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aa o [y

nginssuguilangaRda warnisseususazineluladuseiu sy iddomdnauladondeussiu
Tinvoauilan nsfnwiifunsitedeiina Tnelduuuasunuesulatifudeyannndusosn
71U 450 918 WUERAIUNGN Gen X, Y way Z againiieuiu aﬁﬁﬁiﬂumﬁmwﬁ%@ga TowA
adABNTTNUN WaEMTIATIElInaaNN1lATIETe (SEM) Menmsinseiidunis
HAN1TITENUI 1) weAnssuguilnagandvia nseeuiuwaziinaluladuseiudeitiunly
U wagnsseauladenteUseTuTan aq’luasé’umnﬁgmm TnedAnadowihiu 3.61, 3.61 uaz 3.60
MUAIRU NANITAATIEREUNINUTY 2) nseanTunazdnalulaguseiudedunldonu lasu
aNFnan1ansnn neAnssuFuTlangARIVa (DE=0.770) egraliluddgyneats dA1g1u1anis
wensaifesay 59.20 uag 3) naduladendeussuiinldsudvinamansann woRnssuduilaa

gARIYIA (DE=0.372) BnSnan1eeeu(IE=0.432) uazmseeausuwazinmalulagussiuduidnunldem
(DE=0.562) ag9iitiud1Agn19ada dae1u1an1snensaliosaz 77.60
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Abstract

This research aimed to 1) study the levels of digital consumer behavior, InsurTech
adoption, and the life insurance purchasing decision process; 2) study the influence of digital
consumer behavior on InsurTech adoption; and 3) study the influence of digital consumer
behavior and InsurTech adoption on life insurance purchasing decisions. This quantitative
study utilized an online questionnaire to collect data from a sample of 450 respondents,
equally proportioned among Generations X, Y, and Z. The data were analyzed using descriptive
statistics and Structural Equation Modeling (SEM) through path analysis.

The findings revealed that 1) digital consumer behavior, InsurTech adoption, and life
insurance purchasing decisions were all at a high level, with mean scores of 3.61,3.61, and
3.60, respectively. The path analysis results demonstrated that 2) InsurTech adoption was
directly and significantly influenced by digital consumer behavior (DE=0.770), with a predictive
power of 59.20%; and 3) The decision to purchase life insurance is subject to a statistically
significant direct effect (DE=0.372) and indirect effect (IE=0.432) from digital consumer
behavior, alongside a direct effect (DE=0.562) from the adoption and utilization of insurance

technology. The predictive power of these variables is 77.60%.

Keywords Digital Consumer Behavior, InsurTech Adoption, Life Insurance Purchasing
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1. uni

lugAswgnandva (Digital Economy) anuAnniewneluladansaunauaznnsdoan s
wxwanlay (Disrupt) JUBUUNIALTUEIALUNNEAAIMNTTN TINTQAGINNTIUUINITNINITRY
warUseiusie (Financial and Insurance Services) Juslaaludagduaiuisadifsteyainiaisia
0615158 dewaliAnnmsdsuulandslassawomainssuduilnneeadifdfny (Kotler
et al., 2017) IngwgRnssufuslnngadivia (Digital Consumer Behavior) luuunvasnisidende
wdnSarifidauduiougeogisUssfudintu dnazusgnovlufrenisuarsmdayanasnis
Wisuflsumeauesiiutgeaniseaulal (Online Information Seeking) aasnaun1silasudnsna
ndsaueaulail (Social Media Influence Exposure) %ﬁ%’mﬂzﬂ%}ﬂ’lufﬁ\iﬁawﬁwaaﬂwmnGiam'ﬁ
\@enusenusenu (Ndeudjeu & Potgieter, 2025)

uBNIING N13ANBITRY Google (2015) HstliiudangRnssuiiiFundt Micro-Moments &

aa o

L‘flueu'wnmﬁ@’ﬁimﬁaamiﬁma‘uvﬁamiu%mﬂuﬁuﬁmuﬁzimwmmwa Usnaufiunginssuuuy
1319999119 (Omnichannel Consumer Behavior %58 Webrooming) ﬁ@uﬂmuﬂ%mmmﬂama
ooulatiegsaziBoaiiethluliuszneunisdndulavieseseailedesmaneiufiunusenlad s
WasuulawnarifutulishssiuiinfonsaimuuasUssgndldinaluladiidond "Buwes
wA" (InsurTech) LiloL91u1AoUaLBIAINNEDINTS SIS ez S50 (Stoeckli, Dremel &
Uebernickel, 2018; Jandil Asna, 2563)

oglsfmy nsifuslamazdndulaldsnumeluladussiuds (nsurTech) sgrafiuguuuy
v Judusiesendeladenszdunaiausznis Faaenadesfunguinisuensumalulad (Technology
Acceptance Model TAM) 984 Davis (1989) fiszyin nmsfusiannnuirglunsldau (Perceived
Ease of Use) uarn13iuiisusloni (Perceived Usefulness) tiutladeiiuguivhliAanissensu
welulad Belundndu luvunvesgsnssunianisdu anulinslaluanuvaende (Trust &
Security) wazausIAsIlunsaytRnseunisusnisuuuiaadaaulunelifies (Approval Speed
and End-to-End Service) ﬁaLﬁuﬁﬁ]i‘faﬁ?}jmmﬁ%a%mmmﬁuiﬂﬁﬁ’uQ‘U%Im waziilofiansanis
HAANSAATINEAD nsidengeUsyiudin (Life Insurance Purchasing Decision) @nansaasuneléru
mwgwqmﬂﬁmmmmu (Theory of Planned Behavior TPB) 481 AJzen (1991) uagnIzuIUNIT
dndulatenes Kotler & Keller (2016) IG]‘EJﬂiu‘U’JUﬂ’ﬁmﬂa’l’mi@‘UﬂaMﬁﬂLLGI AuAilate (Purchase
Intention) ﬂﬁmau%Laaﬂg‘ULLUUV}maUIWlEJ (Actual Choice Decision) miaquaﬂgumsqmuszw
Sidnnsofind (Actual Purchase Action) Aaemaumginssundenisde WWun nstedivdevetany
1A3849 (Repurchase Intention) wazNITUNFBLazkUEl (Word-of-Mouth / Recommendation)
il Tiriumn mmaamulwmmmLuuﬁﬂmLwawqwgmiaamumﬂiuha (TAM) Huglunga
FinTech vlU wie@nwiisangAnssueeulavusndu uiauidefiysannisuuiAnwginssy
fuilnagalmiffanududoustng "Micro-Moments" uay "Omnichannel’ 147/ "Usgaunisainig
pousuuazineluladusyiude’ oosuiensruiunmsiendeuszfudiauuuasuiees (usna
filaeluaufionisuanse) Safiogesnednin n1sifeadsiifedimuddyosnabilumsgndesinems
9IN509NA17 lagsatuniAineud anmiuﬁ%ﬁaﬁﬂmﬂmmﬂma'w‘ﬁ danaro N1seausuwazin
welulafusziufsedils wazdatevsaesdiuisiutundnduliiinnsiaduladeusy fudinls
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o¢1als FawanrsAnwraziuuszleviegdaionisuiuivessstauseiudelugaiiiia Tuud 1)
Usgloyili¥93¥1n15 (Academic Contributions) %mu%%’aﬁﬁiwuﬁmmmammaﬂiauumﬁm
FEMINNGENGFNTIUEUILAA (Consumer Behavior Theory) ngujmseeuiumalulad (TAM) uay
e nginssuauuay (TPB) Wiladuvivade aensuiuuiunvesssialuddunisidnalulad
Usgiude Teanunsnthlulddadadmiunmssesennuidsluainvimsgsionaznisnaald 2)
Uszlgviligauleuiguagn1suimsdanis (Managerial Implications) *{usnisiaginn1snainves
UitmUseiuTin aunsairdeyaildlunnagninisnainiuy Omnichannel ldegnaiiuszansnm
LareDNLUUNARA MY (Automated Plan) fidenadasfiungAnssuwuy Micro-Moments 3) 41§y
Unimwwnannasy (Tech Developers) aunsaiinaidenunisiuiinalulagluldusulseseuy
User Experience (UX/UI) uagszuuinuanuiasadovestoya (Trust & Security) iloansnsinis
aeflanTEuIuNITTe (Drop-off rate) nanemIe wae 4) Uselewideyaainslugnaiunssy 9asle
AanuUsEAuTIn (Life Insurance Agents) fin3and1lalungnssy Webrooming ¥89gnA way
anusausuunumainnisilu "duie” gnisdu "ﬁﬂ?ﬂmmqmiﬁumu@jﬁ’umﬂﬂsj’ﬁ%ﬁa (Digital-
Enabled Advisor)" leegwauysaliuy
InUITaIAYaIN1TIY

1) leAnunsziuvesnginssuduilangaddsia seAuniseeusukazitmaluladussfuse

Y oal

wazszaunsEUIuMIdnauladenteuseiuTinvewuslag

2) Wefnwaninavesmginssugusiangafdva (Aunsualamdeya nMsudnsnadaay
aoulay Micro-Moments 4ag Omnichannel) Aidsian1sldnalulaguseiude

'
[y =

3) WeAnw1BnSnaveINgANTINEUIINALARTYA warnseauiulazdunalulagyseiudy 7
fsensindulaiendeuseiuiiinvesiuilng

T
v A

2. 1PNESHAZIUIWNINYIVD
nsfnwideluedsd WeldinisAnwvussaTngusvasiuenside weeieidunisadieana
dlaluusziiusingg veensinw §Adeldmumuissaunssuanuuifauasngul] srufianuiden
Agatoaniu maﬁﬂmﬂﬁaﬁdmaGiamil,ﬁaﬂ%aﬂﬁxﬁ’u%%iuqﬂﬁﬁﬁa #1115095UNURU
amuduitusuosiinusdas: (mgAnssuduilan) dauvsdunans (MslEButasine) uazduusaa
(mssinanlate) lngadengunginssuguslnauasnguiniseausumalulad Hail
2.1. wyAnssuguslnagafdiia (Digital Consumer Behavior) wafnssuvesduslaaluge
Saiinnududoulasianmelulafunniy (Kannan & Li, 2017) Tnganansasiuuneonidu 4 954
d1Aty loun

o

<)

2.1.1 nsuaamdayauaznisiueuiiieu (Online Information Seeking) {ulaalutagiu
{inld Search Engine waziiulasiuSouifiau (Ageregators) WiausziliuaUsziunazaiufuases
peaueInaudndula ann1siansunuluszeziSuAUY (Reiner et al.,, 2025)
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2.1.2 msasudnswaandiauesulall (Social Media Influence Exposure) N15333 N5
AZUUL UAZN1TUDNADNSBIANNIBTINE (e-WOM) Lulnilvaiiiie A8vSwastiswinsenisasienny
WorfuluwusususeAudin (Alduosari et al, 2025; Bui et al., 2025)

2.1.3. WgANTFULUU Micro-Moments &4 Bilos to al., (2016) flminguslanfiingdnssy
WUU Micro-Moments 3g#A89N15ANRDUNTOUINIITUNRNIUALNITNINY (191 -want-to-know 38 I-
want-to-buy moments) Fsmnusenusefuaunsanevaueseudesnsldludeiuniil avdana
siaﬂ';'mé?ﬂa%jaaamﬁﬂaﬁﬁzg

2.1.4 wqAnssu Omnichannel fuilangalmiag lailddaaulasromdatesmmiaiios
agafen uimantanisdesseiilssesseseninseenlal (Wu Funuusei) uazesula (Wu wey
NALATL) Lﬁammmﬁumqmm (Verhoef et al., 2015)

2.2. Msgansunazinnalulaguseiudoitrunldeu (InsurTech Adoption)

InsurTech Adoption ka1 "msdnnalulagaiuuseiudvundsuld” %3e "nmsweusunazin
welwladusziusadunldon fmiliinennssutuvesdesdman toun InsurTech (nsurance +
Technology) aluladuazuinnssulvag fgniuildluranisussAude ewfinuszansam an
AU LLaza%ﬁanzaUmaaﬁﬁﬁ%ﬁlﬁﬁ’uqﬂﬁﬂ (19U woUNAAF, Al, Big Data, Blockchain) Lilounsa
U Adoption fiulain nssensu nsthald wiensusuiuitesudddalq Wiun fofu InsurTech
FmnedenszuaunsivsendseAuss faunu veulusiguslng Sutuneluladln q Wianldlu
sPUUUTEAUARE 1 NINANE AI9819LTU

1) Havsmuseiu vneds msld Al lunsussifiumnudesazoysifinsusssisnlufi ns
14 Big Data Ainszvinginssugndniiiesenuaulse fuiinsegn

2) faffudlaa mnefa mamauUsEiugRmarunsassUuuLeunanduilefolag lifes
soidmihi msdedsziunsiumaihuesuladlulifadn, vidonslégunsal Telematics Ansnaud
ioandeUseumnduson

msifuslanaziunaluladeuuszfuse (nsuTech) unld WusuusAunansiiosuledn
wqamma%ﬁaazﬁwlﬂtcjmis‘?’falé’asmvl.i IngUssyndldlunanisueusuimalulad (Technology
Acceptance Model TAM) sauffuiladedunnudeshy fil

2.2.1 msFuinanudrelunisldeu (Perceived Ease of Use) kar n133usteuseleyy
(Perceived Usefulness) a1unguf TAM 84 Davis (1989) ninunannasy imalulagusziude
ansadosdeyansusssiidudeulmidiladne uazdl interface fildaruaznin fuslanvzsuid
UselominaziAnanusdlaldary (Pham et al, 2022)

2.2.2 M35uitauselevl (Perceived Usefulness) iusauwdsunundnaedluinaniseeusy
wmalulad (Technology Acceptance Model TAM) &1 Davis (1989) Asnailii1Ae sefuanandeves
yanaiinslinussuuniemaluladlameluladuils szdreiiuUszdnsamlunsihauvietaely
vssahvnelesnediusyantuauniy

Tuudunvesmsldinaluladussiude Wonsdenteusyiuiin nsfuitedselevd mneda
msfuslaaussifiukasidesiuinunanrlosuAdiavieueundiaduusziuds annsaueunuand
wileninsruIumsyhUsEiusuuAaRY (Traditional Insurance) sushunuvieausunaslioga
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Hugusssn snAdeludagtubuduin msfuffawssloviduledoduindouinsmdaiiani dawa
Tnensasie "anudslaldan’ (Intention to Use) unanvedu welulafussiuste (Pham et al, 2022)
Tnouselowiifuslnngadiviananiaazivg ansodwunlely 3 favén Téud
nsifiaUsEanSamuazantunew (Process Efficiency & Streamlining) 8udisinagignany
odriadunauazan i fuilnaaunsadfeloya Wisuisuuuuusedu dansnsussl uas
SonSesdulvy (Claim) Widenuiesnasn 24 Falus Msanduneuiidudeusarzansiuionans
(Paperwork) Feliinszuiumsinaulageuasnisiionsaniuusefusinidaty Seesteuteuslowd
AUANINAZAINEUIERETALAU (Martinez & McAndrews, 2023 91304lu Nain et al., 2024)
msﬁwLauammﬁmsmﬁmwm (Personalization & Tailored Options) A18fNEATNUD
UyayrUsehug (Al) uag Big Data auﬁmimwmmm'sLm’wmauawqmﬂiiu gunn wazlanalagves

N‘Uiiﬂﬂ LWE]‘LJ’]Lﬂ‘LJQNﬁGmm‘VWIUTULLGNI‘VTL‘VF&I’] YAUAUAINULFL RN Unaa (Personalized Risk

e

)

Assessment) vlEUslnasAnIldsuanNAuasesiiduAaznaulanda L feansAiuYass 1nnndi
wuuUsEfudusagunly (Bian et al,, 2023)

AVUANAIRIUGWNY (Cost Effectiveness) n1sanfiunisiiussuuddviailniaiatisanduyu
nsrfiunuresuisnlssiusvasesnaiifoddy Fmavsslowidtngndwioudauslaalug Uuuy
voudsusziuiignas viomuduasesiigeatulusaingy nsandedrfaiudunuiiody
Usglonildssedndfinszdulianmssensumaluladidedienaia

223 mmﬁmﬂﬂummﬂaaﬂﬁa (Trust & Security) ‘Uizﬁu%’?mLﬁaﬁaaﬁ’u%uamumﬂa
LLau“UE]JJaﬁ“Uﬂ'TWVIﬁ WBengou Anuvasadunislaiuasuas mm‘lﬂiﬂzﬂ,uﬂﬂif\]mmieuamamL‘Uuﬂwa
waﬂmammwmammm (Perceived Risk) %a@mﬂmu (Salzberger, 2025)

224 mwmmLﬁﬂumﬁaqmLLaumiusmﬁLmemaiﬂ (Approval Speed & End-to-End
Service) Stoeckli, Dremel & Uebernickel (2018) s¥y11uIan554 InsurTech Afluseansandos
ANUI0TIUTIRANTEUIUNSIALE Y MsinsaNiUUsERU (Underwriting) TUaufisnisiaasiuy
SoluifR Seenunndidadsenufmelauazsnszuaunisingula

2.3. n15v80n%aUszAuiin (Life Insurance Purchasing Decision) Hunszuaunisd
AsUAUATUANDULAEMAINTTYIY Naidondeusefudin (Life Insurance Purchasing Decision) fio
Huanslmnedfgresnifenisuimsgsianaznisnan nsvuiumstlldauaauansiiedu u
Junafaiinseuaquisuddounisdeldaudengiinssundnisde (Post-purchase behavior)
nszuaunmsdndulaidentendnfusiuszfuiin Wunszuiunmsvssdunmadeniidudeuidosan
Usziudindududiiduseslils (ntangible Product) wazidudyagniuszezed (Weedige et
al., 2019) lugaR@ra nszvaunstiannsnsuunesnidu 5 esdusznaudes léun

2.3.1 audslade (Purchase Intention) eudsladefeanugmsdnine fiasvioufisanna
i duiifuilanesdnaulatonsussaiussfuiinluouandulnd luudunvesnslddudasing
arwsladeviniiiiiunadnslnenssniauafidsuanguiloaddeunaniosy (muluea TAM)
Fefuslaasuitestloniuazanuielunsldonu sufsdamalindslussuuinumanudasede
wiinussgdlauaznodndunnudslate duduimeinsaifinfiaavesngfnssunisdonss (Ajzen,
1991; Venkatesh et al., 2003)
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2.3.2 madinauladensuuuy (Actual Choice Decision) iofimnudalatouds fuslnaasdn
diunounisiadulaidensunuundndusifivnzan (Product Selection) luafindios fndiumiug
vilguslaagosiiandauny witagtu dudiiimadundunuinlunisld Data Analytics waz
Fane3lunisussidunudsauagiinseinudeanisdiuyana (Personalization) unanwe sy
annsodiaueunulszfuiinfiufuniadeussfunasauduasesliaenndesiutiety 1ol
waglafldlndvesfuilaaliegisudugn siilinsdndulaidensuuuuiimnuameianzaawaznouland
i’lEJ“UﬁﬂaiJ’m%u (Eling & Lehmann, 2018)

2.3.3 msasilofUAa3e (Actual Purchase Action) msasilofiRassAonisivdsu "anu
figla" Iinaneifiu "wafingsu’ (Intention-Behavior Conversion) FsAfen1gsnTsudsziiuuazen
avindey1nTusssd ﬂaaw%&ﬁﬁu’%‘lﬂﬂﬁﬂmu&gﬂaLwﬂmﬁmﬂﬁ?gaﬂ%q (Intention-Behavior Gap)
ilesnunuguassalunszuaiuns eglsiny anusasluniseysifwasuimsuuuidaase (End-
to-End Service) 78953 UUBUTISINA LWL N15T152FURIY Payment Gateway 7il55aese waznis
f9155uUsEiudednlulf (Automated Underwriting) Fieanadueqen (Friction) Tunseuiunis
il ndnsuliAnNIasiieufoRvildogaiiusAvBamaan (Stoeckli et al., 2018)

234 N13¥091mIev818A1INANATEY (Repurchase Intention) WoAnssundsn15doi
ArwddiyegsBaionmdBuresysielseiudin matediluuiuninneiis masooignsusTel
(Renewal) agsraiiios wion5genansasiiuiy (Cross-selling / Up-selling) tau ﬂﬁi%@é’ngﬁ
Wsnfnaunm viseUseAugtRivg Lemon & Verhoef (2016) aunei1 mnguslnafiuszaunsaliia
paeaLduNIegNAT (Customer Journey) lngianizauaznInsanstunisinaudulnuiiuweyndie
Fu agneliiinnnuianelavazaudn® (Customer Loyalty) ﬁﬂ‘dﬁmmgﬂﬂumi%’ﬂmm’m
AUATBINUUTENALse LY

235 n15uendekasikugii (Word-of-Mouth / Recommendation) iu%uqqqmaa
nszvumsnaule Aensfiduilaaduiundudatiuayunusud (Brand Advocate) msusnsed
SnSwasdraundenisdndulavesddu Tnotannzlugaddiaiinisuendeuvudidnnseiing
(Electronic Word-of-Mouth eWOM) ’ulwieaiiienselivledsin awnsanszaedeyaliedns
snfwazidunainiie Uszaumsainsldinaluladussfude Mivssilasznszdulifusinadou
udainvdeuurihyarasoutns Sedoyawartiaziunduluidu "Bviwarndenuseulatl’ (Sodial
Media Influence Exposure) Wifiuguslnasielussialy (Cheung & Thadani, 2012)

2.4 AMUFUNUSTERINIAMUTANUNTOULUIAA (Hypothesized Relationships)
NNTOUULIAANTITE anunsneSuieauduiusvesiiuysludelasaineld 2 daundn Jsazviou
Tdtudanalnmsdndulafidudouvesiuilnalugeddva fei

2.4.1 3nSwan19nse (Direct Effect)

SvBnamansseBuneianruduiudidsanved NOANIIUHUILNALARTTR (FLUsBase) duna
nsgnulaessate nszuaunsinduladenteussiudin hudsemu) lngludosedesuysdunndy
nalnduiadou :1uAoeq Kannan & Li (2017) #lfiudn woRnssunisdumdeyauaznis
wW3guLilgu (Online Information Seeking) Menuled Yrganauliauuinsvesteya (Information
Asymmetry) s¥nIteusEnUseiulazyguslan ﬁﬂﬁﬁuﬁmﬁmmﬁuh ﬂﬁiﬂdﬂ?ﬁuﬁgﬂ‘\]‘%@
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(Purchase Intention) figadu lusazidertu n1silnfudninasindsauesulat (Social Media
Influence Exposure) H1un1581u33w5e e-WOM fifdfaysenisadsanuindedelifuuusud
Fedanalagaswionisinduladoass (Actual Purchase Action) waginngAnssunIsUanm® (Word-
of-Mouth) agulugusssu (Stephen, 2016)

2.4.2 3NSWan1999u (Indirect Effect / Mediation)

nSwan1svoueiurefaunuImuss nisveusunaziimalulagusziuds (InsurTech
Adoption) lugiug "fuusdsin” vie "#uUsAunais’ (Mediating Variable) Saifudandure
N32UIUNTT (How) waztumua (Why) ﬁwqﬁmwﬁ%ﬁaLLﬂiLﬂﬁsuiﬂgiﬂws%aﬂszﬁ’u%im

TuiAdusifuslnaasingfinssuAdvage (1Wu TA21uKesn13uuy Micro-moments 130
AAMTIUSNSWUL Omnichannel) wimnunasesuvesusnussiuliivssansnm masaaulade
douAnnsazan (Friction) Msveniunazimaluladusziudy Juimihidunalnideudeniddny
Tngdsmunguiniseensumelulad (TAM) WeduslnaiingAnssuddvaldidrnnldauunanmesy
walulagUsziude wazwuiniarudnelunislgau (Perceived Ease of Use) duUszlavulunig
Ussifiuilouseiu (Perceived Usefulness) innuuasndevastayadauyana (Trust & Security)
warfiszuueuiAfiTaniia (Approval Speed) agneliinnssenfumalulad Wauadidsuany
Jumeuiiazgn "derin Wvintih iy "fause nszvaunmsdndule vilvinisdensuuuunsussal
(Actual Choice Decision) HA2M3LANIZLZRINTIAUAIUABINT waztsslAAnNIST1528U (Actual
Purchase Action) lasaat5auazdniagarsuinninnisandulariugesnisunf (Stoeckli, Dremel &
Uebernickel, 2018; Zhao, Lynch, & Chen, 2010; Pham et al., 2022)
mnn'ﬁvm‘w'Jmimmssuﬁﬁ’lﬁ’@'ﬁ%’ammma%’wnsamm'aﬁﬂﬁﬁ’aﬁ
NIDULUIAATIUNITYININY

| )

nyinssuduslnagaflvia

1) mIumandagauasninUisuiieu
(Online Information Seeking)

2) nslasudndwaandaauoadlal
(Social Media Influence Exposure)

3) ‘wqﬁﬂﬁuﬁiﬁ”aumiﬁmaw%’am'w‘%ms
Tuviudiehudasmnafdvia
(Micro-Moments )

4) WOANTTUNTHATUTDIN1TEWIN
dosmeaulatiuazearladiteway
?‘f&lfﬂlﬂ (Omnichannel Consumer

Behavior)

ANseaNsuUkazUmAlulaE

Usznunestnun lgenu

1) mssuiternudnelunislday

(Perceived Ease of Use)

. 2) naTuiiadszloni (Perceived
Usefulness)

3) anulindlaluanudaands
(Trust & Security)

4) ﬂ']"IﬂJ'ﬁ')ﬂL%'ﬂuﬂ']'i@“l%ﬁaLLaEﬂTﬁ
UINIRUULREST (Approval
Speed and End-to-End Service)

BHUNTWT 1 NSOUBLIAALLNITYINIFY

= ﬂsll o S
N15taaNYaUIETAUBIN

1. AMuAelade (Purchase

Intention)

2. mafnauladongunuy (Actual
Choice Decision)

3. mIastiaufuRaia (Actual
Purchase Action)

4. mytesviioUIBANUALATEY
(Repurchase Intention)

5. ANTUanAaLaz LUl (Word-of-

Mouth / Recommendation)
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3. 35aiun133Y

mMideides "nnAnssuguilaagaidva nmseenfunarimaluladuszdudeduldaud
dwmardenadondousziuTin’ 1unsideiBeuTuin (Quantitative Research) Tngl#38n1535015s
1579 (Survey Research) dsiisunounazissiunsisoswielui

3.1 UsE9nsuazngunaagng

Uszu1ns (Population) léun fuilanlulsemalnefidnginssunislidendsia uasiaed
Usraunmsaivierdaiansanidendeussiudi

nauf1aguarILAFIE1e (Sample Size) AtuATUIANGuFIDEN9TINTIAY 450 518 B
\durwndegniianzansgnddmiunmsiinsideyameliaaaunislaseains (Structural
Equation Modeling SEM) ansinassivaa Hair et al. (2019) fuugirinlunafifinnnududenuazds
wsdanaldvanes esiluuaedidlimn 400 918 ilemanafiosvosnad

5n13qudaedng (Sampling Method) IGU’Jﬁﬂ’]iLa@ﬂGI’JE]EJNLLUU“VII&JI“UWJ’]@JWH] zilu (Non-
probability Sampling) Usznaune 2 Supou il

n13idendleg1auuulaIng (Quota Sampling) AnuAFAdIUNGUATI0E19MLLLUBLITY
(Generation) aghawinitendu Wislausasieuiisunginssudungulsogistanu Téun

nax Gen X (1@ w.A. 2508 - 2523) 37U 150 578

nax Gen Y (1fim W.A. 2524 - 2539) 113U 150 518

nau Gen Z (1fim W.A. 2540 - 2555) 971UU 150 18

N19LADNA9819LUUL1239 (Purposive Sampling) ARNTDY (Screening) Lawwz@:ﬁmmm
feuly fe doudugiildauininuniodumesidnludinuszdriu wazdeadudindulandnlunis
onteuseiutin

3.2 spsilofildlunsise

wSesdlefldie uuvasuaueeulatl (Online Questionnaire) Tneutsoanidu 4 drundn 14
ATIALUULIRTIEUUTZUNUAT (Rating Scale) 5 SAUv09 Likert laln

d9uil 1 Jeyadnumrn1aUszvInsaans (Demographic Data) 531 sd1nuAANT04
Generation Wudafarudennousuuvatelndiuiu 5 9 Usznaudiaine nqu Gen d@n1unmn
518l wagsEAuNSAnE

dqudi 2 anﬂﬁmﬁuﬁﬂﬂwﬁ%ﬁa (Online Information Seeking, Social Media Exposure,
Micro-Moments, Omnichannel) {unuuasuasuuudAsaana 5 seaudiuiu 16 9o

d2ud 3 nswousunaztinmaluladussiudoidiunldsru (Perceived Ease of Use,
Perceived Usefulness, Trust & Security, Approval Speed) WunuuaauauwuUaASaLna 5 seeu
U 16 98

d1uit 4 n1sdnaulaidentouseiudia (Purchase Intention, Actual Choice, Actual
Purchase, Repurchase, Word-of-Mouth) JuwuvaeuauwuuaiAsnana 5 seausiuau 20 98
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NsATIRABUAMNTNIATED (Validity and Reliability)

AuAsdailen (Content Validity) ¥iuvuasunalvgideavgiuuinisssia uas
A15AANNSILAL 3 Y asvedeurdailnudenades (100) Tnefnidendemaudilen 10C fau
0.50 Fuly

ANuTEs (Reliability) ¥ilumaassld (Try-out) Aunguineesitlilingusegnsnisdny
30 518 LilomAndulszavsueaniveanseuuIn (Cronbach’s Alpha) tnsfmuninasisansudisedu
0.70 FulU (Hair et al,, 2019) nams3Feanunsatiauelaluased 1

M13199 1 HANITNAADUANNINYBIATBILD

LL‘UUﬂE]Uﬂ%JGT’)LL‘Ui ATAUATILYY Fhﬂ’)’]ﬁJLﬁEN ﬁ‘]’WUQU‘il’Elﬁ’m’]N
o (99)
WoANTIUEUSLNALARIYIA (DCB) 0.67-1.00 0.87-0.89 16
n1sgeusSulazimalulaguseiusiey 0.67-1.00 0.75-0.88 16
Wunlgau (ITA)
nsdnauladondeUsyudin (LP) 0.67-1.00 0.80-0.91 20

HANINAFBUAMAINVBAATDILONUIILUUADUAIURIUNITNAZBUAIANUATIT UL Uay
AunaiAIANTEs @unsaidwuvdgeuauludamnuiiienaaevanuigiudely

3.3 Failun153e

Afiunisiivdeyauguadl (Primary Data) Kugeanisesulail (Online Survey) 1 Google
Forms viaunasosuids Tnenszarsuvuaouniusiutesmiludeaiife nauaouy i umaiiu/
N3N wazinseYigeaulatnieg Inelinnsmivaulanignaukuuaauniy (Quota Tracking) lvild
Gen X, Y, Z nguaz 150 518e813Asudum sl

3.4 Mm3Aaszviteyauazafanld (Data Analysis)

adfBanssaun (Descriptive Statistics) 14n15wanuasna1ud (Frequency) $oaay
(Percentage) Aadey (Mean) wazd1uidosuusnsgiu (Standard Deviation) Liesdutedeyadiu
UAAA KAZIZAUAUAMTILIDINAURIDE

afALd9eyau (Inferential Statistics) \ilonaaeUaLNAgIUANNTOULLRAATITIA AL TUS
Fudouuariifuusiunans (Mediation) 1ddetlazld msnseilumaaunisiassadas (Structural
Equation Modeling: SEM) Ingn153tas1gidvidnalduny (Path Analysis) \fionadoudnEnaniemse
(Direct Effect) Lagns19d0UUIAT098NSNaN1908u (Indirect Effect) Uain1ssonsiunazdnalulad
Usziufodnunldanu lugrugduusiunats (Mediator) sewinmgfinssuidviauaznisindulade
pgrataasalunsuieaiu
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4. HAN15IAY

NANTIIATIEREADULUVADUAIN WUTT Frounuvdsuaudiulngilumayiy 11w
298 518 (So8ay 66.22) ngul Gen X-Y-Z ludadiuiivindu daniuaimlan $1uiu 150 918 (Sewas
33.33) @0NUAINANSA 31U 200 578 (eway 44.44) s1ele agjssw’m 25,001-35,000 U 91UY

153 579 (Soway 34.00) szAumsAnwdulveg auUTyens 31U 277 519 (Sevay 61.56)

M13199 2 KANTIATIEN NEANTTUNUSINAYARTT Nseeusukazdinalulagyseiudediunlydau

waznsanauladantauseiutIn

AU I9aTe daN1u hazAUIau Mean SD Uszidiu
NsuaYeyakaznIsiUIguLiigu (OIS) 3.51 0.97 Tl
msiUasudndwaandsanesulau (SMIE) 3.58 0.98 10
mMsfndedeanswuuiiuiiviula (MIMO) 3.70 0.92 110
NOANTIURUUTIU YDA (OCB) 3.65 0.79 aly
WANITURUIINAYARRNEA (DCB) 3.61 0.70 k)
nssuiteanudrglunislida (PEV) 3.66 1.01 10
nssuitiadsslon (PU) 3.61 0.98 111
Aanulinslalunnudasndy (TAS) 3.64 0.97 ety
AuTIAEIluNIseulALazNITUSNISWUULTALESY (ASAE) 3.53 0.89 ety
nsgansunazimalulagusenuneidnunlagu (ITA) 3.61 0.74 N
Ausalate (PIN) 3.70 1.02 110
nsandulalionguuuy (ACD) 3.60 0.96 gy
n13aailaufjuRaTe (APA) 3.57 0.95 1N
ma%a%m%mmammﬁmim (RI) 3.58 0.96 ety
nsUBNsalkaziuzil (WOM) 3.54 0.90 N
nmssnduladendeussiudin (LP) 3.60 0.70 N

nansisenuin woAnssuguilnagafda eglusziuann (Mean=3.61) Ingsuiildsunis
Uszillugeande nisindedeatsuuusiudiviula (MIMO) (Mean=3.70) nmssanfunastinalulad
Useusodnnldau eglussduann (Mean=3.61) TnaduiildSumsusziliugegarensiuteny
frelunsldianu (PEU) (Mean=3.66) wagnaidentotssiudin agluszduun (Mean=3.60) Taedinu

nlasunsuseiiiugeanee AUAslada(Mean=3.70)
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nan1snAgaun1sUsEIiulananisin (Measurement Model Evaluation)
dionsBuduanindefouararuiissmsmesiulsilite (ideldhnsUssdunadelud
1. ﬁi'lmwmﬁamsaL%a@jl,%'mazﬂ'nm%aﬁu (Convergent Validity & Reliability)
fff’;LLU?LLNmﬂéf’Jﬁﬁhmﬂm%aﬁu (Cronbach's Alpha uag Composite Reliability: CR) g1
nauet 0.70 Jauanslimfiudemuaenndesnielufiiboy egnelsfiniu Armuwususiuiiadalé
(AVE) fiAnegszning 0.513 - 0.546 Aeianuiilsansadsgitnegluseduiivousuld

2. AUl ansadesawun (Discriminant Validity)

NAFOURIBSNIIdIU HTMT (Heterotrait-Monotrait Ratio) F918u3s7ilaunissensuluy
Jaguu nudmanuduiussenindnlsnalaniosnitnad 0.85 uandliiuinfuwuswlusas
FdlANULANANAUD YA

3. n1InagauANFenAdasiudayalBelszdny Goodness of model fit (saturated
model) A1 SRMR (Standardized Root Mean Square Residual) #A119111 U 0.051 FIR1ULA
wuzifasiiA1desndt 0.08 wansiwuudnaedinuaenndesiulayalisusednyluseauia

nan1snadaunsUsEiiulinan sinaunsadauelalunisied 3

M13199 3 NANITIATINANANLNLINTUTIGN ANULTETU ULagAIANINEINTUTEWUN

fauus Cronbach's Alpha Composite Reliability Average Variance
K (>0.7) (CR) (>0.7) Extracted (AVE) (>0.5)
DCB 0.762 0.758 0.540
ITA 0.762 0.763 0.546
LIP 0.779 0.778 0.513
(Discriminant Validity) DCB ITA
ITA 0.764 -
LIP 0.798 0.848
SRMR = 0.051

[V

RN snageuNsUsEiulman1sinideandunsiiasgidumlanaidenadl

127 Journal of Management Science Nakhon Pathom Rajabhat University Vol.13 No.1 January-June 2026



678
SMIE

2

0605

0.372"

0.770™*

0.562"*

Y]

WHUAINT 2 weFinssuguslargaRdvia NMsvensukazinaluladUseiudeiinunldnundmadonis

Honeusenudin
M13199 4 NANTIATIEVIEUN NN ANTINEUSLALARAYIA N1sgausukazdinalulagyseiudediun
Tdnundwasrensidendeuseiuiin

nsausutazimalulag nsanaulatden
Usznunadiunldanu Zauseiudin (LIP)
(ITA) R*=0.592 R2=0.776
DE IE TE DE IE TE
noAnssuguslnAgAAavia (DCB)  0.770 - 0.770 0372 0432  0.805
(0.045) - (0.045)  (0.107) (0.083) (0.091)
16.934** - 16.934**  3.473*¢ 5041** 11.17**
n1sgausvnazuynnalulag 0.562 - 0.562
Usziudedunldau (TA) (0.103) - (0.103)
5.434%* - 19.145%*

ﬂ"]‘ﬁﬁ’]l,aua EP = Estimation Parameter, SE = Standard Error,t-value
DE=Direct Effect / IE = Indirect Effect/ TE = Total Effect
madinauladentouseAudin 1auavinanimssnn woinssuduilnagaddvia (DE=0.372)
dvnswan1sdeu (IE=0.432) wazn1seausukaziimaluladussiudsiunlyau (DE=0.562) 9813l
Todianneadn Sensrunanisnensaiiesay 77.60 Tuvaziinissensukaziinaluladusefuse
Wl lasudnSnanimsain weinssuduslnaeaddvia (DE=0.770) sgeiltdudAynieada &
A9IUIANTNEINTAITDEAE 59.20
fotiaszianmsiinneiosdusznauiddusuiifidimidndadeinniign aswut
neANsIUNUTIAAYARTIA (DCB) Iisumindaseann wafinssuuuudiudomis (OCB=
0.733) nsevsunazthmallaussiudodunldou (ma) vimdndateaneunagiluns
auiiAuazN1sUINISLUULAESY (ASAE= 0.686) uarnsdnduladenteuseiudin (LP) Idsutmin

JadannisasilioufjUnase (APA= 0.689)
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a v
5. d3U aAUTIENa LazUBLaUDLUS
5.1 djUuazaiusenaidy
1. psinvessEiuNsUssllungAnssulusinagandvia msveusunaviimalulaguseiude

I 1

warnsiaenteUseiuiiineglusedu "un" e seAunsussiiungdaonaneiuLuIAnisyydn

o w

anummtvewnalulaglugadsygiandvialadiuinantaunginssuguilanegslded Ay

o

dannd0ITUNUITEVes Kaur & Singh (2023) idi1mseensunaziwmaluladussiusdanldoda
wngUwuulugnavnssulseiudin demansenuidauinegnauinsessiuanuiisnelavesgndn uaz
arufianelafifinduiidusnssduliuilnafanufiuduasissfunssousunginssuAdvaiiiods
ﬂszﬁ’uﬁaﬁqﬁuaéw%’mw

2. agUosdUsznoviithinniinauddygean san1sifenuimginssuguilnagaddsia e
hmindafegeinnginssuuuudiutemns (Omnichannel) aonrdasiuuuaniiiguslangalu
Lildfnaulanudomslatesmaniadfissediaondosnnguilnamanisnisiteusedilisesse
sewinseenlatuazesulatifiofumanududigean nan1siseasnadesiu Seth et al. (2025) 7
LU ﬂmmwmaqmu%amimwul%iawia (Omnichannel Integration Quality) #i8nswalgsuln
ogilffuddnsio "n155uinmAn’ (Perceived Value) v83guslan nsiigniranunsaléuinisuay
IesuUsraumsalfiasianedruunanlesusingg sstieifinanudumiignAnléiy wagimhidush
wsdehuluganfionelagean siseves Cotarelo et al. (2021) Miauedt Bagfuslnnduraldd
mull3sensiennivinle Aazdadia "Shopping Value" vioanlunisduang (MiluBeessadseloud
uazensuainuian) Sudutladendniviligni3anduauaziilugniuing

3. nsvaufunarimaluladuseAufodunldon Tdfudmindadernanusaiiluns
ouffuarnsuinmauuuinada aeandosfueidfeiinui amunadilunisuinisiduiladondn
Asaeanufiswelanazisinszuiunisdndula wazenAdofssyiuinnssunissensuuagii
waluladusziusodunldnuiiivssaninin fesannsnaseunquiaudnssuiunsiauene ns
finnsansudseiu laufamsinauuuudnlusii aenadesiunanisidenes Rikkinen et al. (2018) 7
e wialulad (aganiy Al) 9rvanszeziiatlunisnouauss (Response Time) laog1auniAg
arwsaillifisusnevauosuemavtsiiuguuesgndn urdsadns "aaen’ (Customer Value)
Tufifvesruazmnuaznaniiuszndald dadwmalasnssiosziuauiiawelauaznisdindulasionny
w%as??aﬂsmaﬁﬁt,ﬁu LALITUUDY Stoeckli, Dremel, & Uebernickel (2018) ﬁLauadw ANYUTVDI
uinnssu InsurTech waznuiuisnnazaireanuliuiounenisudsiuligegn Aeuidnit
walulaguusuldnasanisldama (Insurance Value Chain) :1u3dgssydaiauitnaluladdas
ASOUAGUAILA N1IMAIALATNIILALDYTE (Marketing & Sales) lUaudls n1sfiansaniulseiuded
Fuindeusiodaya (Data-driven Underwriting) uay n1s¥anisauluumaunuuuudnlusi
(Automated Claims Management) msyjiwmiﬁl%iamamaamawﬁ/ﬁa{]a%’wé’ﬂﬁﬁﬂﬁﬁm
UsgAnSnmdiuviase

0. madtaauladendeussiudinldsuintniadsnnnsasiieufoavidunssuiunistelas
msangUassnitndndiliiAnnnudsuaudilafunisadofifasddesnediusyansnmgan
ilesandseiudinduaudi "Sudedlaild” (ntangible Product) §uslandwinussifiuanuduen
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wazmutdedean AeidudedldluneUfoR” (Tangible Evidence) uay "Uszaunsaliiintuly
N32UIUN15" (Process Experience) Wumnan winnintiieauanisiuinmdnvaiainnislavaina
fananaonadesiuanuddeues Mohd Rom et al. (2025) fidusdn Wlenszurunisdardsusiugyn
A3via nsfignénld asdiovidedales” KussuuTioenuuuinogd naneduiladediadddyunn
lunsendula

5. madnAuladondeussiuTinldsudrinanimssinnginssuuslnagaiiva aenndos
funnAniingAnssunisruvndeyaseonuesisannuiliaunsvestoyasevinuidnyseiu
wazffuslna aenndeafunuidsves Mohd Rom et al. (2025) fiBudiuin simuafidsuinvesiuilan
somnuditglunsldnuunaniosueeulail (Fase of Use) wazanulusdlasusian iluiladendndi
danaste "Ausdladeusyiudin ogreiieddty

6. WeANIIUATAIdIHadSNaN RSN IsEauTUWAlulagUsYiulY dannfeiuNUIdeY
94 Kiwanuka & Sibindi (2024) fledusimginssuvesuilnagalniazgniuindeusnenisiusis

Y
aa v

Usglevinazaudislunisldanuunannesy wgAnssunazinwen1sAasia (Digital Literacy) 1u
Yadurvuafid "Bvnaidauinniange deniseausumaluladuseiude (InsurTech Adoption)
FuilnadisingAnssuldsunanesuidvaiulsyd agiifumsanudnadivini uazndeudiady
uinnssuusnisuseiudelnie 1avudl ueniuileanndvnsnanisnsinal nisgausuinalulad
InsurTech Saviuthiidusuusdunans (Mediaton fgeaidoy lun1siUdsy "wanssuAdsa’ vos
fuslaa Winanelidu "waiinssunisaseuasesnsussssl’ (Insurance Inclusion) Ifa3dluvinedign

7. mssmdulaidondeusyfudinlasudninanismsainniseonsuinaluladuss fude
NAN1ITEaraenAdadAuI1uITeues Thamtarana & Sorsaruht (2024) Mausin walulad
UszAuny" (Insurance Technology) H8VEWANINATITIVINGD "audslae’ qﬂﬁqmﬂué’uﬁwﬁa
Tnefedulseavsavina (beta) Wiy 0.68

5.2 dawauawuzludsulauie

1. fuimsuazidnmsnain msthdeyaildluldlunsnenagnsnseanuuudiutesnis
(Omnichannel) 1¥ifiUszansain uazoenuuundnfusigluuusnlusi@ (Automated Plan) 7
A0AARBINUNITNBUAUBINGFANTTULUY Micro-Moments ¥a45UlnA

2 dnWwuwnanwosu (Tech Developers) mIstnaddesunssuimalulagluussyndly
LWEJUi‘U‘Ui\ﬁuU‘U‘Ui aumimmmm (UX7Ul) ﬁa@@"\]uiu‘UUiﬂH’]ﬂ’ﬂmﬂaaﬂﬂEJ‘UEN?JEJZJ@ (Trust &
Security) FeartawandnanisasianszsuIunste (Drop-off rate) nansnala

3. dwsuyaainsiunuuseiuTin Asvihaudilanginssuuy Webrooming ¥egnen
warUSuUasuunuinvesnuesnnnisiludies "N liJicjmiL“ﬂu "ﬁﬂ?ﬂwmwmiL'Eumugjﬁ’umi
19737a" (Digital-Enabled Advisor) agaauysaiuuy

5.3 Yaduanurdmiunsiseluadealy

1. Lﬁaammﬂu%{faﬁfﬁwLﬁugmwumﬁ%“m%w%mm (Quantitative Research) H1UN1TKHAN
wuvasuameaulall n153slusurAnA1TUISN1TduN1WallTIEN (In-depth Interview) #358n17
aunuIngy (Focus Group) lianld$ausie telanzdndanguainily "waAnssuuvuirugeams

aa o

(Omnichannel) 3aluadeniumindninagandenginssuganiia
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2. MiFnwElazasamenandug "Useduiie daduiudfitudoslild uasynituszes
o1 midfeadutelamnsnihlumadlutszgnd@nuidisufieuiundnsaurissfiuady sedu
aunm videusziusaoud egirtadeiidmasionisdndulaszimiiounseunnsnafuniolsl

3. ATIATIEMUSIULTIBULTIANTE1I18 Generation (Multi-group Analysis) Wil9U3989g

a

msdaiulaamngusiegns Gen X, Y uay Z ludndiufivindu win1sidedusellainsadinaie

)=

Multi-group SEM snldinageutussuifis udyswalidunisvesinaziaiualsdy eliiunuLanmig
VoINGANIIUTENINNT1TeldedvavidenwarivedAgydau

LONE591999

Janail eianed. (2563). Yadeluniseauiumsiddudasina (InsurTech) lun1sPeusziudinvas
guilnaluluangamwumuasuazusuama. (nsAuaidaseUSygyrumdndn).
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