnlszms (n=390) netisulsushmnaafimdunlsz @ns

1eatvoIATO NN (Cronbach’s Alpha) 171971 0.7 (Nunnally, 1978) (91314 4)

aslmamsIde

1 £

e lideandesiuingszasamsite fissaunsoagiwalanneliil

a J LY { ¢ o ] a
1. mdmszvinguileensdaeoaulait $1uau 390 Au woIutumanga

' = = T 1= o = A
wnnuware engmae 201 dauluadnuluszaulSyanes sesaannolSyann
uazsn NS yanes ey T51eldmasaeioune 04321313 10,000-19,.999 1M
1 o w J [ @

59989171 H08n31 10,000 LN 1A 20,000-29,999 1N aweray dau lnajilniniSen/
WnAnE se9a9AD N151M5/MINNU/ANTIVBISTUIA HaZIIVeIEINY/FINY

AIUAT MUEIAY (§A13197 5)

! ° v ) , )
ﬂ151\1ﬁ 5 i]'lu’)ull,ﬁﬁiﬁ'fJElaé‘ﬁ"ll'f]\i"’l]f)ﬂal'aﬁ?uuﬂﬂﬁﬂlﬂﬁ@@]@‘ﬂuﬂﬂﬁﬂﬂﬂ?ﬂ (n = 390)

anEULNNIZINT TIUIU (AU) $ouaz

et 1Ny 92 23.60
AN 298 76.40

m3fn fndh agaes 72 18.46
Wyaes 220 56.41

Waann 86 22.05

gan Sy In 12 3.08

51014 9801 10,000 1M 104 26.70
10,000-19,999 119 127 32.60

20,000-29,999 10 82 21.00

30,000-39,999 11N 30 7.70

40,000-49,999 11N 18 4.60

1IN 50,000 VN 29 7.40

MINY dwmsminauvesiya 131 33.60
WYY 68 17.40

Wi eunindnu 137 35.10
$veaRIms/gsRIEINAD 44 11.30

Buq 10 2.60
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= a <3 J o o l o A A 1w
Taglianuaamuussaivayundny agluszauunniiaunaomiiny
432 599091170 AUAMANNANITLS ogluszauunlinundeming 430 TmTea
Aouiisy aglusyauihunansfinunaoniiny 3.40 (ieuonilusieduwuiinms
v v W a <3 4 A = [
IAsuALIAZIAAIANUAATUYR UNBY IANRASININY 3.41 TP9RINIRONTZT)
P { v w 4 °
yugmrunueon la Iaundnniny 3.39 uazdoidusuuzveunouazmsuugi
=) % =S 1 d‘ 1 % o QU g)/ t&’ 1] T 4 1
HansuA TAundemiiny 3.38 mud1a) tazanudilidoedieaeiiion agluy
zau1hunalinunagniny 3.28 ANa1AL
a d [ d'da a v o X v v A I
2. wamsaaNritadeiionsnanennundladestnanaiies 1Wums
- . $q 4
JinsenaumsInsaadia (SEM) aelilsunsy AMOS wuluaannuaalede
ptAniod (naeliuTuan) Hatlszneudis TsFoaneuidsy aanmanuduiusg
@ [ o a o o il Iz
wazussaiuayunedeny Tanudeandesnudoyaralszindegluinaaia
(%’2: 181.104, df =160, p-value=0.121, * Jdf= 1.132, GFI=0.960, RMSEA =0.018)
Y F )
agu1dnTumannuasledeedisaeiiiog innudeandeanannauny Tuaanimgui
A o o A o v
armua 3 luszduneonsuld (mmn 2)

daunlsveulas

falsdu (Mediating Variable) aasau

(Independence Variable) o o ° (Dependence Variable)
Gor] [o] [oo] o]

Relationship
Quality

Rating & Reviews

0.689%**

0.176

0.920 1.064%%%

SP1 SP2 SP3 SP4

a - aw
MNN 2 NIDULUIAANITIVY Rating & Reviews; Recommendation & Referrals; Forums & Community;

Social Commerce Constructs; Relationship Quality; Social Support; Continuance Intentiont

© fulsdudy 2
O Aanlseudy 1
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10A13190 6 nuhauuigiy 1 ImFvanomidiaiisnInadenunn
mmduiutedniifudiymaadanszau 001 Taefimduszansiduna 0.689
(B=0.689, 1=8.809, p<0.001) auuAgu 2 ImFeaneuii viionswanoussaniveayu
madanuegeiiediymanaansziy 001 Taodmduszandidumanity 1.064
(B =1.064, 1 = 10420, p < 0.001) euuAgu 3 Voyamalszanyids lisiveyulxdoa
Aoudifsiitianinadenunaladondiederio ( f=0.176, t = 1.402, p > 0.05)
am@guwﬂmm‘wmmﬁuﬁufﬁﬁw%wa@iammﬁ?ﬂﬂéaaEiwimﬁmatinﬁﬁﬂﬁﬁmu
maaaansER 001 Tnefimduss AnTiduna 0.462 (B=0.462, = 5.102, p<0.001)
Hay quNAFIU 5 Lmaﬁumgu‘nNz%ﬂmﬁ’?m%waﬁiammé?ﬂi]%ammﬁia!ﬁm
egaiiodiymaaaans sy .05 Tnelimdudss ansidumaniiiy 0,222 (B=0.222,
t=2,274,p<0.05)

M1519N 6 Nﬁﬂﬁ‘ﬂﬂﬁ’ﬂ’uﬁ‘nuﬁﬁWU

S Py ol B B, o
auyAgIu idun dulsz@nsiduna B tvalue Wagus
HI TmFvanowiisy — qunmanuduiug 0.689 8.809%*%  mnfuayu
H2 TwFvanouiisy = ussmivayundiam 1.064 104200 iy
- g R R ot
H3 TmFoaneuilis = anuailedesdirerion 0.176 1.402 Tienfoayu
L. 4 .
H4 AummANNFIT - anuatladesdiederiion 0.462 510200 anfuayu
L. 4 .
H5 usanivayunediny — anwaaleosdieaoiiion 0222 2.274* mivayy

ad

N32AY 0.05 (p < 0.05) (1.96 < r-value < 2.576), (2)
= neDe Hed Ay nNananszay 0.01 (p < 0.01) (-value > 2.576), (3) ***
31 0.001 (p < 0.001) (+-value > 3.291)

wnema : (1) * vuneds Wedwyniead

e dediyneananse

VAl 7 nuhiseiiianiwasureanunilvdeediureriieade
TasFoanouiiasiionnaiiw 0.730 1098401 AUAMANUTUTUTIONTWATI 0.462
Hag HSEUUAYUNNFIANNINTNATIN 0.222 MUdIAY wazTasenanunad i
nensainnumlviestuderiiedd¥osas 44.90 (R = 0.449)
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M3190 7 ONFNaVeIA1l5N1Tad8 (Antecedents) NTADA501 (Dependent variable)

du)synifads (Antecedents)

Al . e -
R ansna (Effect) - . AUMN USIAUUTYUNN
(Latent variable) TanFeanemiiy oo .
ANUTUIUT fany
AuMWANNANTLT 0.399 DE 0.689 0.000 0.000
IE 0.000 0.000 0.000
TE 0.689 0.000 0.000
ERGINVLIVITRIRN] 0.626 DE 1.064 0.000 0.000
danu IE 0.000 0.000 0.000
TE 1.064 0.000 0.000
mwaladont 0.49 DE 0.176 0.462 0222
Aoritos IE 0.554 0.000 0.000
TE 0.730 0.462 0.222

WY : DE = DN3WaN19AT (DE), dnSnan1edon (IE), 9ninasu (TE)

3. wams"?lm51zﬁ%ﬂ%waﬁ"auﬂsﬁ'ﬂsﬂﬂﬁm@mmwmmﬁuﬁuﬁuax
wsaaifuayumaFeny fdwadennudslageethadetion n1snageudnina
voadns1¥ouToa (Mediating Variable) Usznoudssualsiivhnrhiiiuddon Toq
2 i1 Ao paun AU Lazus sE Ay U IdIny sasie il

3.1 ganmanuduiuslugmsaanlssenTessznin InFeanoud s

o Tq & A
nuaNuAligeesenotio

L= 074455

Continuance

Social Commerce

) 4

Tuma liianswadul sdeuToe

Constructs Total effect Intention

Relationship
Quality

L =0.673% =055

Iudirect effect Indirect effect

B=0345%%*

TuaadlisnsnadwlsyonToe Continuance

Social Commerce

Direct effect Intention

Constructs

WA 3 SeuMeuBNINaIIN BNTNANATI LALDNTNANS BN NAIHAADAIY
gﬂ j’ 1] 1 4
aaladeadianeoiiog
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d' o L @ A ' = ad
MAINN 8 ﬂmm‘wmmﬁu‘wuﬂugmzmuﬂiwaﬂmizwmﬂm%aﬂammcﬁ

v ?1/) d’l 1 1 d’
AuaNualagesdenoiio

un dulszansduns B tvalue WAGNT  Mediating Effect

Tutaaii hilianswavesiun/siven Toaganmanudniusuuneidos
- Lo X oo "
TsFvanowiiss —> anuailagesdiuderiion 0.744 8.355%%¢  eniveyu

Tumadiansnavessiu/zvew loagauaimanuduiiug

TanFeaneuiiss — qummamduiug 0.673 8.871%%%  enfuayu
v 4 ;
AU FINT - anwniladesdderion 0.552 6.213%F  guuayU
y
TanFvanouilsy — ﬂmmwmmﬁmwuﬁ — anwasla 0.345 3.862%**  gUUAYU  Partial Mediation

P I
FODYWADUD

e : (1) * vueds dedidgneadanszay 0.05 (p < 0.05) (1.96 < rvalue < 2.576),
=1
a9

aaa

3 Hed AN anﬁm:ﬁuom(p<001)(z-va1ue>2576)

(2) ** ¥uY J
T aan smu0001(p<0001)(tva1ue>3291)

(3) *** vIeda WodAgneanan

1 d' =Y d' A o a q‘{ Y
0NN 3 1Az A1319 8 NUN Twean luddulsyen Tealduilscansiduna
()i 0.744 Iied1AyYN1aDaNT=A 001 (S=0.744, t=8.355,p < 0.001) LAy
A Aa a % A 1Y 4 =L a £ Y
oNanswavewd Il ¥en Teaganmanudunus wunimaulszansaunis
I ] A v o w Aaa o
(,B ) aAa391N 0.744 1Wu 0.345 U NUUITIAYNNADANTZAY .001 (,B = 0.345,
' v o Jd o 4 '
¢ =3.862, p < 0.001) ugasNgumMwaNNaNNusHualsironTesurediu
' Ad A ' H] ¥ ' ' 4
(Partial Mediation) 521714 TyFeanouissnananonuaa ladeadaneiio
o o o 4 ' Aad
32 ussmivayunudeanlugedulsronlossznia InFoanouiisy

o Tq & A
AuaNuatlagesdisnoiio

[=0.744%2%

Continuance

Social Commerce

) 4

Tumai lusisniwadulsidonToe

Intention

Constructs Total effect

Social

Support

f=1.051%x* S =0363%%x

Indirect effect Indirect effect

B =0344%0x Continuance

TumaifianswadulsyenTlos

Social Commerce

Constructs Direct effect Intention

AN 4 1SeuReudNINGIIN ONTWANIATI HAZBNTNANISoY NaINanD
v Y ]
ANwaaladendnanoiio
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$ @ [ @ 4 1 = ad
M9 9 ussenivayundeaylugiueausyonTosszrie IxnFeanouise
Y k2 T
AuaNuaaladesdianeiio

Y. o a £ g v ¢ L.
LTUNN dudszansiduni (ﬁ) t-value Waans Mediating Effect

Tuaa Iufiansnavesd ) nien Toaussmivayumdanuuuieitos
1. 4 .
TanFeaneuiiss — anuailaigosdusoiion 0.744 83550 eniuayu

Tuaanionsnavesdunlsifen loaussanivayuniidany

TmFvanouiisy - ussaivayundiam 1.051 10238 aiuayu
. . O I .
WINAUUAYUNNTIAY > mmmﬂwaammmﬁm 0.363 3.770%** auuayu
TaFvanouilsy — usamivayumadaay = anu 0.344 2.679%*  @iuayy  Partial Mediation

Pq & o4 4
alaFoodnoliio

Wnemg : (1) * vueds Wed Ay nadansza 0.05 (p < 0.05) (1.96 < r-value < 2.576),

a

() ** v Weddynana

o

A52AV 0.01 (p <0.01) (t-value > 2.576),
(3) == nueda od 1Ay NeERANTZAD 0.001 (p < 0.001) (--value > 3.291)

VAW 4 a1319 9 nudh Tuaad hifidsiden Teadidunsyantiduma
iy 0.744 Tifeddymeadaniszdu 001 (B = 0744, ¢ = 8355, p < 0.001) LA
ilefiantnavesiunlsienTowssaivayumadaay wuhimdulszantiduma
( B) anaaain 0.744 1 0344 ednihioddymeadaniszay 001 ( B = 0344,
£ = 3.770, p < 0.001) nanswssEvayumMadaaL WudusidenToanedou
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