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Abstract

This study aimed to examine 1) the direct effects of technological, oreanizational,
and environmental factors on Social Customer Relationship Management (SCRM)
adoption in small hotel businesses in Thailand, 2) the indirect effects of these factors
on customer relationship performance through SCRM adoption as a mediating variable,
and 3) the effect of SCRM adoption on customer relationship performance.
This quantitative study collected data from 370 owners, managers, and department
heads involved in social media use in small hotel businesses. Data were analyzed using
descriptive statistics, confirmatory factor analysis, and structural equation modeling.
The results showed that the structural model fit the empirical data well, with Chi-square
= 154.418, Chi-square/df = 1.161, df = 133, p-value = 0.099, GFI = 0.958, CFI = 0.994, TLI
=0.992, RMSEA = 0.021, and RMR = 0.021. Regarding the research objectives, the findings
revealed that: 1) technological, organizational, and environmental factors had significant
positive direct effects on Social CRM adoption, with technological factors exerting the
strongest effect, followed by environmental and organizational factors; 2) these three
factors had significant positive indirect effects on customer relationship performance
through Social CRM adoption, with environmental factors showing the strongest indirect
effect; and 3) Social CRM adoption had a significant positive direct effect on customer
relationship performance.
Keywords: Customer Relationship Management, Social Media, Performance, Small Hotel

Businesses, Thailand
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gAamnIsUNITYosfi snarnsuinnsdinadumaasugieddguesdanuas
vosszindlng Tasnisiudivesnisvienfisadiunumdensduiadeuasygia nmanszane
7eld nsadeau uagnssesiuinvieadienluseduiiudl gsfvlsusuruiadndadunaln
d1AYUDITEUVUT N5y (UN Tourism, 2025; World Travel & Tourism Council, 2025).
vaugiAeniu ngAnssuguilaalugaddsiald suanmsfuasuuumaiealugnisdum
Ussidu waswounsUszaunsalinudedsaueeulatuazunanesuiia euideaigndin
nagnsnisnaaudedinueeulatuasoyaiifldasduiidvinadonisinduladenlduin
LaENIIAIMUANAENSUBIUTENaUNISIsILsNag 19l ddAYy (Pahor Zvanut & Zabukovec
Baruca, 2025).

aelduundanany msdansgndndusiuduudedsaussulat (Social Customer
Relationship Management: Social CRM) liléifuifissnisiddednuesulatifioussanduig
widun1sysannisteyagndn nssuiunsine wasweluladinduufduiusununannosy
R397a ilpas9MstdIus Iy MIAeaNTEDmNg warensERuAMLFLR LS AUgNAN Ine Harigan et al,
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(2020) 95u131 Social CRM Ludamuanansaidaysannsidoumalulad nsildiuson
uaznszUIUNMITeyanadsaudnAuUsEAns amanuduiudfugnen vaedl Afag et al,
(2023) wuin Social CRM deualdauInman15uUINITgnAarALAnALugsAalsasy

ag13lsfin1u N158ausyU Social CRM wesg s alssusuauiaandnindgdasidn
Ausulszana yeains anundeunaiania wazaegil sibinisdndulathszuudsndiun
THlailFdueg fumelulafiftsadiuies swideluuiun SMEs 331 arumieudiumalulas
N$NYINT MIATUAYLIINFUIIT N1I2EUT ARDAIULTINARULALNTATUALUIINAN TNLING B
neuen sudulladudidaeinisensu CRM wsawmaluladfavialuseiussdns (Faiz et al,,
2024, Religia et al., 2025; Mohammed et al., 2024).

usfaud e iuanldduduaiudidgues Social CRM fenadwsdugnduay
N13ANEUUYEITINIVINIT wididdedndndeesAanuieg1ates 3 Usenis Usenisusn
NuIWIUINYAN Social CRM Tugugradwsaunisnain wu $eeulad anudng vie
N15ildIuIINTRINAT WINNTINTTEBUIE Nalnniseeusyu Social CRM TuseAuesdns Usens
fiaes udtedunissensumaluladlu SMEs dalng@nwigsiavuianatauazvuinges
Tngs2u vieusundrsdszing unndtgsfalsasuvuiadnlulszinalned sfidedadn
Fun§NeIng yaans waganumeunaiava Usenisiiann Sulnuaeutrsiiainegey
PnuduiusiBaysannisseninaledosumalulad eedng uazdauanden mseeusu Social
CRM wazUszaniamanuduiusiugnailuiuuitasadeniu lngangnsiansanunum
Y94 Social CRM Tugugsiudsdeinuseninedadu@ausuniunadnsauanuduiusiugna
(Harrigan et al., 2020; Zheng et al., 2023; Mohammed et al., 2024, Religia et al., 2025).

Faomni unarwid Taufufurosinedandnlaefauiuagnadeuuuudians
Balassadreiiioulostladesumelulad asdns wazdaandeununsounuifn Technology—
Organization—-Environment (TOE) 101un158815U Social CRM wagUsea@nsninanudunus
fugnivesgstalsausuvuadnlulsemalne dsiaeeduisdn Jadoidsusunladunsedu
ddyreniseensu Social CRM wazmsansusenavimviniiulasmiundonvesednsuas
wsanesuaInanmiangenlidunadnsiuanuduiusiugnAlaedndls nansfinwiaiaid
9898981899AANS Aunseansumalulaglugsfiauinisuuindn wasilugdewaus
Fensdanisdmsuguszneunisisausuvuainluaaiidsia (Faiz et al, 2024; Religia et al,
2025).

UsEAIANITITY

1. vl efnuidnSnavesdadodumalulad osdng uazd suindousdeniseonsy
sdamsgninduiusuudedsauesulativesgsialsausuvunaidnlulszmelne

2. 1 efnwdnsnaniadenvestadosunalulad osdns wavdswindouse
Uszavsnmeudiiusiugndn Taefimssensunsdansgnénduiusuudedsnuseulavidy
fulsdsiuresgsialssusuvuadniuusemelng



114 I “—Journal of Liberal Arts of Rajamangala University of Technology Suvarnabhumi /
Vol.8 No.3 (September - December 2026)

3. W aAnwI8nSnavesn1seeNsuNITIANIsanAduRus vudedsnusaulaise
UsgdnSnmanuduiiusivgnivesgsialssusurwinanludssmelng

AINUNIUITIUNTIU

wuaRan1sIANsgnAIduRusuud aderusaulall (Social Customer Relationship
Management: Social CRM) 18 usimiuinisvesuuafnnisdanisgndrduiusuuud afs
(Customer Relationship Management: CRM) m81@%%1/1‘171'?4@5@ﬂuaau"LaﬁLTJmIamaiﬁqﬂﬁh
inou wansnuAaiiu uarasadevifeiunusudldogwiolion Social CRM Fasfsysan
nsteyagndn welulad nszurumsviinu wagfanssuuudedsnuseulat ileasrsnsdoans
doane Mlldiuinmesgné uasAnuduiusseve sy AvEnimnniu (Trainor et al.,
2014; Harrigan et al,, 2020) Social CRM Aemsiasuamnmsuimsgndnidegsnssullugnsuims
AnudusiusiFeUfdunius osdnsdosanansofnniy Iiaszei uarlddeyaninnisdeans
UuLLwamm%uﬁ%ﬁaLﬁaaamwummauaumﬁmmzamﬁ’uqﬂﬁ’ms}ww{alﬁm Sigala (2018)
wag Van Looy (2022) a§ungaannd oefiudn Social CRM LﬂHﬁﬂLLU’Jﬁ@L%QﬂﬁE{Wﬁ‘LLaz
Iamnuanusavesesdnsifiunumsonisaiaszaunsaigndn anulinde audnd uay
MsElvayuLUIUAlUSTEZE dnsugsialsusuvuiaan Social CRM fenuddeydudivay
idesnnmsdinduladenlduinisvesgnénlisudvinastrannandeya 331 uazuszaunisal
fineunsuudedenueaulat nsld Socal CRM egrafuszuuishelilssusunevaussso
andldsang lanudeanisldddu vuidelugnamnssulsausunuda Social CRM
¥188n58AUNITUTNNIANAT Awdlanela wazAuAnfvesgndn vaeiieuidely SMEs
741 nswoufu Social CRM Fasendesisarnumiouteasdnanazanumnzansunisia
f1u CRM Feaztilugnadnsiiasuanuduiusiugndtuaznanissiduuesgsia
(Afaqg et al,, 2023; Mohammed et al., 2024)

wurRaUszANSamAuFuRusSAugnAn (Customer Relationship Performance:
CRP) Al nadwETaziounuduiussEnintesdnsAugni uazmuanansalunsiasudeya
gnfuaznsiidrusimuudednuesuladlifidunmeanuduius sidedu Social CRM
741 nsweniy Social CRM 1309Ansdiannuduiusidsuandulssans nmaudusius
ﬁU@Jﬂf:ﬁ (Trainor et al., 2014; Harrigan et al.,, 2020; Marolt et al., 2020) quiﬁﬂiimim
fudsiiiirnuddyidesangsiauinmsfiondsraunisalgnd wasnsvenderiuunanylesy
fdava InouurufURdu Sodal CRM i@ esileaduanafiswels arwliingde uazanudng
Y93gnAn vauziiauAniulazIheeulaudBvinaiensiuinunmuinsuaznisdndula
w@onlduinis (Afag et al, 2023; Karim et al., 2024; Sofi et al., 2025; Zheng et al., 2023)
dmsugsialsausuvwinian Uszdnsamanuduiusiugnaimsgnuesdunadnsiggnd
wnniddamamsiussezdy N3SNYIgNALAN N1INTEAUNTNAUINTEUINNT Wagnisuen
AalgauIndanudifydeninuey5envedgsng Fathu ATl CRP Seasviousinusaued tdun
aufianela AwAnA MIsnwgugnin sarmasnd sTingnin nsneuausIsionIsdedns
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Guaa'gﬂ%ﬁ Lazn1suensaltauln (Trainor et al., 2014; Afaqg et al., 2023; Marolt et al., 2020)

neuuuIRamAlLlas afns uazdewandau (Technology-Organization-Environment:
TOE) 1dasununisvausvuinnssumanalulagluseivesdns lnsuesinnsdndulaseusy
waluladiinanuduiusvesuiunsumalulad esdng wardwindon Juvuefunsinu
158913V Social CRM wosgsAalssusuauiadn dadumsiadulafanagnssedueadng
uﬁﬂﬂ’iﬁqmmaﬂcﬂ%’mu‘ﬂﬂa (Tornatzky & Fleischer, 1990; Cruz-Jesus et al., 2019; Religia et al.,
2025) fadumaluladaseunguaudnuay Wu maldussloviduumud mmaonades
riule anallaidudou msveaedld wazanudnlaldie Sadussdnsifetestuninens
MsatuayunguInng uazauwniouveunaluladuazynains drudfduduindon
ATOUARNLIINAAUKALLIIETUAYUAINALYS 9NAT WAzAIAST 1UTIBA1EAlUGINY SMES Lay
gafvlsausuatuayuIesAUsEnous 3 duffunuimddydenisoniuneluladfdvauas
58UU CRM TuszavuesAns (Faiz et al., 2024; Pizam et al., 2022; Religia et al., 2025) ﬁﬂﬁ?u
TOE 39¥ea8u18nsuausu Social CRM voe53Ralssusuvuainte

uddeinlugauuignu 255unssuili sadesatuayuin Yademnunseu TOE
funumdAgdenisensuuinnIsukayseuu CRM lusyivesdns Imm’lwuaq Cruz-Jesus et al,,
(2019); Faiz et al.,, (2024); Religia et al., (2025) wag Pizam et al., (2022) §31 aanmszay
vaunalulad MsatuanuaInguingg AuUnsauvemINeINTUAAS ARBAIULIINAGY
NNTHYITULazgnAn Sudwadenisindulasensumaluladiiianay CRM 10409AN3
vanguisnanisatuayuin Yededumalulad esdng uardundon Tovnasonseeuiu
nsdansgnénduiusuudedenueaulavvesgsialsausuvnadnirlgauuigiu H1-H3

dnsuanuduiussening Social CRM Auussansnmanuduiusiugnan 355anssy
Aoutedalauin Weesdnsamnsoiamn Social CRM lusziunisseusuilivangau wadns
Frunrmduiusfugnéngdeuidu Visluduaudianela arudnd uasaaamanuduiug
& 19950N55Uv83 Trainor et al,, (2014); Harrigan et al., (2020); Marolt et al., (2020), Mohammed
et al, (2024) uag Afaq et al,, (2023) ssatiuayunnuduiusang1y Jnilugauusgnu He

uanani 2ssunssuduntseoniumaluladly SMEs §silifiudn Jadenunsou
TOE #ndanasionanisanduauniuniseansuiasnsldauaswesinnssunisluesdns
1NNNIEINAlAIATINBI0E 1A B2 UUBY Qalati et al,, (2021); Giang et al,, (2025), Haq et al,,
(2025) waz Mohammed et al,, (2024) agviouin Funisseusumaluladamnsaimini
Husuusdehussrinstladossduesdnstunadndussgsiald ey Seatfuayuiiniseeusy
Social CRM 1a1dusnudsdenudnsnavesdadodumalulad eadns wazdsuandon lug
Usgansnmanuduiusivgndn thlugdauufigiu H5-H7

INNIUNIUTIUNTTL UdBiTejwsesdanuiidmguiuazilugdeiaue
WNsINsEnTuNIATINAUINMSYeding {ITdsMvunaNuRgIunsIdy Fasteluil

H1 UadedumealuladidvinaiBauindensseniumsianisgnndusiusuudedeny
soulatvesgsnalswusuawimdniulszmelne
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H2 Yadediussdnsddvinafeuindonissensunsianisgninduiusuudedsay
soulavesgsnalssusuvwadntulszmelve

H3 dadesnudsnndensiBvinaiBsuindenisseniunmsinnmsgninduiusuudodsn
soulatvasgsnalssusuawmaniulszmelneg

Ha msgensuNMsiansgniduiusuLdodsnueoulatidvinadauindeyUszansam
anuduiiusivanAvesgsialswsuvwadniulssnelng

H5 Jadeaumaluladiidninanisdeudsuindeussdnsamanuduiusivgna

(% v

Inafimssausunisianisgninduiiusundedinuseuladidusuysdei

a a ¥ (Y & v

H6 Uaduauesdnsddninanisdeuidauindeyszdninmanuduiusiugnen

]
v v 6 A

InefimssausunisdanisgnAnduiiusundedinueeulalidusuysdei

S a

H7 Jadesudanindauiiansnansdoudsuinsdeusedniaimanuduiusiugnan
Imaﬁmsaau%’umﬁmmifgjﬂ51”1é’uﬁuﬁ‘uuﬁaé’mmaﬂaﬁ@uﬁa wUSAIHY

= a o
AIBULLUIANNTIIAIY
INNITNUNIUITIUNTITURALTYDITNVDIBIAAIINF ANUTONAUINTOULWIAA AR
___________________ B .
( W’/ ! :
Uadednuwmalulad :
) ONUHY o H6 . l
v v
[ N15UBUTUNITIANTS Ha W SRR
Sodudrussdns pede ﬂsuéws:lﬂwa\'iwauwus
L ) ik . fiugndn
fodsnusaulall
A
\ H3
Yadududandon E
H7
—> FYWANNASY 0 - > SnSwanesauntufuUsaenY
LHUNINT 1 WEAINTBULLIAMUNITIVY
ad o =) a o
A UUNIIIVY

Usgrnsuagnauiiegns n153detidunsideideuiunm Wnmadenngudaogis
wuuldonduaruiazidu lneivuslaamaudadiu 6 ginirvesUszwmelng wazAnden
lvdoyauuuianzamnidivesiants §inns smdhuwun uazdifesdosiumsianisgndn
Fuwusuud edanuoaulay] vuianguiet 19198 anuives Kine (2011) wag lacobucci
(2010) Faiauelwldngudieg1a 5 vitede 1 Tadiny waglitosndn 200 #1081
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Tnsuuuaauniudl 65 doranu Feldvuradusi 325 918 §aseimundmaneifiudeya
400 %0 uarldFunuuAUNANYSIdWMSUNTIATIEY 370 A Bannniitumiitmun

i3 esiioidoidunuvasununuuilassadns Wanainuuidn ngul wageuise
fidentos Tngldunmdrutszanmean 5 sedu lnerunsnsndeuanuasadaiem (100)
MNgBeavey 5 v Tesedengssning 0.80-1.00 wad 10C wdsiatuiniu 0.99 uay
Wunsnaasdldiunguiiddnvarlndifssiunqudiesneass 30 91 Tneiidiaiudesi
AU 0.889 uAZII8ATU 0.750-0.997 Falmnumunzandmsunisiiudayaass

msiusiusndeya audunisinedndwuvaeuauludsgsialsusuvunandiuiu
400 wiie Wrugesn1seeulatnazeenlal laun Google Form, QR Code, lUswald, diua,
nséne, Line wae Facebook lagmnunseagiatnaunaunely 45 Ju

mMsieszideya Tadmdanssamn ldud il Jevar Anade wazdrudsauy
1NAF51U UALATINABUAMNNYBIT DY ALALAT eTlaf A AU sEANE AseuUNALEaYN AR
Aaalas warnTinsgisdussnaudeduiy ndunaaouausfigufouuudiaosaunis
Tasead loUseiliudvdnamanss maden uazdviswasanvosiaus

NAN133VY

NaNTITENUI FReaukuuaeunIuduIg 370 518 dwlvgidumeaesesas 63.20
flong 31-40 USaway 36.80 dusanisdnwszaul3ugnssesas 68.40 fUszaunsaliinu
11-15 Y¥owar 35.70 wazmswhuviadivesianisiesas 37.60 sesasunfefiitivadesdiu
msuimsnusumsmanauazsldinaluladiednussulatioas 31.60 uavfianisienas
27.60 azvioudnteyaildlunisiinszviunaing @ funuimiA satestunisdndulouay
IR NTUUAIY Social CRM 4995379l ausuuLaLaniaemsy

NAN1TIATISTTINTTUWISTAUT MU TUINUT JRausuudounuiiseiumnudaiu
sioUszanS A LduTuSiugnANgaTiga (Mean = 4.17, SD = 0.686) 599a3NABNHONSY
Social CRM (Mean = 3.99, SD = 0.775) Yadudud swindou (Mean = 3.94, SD = 0.593)
Uadearumalulagd (Mean = 3.81,SD = 0.578) uazUadeA1uosAng (Mean = 3.54,
SD = 0.610) MUE1RU YauzLAgIAU M3 ndandunusuandlifiiuan duwusursuluuiiass
fauduiusfuluiirnsfiaenadestunsouniAnn1side Tneusednsainauduius
fugnAndieudusiusideuiniuiiadedumalulad Jadesusadng Jadesudaindey uas
ns8eufuU Social CRM Tneflenduusyavisanduiudegseving 0.212 fa 0.342

AounismageuauNfgiu lavinn1snsiaasunan Y3 osile AT esiy
Fuuszans aseuuinuoan aglulnauaiA AU 0.923 WAEIIEAIUDY TE1IN
0.835-0.956 uagilA1n1suanuatiuuunivestoya wul1 ANNLURYIENING -0.172 i1 -0.611
uazAIAAildsegsEning -0.901 s 0.263 Fseglurreivonsuld nanisnsIaaey CMB feis
Harman’s single-factor test wu31 Uadeifgagiuisaesuieanuulsusiuladosas 20.87



118 I N—Journal of Liberal Arts of Rajamangala University of Technology Suvarnabhumi

Vol.8 No.3 (September - December 2026) /

anaen Initial Eigenvalues wag Extraction Sums of Squared Loadings s unasdiSosas
50 Faagvieudlidnulavn CMB Tuseduguuse (Podsakoff et al., 2003; Eichhorn, 2014)
uanani iasraaougmainveslunanisindaensiinsgesdusznouidedusy
Fadulumanasiisansuld (Hair et al, 2019) Tnsfianuaenndostudoyaidsuszinvey
Tutnei @ lawgsd A Chi-square = 142.564, Chi-square/df = 1.080, df = 132, p = 0.250,
GFI = 0.961, CFI = 0.997, TLI = 0.996, RMSEA = 0.015 U@z RVR = 0.020 vauz i luinalaseadng
fiauaennd esfutoyalBeusednyeg luinaeiniguiu lngden Chi-square = 154.418,
Chi-square/df = 1.161, df = 133, p = 0.099, GFI = 0.958, CFI = 0.994, TLI = 0.992, RMSEA = 0.021
uag RMR = 0.021 fdlumsnait 1
M5197 1 uansendvilinnuaenndesvedluinanmsinuaslunalassadeiutoyaiBsuszdng

Tuina Chi-square df p-value Chi-square/df GFI CFI TLI RMSEA RMR
Tunan1sn (CFA) 142564 132 0.250 1.080 0961 0.997 0996 0015 0.020
lunalaseadne (SEM) 154.418 133 0.099 1.161 0958 0.994 0992  0.021 0.021

{of15aNA M MYBIIATIA WU AimTnoeAUTENoULINTILTEIR LY T
Funeldoglutefiveniulduasiitodfynieaia Tngogsening 0.622-0.847 vazifeniiu
Arnud ofueadUsEney (CR) vosdauysidais 5 & feunnndi 0.7 [GEREEERRE
0.755-0.907 uazA1ANLUsUTIURA BT adaled (AVE) 11nndn 0.50 nda Taoegseming
0.501-0.620 @ 9 1ULN Y N15UTELUAUATUT IE0AAS B (Hair et al., 2019) ueNaNg
M3RTI9EEUALATUTITILUNAILNNe Fomell-Larcker 1UT1 A1 INTid0suas AVE (VAVE)
vesufariuUsueageninArandusius fuduusudsdy Fsaguldinlunanisindaanin
Wissedmunsieseiaunmslasaiafionasevausignilutusely duanslumsadi 2
A151971 2 UanINaNIATIIERUAMANYeslLAaNT In

Frauu s grsAnimiinesdussnousnnsgiu CR  AVE VAVE
Uadudnumalulad (T) 0.622-0.880  0.867 0571  0.756
UaduAnusedns (0) 0.718-0.769  0.779 0541  0.736
Jadedudawindon (E) 0.728-0.772 0798 0568  0.754
AN588U5U Social CRM (SCRM) 0.722-0.831  0.755  0.607  0.779
UszAnsnwadudunusiugnén (CRP) 0.734-0.847 0907  0.620  0.787

1
VYa o =2 S

naanageulinansingidedmageunuudnaetaunisiassainmuingusyasdnail

U
aa

namuingUszasAtadl 1 nudn Jadusumalulad osdng wazdswindeniisnsna
Mensudnansen1sEensy Social CRM aghailifuddymsadavioun Tnedadedumelulad
fidvSwagaiian (D = 0.378) sesaunfetladodudwindon (DF = 0.266) warladesussdns
(DE = 0.240) wansliviuin mnumuivanvesnalulad munseunslusidng Lagussnanu
PNANNWINABNNNTING AT U mdARan15EausyU Sodal CRM 183530 AL59UsHULNALAN
Fedu auufigiu H1, H2 uay H3 SeldSumsaiiuayy
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a

Han1udnguszasdAdan 2 nudn Jadesumalulad 09Ans wazdawindeuddnina

v o w

NMIGBUBIUINABUSEAVTA AU LS UgNAT HIuN158euTY Social CRM aeeliedAny

o

[

yaadfanun Tnedafeduaunndeuiidvinanisdongeiian (E = 0.146) sesasnfetlads
AumAlulad (E = 0.103) uazdadea1uesAns (E = 0.092) d£1) 0UIUTINAG UIINENNWING BU
N195317 AMUNTBUVBIBIANT kazAnitzanvounalulad dwwaseuszdnsam
Aruduiusfugnénfineiiledssunissonsu Social CRM fleu fatu ausfigiu H5, H6 oy
H7 Adl@sunisatuayu

nanuinqUszasddeR 3 wudiniseensu Social CRM 8vEnaniansadaulnse
Uszans mmanuduiusfugnanednsiiduddamnsadd (DE = 0.385) avvioudn 1legsia
Tssusuvadniissdumssensu Social CRM gatiu UssAvnmarmduiusiugnéndinuali
Aude dofuauufgiu Ha Seldsunsatvayu nsnmsndadewmalulad osdng uay
danedenaninsnesutsauiUTUTIuYeINTEaN3U Social CRM l¢¥ouay 28.8 (R = 0.288)
YpuEfinseousu Social CRM anansaefunenuulsusiuvesUssannwanudusiusqndn
I¢¥evar 14.9 (R? = 0.149) avviouiidadedusimedurenadnseuduiusiugndnlasn
ATI9T 3 LARSHANINAFDUANLAFIUNTIAE

duNAgIY AUTUNUS TN TS DE IE TE NANAHAU
H1 T — Asgausu Social CRM 0.378*** - 0.378**  @UuAyY
H2 O — Msgauiy Social CRM 0.240*** - 0.240%*  @UuAyY
H3 E — n1sgauiy Social CRM 0.266*** - 0.266**  @vuuay
Hd n58euU Social CRM —> CRP 0.385*** - 0.385**  @luAyY
H5 T— n15¥eu3u Social CRM —> CRP - 0.103* 0.103*  avuayy
H6 O— 15883 Social CRM —> CRP - 0.092* 0.092%  aduayu
H7 E— n158au3u Social CRM — CRP - 0.146*  0.146™  aduayu

nuNewn: DE = Direct Effect, IE = Indirect Effect, TE = Total Effect; *p < 0.05, **p < 0.01, **p < 0.001

defansannanisitasefidadasiadrsluninsay wulnduniedvinas s
Tunuudrasadulumuiienisiiaunily Tnedasosumaluladidninanenisueusu Sodial
CRM gsfign uaznseensu Social CRM siwehilfusudsdsinuddyiidoutadonunso
TOE ldUsgansnmanuduiusiugndn Fananslubuun g 2
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TCPB
TCPX
TTAB
TOSB

OTMS
OTNR

el R%: 0.288

ECPP
ECTP
EGVS

Chi-square=154.418, Chi-square/df=1.161, p-value=0.099,
GFI=0.958, CFI=0.994, TLI=0.992, RMSEA=0.021, RMR=0.021

BHUNTNT 2 WARINANITILATIZMLUUIIADIANNNTLATIASS

aAUs1ENa
mamﬁ%ﬂuﬂ%’jﬁsﬁﬁﬁummL%ﬂmdm'ﬁaam%’umﬁmmiqﬂﬁwé’uﬁuﬁ‘uuﬁaé’mu
ooulall (Social CRV) wasgsAalssusuawndndldiindulaetudy uidunadniuves
nsysansdadedumalulad osdns wazduinden dedenndosiunsounulfn
Technology-Organization-Environment (TOE) fia3unainniseausuninnssulussivasdng
Hunansninasiuveaus unsaug 1y (Tornatzky & Fleischer, 1990) Tngwui1Uade
srumaluladidnswagsiigasionisuensu Social CRM sesasnfeiiadasudunnden uas
adesusadng deagviouliifiudn auvsnzasweamalulad 1w mnuanansalumsarduayy
msdoansiugni mnudhAuldiunszuIunsuIng wagauielunsldau iudmdndu
diivlrednssndulawn Social CRM wlda3e weilefunusnandenadesiununes
Faiz et al,, (2024) uat Religia et al., (2025) 7 9 11 udnwnzvosnaluladuazdunu
msthlUlddutadeimundidyvesniseusumaluladndvialu SMEs saufiesuves Pizam
et al,, (2022) iuu%‘wqmamﬂssuhqLLsmﬁWU’jwm'ﬁ%’ué’ﬁmsﬂmﬁmaqmﬂiuiaﬁﬁéw%wa
m'aﬂ’s'mé'\’jﬂﬂumiaam%’waa@U%Wi@ﬂ'ﬂﬁﬁ’ﬁﬁﬁﬁg Turazifeaiu unuineeetade
fudanndeniifidvnasesasnuifnaditudify avveuliduiusnafuannisutadusas
anueaviavesgninlugafdiafidnadenginssunisdadulavesesdns lasiamzlugsie
Tsausuvnmdnidoasdayifunisudsiugauaznsvasundasesmginssuguilnaogissng
nanSISeTaonndaty Cruz-Jesus et al,, (2019) wag Peng et al., (2024) ﬁizq'j’] LSINAAU
Mneaakargudaiuiugdd SMEs Fuurldineluladfdvauntu vaefitadoduesdng iwu
NsatuauIINHUIMISUAZAUNTaNTeIYAAINT wWiiiBvinaluddudnu uidsasiunum
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drglunmsudasdnenmasanalulagbinaieidunsufunase FsaonndasuuTes Faiz et al,
(2024) Afuuumveamineinsuazanzfihlunmsiuiedeunisseniumealuladluosding
wona N Wan13398891 nseeusy Social CRM vimididunalnddaidenles
Jademunsou TOE Wriudseaniamanuduiusivgnan Inetadesumnalulad aedns
Lazdwndaudesdaiun1ssaniuLaznsly Socal CRM lusedussdnsnou Faazulas
ningnsuazusnafudiunlfiunueanuduiusiugndils Wefiansandvinanisdeon
wuin Uadesudanndeniidvinagaiign sosaundotiadesumelulad uaztladoduesdns
Forunuilazioudn ufinelulad Junsmand fasenissusousu Social CRM usiksanasy
PNMIudtuLazauaIanisvesgnArdunumaunIttunsnsedulvesnsly Social CRM
sgnaTeduardaidouinnadnidunuduiusfugndn dedunuiasandasiu Qalati
et al,, (2021) fimud1 M3es3y social media vhuihildushuusdsinusyninetlads TOE fu
NANISALTEUIIUYEY SMEs 59384 Giang et al., (2025) uag Haqg et al., (2025) fidin mseeuu
walulagidadunalndrdalunisenseiunanisaiilunuvesesinsiuusun SMEs
luiifveraanslagnss nan1533u8uduitniseeausu Social CRM I8vSnalgaudnee
Uszansnmanuduiudiugndn azviouiilessdnsih Socal CRM luldegradudunas
#0AARBINUNTITAANY CRM Aganansnenseauauienaly mudng n1ssnwigiuandn way
m'i‘uaﬂm'm%amniéfaemﬁﬁaﬁﬁm Fomunuilaanndasiuuuafa Social CRM capability vos
Trainor et al,, (2014) fiue931 Social CRM 1Judaauannsaianagnsidesiloanalulad
NTLUIUATT UAENITAIUTINYDIGNAT 5210 991UYBY Harrigan et al., (2020) way Marolt
et al,, (2020) fimuin Armdduvesnsly Social CRM fimnuduiusideuiniuuszansam
AuduusivgnAtegelitudAty wavauves Afaq et al. (2023) Iuamammiu‘lmwwmq
Social CRM mwmmmammwawa%LLaummmmaaaﬂm fadu nansideadsdiamandain
Social CRM fildiduiiivaia3 esilod oans un Lﬁuﬂaimﬂmaqwﬁm YIVYNTEAUNAE NG
mupuduiusiugnAvesgsialswsuvnadntdegadugusssy

29AAN3 VINN5ITY

psfmuilndannisidoaded de nseSursunuinues Social CRM lugiugnaln
nswlasladeidavsungnadnsauanuduiusiugndi vesgsialsawsuvwndnegtaiy
seuululdsUod guszneunismsBuann 1) denmaluladildeuiie Wenlsadoyagnd
NNAEYDINN hazkaninaladaiau 2) wseuaunseuniglussdnsiiunisatvayu
YDIFUIVT MINAUITNYEYARINT UAZNISAIVUAKSURAYBUAUTDYaaNAT 3) ADUALDIAD
LSINARUAINGNAT AUTe LaranINLIRdRLNSESAITnENSAANsTITINEILAEATIANLKBINS
waz 4) 14 Social CRM LitedaLfiu Aias1evi uavihdeyagndilusenuuunisdeans uas
nsusmsTivanzandugndn nsruaumssananaztielilsusuvnndnansasnsydu
anufienela AuAnA M3z yarmasndsTingndn nMImeuaussionIsdoans
wazmsvensaldauanlsogadususssy daumunmi 3
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