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STUDENTS’ PERCEPTIONS OF HOLISTIC MARKETING
OF THE UNIVERSITIES IN THE SOUTHERN PART OF THAILAND
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RMUTT Global Business and Economics Review

Abstracts

This research aimed to study students' perceptions of the holistic marketing factors
of 13 universities in the southern part of Thailand. The questionnaire was created and reviewed
by 5 experts. Data were collected from 400 participants between May 2017 and June 2017.
The research methodology was the application of cognitive marketing concepts that included
4 elements: Corporate Marketing, Integrated Marketing, Marketing Relationships, and Marketing
Practices. Mean and standard deviation were used to analyze the students’ opinions as well
as Exploratory Factor Analysis (EFA) by Principal Component Analysis (PCF) through Orthogonal
Factor Rotation by Varimax method using 25 rounds of extraction.

The results show that the students agreed that the university had the greatest effect
e.g. booth, roadshow to guide the students directly. However, the factor that students agreed
with the least was courses available for all ages. This study has 7 new elements. Students
gave importance to integrated marketing issues. The results can be used as strategic guidelines

for a university's strategy.

Keywords: Holistic Marketing, Internal Marketing, Integrated Marketing, Relationship Marketing,

Performance Marketing
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msasunadiaseaiiediuiulsznng dawansenuliivaaantunisfinwidesuiunagnsiy
nsimunueslususig o Winesdundngasniseunisdou aunmenaisd nsuwnalulad
dunldlunsuimsdansvidensdnuinismnanisiing msifinsiuunuddefiinadedsauuazdy
fousureaunumd wazdesdinsamiduiendnvaivosnuedliifioat steidosuaznaniwliiy
antu dau winerdandug e ududesiimatuuinagniiumanaaiioidgnisuteduly
JLAURANANW

MsWmuInagnsnsAdunisiunsaatalunisutsdusefugaudnunduussifud
Fuau (Mazzarol, 1998) AN15ANWINUINNITANAUAITAIUNITAANN LALAITWIITUNISANYIIUSEAY
wwavlddndneiviededoufnuidesiaUssimaniniu (Gray et al, 2003) Inodlade
ANUENSAVBINAIANITANBIUIUITIR HosAusznaudiAty 2 au loun 1) nmwanwallazninens
(Image and resources) 2) A11U3UD WaENIIYIUINISLYeSA (Coalition and forward integration)
wazsuUslunsianauszidusunisnatn Useneuse UsyiRvesanitu Joides anugmianisiu
ANNMNIEITINTG YURYRIan Tl Audiin uazudngnseng 9 ssdusEnoufuUsiaosAeWusling
Larn15UINMTIvINg Wandngnslusialsemna (Mazzarol, 1998) M3ne1e1uai19ALLTEUEY
uazdeidssvesuvninedslvinsstunusiosnisvesnguandn ieliilinAnwideniouanitu  ves
auosnTuils “nseilunumanisnatn” nanewduitledfyveswmingde QAN
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vosmAnedeluowen wilugedivaunismanaluladiinsuaumaiunsdeasid ety v
ThiAnnsdniunIsmeniseaiafidudaunindaiu n1snainuuuasdsan (Holistic marketing
dimensions) LumsimaalusuuuuiiiinrundenlesfiidauAsadesdaudnanainnielussdng
NINAIAN1EUBNBIANT NqUgNALTIMINY NMIUTIMINANEITUS wazAUSURAYeUsaBIAnT daay
uaznnAAd g uAnTes ionsuaussauFaanslududuasusnsIA Anauianela
gean lnoldifloUszaduiusandnualosdnsuarainanisdviifvadunsndudiesdnsves
an1tfunsfnunty q lufianisiignivualy Tasemzuninedefignrodstumnln egrangs
1 Inde TS uaznauTIeRaTUTEYA

NNMsAnATsfiReemuimsinmnsnaauuussATmiiaudAguazauise
luldlunsiaunnagnsnisuimsanuluuminendsls Gnia dnening, 2552; Maclaverty et al,,
2007; Anosike & Ahmed, 2006) $1UATeTHuINd S UIMINe§elunaldvosuseimalnenuii
fanainmsfnuiideluduauiitos uazdslifinnsfnuesdusznounazsuiuumsmanauuusadsily
AT Inedeianunluniald §ifedsfiauanlafnuinisnatauuuesdsaunes
uinendeluneldvessemalneluguuesvesindnw lnedingusrasdiflofnuianudniiuues
tinfnwiretadsvesn1snainuuussATINYsmInNeIds uazilednwieadusznoutazsuLuy
NsRaIAkUUBIATINYRIIINedelunaldve s sewelneluguuesveslindny nan1sAnwidy
arunsashluldlunsivuanagnsuas Mauignsamansnisusmsunineaelunialdvasussine
Ineuazavinedeifiusunlngdlfsaiuls

IUIZHIAVNUITY

1. ilefnwinnuAaiiuvesindnusiotladovesnisnanuuussdsinvesumingdsly
Maldvesuszinelng

2. 1ilofnweadUsEnoULa FULUUNTAAIALUUBIATINYBIM INEdelunaldves
Uszinalneluguueswaatindnw

NUNIUIIIUNTIA

'
a

nsnarauvuassduniheaialugluuuiidanudenlosfidiuisidosdaud
nsnanneluedAns n1seainnguanasdng naugnAtdmvung n1sUIMITENAIETUS LazaIy
fURaveUfontAng danuLagynamdLATduAstoufionsvaussnudeinsludufazuinig
TiAnawfiswelagegn (Junisnatadufenssufidudou uaveeusuimmnasddgrenisnaia
LUNBIDYNNINMALATUINAT TAIUAIALYAaNITHARILY N159BNLUY Lagn1SYIIiNaNTTuLaEANS
fuiu Msnensmaindugring ssdUsenevdesduszneuiivavenddnumrnisnainosdin Taun
N139aInneluedAng N1IAAIAYIANINIT NMIAIRFURLEANLaENISUSTRMUNIINISAaR (Kotler,
2003)

99AUIZNOUVBINITAAIALUUBIATING 4 93AUIZNOUAD (1) N19naInn1elueerng
(Internal marketing) {umsuimsnuiiiiuszansamuazideuls sfulunndruiaudionisnain
(Marketing department) A18u3%15 (Senior management) wagiedu 9 (Other departments)
Lﬁ@iﬁﬁué’waaaqﬁﬂseﬁ’umﬁlaum’mtﬂwﬁﬁmmmﬁ (Kotler & Keller, 2015) ﬁqmaqﬁ%m%amﬁw
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sumiloutundndne uaziuisuifisuniniumiloutugnanieglu Aasndnduliigdadu e
fanuvjuiniiegguaterlaldnuvesgnénsludfisuhfuanudesnisvesgninieusnyiedde
U35 (Sasser & Arbeit, 1976) «Junisfisga n1siaun n139ele wagnissnwmtdnanulegldanudu
Lﬂéaﬂﬁaﬁﬁ’lﬁ'ﬁgﬁﬁﬂﬁwﬁm’mLﬁmm’mﬁﬂwﬂﬁl (Berry & Parasuraman, 1991; Ballantyne, 2000;
Grénroons, 1981) (2) M5Ra1AYTUINTT (Integrated marketing) Wunsimundnsusiiazusnig
Y9309ANT MITuIAGBUALATULINS (Product & service) MafyunTIATmnzay (Price) TIuds
Usveanadadimiing (Channels) Lagn3doansuuUATUISAT (Communication) sihdelvidnd
QJ‘U%IJWmﬁamiijuﬁulﬂﬁﬂﬁﬁﬁ 4Ps (Product-Price-Place-Promotion) (Kotler & Keller, 2015)

BIANTITHANUNTARETHaENTITHe R WensAans odmasan manyalvemsdua s
Tawn NIRRT N1TELETUNITIE wazn1TUsETIduiusas1anansznulnensanangAnT sy
2935 U3LnA (Duncan, 2002) (3) N15AAIAFUIUSAIN (Relationship marketing) +Uu AREGERE

ANUANNUSAR TUGNALUUTEH2817 AOUALBIAINNADINITYDIGNAIAINALABINITVBY Usiaz
yana AuduSHosaieatuyAaINg (Employees) uagf3uu3nIs (Customer) Faanisnsiinse
fuyanasng quazgiAeates (Partners) MsfAnsiodoans (Communication) lilen wanwalia sz
nginssudindeunniinldauiuanuagiday (Kotler & Keller, 2015) Wufaurlunisadn  uaznns
Snwnanuduiusiianunsaaiisinlslasidsunguyjmidiidugniuaziasugnilfiduiiou
(Hougaard & Bjerre, 2004) Laz (4) N15UJURMUNIN15AAA (Performance marketing) AsEniing
MsdamuaruIMsianssele (Sales revenue) 938555uM19§37 (Ethics) Yanguany (Legal) N3
FULABOULUTUARTIAUABANT (Brand & customer equity) aninwindauiiesdnsdiluifedes
(Environment) wagn3viselevtiiiioyusu (Community) Llelviesdnsiinniseousu  91ndanau
(Social) #l#esAnsdaiu (Kotler & Keller, 2015) 1NILUIUNTITAE) AD A1TILATIZALONIENI
nMInan MITeuarnMsidonaa1adining N138NKUUNAENSNITNAINAIN 9 N1TILHUTUTUNTY
N139819 N139AB9ANTT NSUHURNS WaENIMIVANNINTIUNNTAAA (Kotler, 2002)
NuATeRInuneuansliiuAud1AyUeIN1TAAIALUUBIATIN 1NN1TANYIVDT
Maclaverty et al. (2007) Fl¥ifiudnnisdniiufanssunianisnainnislugsisdieneanagns
vosnmdnuaiasdnsunsliteyalunnduneusgrsaislauarannsavinliyaainsnisluosdng
Aamnudesiuasnsiluesdng dsnaridunszuenidedludiyananisueninliaunisusniud
ANEnunifiAuesesAng WuLFsdfuNsAnyIves Anosike & Ahmed (2006) Bevinsfinn TR
AN TNy waai‘dLLamWLﬁuﬁqmﬁmmﬂmsﬂuﬁmmsaﬂ%’wiaLL'ﬁam"Lwaqwﬁmm LAEAIY
sasulunisdadinansresesdng uenainiin1sAnuIuas Anderson & Weitz (1989) lifinw1
awduiussEninstouazdursluuiunia 4 10 wudh evailinda msearsuazgmjmaned
maﬂumaamamﬂmﬁlummauwuﬁﬁvmansmmmumﬂwawNmﬁm‘wma M58 0N 358NN
fudnuazfinsmiieddvinadansuainuliindedsiinarildifnauiiuiionniu ua
Al-Hawary et al. (2013) l@vin1s@nsinansgnuvenisnatnnisluiiininuissdestuaiiy
UsgiulalunsujiRnuvessuiasmdged nuin msilneusunaznisiuindeuyaainsinanssnu
somufianelagegelunsiay sesaunoussgila mafiudamiuaansouagmsdoans
uaﬂmﬂﬁfﬁmumﬁmiﬁmamLﬁaaﬁuaaﬁﬂszﬂawazgﬂLLUUGU@@ﬂ']wammEfLu ALY
MsAnwngULUULATAN yaIzvesusAamNLSURn Yo UR adsAu Tl sUsEasAL DAt UAYLLUTUS
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an1ugauAnyileonvu wuin sunuuitnZeudiesnsinniianfe nsueuyuiTeuRusuIauaali
VYT YIRS %ﬁmaﬁummﬁawdwaaﬁﬂﬂmm (35580 911v3TNANA, 2550 919dly A9y
VeIndeNd, 2555) uonaniiimideifioAnuesdusenaunsaseuususLm AINe duensy 10 wis
yuszine TnoiAudoyaainguinig annansd uazdndnw nanisdnunldesduszneulnal
6 osAUsznay leud 1) fumnaduuiunei 2) dussdnisuvisnisdsuudas 3) funissul
Foides 4) Frudndnual 5) futamsssuesdns 6) Auduiusniw Sesduszneundniia 6 vesns
aiawusuRurINgIagenYUlmMingn I SRLINAENSNMTas L UT UL INeaeensuda U (nTa
dmensnw, 2552)

NIBULUIAAUNISANG

nsAneITenSaitimshuuAniefunsnaIauUUBIAsInTes Kotler & Keller (2015)
uUszgndldlunaretunouveanisdinuise Ysenoudie n1smainnielusidng (ntermal
marketing) N13MAALUUYTUINIT (Integrated marketing) N15RAa1AdNNUSNIN (Relationship
marketing) kazN15UJURUNIN1TAA9 (Performance marketing) Fannd 1

Integrated marketing
__—7| - Communnications

- Products & services

Internal marketing

- Marketing department

- Senior management Holistic

- Other departments marketing - Channels

- Price

Performance marketing

Relationship marketin
- Sales revenue P s

- Customer
- Brand &
- Employees
customer
- Partners
-  Equit
quity - Community
- Ethics

-  Environment
- Legal

- Social

AW 1 NSEULLIANNTIYY (Kotler & Keller, 2015)

521U8UIsN1539Y
USEUINITHALNANAIDENS
msdnwadsiviinisfnwlunguiindnumussmiine1ds 13 wislunaldvessamalg
uingdelunalifidrunuiedu 13 wis fadungudedraduiindnwanuminededane
ﬁélu’aagﬂumﬂiéfﬁuaammﬂim TnAnwaLAs LY 143,119 AU (FrinauAuEnITUNITRANANY,
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2559) AMUATUIANGNFIDE19A1GAT Yamane (1967) AisziuamLdosiu 95% unurilugns
daolud
N = N
1+ Ne?
143,119
1+ 143,119(0.05)
398.88
= 399

[V %
1 Y 1 o [ '

nMsunuatugastanguitegisduiulitesndn 399 A AaNuNSANYIATINLITY

q
(%

lpvimsliasgndeyanngudiieg1anavan 400 AU LuvaeuaNavgnindslUfmmine dy  us
AL IPEANUIUERAILUANNINUI LN AN RIS lULAREININENSE

wsesiielunsifvsiusndeya
LUVABUNHANAALIUABNITAAIALUUBIATINTBI IEaElualivesUsemAalne
afaduanmanumuenaisifeiiAsades druaudedan 25 4o Uszneude 5 daden
Tawn Mﬂﬁqfﬂ 110 Urunang Ues ﬁaaﬁqm AMNUAAIAZLUL 5, 4, 3,2, 1 wuuaauaulasunis
n319dBUAILYNFBIATEUAGNINE IS NY A Tenmngy vdsmnduiiluneaeudutndne
flailnguiiog1991uau 30 AU YINFUUIMIANAINIBILUUABUATY AUINMIAIAINTBLY
(Reliability) Tnevaduuszansvesaseuuiawaani (Coefficient alpha’s cronbach) watAs 14
mdesiulsivindu 0.81
mMaiusuTindeya
wuuasunmazgndndalufmminedeusazuislusnaumnnninnguiieesiifosnis
Fandsangidelasuuuuasuniunduandiuiu 435 ga léinisnsaaeuniugndes wazay
asuduvastoya asulfuuvasunuiiideyansuiuauysaisuieiu 400 g0
NMFIATIENveYa
AzULURABYRIA WARLTIURBMITAALUUBIR T e svTINedelumalduesUszmelne
Tdenatiianade (Mean) wazdanndouuuannsgm (S.0)
ﬁi’fauvaL%qﬂﬁziﬁ’ﬂﬁﬁlﬁﬁﬁmaﬁ’ma«-ﬁ‘ﬂasﬂa‘u \B3d1923 (Exploratory Factor Analysis: EFA)
AIEIEIATIvTRIAUsENaUNEN (Principal Component Analysis: PCF) Hnun1svyuuknu (Factor
Rotation) wuugain (Orthogonal) Me35 Varimax lngldseulumsainesduszneudiuiy 25 sau

NANTSANEN
AMuAniuvasinAnedatladevasntsnatnuuussAsINvesuInenaelunaldvas
Uszndlne
NaNSANYIANUAALTALY BN AN IRedaTuveaNIsAAALUUBIATINYRINN INENa el
neldvessemndlng famsned 1
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A1519% 1 ANUAALTIUYIINANEIRDNITAAIALUUDIATINYIU INe S IneTuniald

Uade Mean  SD.
1. InaNgnshaznIsTUTeIANVINENGNT 3.02  0.72
2. fnniz/MEngmsTineUALeIALABINTUDITIULATARIALTINLY 305  0.67
3. fiszuumsliuinisiia 305 083
4. fndngsfiseaiunsiingdenuondou 280  0.86
5. findngrsiidalenalsmnauannsadGoulsluyntaseny 279 097
6. fvdngnaiamefiomnzauiugururiesduluiiui 324 0.72
7. INMSMMVUANTOUINATT AN ANATUNIVANERS 319 102
8. indngnssesiumnusissnislumniivniauaauvemaInLssY 301 0091
9. fimsdnmsiFeunsasuiiysanns 3.00  0.90

I A9IAY FINFIFITUL AT AILINA DY

10. fianumdeuiosanuil veadeu 3.14 1.00
ViesayAuwazeIUf UANTS

11. dnenmvesenasdiaeudulumuunasguaslasunissensu 327 097
12. fsyuuBumediin / WIFI ifuasasoungquotieiis 295 114
13. flussematunsiseuiangluimine e 3.31 1.07
14. fvunensssusdeunsinsmnzaudeFoufisufuiminededun 334 0.61
15. fassmstewdearldtieduslunslddin/mnsosdn 298  0.80
16. Tunadsuuaznamuiiniiensdn 341 0.66
17. §ins@8nYs / Roadshow LﬁaﬁﬁmmuzLLuaﬂayjaﬁ’UﬁaﬂaLﬁﬁﬁﬂm 365  0.86
JEREEN

18. 11N139997U Open house Lﬁaﬂizmﬁ’mﬁuﬁ‘mﬁﬂqmmm 3.44 0.99
19. finsUszrduiusHIuYem1adumesiin/Online 3.42 1.03
20. fimsdautsdurinuzmainnisesseilownd 3.14 113
21, INTIANULAAIAUAY/AIUIIDUATLANINAITUYDINNINY S Y 3.39 1.02
22. fimslawan snudelnsvind ng wilsdefiud 13ans Bumesiin 362 1.07
23, insUszrduiug Wiunisianluldl wiuiu thelavan 3.52 1.05
24. fimsafuayunumsfin yuiinfun waznudusliiuiindnu 335 086
25. fillasansasnauniioduaniulsznaunislunisdnnisiseunsaou 3.31 0.87

LALNISENIUNSDNITAUNIANY

157 1 wuidadefiind@nwiiuseduvinedesinsdudunsinniian ldud Jade
fi 17 finse0nYS / Roadshow itevimsuuzuuideyatugauladrdnuilaenss (Mean = 3.65)
sesaantady 22 finslavan sudelnsviml vy wiisdefiun 113ans Sumesidn (Mean = 3.62)
waztlade 23 finsussudusiug Aunisuanludd wiuiu Trelawan (Mean = 3.52) uawidle
finsanludruvesdadsithdnviiusetosiian lfun Jaded 5 ndngnsiilalenialsimnau
anunsadiseuldlunndiseny (Mean = 2.79) sesasndodadod 4 findngasisesiunsiingdenn
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9duu (Mean = 2.80) wazladed 12 fszuudumesiien / WIFI fifuazasounquegeviage (Mean =
2.95)

[3 13 a (% 1%
aﬂﬂUiSﬂE]‘ULLaSEULLUUﬂ’]iﬁﬁ']G’lLL‘U‘UENﬂi’?&l‘U'ENZJ‘VI’TJ‘VIEJWZ‘]ﬂiunﬂﬂiﬁ‘l]aﬂﬂizwlﬂ‘l‘lﬂﬂ
PMANANTITE1TIIANUAATILTRITNANYIAaUaENTA TR UAUNTAAIALUUBIAT I

v o v a

gideyalisszdndaenaiunainesdusenau 139d1533 (Exploratory Factor Analysis: EFA)
18353ATIEReAYIENOUNEN (Principal Component Analysis: PCF) H1un15us 1A (Factor
Rotation) wuuyan (Orthogonal) Mgt Varimax lngldseulunisaninesdausenaudiuau 25 sau
Wwui1 @A Final Communality Estimated Tuszéu 76.174 fileinu 1.312 Fearursadadu
padUsznouldiadu 7 asduseney deil

1. Msdansdeunsaeuiiodiny (University enterprise) [A = 6.749, Factor loading
= 746 - 578] fio psAUsEnRUTIABIRsA UM A ITunulaeldynsmansuuunalanaiaiitertvine
yadspuvidodaandon Tadunmafudy/meuunmaysslondlundsay Medmereudosloeius
Aad1using 1 Tiaonadesfuaudosnisvesniatsssndsay esfu uaghidulddrude vl
asdUsENaUMUNITIANISS BN uadsAs (University enterprise) Usznaulusetadesing o
8 Jade lfun (1) fndngnsnsesiunsiinddeauendou (2) Indngasiialemalsimnauanansadi
Souldluyndaseny (3) dudngnnanefimngansuguruiiosiuluiiui (@) Sn1ssvuansey
1ASFIVINTNATUYNNENERS (5) SIndngnisessumnudenisluaivtiviauaauesmaIAlsINY
(6) fimsdamssumsaouiiysannsanuide dau Inasrsuzuazdainden (7) dnsdaudedu
vinwrn19dvinisedseiilomnd uag (8) In13dnnuLansdudn/NuiTenasuanInauYed
UNINYINY

2. w3evneatiuayunnensfne (Public Relation and Networking) [A = 3.222, Factor
loading = 859 - 681] A8 sAUsENRUMABITRsTUNSALTuOUFUMARaslFTeya wazansld
Feamaiadetneiiieliidoya atuayy wardwouaniuszlovisng q suieadesiunisfnuiuas
tindnwn deusznevlddetadenisdndunuly 4 du Ao (1) mslawan diudelngiia ng
wilsdofiun 113e03 Buwmesidn (2) nsUszanduiug iuniswanluuds wiviu delawan (3) ns
atfuayununsnw quinfvn wagyudusliiuindnw uag (4) lassnsaianuswiloruaniy
Usenaun1slunsdanisiseunIsasu waen1sinuMseNsaniafnm

3. ﬁ%ﬂﬁ'ﬁmmzﬁaﬂﬁﬁuﬁué (Event and Activity) [A = 2.511, Factor loading = .891 -
504] fia AanssurTenszuIuMIMIINIsRaIaRiunsidSuasUssauntsifiuuazu fauRusTy
sUuvunslineuseninaduy deuszneuldsnetadonisduiueuly 3 du fe (1) n1seenys /
Roadshow ilovinn1suuzuuateyafugauladrAnulaenss (2) nM159ae1u Open house Lilo
Usgduiusnangnsnne uag (3) nsUssnduiusiiugemsdumesiis/Online

4. suunsatduayunigluuminelae wardisuieauaraIn (Interal supports)
[A = 2.279, Factor loading = .794 - .500] Aa szuulaseasrmneanienin ssuulasesadrandn ns
fvualassadreasssuionsneg uaglassadreiugiuvesminedodmivldnunisluesdns
uay/viselduinsifleafuayulagsueauayanuitindny/yrains dsusznouldmetadelu 3
fu Ao (1) spuudumesidn / WIFI fifuazaseuaquogiamis (2) fussernialunisidouiniely
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UNINYIRY (3) AN1TAUUAAISTTULTHENNTAN NN EEUd DU s U UAUNR IN AR U (4) 3
lassnstigmdealdaneduslumsledin/masesdn wag (5) Tuvasuiaznemuiduienisiny

5. ANNHINRBUNNNNTANY Lagdnen1nvesyAaIng (Physical and people) A
- 561, Factor loading = .884 - .839] A Jadanisnisnatnnielufiiedesiuusyandualuns
sndunusiunsdeasunazidenlostuiusiasunisiseunsaeu wavtuidudiudsyaunianng
MR INends slussiusznauiivseneudetasdely 2 d1u Ae (1) ArundeuFesanui
Veusuu osayauasiosujuinig waz (2) Anenmeesernsddaeudulunuunsgiuuazlisy
ARFRRERRL,

6. STUUMSIAUSASUuavalaRnIsvesnInende (Service system) [A = 1.409, Factor

1Y Al v

loading = .843] A sruunshiaNuYILnde nsemsaliunisieystleviundnedes/Eidiule

Y
(2

e 1ianauausInURBINIskazeulgdzaInTuaIuag ¢ InglussAuseneuiiusynaumeiady
AMSANEUY 1 AU AB SEUUAISIAUINISNA

7. 1IMT9IUAZN5FUTBIRAUNIN (Standard and Quality) [A = 1.312, Factor loading
= 779 - .746] fid N5xUIUNSIUNITAIVANAMNIN ATIFFABUANNIN LazN15UTEAUAMNINNITANE
Lﬁamwmﬂmﬁﬁmwﬁ’mammw WAZAUTIUTEANSNINUDINTANTUIUAIUNENENTNINTAN &
Usznaulamedadelunisdniiunu 2 a1 fie (1) Msindngnsuazn133usoivInveanangns
wag (2) msﬁﬂmz/wﬁﬂqmﬁmauauaamméfaqmimaaQ’SauuawmmLmam

PnuanTATzierlszneu aunsasradunuusianslasenind 2 - 3
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3
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Activity
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r
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5
Physical
and People

EF A by Principal Component Analysis (PCF) with Omhogonal rotaison im 25 rounds Varnax method |.-"v 1312, Estimated = 76.174%)
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Internal
Plarketing

Economics Review

Integrated Relationship
MMarketing PAarketing
e b

FPerfomance
FAmrketins
1

Internal

Supports

Event &
Activitw

Metworking

Uniwve rsity
Enterprise

e

Fhysical &
people

I

Serwvice
System

Al

Standard &
Chusa lity

A9 3 wuudaesesrlseneulnanNanulIdeisuiunseuAuAnues Kotler & Keller (2015)

AMsU9RUsEnNouNd 7 89aUsenaut1e9aull Ja210mauleaNURUIAANISAAIARUU

83657 (Holistic marketing) iiauslng Kotler & Keller (2015) 913 4 ¢y #anns19ii 2

M19197 2 NMIRAIALUUBIRTINTRIIM INeNaslunAlavesUsemalngluguueweasindnm

AsRaInN1ely
(Internal

marketing)

ANIRANALUUUS AL
Uszau (Integrated

marketing)

ANSHANA
AunNuUsAIN
(Relationship

marketing)

MU URUNIG
NIAATN
(Performance

marketing)

(4) s3UUNs
atuayunigly
WY wazas
IUBAINALAIN
(Internal supports)
(3.311)

(3) Ranssuuazde
Ufjdunus (Event and
activity) (2.259)

(5) ANNUWINADUNATT
AN wazAnanInves
yAansg (Physical and
people) (1.723)

(6) szuuMsluINISIaY
ANERNNTVOINNNINEAY
(Service system) (0.843)
(7) 1195FIULANNTTUTBY
AN (Standard and
quality) (1.525)

(2) 301
AUAYUNY
N3ANE

(Public relation
and networking)
(3.212)

(1) NMSIANISITBUNNT
douiodany
(University
enterprise) (5.367)

Total Weight =
3.311

Total Weight =
6.350

Total Weight =
3.212

Total Weight = 5.367
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95197 2 wansliudunliufidndnwiliauddny Tnenuintasedisidnmdnann
flgnfio MInaaLUUUszaNUZaU (Integrated marketing) 599a31Ae MsUFTRILMINIAAN
(Performance marketing) NM3RaIRFLRUSAIN (Relationship marketing) wag n1snainnielussAns
(Internal marketing) Am&AY ﬁaﬁawmms’mﬂuumuqﬁ‘laLmequ (Spider web or Radar chart) il
uananslrnrmddnlussduszneunsnaiauuuesdsnluyuueswesindnw Téfanmii 4

v 1 J

4
mﬂﬁ’umuﬂmmmﬂmmmmmmmummmiugwawamﬂ'ﬁﬂm

9

Internal Marketing

3.311
5.367
Performance Marketing Integreted Marketing

6.350
3.212

Relationship Marketing

A 4 wansnsiininanudfysenisaainsuuenTdluyuseavesindnw

nang 4 Fliduindndnwliaudrifgnenisnatauuuesnsiululssiiuses
N1IAAALUUYTUINTT (Integrated marketing)

dyuna

nNsdeUnuANAnLIBsinAnwReladevesnsnataluussdTINve s Iveatly
maldvesussmalng wuidadefidnAnvuiiuseinmiingrdedinsdidunsuniigalu 3 Susfu
usn 1¥uA Aseenys / Roadshow tievhmsuuzwundeyaiugauladhdnuilnenss aslawan s
delngvia Ing wilsdofind 115a13 Suwedidn waznsUszuduius iunisuanluudy wiusiv
Unglawan

HAN13ANYI99AUTENBUKAEFULUUNITAAIALUUBIATINYRIMMINe G elunalives
Ussnalnglugunesvesindnu annsoagulfesduseneulmiviomn 7 asdusznau ldun 1) ns
Fansiounisaeuiiiodan 2) nslawu Yszuduius wazinotisatiuayunienisdne
3) Aanssunazdeujduius @) ssuunisatuayunielunminetds uazdssuisaiiuagaan
5) @NIMKINABNNINITANYILAEANEAINYBIUAAINT 6) SEUUNIShIUINIShaadafn1sues
UMNINYIAY WAy 7) UINTFIULAZNITTUTBIAMAIN wagnuindndnuagliiuinanudidyde
mMamanaLuUeAsBiluUszifuEos MIRaIALUUYIINNIS (Integrated marketing)

aAUTI8Na

MnwansAnwinuintadefidndnwfiusednmning deiinsduiunisuiniigaly
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wsiuiy D1elawan axvouliifiuinmninedodwlngiinslinsdoarsnismaiauuuysuinis
(Integrated marketing communication) ﬁ‘wa’m‘wma 1Pglan1EAANTTUNTONTEUIUNTNNAITAAA
ffunisafravszaunisalsa/djduiuslusuuvunmsidnevszninedn@nviduunine ds
nszvIumstInaniiisnsnadensleudfylusumesesindng vieorangnanldiilinme
dudinduiiinisadenmdnualuaznsdudesinsudesinsarnlnalsnafifiunud fyveanis
A5 MENwlaERN IIAUAIDIANS

nsAnwadsiitanduesdusznouln 7 esduszneu Tnstindnwmlimimiinarud dyse
nMsnatauuUssAsanludsziiuEes minarauuuysanns suilussduszneuiifsadesiunis
?iamil,w‘ugimﬁmi (Integrated marketing communication) &ufA1Lagusn1s (Product and
service) MaRAUUTTAUNIINTHAA (Marketing mix) u 9 YU INEIFY (Kotler & Keller, 2015)
Faflanudfysonisdadulavesindnulugiuziuilaadusgiann Jaduannalsindnw
firsanldarnuddylulsadudanananniivssdududy 4 uenand MInarakULYIUNTg
(Integrated marketing) Futdunisdiduaunsnmsnainiaiansadenlosdndnulugiuzves
nauithmnglsegrsiiuszavEnmuasiusyavsna shdelsdndafuslaavienayatiulufinngi aps
(Product-Price-Place-Promotion) (Kotler & Keller, 2015) m'i?%amsLﬂudauﬁwﬁmﬁiamﬁuﬁ W
Hunagndsulunisaisnnuduiusanfuindnw wedrlugamandsenminerdeluguzves
LUSUAYIER I AUAN A DENLEUEA denAdasiuNISANYIUDY (Duncan, 2002) AInuinnsdeaisuas
msltdeetilgnsmans aunsnairenadenmwdnvaiueansdud drunmslavan MInaIneng
N1EUATUNIIVIB AT N1 TUTE VI FUNUS ?amdwﬁjmmma%ﬁwaﬂizmuimamiq@iawqaﬂiimaa
fuilaa nsdeansiuifussdusznouiidrdnlunsingsie suilunisadrsquaniialiunnis
Fufiuau anAud weru3nig suaaSuaisirunAiissoasdnsliBnie

JoLauDuuY
Jorauanuzlunisiwanisidgluld
forausuuzdmiuumiine1ds mamaminerdedesnsezimunnagméijadiuilag
(Consumer Oriented) Aasansanliaudfglunisduasudadvainyszauniesnisnainig o T
HUs¥AVEANLAZATUNIURDAIINADINITVDILNAN Y
Forauauuzlunisiiseadesioly
dmumadelundely mstimsinuifodiuiniietuduledessdusznouiildan
15ANEIASE TULUUS 88 aMNeNIAANALUUBIASI (Holistic marketing) MidunurAnduatures
Kotler & Keller iilovinsiuisuiiisy menwduiud uazBudunufangul feisnsmediasu 9
WU MTIATIERlLAaaNN1LT9lATIE519 (Structural Equation Modeling: SEM) n53tAS1EidWNI
(Path analysis) #3an193tATIEMOIAUIENBUITIBUTU (Confirmatory factor analysis)
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