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ABSTRACT

This research aims to analyze the modern marketing mix for small and medium-sized
enterprises (SMEs) using second-order confirmatory factor analysis. Data were collected from
a sample group of 850 customers, medium and small-sized enterprises, across Thailand
through online questionnaires.

The findings revealed the following:

1. First-Order Confirmatory Factors of the modern marketing mix for SMEs consist of:
creating positive experiences (Experience), providing value for customers to justify spending
(Exchange), ensuring easy accessibility through online platforms (Everywhere), and building
loyal customers (Evangelism), in that order.

2. Second-Order Confirmatory Factors, based on the highest factor loadings of each
component, are: Creating positive experiences: Consistent communication through social
media (LY15 = 0.61). Providing value for customers to justify spending: Developing
customer profiles by segmenting customers into smaller groups for a more precise
understanding of their needs (LY22 = 0.63). Ensuring easy accessibility through online
platforms: Effectively using social media by selecting appropriate channels, creating engaging
content, and interacting with customers (LY32 = 0.55). Building loyal customers: Establishing
business partnerships through collaborations with influencers and e-commerce platforms

(LY45 = 0.52), respectively.

Keywords: Modern Marketing, Small and Medium Enterprises, Second-order Confirmatory
Factor Analysis
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3. 3n1saniiunsivg
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il 1 doyaiearuliadudiuyaravestinounuuasuniy Jauszneusme e 929018
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d1u7u 18 Yad1anu Tu 6 seAUsEnaUdey war (4) N15ai1egnA1vIUsedn (Evangelism) 31174
18 G101 Tu 6 serUsynaudes danwuzarnutduuuuunasidiulseiiuan (rating scale)
5 80U WUUALAT (Likert scale)
33 msaauasiaasesialun1site
nsafrsuvuasuaudmiulfifueiesdelunisifususndeyaniside fduneunis
Fuduns dail
1. Anwenans uwAnuagnquiifedtu dwdszaumanisnainasislnl Tasdnadadu
nspuLIAAtuNTITeLa deufniiang
2. a$ruvuasunulinsounauiuUsifive AuuuAaMau]
3 thuuuasunuilai1sdululigiderg $wiu 3 au asvaeuamuaIn dueuflsnss
auilom (content validity) Ingn1sudviiauaenndes (item objective congruence index: 10C)
4. UUUABUNATIRIUNINTIREB AN MANELTMLE larnded eglunasinazde
fususadaafunuuasunmativanysal uaztlunaaedd (try Out) Audszsnsidivne us
Ldlengusiegnediuiu laun gnA1ves Iawmisvuianatsazvuingen ludminuasugudnuiu
40 518 l¥nsiAvnuuaeunwmenules udnideyadnanumeaiaudesiu (eliability) ve4
wuvasuny lagldgnsdulstansusarinvesaseutn (Cronbach’s alpha coefficient) Auunnly
usiazdauuslamng 0.70 Tdaenuidosiu feil

A157197 1 HANITIATIZAAIAIUATI LAZANANUTBLUTDILUUAB UL

fauus Aunsadation AMLTaLi
1. myadradszaunisaiia 1.00 0.771
2. myasuanuAuAlignAyeNdng 0.67-1.00 0.813
3. Msndsladerussulal 1.00 0.734
4. MyaingnAvIUsedn 1.00 0.720

HANITIATIBINUT drulszaumenmiseaeadelvy daianunsiegsendng 0.67-1.00 uag

APadesiusyving 0.720-0.813 uansiuuvaeuaaunmiissmeiiazdauseluls
3.4 MTAAszidaya

nstieszsideyaluniiideadsiasideyaildanuuvasuniiovszunona Tagld
Flunmsdinse il

1. mnTesiteyatladduyanavesinounuvasuny Ingldamnud (frequency) wazen
Jovaz (percentage)

2. MmAeniesduszneuBsBududdiuiiass snensiieiaunisdsaseaiig
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4. Nan15398

Anounuuaeunudlngilumagie 1w 444 sre(Seuar 52.24) engeglugas 31 - 40
Y 91uau 236 519 (Seway 27.76) anruninlan 31u2U 303 519 (Fowaz 35.65) nsAnwdiulugau
USeyeyw3duau 417 518 (Seway 49.06) uaziisalaagluyae 20,001 - 30,000 um 31uw 201 518
(Sovaz 23.65)

HAN13LAT1zhRAU TN UL UdUBIAUTZNaUNITRaIngAaTuidMSUTaMRVUIANaILaY
YUINLaY

Chi-Sguare=%70.82, df=23%, P-wvalue=0.048¢7, RMSEAR=0.045

WHUANT 2 MTATIzesAUsznauldiguduesdusznaunsnaingaluddmiuiamissuinnais
LazIUINERY (MLUUMAIUIU)
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5199 2 NNFIAIIZNDIAUTENDUTTURILUSWEEIAUR 2

a1
Matrix LAMDA - Y Ay t-value R?
nsad1aUszaunsalfia (Experience)
1. M3339nanAn  EXP1 0.47 - 0.50
2. M9@519ANNEUNUS :EXP2 0.41 19.61 0.47
3. msyauauianel (EXP3 0.43 19.36 0.47
4. nMsaseanuusevivla :EXPa 0.40 18.25 0.41
5. nsAeansetaiaNs:EXP5 0.61 19.36 0.60
N158519AUANA IanA18aN318 (Exchange)
1. MFIVuRaIn EXCL 0.61 - 0.60
2. Myasluslndgnan :EXC2 0.63 26.82 0.54
3. Ansdeansiugnd:EXC3 0.45 23.90 0.46
4. sasIRQIATIRANENg EXCA 0.51 23.81 0.47
5. SAIMUATIATIINZALEXCS 0.47 23.49 0.45
6. NMsNeuUsTaUNTaiiwierueaving [EXC6 0.50 23.36 0.45
7. MyasauduiusTsuze1:EXCT 0.53 22.40 0.43
8. nsadanutdedie :EXC8 0.51 25.67 0.51
nsinsladrenusaulad (Everywhere)
1. msasaduledildnuienasiivsyansam EVEL 0.55 - 0.56
2. mslluideailifyegeliuse@nsnw :EVE2 0.55 21.93 0.57
3, ANTATeMINISTITERUTINaIviae [EVE3 0.45 20.26 0.47
4. nsaseenuddedielissaludenenisdeans:EVEd 0.45 2153 0.53
5. nsldiedesile Digital Marketing fiasudau EVES 0.48 20.48 0.46
6. N3 INUSHATNIITIND EVEE 0.44 18.67 0.40
N1583198nA191U5231 (Evangelism)
1.nsTusnsandnfidudea EVAL 0.42 - 0.40
2. mulalalusivaziden (EVA2 0.44 18.26 0.34
3. sadernuduiusAudansatiuandn EVA3 0.45 15.85 0.37
4. nsuBUAMANLAgNA (EVAG 0.46 14.31 0.40
5. M5 ILUTUATILIUNTa EVAS 0.47 15.28 0.49
6. MInszaulianAIuonme EVA6 0.52 15.86 0.54

99AUTENRUEUTUSUAUN 2 vasmsnatngalnddmsuiamiavuianasuazuingey g

frsanauidmindaduunfianvesusazladenuin (1) Msadedszaunsaing lawn n1sdeans

agsadane ’uleleailiie (LY15=0.61) (2) MyasuanudualignAeeudie loun nmsasielus

(LY45=0.52) auansu

IWdgnén foutsngugnesnidudiuges ielhdlannudesnisveusaznguldegiaaizas
(LY22=0.63) (3) mssrdialadrenueaulal loun lag Tdledvalivisegdiussansnineignisiden
Foansiunzanadademiiinaula uasliufdiniusiugnén (LY32=0.55) uag (4) Msadrsgnénen
U531 lauA n1saraiusiingmiegsia a1nnissuiledu Bulalauiees uazunannesudnauiilsy
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A5199 3 NTIATIZITRIAUTLNOULTIETUA LU SWEIAGUN 1

Matrix LAMDA - Y Ay t-value R?
1. nMsad1auszaunsaifia (Expe) 0.99 25.97 0.95
2. myasuanuAuAlignAgeudng (Exch) 0.94 23.03 0.91
3. msindsladeriueeulail (Ever) 0.91 2271 0.90
4. MyasnegnAmvUsedn (Evan) 0.81 17.23 0.88

psAUsznaududusufu 1 vesnisnaiagaluddmiviamisvuinnatsuazvuingou
Uszneuluse msadaUszaunsalii (Experience: LY1= 0.99) mIa¥ianudurliignéneeusne
(Exchange : LY2= 0.94) n1siddisladneruesulall (Everywhere : LY3=0.91) uazn13as1agnaiun
Uszan (Evangelism : LY4=81) asuanu

5. d5U 2AUTIEHA LazUalauauuL

5.1 d5U uavanusena

1. nseangatuddiniviaimissuianatsuazvuingen Ysenauluale nisadne
Uszaunsaldia msairsmnudulfgnésendne madhdsldieniu uaznsairsgninnnusedn
mué’wéfvLLamﬂﬁLﬁum’mﬁwﬁ@maqmimmmqﬂiwﬂﬁﬁmmﬁﬁ@unﬂﬁm NANTSIVEAINAI LEN
$ufuaues Boonmalert et al.(2021) Tiauein manangelusl iduniosdlefnalillidmiugsne
nnvLn tnglawizegads IamRsvunananuazauingen (SMEs) lulsemalne lesanmalulad
a%ﬁaLsﬁwmﬁwmwé’wﬁ'zyiu%%ﬂizﬁi’ﬁumaqﬁﬁimmﬁu wag Potjanajaruwit (2023) L@uein
msmanagalmifunauaddnlunstuindeussiaves SMEs liulanagUszauaudusa min SMEs
annsntuedesdeniinisnainddvaunldldognediussaniam fazanunsaudsdulunainliagig
wlaunsauazasanuiulaliiugsialaluszezen

3
saa

2. Msnangalnddmiuiaiviavuianalsazruingal AuNTaIIeUsEauNISInG Lin
nsdeansevasinane inluduaiifi aeandesiusuideres Sohal & De Vass (2022) Tiauein
sadaUszaunsaififtuldlddineguanisviedudvdouinng uivnedansaiisufduiusi
Usziuladaudneunisdndulate aufmdinisne Ssazdaelgshavesnanfivlnededidu Tae
loweaiiiie agdidrnlunisatduayulufianssudngn

3. mnangalmidmiuiavitvuanatuazruingey aunsaiauduAlignAgey
918 loun msadsldsindgndn feuvangugnieenidudiudes ilelvidirlannudesnisvesusas
nguldegnaanzas aendufiuauAdeves Stancu et al. (2020) Fuaussiuides aadnvurnsaing
yarnsTunguidenidanagnsanudsBudiviu sMes Tulsundes muideldausnududilu
nsasuiuaudilaludignmidianudidglunisaiiiunts SMEs

4. nseangalnddmsviamiruanalauazaunge Aunsiidladeniueaula
1#un Toe Medoaiifvedredivssansnmioniadentesmefivnzavairadoviaula uasd
UjduiusiugnAn nan1sideazaonndeaiuauideves Rittiboonchal (2021) fiausdn n15vin
gInssuEsEUUMdvdidnvsedinduarnmaiavatete s v zauazasaial fauiusiu
ané uaziiineonve
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5. MInangalrdldmiviamnavuianaluarsuIngel Aun1saiegnA1nIUsedn laua
N158319TUsHATN193A9 1NNTTINdledU Burlalauiwes uazunanesudneuiisy donnqedfy
NUATBURS Aripin, Pynatih, Artini (2024) fauon Anuuevewuslaadmsuuinnssuusnislu
Smouilifamedsnngasiliunanszuvesnsindindedidvinavuluduaiiie

5.2 darauauuglumsinaddeluly

1. guszneumiamiagusulugalagiudeddladumsviinseaingalal msiznginssy
Fuslaafinnsdsuutas nagnsmsnsldduyszaumanmsaaaisdesusuasuiunndunain
UYBIYAFTY

2. msnlatiennusesnisvesuilnarilviduseneunsanansadad Juuszaun1anisnann
Tz funudesnisvesgndnld dslutladodisnan fuszneunsmsyadulubes msdeansedn
asuaue dnulnduafifie nsuvindugnéesnidudiuges madendesnsiimnzavadailomi
Wauly warlufduiusiugna uae n1sasiuiusiingmiegsia annissiudendu Buamuiges uax
wnannesudaeudisy nan153dewantliiiugl n1siiniseaingalmidesdurnudfydugnd
afelnl waznisairanieteiiviuasie

53 Horueuurlumsinideadedaly

1aAendsldaduiunsidoding Guddyiiadienasinusenen lneifiudeya
Benaunm lednusziiuludedndeld

2 nguithmnefisjsdafvlunsifoadalgaduluiimsdne Tudindugnégiiaulasiavens
wakaulUAnwlunguiusenisienumseslunisianagnsnianimain

3. maduiegnedslildBavdnamninsdumndalahnsdslae duiediuuudedy
veiimsdndndruiusiegnaenausioiun vonuUssianues SMEs inagldfedunuiianzas
I¥anndu
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