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INFLUENTIAL FACTORS OF SUPPLIER RELATIONSHIP MANAGEMENT
TO FRESH FRUIT AND VEGETABLE PROCUREMENT PERFORMANCE
IN MODERN TRADE OF THAILAND
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Abstract

This paper explores influential factors involved in supplier relationship
management in the procurement performance of fresh fruit and vegetables in modern trade
in Thailand. It is focussed on risk management and increasing competitive advantage in the
fresh food supply chain. There is uncertainly in agricultural products. Several factors impact
on transportation, such as packing processing, seasonal variation, weather and product
characteristics of fresh fruit and vegetable as perishable goods which have a short life and
are easily susceptible to damage. Consequently, there is interest in studying significant
aspects of supplier relationship management in modern trade. This is quantitative research:
completed questionnaires were received from 172 examples from 317 sources from modern
trade in commercial support and operations who have available fresh food outlets in
Bangkok. The results of data analysis using MRA have been adopted to reconfirm what
professional retail path interviews indicated. Research results have proved significant with at
least 1 influential factor in the supplier relationship management with the buyer and
supplier relationship, buyer policy, buyer processing, conflict between buyer and supplier,

supplier development and product development.

Keywords: Supplier Relationship Management, Procurement Performance, Modern Trade
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N133AN15ANUENRUSA VTN TngAY (Supplier Relationship Management %138 SRM)
#3uniseensuluseunmssuiiniiuun Miwidensiuanduyu anauides uagaiianiny
sioillos (Lambert & Schwieterman, 2012) Ygymitinainaaliuvuey Tuaauznisaiudedugs
mngUsEnaumsildeyansonuitesnindguds sxdwmalvgyideainulaTounienisudety 9
M15UIM5ANEBIF1UN58AN (Supply risk management) Lileanuazdosiuniuldsafions
Anduainaruliviueuluanudemisgsia lnsamzdudinunsuiedudomisaniidaiy
mannvansluszwealne 017 edn Uszns Aududssuaniiedng dnuasnalsl Teluiamnis
WAmuazALFasvesaaiilintuey muantuAuddiongninfuinudu liamu wasiedenis
arydensoyuaans (Perishable goods) Fedesiinisadismnuduiusszozenn Wedansfudunu
anuseoslunsdamingAuuuudaiu

gafnesanvesiveiuiinuanudosnsiinduilunagsinsssina amguieanain
nsveneivesgshanldnuazidinieludsena dmsulusrsdsemaninisvensaausiuiioni
wswgRnluginialndifeanntu dwmalifinsveneiuingugnifisiu Woswdeduilhfome
sonTuiaImsraman Inslaniznainnsiualinelulssme Sedvadduasduaniidnisadis
elfuaziuluszuumyuieulussuudiuuan sufwihshuduanaielval (Modem trade) i
a'rmagjﬁl”mizl,m U Tesco, Big C, Super Cheap waz MAKRO watinUszautlymanuanetaded
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denansenuluduuTuiauaznszuIunIsHEs W gan1a an1me1nia lsaszualudiy $1A1 113
YUAAZIUY ?z'faLi‘]uﬂigmﬁiamﬁmmﬂsziqwnu (Supply chain management) annailiutuewd
dmansgnuaiinaduduagnszuaunmanildansndwielig néldmsmiuanudonis uas
Pomifunlduuiudiuiudes dduedouduiifunumsenisianisanudeduldgunm iwu

AuduiusszniddeuasinmingAunsyuiunisdede Jedaudisenined@euas Janmingsiu
LaNSHRWINIANIngAY

Pnmanatissy azdiulidn nsdnefisnisdanisauduiusiuginningAu dewase
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naN1IALHUNIIATUNTIRGdRIvete I sanlusuAmUanatelul nsAinedl danudfgysonau
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Andnemnsanviainuninsgnaninuaznalyl iesnnifumsdaasuselinguinunsnsgdsdudn
Ifusudanuasnfivseldlugueuiies Tuvmefisuduanatelmidu wdinsedounnundon
TumsdansanudsmnaniunsallfednsiivszavBamgaan wasiindnenimmsnisudeduiidoma
mwwiawaé’wéﬁummii’mﬂummmmﬁ@mié"mﬂ’]'i%’m%a%’mm (Procurement performance) Tu
druresduiemisan idergninfiuinudu gyides wasiedenisyuanis (Perishable goods)
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1%
o

fiuti (Upstream) lunasnauiaiaduiivansin (Downstream) Aesenduniiuiauiioainnisaiig
mnuduitusidnm ingAuilewsouanundennaznimaliduluaunisainnisaifiusiugmse
TndAsafunadwsiaansalaramily
Mndgmidosenuidssiunisdamvssinuassaliiandididnuusianz o1gdu Feme
seluvssdlneilddoinduiisnmhanndnssy Snandadunidnluslan dmufvlymauasd
uazguuliiaunatu dwansznusonanisdidunisiasianzdiededodamiidesuui vnanis
uiladymnfliAatulugshduandaduntdugnavnssuuinisiidesendunsinnisaudusiusiu

HInnIngau Weazaialomauazaulaluieulunisudedy nmsiiduidviigegeeliles

N1SNUNIUITTUNTTY
sUwuunsAUAnvading (Retail model of Thailand)
sUuuunsAUAnvesinglutlagiiud 2 wuuegsiadudnuuudafnuagssiadiUan
wuvaelol
1. s3RadUAnuuuAaA (Traditional trade) g3RafUAnuUUANANADS LAY
duindndsfuslaalnesiuyaraiduiivesgsialifiszuunsdnnisusmsnuiisuuuuivannnans
peduiluiugruausidulumsdsdisdnsagmsdiiunuianddnuue Saussaunagai
HuagrasUszmwuluduiuiineasdeseseufuinsamuduendulafuiazarnduiuies
mamuﬁmiﬁ%ﬁuaiﬁaLLUUW@L‘WHQEULLUUSjﬁW%Lﬁm{]ﬁ]a;ﬂ’uwa%umlé’ 6 Uszinnetal
1) $ruddseieud dudiunuvesduasudufuiainuignlnenswdinizaiy
aurneenldrumnnyiuiifidndmieunmsnszaedumilriugnaniuddusnnegluilod 9
N13AVEA
2) $udvan fimsdudugsiauuuidaiionlunelitugnimedosiiegluiiui
uonidlosdunetodudiangirdmaniunedelidudlyiednneanillnsunignazidunie
AuAes
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3) Ty ivheduiuiineeiesguinauslnalasivdnundsiuiuoueglufiufigusy
Smhedufwhluiianudniudeddussifulaeiinsuedudmiluidundnuazenadiduddimn
811134n

4) Susnduiruiivneedesgulanuilaalasiindnundsiiutusudiusinoglu
pananunseAufeIsanLarneAud AT Iudeddussdr iudnauliinnin

5) nesansuALEn (nanate) Wuanuiinuvesddandufumnyssanenaay
Folgisluemauasilasdsdiimunnaiuiuon

6) Sumisidnvarmahaudluneluigusumitulaeiidnuusmsidadudn
feguilaaiithunaglifienuuiueulunshluneluudasd

2. gafiadnUAnaiielval (Modern trade) Hagtiuiudruangnldasislviiiniuly
Uszinelneudazuuuidnuuzianzunandnsiuluilonsuaussmiudesnisvesiuslnauazn ans
fidunmafundndstiagtudnuhudiiviusgenasunnwarannsauissnyvesduduan
anieadilmilaidu 7 Ussime

1) glasidumes (Super center) lawasuniv (Hyper mart) S1uauanuiudud
57119 (Discount store) Aufnitdmureifunguaumuuudssndaiusagniiszuugud nsvane
Audn (Distribution center) Lty 0@ walAlasta sy

2) insazandua (Department store) vedudmarnvaieindsegnardlaiios
Wiududnguiiaunminaidouitsgadtdudnindandassmasas sudnluUsemadudass
F1AALTeEINTT WU Tadunsa TsBudu (Hufu

3) gilosunsiin (Supermarket) Smtedudnguemisuazvasldused iy
nénisudlednifnannalianesdifaguvesuisaddddins wu fevmosindifin Teusyuns
nveunaruead 1Jusu

4) $1uaraInde (Convenience store 3 Gas store) WuS1uAIUENUTZLAN
yeeariluffiufiauadniian

5) $1ud1uanlugunisvieds (Cash and carry) gUsuun1svgldnuuudeandu
auBniliiieanniafien Ao ieudalas

6) 31UAIUANVIBEUANANIZDY1INIAUANILAY (Specialty store %58 Brand
specialty) WurgAuiiameiuiiinuniwgageusiusduiiamy Brand ¥esauLes 1ty Un
Tndy Milaigasuas yuesaussn Wudu

7) $uenddnianizegrauiusiaign (Category killer %38 Low price specialty
store) $rudUssinniiadiefulssnnd 6 udidusagnaudasainuaislul s nuesdudn
WnanAeiu Wy wialaseanda wmvesuney sevilafly (Dusu

Tuaansdadelunisutsssinnvasddantingdu (The Kraljic matrix) s2i19A274
Headrunsdann (Supply risk)
3ULmumiLLmUivL.ﬂwuaqmmmmmu (Portfolio modeldurdasiioflazuanuauls
Tunsnausunagnsludiusiie uuadafiugiutes Portfolio Model Aansiinseitigmiiina
Fudiou lasmsuvanguinguszasdvdordmneiidiosnsdnulaeuedu 2 I3 uazimuanagnsly
msuimsdamisluusasnduingussasdviotimnetiu arnuuAniiugiudena Portfolio Model
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Jagnianlfifuiedesdiolunisuimsdanisludunismaiauasnisindensnsunivans lulle a.1983
Kratjic 1§ Wi Portfolio Model Tun1suimsanuduitusseninegdouas finningiv lnenis
wlsnguidaniingAvuuiiugiuressiuialuniste mnduiinguiinieg Assgndlduasiaun
Portfolio Model a31i18nann fiegagu
Kraljic (1983) lasaun Portfolio Model Tun1sdangududuazinausiuinigdunis
vImsdanisanuduiusveaiamingdiv Tnsdfugiuandwialunisdadevesite 9 Kraljic
(1983) s Portfolio Model lagaadlu 2 17 laun
1) Afsunansznudenanls (Profit impact)
2) fRghuanudedlunisdnm (Supply risk)
NNwARAINET ansasunguingAvesntidu 4 ngu fe ldeglunmeing® (Non-
Critical/Routine) é’wmwiaim%uﬁ’uﬁa (Leverage) é”lmwiaiaﬁuﬁ’u;E%’mmi’mqau(Bottleneck)
uazsEAUNAENS (Strategic) fauanaluguil 1

HIGH
Leverage Products \/ Strategic Products N
- High profitimpact - High profitimpact
- Low supply risk - High supply risk
o | - Maedium level visibility - High sourcing difficulty
é - Focus on price - Long-term contracts
£ \_ competitiveness /\ Executive visibility J
S / Routine Products \/
a i Bottleneck Products
- Low profitimpact o
. - Low profit impact
- Low supply risk ; ;
: - - High supply risk
- Low sourcing difficulty - High sourcing difficult
- Low level visibility g g y
G Transactional focus /K J
LOW Supply risk / Criticality HIGH

Al fiun: Kraljic (1983) Portfolio Model

N133ANTIANNENNUSAUIA IngAY
a A (%

Burnes (1998) ANudURUSAULInmMIngAu Ao n1siignAuasdnningauiinsimu

q

auduiustusgdlndinunazluszezensiufunuuiusing (Partnership)  Avdndayszninsaundn
#io dosfiaruliidedelasevietunasiu luniswandsudoys wasutsiunatsslovdsuiuuay
failefilunisdnnisanudss msdnnsanuduiusiugdamingiuinaziesluszuunsdnm
M3aeliu MsUssdufugdamingiu uaznsuaniasudoyaseninedu (555 wuuesd wazany,
2550; e lvedl, 2552)

mmé’mﬁuéwwdwé’%@uaz;:Ié’fwﬁmqﬁu (Buyer and supplier relationship) 4n1533
U89 Lambert and Schwieterman (2012) Lﬁaaﬁ’umﬁmmsmmé’mﬁuéﬁ’u;Eé’]’mmi’mqauiu%umau
nsALuuYesssiavwInug InenisuauelasaasennuduiusiugIam Ingau wu n1saun
n135nwld samfanmsufuRniudennas (Product Service Agreement : PSAs) S¥7131404ANSUAL K
IININQAY N13IANITAMUFURNUSAUFIANINgAU (Supplier Relationship Management : SRM)

AoaTufiuiu n13dan1sauduiusuedgna (Customer Relationship Management : CRM) Lile
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d' b4 5 1 . ! d' ¥ [ £ s d' 1 U
Weouleslvasunialgguniu (Supply chain) 58m319A1M0LAEIT0Y AUFUNUS dInadana
U32NauUN190903ANS

Wleuev03@e (Buyer policy) N158970in1shUenuAUmEIgad Wi NsUIEIRIY
d21unans (Centralization purchase) N15k8NN3221883 (Decentralization purchase) wagN1THAL
sgrisdIunasarMsnsEeTuivaniugnsalvazlenia lnen1sdntednniannginmingause
= B oA I a v . A & ! .
LAEINIBDLUILAEINDFUAT (Single source) NIpUNILGDNIINAABLKAS (Multiple source)

TURBUNITEIWD (Purchasing process) N13AN1Swaza R UTURDUlUNTEsToduaT 210
NstEuesIN Wisuieuaunm seytennad wasteulun1stiseiuna mnuaduneItesiu 1993
Finvesidamingluddiviug gavhendemeanmaaainidlaasily udriiaddamingiusieln

[

U1 3INN15ANYIY0Y Moeller, Fassnacht and Klose (2006) 11n159A58108U1995V09EIAN

!

[y a

SngRvTidaasiesyfuanuduiusvesgiavingiu

audandeszninedndaiv ﬁi‘{fm‘wﬁjmqau (Conflict between buyer and supplier)
Amutieafiliingedu Zaefarian and Zaefarian (2012) na1nlun1534s nauiaugfsssuny
nsrurun1IRldfavualyd (Faimess theory) Usznauludie aauide (Trust) A1deyan
(Commitment) wagdadnué (Conflict) asiintuseninadfaningAunazasdns mndlanudands
10 andefizanas dwasetymifsatuanuduiusssezen

N13WAIUIEIAN1INg AU (Supplier development) Lﬁuﬂaqmﬁ‘ﬁsﬁamﬁmﬁﬂamwma
waladunnagsie Fsazsansnenagnsiamman e (Product development) Tuswideves (Choy,
et al, 2004) NM3BBALUUTLUUNTIANIAIINELTUSFnm TngRusatey ilensiamnEn e
nnmadengdamingAuiilenalssumsiaunludiusiug

ATWAIUINEAA Y (Product development) nanduailunid (New products) Tunas
mMsnanUsznoume nandusifliieeilunain Fnin uamnssu (Innovation) WaRAMeITIUUUTe
Tmal (Product improvement) wagnAnsasifiganyitundnvugmiioundnfurivosgurstuii

Figlunainial (Mee-too products) fatufiunveswdnsasiivudunaziinainanuaesnisiduy

Y

yniUn (Pioneer)

wan1sAdunsiunsiadadam

fnqusrasinsdndodam enad 91939Ana (2547) nd1adn MuAuAnasodaAuty
fnqusrasArasnsdntefifioviinisdetan uasuinsliliquamiigndeduuinaiigniodasd
sAfigndesinunasnsfigniesuarlunaniigndes Tullagtuing Uszassuasnisdndossiinig
UimsTly Andd d¥imea (2557) Yagtiunsdedeluifisurtontafien mndosdarududouiie
noUALBIAMNFBINTIYBIVB Y d1edate (Procurement) Fownseuiindnmantinay
Aunmuasdud TngAvlrnsanuundsiiu nsdaidendes Wudu anduliiieindedy
vigunuRaeui R unuIeInsAnTandIas tieaianuansanenisudsiy uagdsaiis
waA iy (Value added) THfuasdnslunisdotngAundodudidindesdns ansde u¥mos (2557)
nanlith Jateiideidutiateddyuesnuiatotiog 8 Usznns wiaidendt 7R’s 1v @il 1) nstielv
loRNINAINAINABINTT (Right quality) 2) nsteaumllaUsine $1uan mueudiosns (Right
quantity) 3) dsdudnllalunanfidesnis (Risht time) 4) ma%a%uﬁﬂﬁié’mmqaﬁﬁummzam
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(Right price) 5) dsd@uAlanuaniuinffesnis (Right place) 6) Ns¥pduAIAINLUEIUI8TTRD LA

(Right source) 7) Aaunmn1susn1siluiiungede (Right service) 8) niswiinyaalvivdudiuay

UsN15 (Value added)

19 UI2aIANTIY
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BnkazNa biantusuaUanasde i

NSBUKUIANTIUNISIFY

fusdase (Independent Variable) FuUsnu (Dependent Variable)

S v
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1. Auduiussenin frauasdamingau N . .
Han1sALdunuiunsingedamidnuas
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3. PUABUNITHITD
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S W

4. anudaudaseninedngeriug

o o .

A INgAU >

5. MINWUIEIAMIngAU

6. NMSNAIUNAN AU

a a awv
AT 2 NTOULUIARLUNSITY

FUNAFIUNTIAY
AUNRFIUNNTITENI H: nsTansauduius fuddnningauuudlamndu a) auduius

9
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| [

[
a o A

seVinTelLariInMIngau b) ulsuede o) Tuneunsdiwe d) anudaudesgninsdnvenass

9 Y

€

v ¢ aa a !

IAN1INgAY e) NTHAWIETAM TR f) Nsiaundndu T8nsnarenanisdidun1saiunig

INVDIAMEINLATHA L aR S 1uAUANa 8 vl

BN

fdeduuuaeunulufinduiiegnaianun 317 ganguiiognedio Aunuainiiedudn
Uan Tudednie wasdrsgoinisudoarnn s1uau 10 V3§ 12 asndudi IESuunegieanysal
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HaN13398
wasrladenisdanisauduiusiugiamingauniansnananisaidunsindedan

a L3

Anuaznaliantufumdanadielni Ingldnsimsgrianneei@any (Multiple regression analysis:
MRA) 1ag 35114059 (Enter) seAuAMULTadunsananldlunisnagoume 95 % (0L=0.05)14

o

NANTSIVYAIH

N

A15199 1n1sAd@RUaN1IE Multicollinearity Iman15911 Correlation Matrix ueesulsdasenlyly
N33 (n=172)

nsiansANuEITUSiURInIng Ay
FaukUs mmﬁuﬁjﬁ‘ ﬂw? %uéau AUTALLE ,,jﬁﬁiwl ﬂliﬁfwj
D e Ansdete HAningau W&o
Aavduiusinesdulnsanglumu (Pearson Product Moment Correlation : r)
Arduitusseniage 1.000
ulsuevesde 0.753* 1.000
Fupounsdade 0.419* 0.558* 1.000
AUTALES 0.622*% 0.747* 0.531* 1.000
MIRALEInM IngRU 0.662* 0.768* 0.565* 0.724* 1.000
NINAUIHER U 0.457* 0.504* 0.392* 0.478* 0.614* 1.000

*0<0.05

| o

~ Y ' ] a g v
A1NAITIN 1 WU ANUFUNUSTEN IR ILUSDATEN LY IUNNS

)
e
™

-
-
e
o)
[l
ol

dulawn ma%’mmammé’mﬁuﬁ‘ﬁ’urgéjwﬁmqaﬂuﬁmmmé’mﬁuﬁ‘iwdn AFeuaziIAn1ingau

wlyuigveddetunaunisdweniudandsenindagefiuginniingauniswmun

i

Y

LaENITHAILINAAA M 08581319 0.392 611 0.768 NszAutudAyN19aia 0.05 (p<0.05) il
)

[

mnuduiussiuAsutinam s unansilliRndamnanzsandunsmy (Multicollinearity) ¥
Wdaudsdaseanannniidinnumnuizaunlunisinsisiannoudiany (Multiple regression
analysis: MRA) 910#157971 2 Wui1 A1 Tolerance 1nn91 0.10 way VIF Sanldiin 10 wandlidiu
1 fulssasusazidudasyaenu wonaniddlian Durbin-Watson lasineann 2 vialwaraay
AatapAau (Error) ildudaszraiudie (Belsley et al,, 1980) F9a3uladn wuudnasstadudl
SvswasienantsALiunsdntatavomnsanlusuduanadilnd lifndymaneumdunsm

(Multicollinearity)
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a

A15197 2 NaN1sNAERUYALLBINTNAFBNANITAIRUNITINTRIANIB N TAA MUS 1A UANa 8Tl
(n=172)

w3 B SE.  Beta t P Tolerance VI
FnAs#l (Constant) 1.773  0.309 5.731*  0.000
Anuduitusseninggio 0.037  0.088 0.143 3.416* 0.000 0411  2.435
ulounevesdfie 0233 0123 0249 2.893* 0.000 0259  3.865
Funeunsdede 0015 0082 0115 2180* 0.000 0628  1.593
ANUTALES 0.095 0076 0.135 2.242* 0.000 0378  2.645

MU IAnIngau 0.054  0.100  0.167 2542% 0.000 0.293  3.410

ATWAUINAR A 0342 0.088 0.330 3.883* 0.000 0.616 1.624

Durbin-Watson = 1.940 R= 0.514, R?= 0.264, F-test=9.870%, P = 0.000

*5<0.05

NPT 2 LARIHANTNAdDUANLAFIUAIY Multiple Regression Analysis (MRA) Tag
33119059 (Enter) Aisedutod@yn1aada 0.05 (p<0.05) wuin AkUIN13IANITANUFURUS IR
fngRunniaudsinsdidvinasenanisduiunisdunisdndedaniluiuduanadsls tneidvina
mavanFesnudrduamnnlutioslann mafaundndus sesann ulsuevesde nisiamng
famingiu erwdiiudssvihedioussidamingauanudaudsserinsindetudfamingAuuas
Fumeunisdaoniudu tufte S5 uduanatslmiwuugnlsfinisdanisaudusiusiugdam
SngAuiidludrumstausdesusiulouisveadie mswaunamingRuemnuduiusseninagier
famingaueutaudsseninedatesugianingiuvietuneunisdsie deudwmaliinisdans
muidssasldgunueisanlsfce

uaﬂmﬂﬁ%Luhmﬁmaﬁmmé’uﬁuéﬁu;ﬁwﬁmqaunﬂﬁaLLiJimmmi'anﬁ’ua%maﬂﬁ
fuuvsreansinnisaudesvedldguniuluranisdniunsdadedameinisantududuan
afelnsinvugnld Asedudodfynisada 0.05 (P<0.05)3slRAduuszansanduusnygu
(R=0.514) waziUszansnmlunisnensalladosay 26.4 (R?=0.264x100) wage adjust R = 0.237.
feanansnideuduaunisonnesnmaalusuazuuusasguldssd

A15IANISAIULEBS = O, 330*m3ﬁ@uu’m§mﬁmeﬁ+ 0.249*ulgUN8 VBT + 0. 167*maﬁ¢umﬁ%’mm

[

’JG’]ZW]‘U+ 0. 143*?]3’]&]?!3JWU53”‘1/1T]\‘1WUE]LLa mwnmmu + 0. 135*?]’4’]3J“U®LLEJQS”M’J’NN‘?IE]LL& N
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