Inensdnnisalaseasnsalusial
U9 7 avud 2 Wwounguniaw - Fvnaud w.e. 2569

msadreanunslaldusnisdrvunnannasudunsiAnwaar1uAIUISTNANG
Sdnnsatingd: unumvaeIn1saaaIswuuUInAaUINNeBdnnIating
wazn1snanadeuseaunisal

BUILDING REPURCHASE INTENTION IN E-MARKETPLACES THROUGH E-LOYALTY:
THE ROLES OF ELECTRONIC WORD-OF-MOUTH AND EXPERIENTIAL MARKETING

aiyed dulvey’ Jusyun agdic’ nawn aumd’ uavoussi A3alsanl’

Supanchalee Onchaiya' Wanthana Sanusit” Kullaya Uppapong” and Amornrat Sriwiroj*

" 913158 UsEdmangnsUITISgIRlgin AnEIneIn1sIANIT U Ine des v ensine
" ecture, Bachelor of Business Administration, Faculty of Management Sciences,
Uttaradit Rajabhat University
E-mail 1supanchalee.onc@uru.ac.th 2vvanthana.san@uru.ac.’ch 3kuLlaya.upp@uru.ac.th

q
amornrat@uru.ac.th

Received June 12,2026
Revised  July 16,2026
Accepted July 17,2026

UNANED
a o g Saw ¢ A = a a & f
N13I9YATIUNINOUTLEIALW DANYIDNT NAVINT1TE Da1TUUUUINA BUINNY

Sidnmseting mspaaleszaunisal wazAasnAnAsEnnsetinddomuddlaldusnisen
VuLNAANDS LB ISR AINEE TIUTINTIEOUUNUIMA UNANIwRIANNINAnABIEnnsednd
539819 s2108UI879 B aUSU LﬁUi?Uiausﬁag_gaﬁ]ﬂﬂQU%‘lﬂﬂﬁLﬁﬂ%@ﬁuﬁm%ai%’u%ﬂ’mim
wnannasudunsinmmaaluniawmiavesuseinalng 1wy 300 au tnelduuuaeuaudu
iPsesileddy uardinszideyadelinaaunislasaiaidsaosioofignuisdiu namside
WU MsdeansuuulindeUnnmedidnnsednduazmsnaiadsszaunisaiid i nadauan
foruasdndnasEnvsednd uenani mnuastnAniBdnmsednduaznisdoansuuutinge
UnmsdiEnnsednddsidvisnadeuindorusslalduinie vaeinsnaiadelszaunisel
liidsnalnonsaronnudslaldusnisen nan1sIiAs e BvENaNIesaun U ANISnAnG
5L§ﬂmaﬁﬂét,ﬂu§hLLUsﬁ"uﬂmqu:uuamalm‘lummé’uﬁ’uéﬁzijmsmmm%mszaumiaiﬁ’u
auislaldu3nisen wesdufiulsunanauuunsdnlunnudusiugseninansasasuuy
UndoU1nn19818 mnsedind fuauddaldusnisen nan1s3sediiiuin auessndng

'
v A

a A ¢ & o o o aa o ) & Y a 5
aLaﬂWﬁauﬂﬂLUUﬂavLﬂa']ﬂiUW L?JE]JJIEN{]%EJV]’Nﬂ’]'iG]ﬁ’]@ﬂﬁWlﬁiUQmmmﬂﬂﬂmim'ﬁ"zﬂuu

<

& a § @
LNARNDIUDUTNPLNAE

AEARY
=

AMTARANSLUVUNNABUINMNBIANNTOTNNE NMTPaIATeUsEauUnIsal MINAITNANA
Siannsatnd mnudslaldusnisen



IngnsinnisilageasnsaiuSviay 51

U9 7 avu 2 woungunial — dmnan U w.e. 2569

ABSTRACT

This study aimed to examine the effects of electronic word-of-mouth
(e-WOM), experiential marketing, and e-loyalty on consumers’ repurchase intentions
on e-marketplace platforms and to investigate the mediating role of e-loyalty.
The relationships of e-WOM, experiential marketing, and repurchase intention.
A quantitative research design was employed. Data were collected from 300
consumers in Northern Thailand who had previously purchased products or services
through E-marketplace platforms. The data were analyzed using Partial Least Squares
Structural Equation Modeling (PLS-SEM). The findings showed that e-WOM and
experiential marketing had positive effects on e-loyalty. In addition, e-loyalty and e-WOM
significantly enhance consumers’ repurchase intention, whereas experiential marketing
did not directly influence repurchase intention. The mediation analysis further shows
that e-loyalty fully mediated the relationship between experiential marketing and
repurchase intention and partially mediates the relationship between e-WOM and
repurchase intention. These findings indicate that e-loyalty is a key mechanism linking
digital marketing factors to consumers’ repurchase intention on e-marketplace

platforms.

Keywords
Electronic Word-of-Mouth (e-WOM), Experiential Marketing, E-Loyalty,

Repurchase Intention
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dmiumsUszdiulumalaseaine Insussdiulunadn nMsussdiulumadalasaing
warnsiATeidvEwamedon agUldded

1. msvsziiulunain lnsussununnlinaiauuuagrion finnsananuieuas
munsadanilouveaaieiloddo nan15iiaszvinun adanUsiien Cronbach’s Alpha
() 98511314 0.898-0.949 A1 rho_A 88g5¥1314 0.901-0.950 WagA1 Composite Reliability
(CR) 9g5¥1i74 0.930-0.964 Fsganininausi 0.708 Armunld uanaina3esiloddodinaiy
Josnelueglusedueousuld uenainil @1 Average Variance Extracted (AVE) 18490
AuUsiA19g5e1nINe 0.768-0.875 wanisunuainszilangandy 0.500 Feagulainluaa
Saflrnunsadaniiou (Convergent Validity) fauandlumnsed 1
M99l 1 aguinds MeavBenuasiauazransussiiunauninlunaia

fauds Outer o rho A CR  AVE WA 981989
Loadings
msfeasuuuiinseuin 0.898 0.901 0930 0.768  Hennig-Thurau et al.
N9BLaNNTaNNg (e-WOM) (2004); Goyette et al.
(2010)
1. ARMUATIITLTUYDINT 0.933
Fuiteya
2. AR LB VBWATSIA M 0.880
Ariueaulay
3. s unnimwerieyaiin 0.886
4. fReueandetieves 0.941
wiasleya
AseaALdaUsEaUNISal 0942 0943 0.956 0.812 Maghnati et al. (2012),
Schmitt (1999);
Yang & He (2011)
1. AfeuUszamauRE 0.861
2. iReuesual 0.890
3. ARAUANAR 0.918
4. §RAUNINTEII 0.928
5. ARAUAIILENNUS 0.907
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fiauds Outer o rho A CR  AVE WIAA 981989
Loadings

ANuRsnAnAdnnselingd 0.929 0929 0955 0.875 Anderson & Srinivasan

(E-Loyalty) (2003); Oliver (1999);
Srinivasan et al. (2002)

1. ARG UTFUAR 0.937

2. fiFungAnIIH 0.928

3. ﬁaﬁwummgaﬁu 0.941

anuslalduinnsdn 0949 0950 0964 0869  Cronin et al (2000)

(Repurchase Intention) Hellier et al. (2003);
Zeithaml et al. (1996)

1. flaasnduarly 0.940

uwannpsuINSmasD N

Tuowpn

2. fuilthiitesdenld 0.939

wnasa3LBnsinmatian

3. andldunammosaiiums 0.940

Foaudeauladdely

4, fuilthitasnd oy 0.908

¢ § & e
wnasnesuBusnamasly
BUIAR

AMTUNITATIVA@0UAINNATILTITUA (Discriminant Validity) Wa15a1131000 0490
Fornell-Larcker Criterion #an1531A512¥n U1 VAVE vesiaudsuaeuiazsiaiiagendna
avduiussznineuusdululime (13197 2) uanadnfudswlaudaziansasiuuna
unnsinaaniuldesednion uenainil 1 Outer Loadings voiadanndaiidagsening
0.861-0.941 ﬁ?jﬂqmﬂ’]mmﬁfl 0.700 WaARIEIANEDAREDIVBITIT AR URILUTLHS (5199 1)
Jeagulainlunadndanunsatednwun (Fornell & Larcker, 1981)

M1519% 2 A Fornell-Larcker Criterion Won519@9UAIUATHTITHUN

- Experiential Repurchase
ALUT e-WOM . E-Loyalty .
Marketing Intention
nsdpanswuunEeUINMeBIEnnseing 0876
(e-WOM) '
AsAANMLTUSEAUNTR]
. , 0.802 0.901
(Experiential Marketing)
AussnAnAsannsaiind
0.676 0.664 0.935
(E-Loyalty)
AMUAILILIUSNISY
0.621 0.633 0.767 0.932

(Repurchase Intention)
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R399 3 WU FauUsuwslneiianegsening 0.766-0.874 Fanndnguai 0.900
waRSlALINEIL U aRazFTAULANA1ITUBE 1 INe Larlumani1siniAINmAT LT
muunaaimmwsamvlm (Hair et al.,, 2022; Henseler et al., 2015)

A15197 3 A1 Heterotrait-Monotrait Ratio (HTMT) - Matrix

o Experiential Repurchase
AU e-WOM . E-Loyalty )
Marketing Intention
AnsdeanswuuUndsUnmediannseiind
(e-WOM)
MsnaaLaUsTaunIsal
0.853 -
(Experiential Marketing)
AU NANABEaNTalind
0.819 0.841 -
(E-Loyalty)
ANuAslalgusnIsT
0.782 0.766 0.874 -

(Repurchase Intention)

2. M3UsziuAunNlueanIngIu (Model Fit) @111509W915041370@1 d_ULS, d G
uaz SRMR Bsl¥inauuansiisseninasmdndanduiusifeussdnsiunmBndanduiusald
nlna lneafidesinBsasfeuniuaonadasuadinnanudoyauiniu dwsud SRVR du
Henseler et al. (2015) lauainausilaiiAy 0.080 nan153ATERlun1s19d 4 wudn lunadien
SRMR Wwinffu 0.055 @sfidsninnmst uansilunaiiauaenadosiudoyaideszdnyly
seAvad waransnsaasulailuwalinanminesiueglunaeisunn

A9199 4 NANITVAFDUNNEDH Bootstrap vaslunanoulndnigstiugy

Andan Saturated Estimated
Model Model

SRMR 0.055 0.055

d ULS 0.406 0.406

dG 0.434 0.434

Chi-Square 734.157 734.157

NFI 0.871 0.871

3. n15UsEd Wluaal®alasads 19 NanI1ILATIER WU LULAadINISaes ulY
ANULUSUTINYRIAINRSNTNABannsednd aseuay 66.700 (R2 = 0.667) wazd1u1sa
a3urpANLYTUTIUBIAuRslaldusnnsen 1ddesas 77.700 (B2 = 0.777) azviouda
AnuatnsalunsneInsalveduaaluseiuas (n il 2) dusunisussdiuauindving
(Effect Size-fZ)Imflsi’fmmsﬁmaa Cohen (1992) §arfnuada f2 11U 0.020, 0.150 was
0.350 LJ uvuInBE NS naszaua U1unas uaz g9 AUEIFU HAN1TTLATIY MW‘U’J’]
mmmsﬂmmaLaﬂmauﬂamumawﬁwaamammmiﬂﬂmimim (f2 = 0.847) Ve
N13Aa1ALT9USEAUNSANTAUINE NS NasEA UUIUNA1IR AN NANABLE NN Tilnd
(2 = 0.305) drunsdeansuuulindedinnedidnnsedndiauindvsnasefusineainy



IngnsinnisilageasnsaiuSviay 61

U9 7 avu 2 woungunial — dmnan U w.e. 2569

a

a a

WinAnadwannsednd (2 = 0.135) wagaualalduinisen (2 = 0.032) aguled

aa & a

AuassnAnAsdnnselindiduiulsdrgigalumsesuieanuadlalduinisuumnanresy
Susiinaa

T_CRESOURCE

T ATLATTITUDE

T_BEHAVIOR

T_COMMITMENT

T SENSITIVE 0.000 Experiential Marketing

T_THINK

o w aa

AT 2 Wan1TIAIIzRnI it AgynisadAnienszuIunis Bootstrapping

o

9101597 5 nan15RTIedeuUN1Es Nl nduvasiiwUshuslulumalaseadig
WU A1 Inner VIF 8gj31319 2.631-3.434 wagyjneAaninnasiinga 5.000 Jslsiwuiym
AT RdulusEAuTULs (Hair et al,, 2022) dusunanisnagevauufgIuaenala
Bootstrapping $1W3U 5,000 fregnsdes (nndl 2) eaziBen el

a a a 1

H1: Msdeansuuuiindalnmedlannseiindiavsnamauinsaemussaldusnisegn

'
o w a

WU AFUUTEANSIEUNIS 0.147 A1 t = 2.198 uazdiudAg p = 0.028 Feriunuiuda
atvayuaNuRgIunall
H2: 115081963 9USLAUNISAU T NS NaLTIUINF 9ANUA 9L LTUS N8 WU

AFUUTEAVBLEUNI 0.017 A t = 0.229 wasltudAn?l p = 0.819 Falununedsliatuayy

Y

a a v v
auuAgIunaall
H3: 158 a15uuuUINg U INNI9BLANNTRTnd Lo NS walduInmamuaIs nana

Siannselnd wui1 ArduUsEaNSIdunis 0.345 A1 t = 5.388 wavilied A p = 0.000

)}

Fetlumneiativayuauufgunaall
Ha: n150a1alieUTeaun1sailansnatdauinsanuaesnanaslannsaingd wuln

ANFUUTEANTIEUNNG 0.517 A ¢ = 8.688 wawiltfad Ay p = 0.000 Fatlununedsatiuayy
auuAgIunaall
H5: A1u3snAnABLaNnsatndusnswatdsuinaeniudalaldus niser wuin

'
a 17 v )

ANFUUTEANTIEUNIG 0.752 A ¢ = 8.045 wagiltfad Ay p = 0.000 Fatduninedsatiuayy
auuRAgIunaall
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fala a 1%

Héa: msdeasuuuUinaeunnedidnnseindiidnsnanisdeudeuinsoninunala

19Usn1991 WuALRISNSNABLIANNTINNE WU ANFUUSLANSIEUNIG 0.259 A1 ¢ = 4.021

1Y
a

uawiifedAnd p = 0.000 Fetumnefsatiuayuauufgiuingly

Héb: n1snanLdsUszaunisalisndnanisseudsuandoninudslaldusnise
NUANIT TN BLEANselng nan1531AT1EW NUa ANFuUSEENS LdUNI9 0.389
AN t = 5.758 wasdifddafl p = 0.000 %ﬁwmaﬁqaﬁuauuamagmﬁéﬁgﬂ%

o,

A1519% 5 NANISNAABUDNTNAN1HITY

Path

Hypothesis path ) VIF t-values  p-values dsuna
coefficient '

H1: e-WOM = Repurchase 0.147 2.988 2.198 0.028 aﬁfuawu
Intention
H2: Experiential Marketing — 0.017 3.434 0.229 0819  laatfuayu
Repurchase Intention
H3: e-WOM = E-LOYALTY 0.345 2.631 5.388 0.000 GG
Ha: Experiential Marketing =% 0.517 2.631 8.688 0.000 aﬁuawu
E-LOYALTY
H5: E-LOYALTY =% Repurchase 0.752 3.000 8.045 0.000 atuayu
Intention

4. MINATILREVENaN980L (Mediation Analysis) Nadns1zvissiuandlumsei 6
Feanunsaasureldin anuessnsnadidnvseinddunumdusiulsfunansluninuduig
sswiemsnanalalszaunisal nsdeansuuuiindetinmnedidnnsedng wazanuslald
Wmstegheiifddynieadn Tnemsnannidaszaumsaliivninamssausoausslald
Usnsgr ARt nAsEnvseiing (8 = 0.389, p < 0.050) Tuvaizdi linudnana
vensieg19ived iy demalianuassnsnididnnsedndimindidusuusdunalwuy
amyjiﬂi (Full Mediation)

dmdunsdeansuuuiindedinmedidnnsedindisnsnanisdousaninudslald
Wmstrueuassndnisdnmseiind (B = 0.259, p < 0.050) wardnsiandnannsasie
ausslaldusnisteteived famieaia (8 = 0.147, p < 0.050) wandliifiuiiaim
s8¥nAnAdidnnseindvimiiSusulsAunatawuuunsdiu (Partial Mediation) aiiaule
Wud anuaesnanfdidnnsedndiunalnddyi g eulesdninavesnisnanids
‘Ui%ﬁ‘Uﬂ’]iﬂjLLazmiﬁaﬁ’]iLLUUﬂﬂﬂﬁfaﬂﬂﬂV}N’SLﬁﬂ%i@ﬁﬂﬁﬂlﬂ%jﬂ’s’luﬁ%ﬂﬁlsﬁﬂgﬂ’]iegﬂﬁum
Auslaauuunannlasudunsiinumad
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A15199 6 HANITNAADUDNTNANIIDDULATUNUINAILUTAUNAN

- Indirect Mediation
AUNAFIUY Indirect Path t-value p-value &5Una
. Effect (B) ' Type
Héa e-WOM —» 0.259 4.021 0.000 aﬁuaqu Partial
E-LOYALTY —» Mediation
Repurchase Intention
H6b Experiential 0.389 5.758 0.000 aﬁuaqu Full
Marketing = Mediation
E-LOYALTY =—»

Repurchase Intention

aAUsENa

nsfoansuuutindeunnmedidnnsetind wuihdBvewadeuanserieanuasindnd
Sidnmseinduazenusilaliusnisen dedenadesiu Hennig-Thurau et al. (2004), Goyette
et al. (2010) way Cheung & Thadani (2012) #a3%8 Wu11 N158 earsuuuUINAauINN
Sidnnseindiduundsteyaddyiitisanmnuliviveulunisdndulavesiiuslaa Tasiame
Tursunvesndleddidnnsedndifuslnaliausausziiununindud wazuimsldlaonse
founsde TwiesendedeyaninUszaunisaivesildiuaidlunisanaudsanounis
dadula naddoafeddagiiouliisiui nsfeasuuutindetnmedidnnseindlaléin
viﬂwﬁ'Lﬂmt‘f]mméﬁayﬁLﬁamiﬂimﬁumaﬁaﬂwi’nfu widadunalndrdglunisadnisau
oty arulinda uasamugnituseunasiiosy Fuilugrmnuasinsnfuazaudalald
U3msdilusuian

Turasifensunaifondunuin manaaidsUszaunisallidmalnonsstennusiila
Tdusnnssruuunanilosudundifimmnas dadulsafuddaiiviauls wiiwansised
WANAI99IN Schmitt (1999) ﬁa%madﬂﬂizaumiﬂiﬁﬁmmmﬁﬂﬂajwqﬁmmL%amﬂsum
fuslnaldlaonss ulunanrledudiniifamanaeisnudldnuindu widumlunsio
uwanwasa (Switching Costs) Anwhlsiiuslananusaasululivinisvesguidlalaedne
Snvauslaadeasfiansandadodiusan Tusludu waedeyaiiiaingldausedu
Uszneumsdadula msafreuszaunsaifidvienisldsudonaain e-wom Feoralsiiios
neflasiilugnisliuimadlaenss wandidiuidmndosueiitaauietunalniiteds
yansmaadanantauluganudslalduinsdiiuaunsindnisidnnsetnd fay
nsfinwilFuihngeu S-O-R 183UIBI1 e-WOM uaznsmandsuszaunsallugiugdasn
dwmatonruasindnidiinnsedndlugusmanevausanislu wasihluganudslaliuinig
#10875ls Feapnndosfu Mehrabian & Russell (1974) fiauansauuuifalaea S-O-R
fosu1e11 dudmensearalilddmasonginssunevanesasnsuauall widesnu
nsruIuMIMIningneluvesuslaaneu
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uenantu HanTITESmuTn AnuasinAnAsidnnselindid viwaidsuansoninu
walalduiniseundian aonadostuuuadnues Oliver (1999) uaz Anderson and
Srinivasan (2003) iaueitanudndidutiateddgylunisdmuangnssunisnduunld
uinsveaiuilaa dniuluanimandenifuilaaanunsniudsuunannesul dlnedne
arusilalivinsndldifnnnuszaumsaivionisiuianalusresdu wiAnannsavay
Uszaunseldeuinauiauiduanugniuiasanusinfseunasvlesy

gnvneNan1sTIATIZanEnan1sden wuitmnassnanadidnnsedndiuduys
funansuuvanysal (Full Mediation) sevinmanaiadsdszaunmsaifuausslalduinms
%1 uazHufuUsAunanauuuuEIy (Partial Mediation) seine Msdeansuuuyuindeuin
madidnnsaindfuamusilaliuinis asuldhnmsdeasuuuiindetinndidnuseiing
anunsndmaneniud slalduinisgldtensnsanasnisden udluvmedn1snain
Fevszaunsnfazdsmarenudalalivinsldfsodlefnsimuiluganudnide
wwanWasunou %aﬁuwuﬁﬁaEJGUm&Jaqﬁmmi’é’quﬁmimﬁﬁimﬁﬁﬁa Tagduduin
auasinanadidnnsedndllliiuismadndvesfianssumeniseanna uidunalnadayd
FoulosUszaunsaiasdoyaifuslnaldsulugnganssunslduinisen

Jalauauuz
1. daeusnuzlunisunaddeluldeu
1.1 mamﬁﬁsﬁ%ﬂ‘l‘fﬂhsmsnaaaﬁmmi@fquﬁmimﬁuﬁiﬂﬂiuu%wwm‘jﬁué
idnnsednd lasBuduunumvesnnuasindnididnnsedndlugmznalnddyiidonles
nsmatadsszaunsaiuagnsdoansuuutndeuinmnedidnnsedndluganudlald
vimstruuunanrlefudunffinmen agvouliifuimsadsssaunisaiuasnisiuideya
Weurniiiesegaferenaliiisanedenisshwdusian minldansaiaunluganuyniu
wazALInAnAdewnanlasula
1.2 1B o fuszneunisuazdiusnisunannesudunsiiamaanisyady
mMafunagnsaiauaindnAsidnnselindauaiunisensgaulszaunisalveyldanu
flazanuaziiUsyitulanaennsyurunstedud uenani msduasunisdearsuuutin
deUinnadidnnseindiiusruuiiarnsiiazuuuidnuaim Wida uagindede
Wlelasuadanndesiu Aty LLazmiﬂﬁwﬂi’fﬁmisgﬁmm;EU%Im guaziludnis
ShwigugnAkarANNENNTa luN LTt uYedgsAalusreve
2. dorsuauuziiansidundadaly
ﬂﬂii%ﬁﬂ%ﬂﬁ@lﬂmﬁﬂmﬁaLL‘Uimﬁm%wmw%m’mé’uﬁuéﬁuqﬂﬁ%ﬁmLam LU
malinsla anuitanela AuAiizug mnugniudeuusud 1Wud eedurenalnsewing
nsmandsuszaunisalfunrnusslalduinmsslidaauiedu venani msverensinm
TUSsunanesuRisiaUszLAmdu 1w Social Commerce, Live Commerce, Online Travel
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