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Abstract
When the Internet plays an increasingly important role in the daily life of consumers.
The business sector has to adapt in order to keep up with changing behaviors and

technologies. This will enable business entrepreneurs to choose from digital marketing
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tools in 5 areas: 1) Content Marketing; 2) Website; 3) Social Media Marketing; 4) E-mail

Marketing; and 5) Search Engine Optimization (SEO). Purchase decision process can be
stimulated in 5 stages: 1) Awareness stage - problem or need recognition, 2) Search for
information stage; 3) Evaluation of alternative state; 4) Decision making stage; and 5)
Post-behavior stage that meet consumers’ needs better in the future. This will be

benefit of marketer for future marketing plan.
Keywords: consumer behavior, digital marketing, purchasing decision

Ui

Tugandviaduwmesilntuluenarsiivieliguilan awnsaldneuiuguiald nedu

Y Al

gosndlunisuanaanudaiu wazduslaaaunsadfveyaldisuaziunu fuilaaluga

Y

U1 v a A

Adva AianudAglunisiiendeduan winwizidendedusfgnlanaziinumAuiulug

9

J1elU Juslaagaliseinisyusenaunisindonasyiemaoninwinasniaiwuuiiuiiila

=

(Realtime) TudnuazvasauBnvamTotnudinuiveusefiumedefdvianvanvate lngianiy
| a A [ 6 . . P ¥ 14 o ) U a v =
agetisdedsnueaulall (Social Media) wwaﬂmﬂ%mmm'g AIATLUEUT WIAIIUUULNE UUNA
FeesveInues wusutdeyauavysvaunisal Fetuuasiu winwasdunauilnainians
(Consumer) 0 uga519919a15 (Creator) WuIusuns1dudn (Brand Curator) wagtlug

a ca fa v L. v a ] P & A a ~
INEIanTalduan (Brand Critic) WINKIABINITAIUAALAUAINLNDU 9 IUNBUITIAZLNOU

¥ a ¥

A o 14 v a Y Al s v a ' Yo °
wilow vilvinsandulavesuilnagaililunisdndulaegradnideyad winwdeinsaney
Y8IAINBEINTOEINWURUUTUT (Realtime) n1sTifuslnaluaulugaiiviaidu Netizen
(internet Citizen) WWalamadmsunisiiniseainlususuulmiinninewaneds guilaa 4.0 i

o v o A 1 £ v a v A Y
ANMNAIAYNULIBIFYNIN (Health) N15agadlgy (Wellness) UINTUABINITAUAINMNUIENUAIY
I Y o v o [ a . o [y 1
Wudnuveaninivy vilinisviiniseaindesufsuain Mass Marketing @1m5uaunyuin
gl andunisnaraimunzdunguauilungy q lngianig (Mass Customization
Marketing) vilvidufusiazvlinfeiisu (Variants) untu guslnagatiiesnisusvaunisalivg 9
niouNagnaasdudlung 4 ANINALERINRLTAINIAMNINTIATBININLYT (483 J9BUUNI,

2564: (apulail)



PnngAnssunsidaeesuladifounasanatvesuilae Bgilinaseonisnain

Advia Wnilunumlunisvinseanalugatdagtuiudu wasdiasianuduiusseninaguilan

Y] 3 a v a = a o ¢ v o &
AULUIUAVDIFUAILLASUINTT UINNINEFDAITAAALLUULALN (miwa 181‘1/\115?014, 2562) A9UU 114'3'14”

s v

“LPT03NONTINAINATNA” F9naUlINgYNAINABINITVBIMUTUATIADINITILHOATTENTNHUTUA

[y Y 1 v

Auduslaa Wy @319n155u3 ad9wenvgiIuYteImIenIsnaInsdvia MmedalauaiiiAyauga

wazduAn wardnaduaInsaniavenaIesiionisnainfinanenisiiifainguidinune

IS a a !

(Targeting) lomsauariiusednsnimnindedu q uavawsaianald Jusenaun1ssdnluegnegs
A v v & Y A = aa o v Y ° o
guszneuntsiesifentdinseslionisnatnfdvialvimuizaudunisiinisnainlulagiy
(Positioning, 2020)
v O A a ¢ & 1% a Aa o w Y a X a = v a
Aty eduwesiladundunumludiauseiniuvesiuilanuindu n1agsiadeded

nsuFudliviudengAnssunazmalulagiuisuudas gusznaunisaesdinyiseuitaguuuy

a ¥

nsinmseanesulal n1susunagnslumsdiausvigduiuazu3nis nsdeansiiguilan

b4

a5 1893 UAY LaERBUANBIANNADINITVRIgNAT lnaEg1allUTEANS AN Suasvinli

aa o

1 a a a v A P v
Qﬂﬁ%ﬂa‘Uﬂqiﬁqiﬂ'ﬂﬁqﬂqﬁﬂwiﬂgl’aaﬂlsﬁLﬂi@ﬂllaﬂ']ﬁma"lﬂﬂﬂ'ﬂa IUIGﬂUﬂqiﬂ33§JUSLUﬂ§$U'JUﬂ'ﬁ

Anaulageduiuazuinisesulatvesiuslaaiinssiuanusesanslvngsuseluluouan

wulAAuasNgEIAEINUNITRAINRINE (Digital Marketing)

%

ANUNNIYVDINITHAINAING

he

UnANUHsUlATIUTINANUINEYRINTRAIARIVIALT A

aa v

Wertime and Fenwick (2008) lal#anuniigves n1snainadsia (Digital Marketing) Ao
“WAIUINITVBINAIA LUBUIAAAAT UL BUT ENAL U UNNIRaRE Ul N TR IINEDaN TR
liinnisnainanunsadeansuuuasma (Two-way Communication) fugnénldegnwiarioadu

1% v v = Y v ' ' o = Y1 YR &
seyAna TayanldannsdeansivgnauwdazaulusiazasadunisiSeudsiuiu deovaudy
Usglewiiugnanausiely dewliesuasaenndosiu wilaunsvnuveaasediewadussaindanis
tnnisrainaunsatdeyainiuwuuBealnil sauisenuAndiuiisunsingnauldiviie
Usglowdasanunguslaalulomasie 9 1U”

[ Y

MRy danauus (2559) Bnstumsdaasududuazuinislagerdeyemiegiudeys

= Y a

¢ A ¥ v & = & v Y a Y v
soulatiiaitfsjuslnalaegnesings Gwmeulandanudesnisvesiuslnalulagtu wavld

Y

AuvUeg1aiUTEANSA M



Reitzen. J. (2007: Online) 1@ AAMUNUIEVDIAIIN NITAAIARINE A NISHATAT LA

[ 1 [y

Walu1u1ann1seatnluefn Wunisviinisaatadiugdenaa aeldvesn1smdnalunisinseny

¥

Hustan MadalmdnnisnaianuunsauuUssendld YSuasudemnidlunisiinsedeansiu

54

€

a

HUSLNA

e

INANUNLLAINATT a3150a3ULA9 N15Ra1nRIva Ae N1SYIAAIARIUYBIMINIS
AndefinainraleiundumesidaiiofnnedoansiuguslaAnuuasnie wagindoyainnis
Ansolulduseloviungusinanudu q Tlulemasialula

aa o

1A309HBN1IMaINAIYa (Digital marketing tools)
Tudszhuilfideuliduuifnves Kotler (2017) undudszinunanlunisiliauunaiy
- y ¥ y o e X
Awn3aall Uszneumesvazideanne Uil
1. fUMIAANALaLLERT (Content Marketing)
nsihnsaaalifilasdeansuusudmeninuineda nsimuanagnsaiu Content
= Id a [J I PN v v 5 [ d’l’ o = a [ o a
Jedudsinlunaziaslale Minsdaueiiont nsivuanInLazdussnstiin nsinvinady
Fle n1sAnlesiGudveslsyiinleNdAyegnUssuinin Content sagliifinuaula wwsizlan
wWasuluudn gaiilugauiinisnssmedeya wazuywdfianunenanuiiasSeuiadlvidietmun
AULDY
2. auduled (Website)
JagtuauisudAwaeiun1sisou n1saeu vien1sdedudesulauuindu n15v1sean
a I a 1 1 a a ¢ [ & a X A [ I3 ¢ A 4
dufuazUsnsHuYeInBidnnselnd Aeglutwaulatuises 4 nswmuniuled iielvaen
Sufiugn e-commerce Jududsdfey egslstaulunsdarinivledtudeg Tnguszasdrauy
& A 3 I [ 4 1 A 3 =< o =3 66 ¥ v [y
suavseasrnsilunandisindimunefessls antuisiauivledligenndounuizauiy
Wmneiiaslilaevhluuaziulesezuwuseanumneamydeslanail
2.1 Vivlws e-commerce wiunsuedumuazuimsdiuivleadgemianisanetu
wuuATUAUlUTUR B ULAYY
2.2 Avlediiionsussnduiusiiunisasrsninanwalliiuesdng Online PR a9
Al udedoyaifeniuesdns udsinaisimeuiosdnsifonssuesls fuimsldsauii

AanssulatnananieusntazngluasAns



2.3 \uled Content n1suauaunau Welinuilagassiungudivune wu

< & 1 < < & 2 & 1 a < & o
Aulgduiuwasian Vulednisauase Luledviesiied Liuledineims
< & A a a < A v a v ' ' a Y = a a
2.4 Aulgdiiion1susMSUaTuiieliusA1SAUAIN 9§ [WUUINI5I89R1ATI0UUINNS
DINNUINTYINAINUELDR

sl o Y

& v 1 I 3 £ 1 < [ & [J

WluiegveniulednduunauingUszasanisldonu egrslsinulidinuaslaasgyiy
a v A a < < & a Ao o A ¥ | o & v o«
dudvizeusnisiauevisnuulafny VuledduindAynnussdeddlasazdndudedl sy
wana i lignanfinanudeduluwusududiduigluis e siiulanangnAiazAuiasdun
W3IBUINISVRIAMUY Google tndnse

3. arumsaaindeasa (Social Media Marketing)

wnaanasuilasuainullonveslnendn o Jagaledu laun Line, Facebook,

Instagram, Twitter Fenouniiiifanisarliasesliarudfyiu Twitter (171A25 uAnaudl
Twitter azvilifianisanunsoimudeideuantninasnat iWesniluwnannesunldly
nsuangngIiunsekandniiaduluginailanaimis uasidAgiinsiulnvesldaudn
NG

[

N15vINIsAaIARIwATeYIederuaaulalsing q TudestuegiuingUssasAlunisyi

q

nsnaade Seidoureasunainguavase il

3.1 Facebook udsmanstustudw/adsuusus/asneonne

3.2 Instagram @319UUTUA/@51988AY1Y

3.3 Twitter wdagans/usludu

3.4 Line waz Line OA UaAn15v18/CRM

4. fruaanunediannseting (E-mail Marketing)

\Wunagnsmamisnaraiinfengugndntmaneluguuuuves E-mail ilesiosnns
Uz dunus lawan visaieuns Jouaiians 1‘1JET¢17'|'9§JJ' E-mail vaagsuidmne anaazdansq
azd1uautiee 9 feasarun 9 arleanglunisdavinuaznisdadelaiung daausiasSuay

=% Yo 1

wluglunsdaluiagsurnans assnquidinang IunfigunseuIunIsIngi E-mail Uy &9
enNTTdslavaduY ¢ FAeIdEAINTIUIYULAZIANTIRANAINLAN BAFIBEINLTU WY
Wu lewandedeinn Feavdeudealdangludwiuiunuazildannsansiaaeunisidntees

! = o A ! b4
ﬂijllL‘ﬂ’]‘ViiJ’]‘EJ NIBDNTINBUIUEADAN 9 1t



6 = o

E-mail Marketing tdunagnsnislawun Ussyrduius Jevinliuinisdenans

winnzaudunngsnanidesnsuseduiusaudnivled usnis deya 913813 nieniiueddns

= v

5319 wazda5aulUie champagne ¢19 9 Ingfein19d9n529189190955UATIALNIN 9 U3

Y

winsgisdsinansligndn wiefiunuvesiiu uazdssinwgiugniiiiuazainsgiugnine
sl nsusiudsinnansluligndn sivligndndaninsdinsenlaldgnnegiaue Ty E-mail
Marketing fiuselowil el

4.1 walenalunsueldunndu nsvi E-mail Marketing ludhwasudslusludunse
duanfiauUszinion avdmaliifinlemalunsuedudmieusmsldunniu

4.2 anunsadanguidinungldnsniinisiinisnaiatseandy 4 115y E-mail
Marketing anansadnuenstede E-mail iuuszinnmudignanlsnsendeyain

4.3 mvuesudszanadunislavanliuiuey aunsamuauualavanla 100% wa
AoklayanausadnassRuAlavanliogaliussdnsnm

4.4 Yonalawanlddeuazsing anunsoiasasinaunald lnedilugadain E-mail
fdduiuiinsdasuiatu Andufiesidus

5. AMUNNSANIUAUNTSAUNIMLNNIA (Search Engine Optimization: SEO)

“SEO” 39 ”Search Engine Optimization” @ 33n15Usuusinivled esaudenns
Usudgailomuagniaidia Backlink Fadudsdiiinnnmandaiuled ielhiuledfnoglusudy
#u 9 U Search Result Page (Miiuannanisdumi) Wensan Keyword (Frdum) figeenis
11U Search Engine (13aaflodum) a9 017 Google, Yahoo!, Bing ludu tnewduidnisad
Uszansamlunsiiiueendidnenivledluszezen esanlutiagiuilifumdeyasiiu Google
undudusunisluvats q Uszme m3vih SEO ilunsvinlndulasigndutasse Keyword 7

' v va v I 6 1 . ' = & "y
AUV NLRNIZLANE I NV]LGZJ']%NL']UISU@N']N Search Engine ﬂaﬂuﬂﬁquaiﬂﬁﬂu Keyword quJQLLa’J

Y
[

<

& ) PN A a v oA Y a s v & v Aoy v
ﬂEJ@@J@JI@ﬂqﬁﬁjﬂ‘l/lf\]gsﬁaau@qﬂiai‘sﬁUiﬂqiﬁmﬂL'J'UIGUWVILT']VLUGUQJ UBDAITINUULLAD ﬂ']'iV]iJI}jLGU']GUQJ
I s £ g e{' a v oA a Y oA X A v

L'Q‘U'lsﬁﬁ]ll']ﬂmu ﬂlliaﬂ']ﬁﬂfﬂgsﬂ']EJaUﬂ']Vﬁ@‘Uiﬂ']ilﬂLWN‘UU@ﬂ@?U

aa o

a3UN19ma1aRdfa Ao N15VINAIANIUYDINIINITAAMBTINAINNAIERNIUNI
Sumesidafiefndedoarsiuduslaawuuasinig wazideyaainnisinseluldusyloiun

aa o

Auslaraudy o Tulemasieluld Feuseneuliie Ae w3eslomsnain@ivia (Digital Marketing)
LUIANNA NEAUENITYINIUYBINISAAINADNE 5 91U lawn 1) #1Un1snataliuilani (Content

Marketing) 2) §uiiulad (Website) 3) funi1snaindedanu (Social Media Marketing) 4) #i1u



nMIna1nNIuInnINEBdnnseing (E-mail Marketing) kag 5) AMUANSAASUAUNITAUMINL LA

(Search Engine Optimization: SEO) /el §Us5zNaUNITAITANYIANYMENITYINIUYDLATEID
an v g va = = o o = U Y Y
mMInaaRialilanaudeinguazianudilanazansadearsnisnaialuduiusiaalaegng

N F A Y

u,u':ﬁﬂLLazwqwﬁL?imﬁ'unizmun'ﬁﬁﬂau’[,a%a (Buying Decision Process)

AuvaNgYaInsAnaula

y¥ey alinslng (2562) WiAunuievesddn n1sdndula (Decision Making) nanedi
nszurumsiegneludslavesfuilaa lunsideniiagnsghddadaidsannmadensis q 77
g Huslnaazaesindulalunaufenvesdumuazusnisaudayauaztadninveanunisel

Kotler (2017) TnununevesA1in n1ssindula (Decision Making) ¥1188% NTEUIUATT
fiinanussgela mssuy maSeufuadnnmuaziirunifianufeinisuazanunsuiindonis
eonduduazdsndiusvesmadenuaty

Schiffman and Kamuk (2010) Tviaaunungvasd1dn nsanduls nunedis n1siden
Aanssudaus 2 madentuludia: e wie lide Woyamaiimadenlunisdadulasewinms
duf 2 957

IINAUIEAINGTT HEUATUANUNNNEVRIA1IN NM5ARdAUlD vunefia n1sUseidiudi
wdorieliifeduiuasuinig Sufinarnusegdle n1siud nedeud wasimuniiiegniegludsle

Yoe5UsLnA Nnseniindanudenisludusuasusnisuu



nufnszuIunsandulade

nszUIUN1sAnaulate (Buying Decision Process) wusidudiautuneulunisindulaves

Auslam eanidu 5 Juneu el (Kotler and Keller, 2012)

msnszuinislymnsoniudeanis

(Problem or Need Recognition)

g

nsienzualdeya

(Search for Information)

g

a A
NNTUILEIUNNEDN

(Evaluation of Alternative)

4

nsenaulaide

(Decision Making)

g

NOANITTUNENRINTYD

(Post purchase Behavior)

An#l 1.1 nszuaun1sdndulade (Buying Decision Process)

ﬁm: Kotler and Keller (2012)
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