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Abstract

The objectives of this study were to study factors affecting consumer perceptions of
integrated marketing communication: a case study of rice bags consumption in Ubonratchathani
province and to differentiate various personal characteristics of consumers on their perceptions.
A direct sampling derived from questionnaire distribution a total of 400 respondents obtained.
The statistical analysis involved descriptive analysis and t-test, F-test statistics was used to test
the hypotheses. The results showed that most respondents were female and decided to buy
Jasmine rice containing 5 kilogram bags per month from supermarkets and department stores.
The overall perception of integrated marketing communication was at a moderate level and
the integrated marketing commmunication via personal selling was at a high perception level at
4.15. The advertisement and digital marketing dimensions were at low levels of 2.24 and 2.2,
respectively. However, different personal characteristics, namely gender, marital status, educational

levels, occupations and incomes were statistical significant at the level of .05.
Keywords: rice bag, Integrated Marketing Communication

unin

%’nsuaalmEJL‘fluﬁsamm'ﬁﬂiumsmaﬁﬁﬁmfluﬂiu’mmamsmm'smuﬂiwﬂgLﬂuiaﬁaawsamu
p1sessaulvenlidtosndt 5,500 U Fsdiudngruanunavinidudunauvesiuliiatosduumniit
B Suneluuunm shuathulan sunonies suduivguldiduudednfiiuiigaedne s
wundng et niigamuiidnlgs Tmiuldesaou  lnsunaudniinudifnvasvednmisuude
Tnajfiedgsenaaludigs venaniifaiinsfunudndnn deuluiusarseswnauimuuaiesdufiue
flanwusd wnewidaden Sminvays uandiifudausulgninadioneulse Remanslunovmeils
yeia Tdmdnguadenenttfidiamey Smiangauy enguszanm 2,800 T Feoglutas
seuravesyaulineuUaeivealaenousy  AmlsuuuniaivsenlaiuetgUseuna 6,000 U
fmsoution thumfu suavheln sunelvaien Smiaguasvsni fdnwazadeduiinnsugniayiiy
oemileiidnvazmiletn amene uasiivadiedn wandiidiuin syudlisinnsmzdgnindy
o3 (seTRmansdnilne, 2562) uasdemamadananilyily madadulanansnain (Marketing
Decision) kagNagsn1an1snann (Marketing Strategies) finaziinisuauesuiuuvesuienvuinlvigy
(Large ~Organization) Tumwﬁmsmmmqiﬁwmmﬁﬂ (Small Business) dsdndumas@nunlisuiieu
ATHLANANYDIIRUSTIUVBWAaz USUNTULan (Global Context) (Lemon & Verhoef, 2016) N15Aa1Av8s
qﬁ%‘ummﬁﬂﬁ’nﬁuﬁa qwgmsmam (Marketing Theory) LLauﬂaEJVlﬁmma’m (Marketing Strategy)
anzluaiiui mul,aammmuauLLamumaﬁnmmaammﬁmmmhLLa’J (Taylor, et al. 2015)

Sunumsutvalaneluwnazl LQaEJ Usenad 10.0 a1/ ueily




UA 16 a0UA 1 (WNsIAU - Tnunau ) 2564

@ NSASTYNAWUU WK IBNNFeSANUSSUE 11

2560 #ladenyutinsvihlinisimiiednludsemaiuduann Ingeneananannssuiniussy
Usgya 11a1nafeniguIussaguiiesediniieg Ussnauduigilaussyatinuninsiiluming

dwfunsuslnavesausengnatndiiuunn (dlugeainnssy ewnsdniuaslsaluihdmg) Jsdinal
USunansusinatisinvedvedindugandtung egi 12.0 ausiu (@ravnssudnd, 2561) AUABINTS
Uslaanglulszimadiegluseiuas mainazianudenisusinadiunm 11.5 ausudnansiul 2561

(@undadunnudeanislddvesningranssuiivindy nasmindiazinisssuiadnluanensy

N

o D (e}

nnlassmsdnhinimdednuszana 2 s fedndiu 85% Wudnauamedlivengdmiviilan)
wazvdanduganisszuediuiluafonigunassinalinisuiinavedlneanasneglussduunad
Uszana 10-10.5 anusiu lutaad) 2562-2563 (@nanvinssudn, 2561) 514‘1/‘1’11‘151’;335&16141% MsAnuAdeluads
‘iﬁumﬁmmmimmmquyimms (Integrated Marketing Communication) vesgsAavunaLdn ey
gefalsadduassaninasussanslunnans fusenidsanie Welilumaiivsenuenunagnsnig
AANANSYIETIENTUTITN B9919819B9mLANLAAITLYE Cronon-Gilmore (2012) Tinaa 41 Fvnans
nana (Marketing Method) n3sadulavesid1ves (Owner Decision) fiosiiBnsiumnssfunsmnnsal
N139aA kT TSIy (Culture) Lazussing1unedaad (Social Norm) Pickton&Broduick (2001)
IeeSunedn msnaaguiuuysanms Wusuumsithedansuasynaulussdnsazdessuiiing e
Nasy UiTRNMIuazAuANNseaInIaan WU Media Yemmisoiniosiielunsusyunduius
iievhlinnsdoansmsnanaussquiimmie Tuvaeil Kotler (2006) ndussuiedn 1ufissnsudsussian
suaqmimmmquyimmw%amaummu (Marketing Communication Mix) panlu 1) Advertising 113
UssmndurtusTashuiliosnegilendnsdunginssuduilaa (Influence consumer behavior) IRenfudud
viseusn1stuanwazilunguithng 2) Sale Promotion msduaiunsueidunisasiausagdlaligndn
aulagauiuveliingenuednuay Marketing Campaign 3) Event and Experience n3a3slassns
SmLLazLﬁaLﬂuUizaumidmmé’ﬁIm 4) Public Relations and Publicity {lunszuIuNIM9NITAAIN
Weasaauduiusivansisugrielavannsndndos (Brand) wasnwdneal (Image) vesdudvie
U3n15uaz 5) Direct Marketing Msnanalagmss von1sdeansnisnainlaenssninesdnsgsnaldengu
andtivsnevunelvg (Mass Target) snnninludsansisae Wmsneifieadannuduiusiialignad
Lﬂ'ﬂLLaz@Jﬂé’ﬂmiﬁauiﬂu?mﬁﬁ dun1aialaenss 019l9I5dsIaa SMS, mobile phone, website %50
Telemarketing Social Media Networking 6) Personal Selling n1s1elagniinau Lﬂumimammwﬁgﬂﬁu
L‘fJ‘Llﬂ’]ié@ﬁﬁmiﬁ]a"lﬂd’muﬂﬂa (Interpersonal Communication) N15tkTgyuin (face to face) \iei
iausuasdnmuyanandulitedudviouing

TQUIZAIAVBINITIVY
1. lefntadeidmaiensiuimsmanauuuysannsvesuilnadnasgsuiminguasii
2. Wlefnwinnuumnanavesiuilaadiaisgsludminguasusiilonisiuinsmaiauuy
YSUINT



12 NsASINAWOUUN UK Nendussinussud @87
UA 16 aUUA 1 (UNs1A - NN ) 2564 =3

YIUWANISIVY

NATeliluITo@UTIN 91NN NENAAINNTNUNILITINNTTL  MTAUTIVT
Toyanquiegnilulssvivudefuegluwndminguasivsiil

ASOULUIAALUNI5IY

AuUsAu Al sAnu
Uadgduunna NM3TUINIARARUUYTUINTT
1L 1.A5v18leenTNIu
2078 2.A15AAN9LALAT
3 ADTUNTN 3. ANSALESUN15UNY
4.55AUNITANE 4.nN5USZIFUTUS
5. @01UNAIMNITINY 5.N1SAaNARIYA
6.57¢ln
A iun1539e

mAdeiifundfodatma nnmstiewaildnnimumussunss Wieseiuey
duaspiiiteaiauvasuamdiuiy 28 dedmiuilueiedelumsifusiusndeya nqusedis
Hudsznwuderdeegluwniminguasivstil $1uiu 400 auntiesginaseaiilingey Aade
druoauuimsgiu nismadeuALads ttest uay F-test nuAnouniiflagduiunsiudoyaiiu
fidelsinerteazuildannisnumussanssulunsaaeuanunss udnhludiuussudlodeutly
naaedliifienaaoumiuidesiu Inglde Alpha = 87 saifideldduiunafuioyafenuies

nsATIEideya

1. ngusegvdnlngiidnvazduwamdgannnitmene Jo1gsening 41-50 U faaunwausa
TnsfinsAnuluseauuSygns Usesnausndnntnauuienenasu wazdselasyning 15,001 - 20,000
UM

1 Y 1

2. nqudegdilvgdendodneunzaussyniasliliddiaivevesdraeunsaussg
01 Wendemuanuuresinovenuyd doluvuin 5 Alandy fnsdednimeuusdussggedmn 4 ey
TnefuslnadentiodniveuuzAussgeanguiesindiinluisasmaud uasddsfamniusosmmuam
uaraaTgIuesNave NNy AUTInlunsLdenie

3. ngusegaEinisTuinImatanuUysang Tnenwsmeglussduuiunats Tae danade

2.99 (SD = 51)lusngesatseneay nausiiegeinisiuimnaianuuysanmsegluseauinn fie n1sung

(SD =.60)nquseewiinsTuinTmanawuuYsAIN1sagluszRuUuNaNd
SUN15Ye loe TANRdY 3.06, 3.23 AuE1AU (SD = .55, .96) uaznay



UA 16 a0UA 1 (WNsIAU - Tnunau ) 2564

@ NSASTYNAWUU WK IBNNFeSANUSSUE 13

fegnsiimsiuimsnananuuysanmseglusziuann fe nmsvelaewtinau Insiidiade 4.15(SD = 60)
naufegelinIsSuimMInaakuuysnsegluseiuties Ao NMsUssduius wazn1smaanivia lay
fiAnade 2.24 , 2.27 sudeu (SD = .62, .62)

4. nguFneEna AA @n1unw sEfuNsAne odwnarselduensetu § anssudsenis
foaIMImANALUUYIANNNTIBITIANTUTINN uaninafuegsiidudfamaainfisefu 05 dungu
fhegnafifiengiunnsaiu finssuiiensioasmsmanauuuysannisvesdinasussgs liunansnaiu
agnedifudfysadafiseiu .05

#3UNan15AY

Mnuafesand il wudh fuilaefinsiudnismaauuuysannts Tasamrmeglussduliy
nans Tne  fiAnade 2.99 lusigesduszneu fimssuinmspatauuuysanniseglusefuin fe nsuie
Taewiine Taefiaade 4.15 fmssuinseaiauuuysanmseglusedutiunans fie nsmanlaenss
wazmsdnasunsve Tag fldade 3,06, 3.23 sudu uaziinssudnsmanauuuysannseglusysu
un fio msvelaentinau Taedidnads 4.15 dnsfuinsaauuuysanmseglusdutios Ae 3
Ussmdumius uaznisnainndsia lnedeads 2.24 | 2.27 auaisu ﬂzjuﬁaasmﬁﬁl,w A0TUNIN LU
Msfnw endnuazsieldumnsnsfuiinsiuinisieasmsaaauuuysanmsvesinansgs uansnaiu
agnsfifudfvanisadnfisesiu 0.05

2AUs8NA

msHansIdunsieansmsnananuuysanns Wunsyuumsinnisuvasdeyasing o Adanny
Aendasfuaudvdouimsludigndndudmne Wedosnslignéndudmneduiongfinssuns
FoAudnteuimanarinmanudnivosiuslaall uenand feind Fedsa (2556) Idaueuunfnly
mMaihnagnsmsieasmsnaaniiunumsmsiiiiunureansan InsUssgndldliAnanumng
au nanfe mslinslevanlumsairsnmdnuvalifiedaadunsnain nmslawanduisnsdearsns
naadfnyIsvilsiAedosmniuiy Fmmywdlunmsduiuiislunsiidudinusesfuaansonui
Fmnasmslavantdlaeinly Ganslavaniiyayeanedidny fo msliuindngdaduslaaliinaiu
fioamanandae wardnduladendndusivosgsiawunstedosuredu Insmgluannedinsudedu
yanmanaareutnsguuss fuilneileniadentendniusilévarnvats n 9o n1slawan Jedud
Juedesileatnmilsisndulunisdeansiviuilnafiothlugitmnenisnisnainvesssia

uennHudidenndofuLLIAAD Armstrong & Kotler (2002) I¢nanali41 msvelneyana
Junmiaustmansiliyaaalasninausneessiadierhnsme uaraisnnuduiusiugné el
nsvelaeyanafiuaiesiiefiisyaninmuniigaluiunourosnssuiunistodudmesuilan Tng
awizegnaBstunoulumsainsnrumey muderiu wasnsteesgndn daunslavan unslide
SuilethiausunAnativayududuasuimaihudelnsseyiauiudlavaniu lnensTavanaunsodn
faffiondulvafinszneegluiiu uasdelivianusaveninasdldyninm



14 2SASTHIAWOIUT UK DNeNdusAnussua #8E7
UA 16 aUUA 1 (UNs1A - NN ) 2564 =3

BRELELRNGE

UsyIRrnansdilne (2562). adsdeyaansaumadnadedn. Auduain www.arda.or.th e
Juit 27 §uneu 2562

J9301 Fod5a (2556). SmUNAIANINTRWAMERSNITIAIN. NFUNN : AzTng
ANERS UINEIRERENIIAINY

RAAMNTTUU (2561). widltlugsia/anamnssut) 2562-64 GUALAN
www.Krungsri.com/bank/getredia dlofuil 6 unsau 2563

Armstrong, G. & Kotler, P. (2002). Anals of Advertising, Personal Selling, Sales
Promotion, Publicity dan Word of mouth terhadapKeputusanPembelian.
Journal risetBisnis Dan Management. Vol. 3(3).

Brooks, N. & Simkin, L. (2012). Judging marketing mix effectiveness. Marketing
Intelligence & Planning, 30(5), 494-514.,

Cronin-Gilmore, J. (2012). Exploring marketing strategies in small business. Journal of Marketing

Development & Competitiveness, 6(1), 96-107.

Hartley, B. &Pickton, D. (2010). Integrated marketing commmunications requires a new
way of thinking. Journal of Marketing Communications, V.5, 1999 -
Issue 2

Kotler, P. (2006). Marketing Management. 12th Edition, Pearson Education.

Lemon, k.N. &Verhoef, P.C. (2016). Understanding customer experience throughout
the customer journey. Journal of Marketing, 80(6) 69-96

Taylor, M.B., Townsend, J.D. & Yeniyurt, S. (2015). Global brand architecture position
and market-based performance: The moderating role of culture. Journal of
International Marketing, 23(2), 55-72.




