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ABSTRACT

The objectives of this research were to identify sensory marketing factors that affect
brand-name coffee consumption behavior and to examine the overall influence of motivation
on brand-name coffee consumption behavior. Conceptual framework of applied research from
sensory marketing. Motivation for consumption of brand-name coffee was collected by
convenience sampling method among 804 people. Data were analyzed two variables and
structural equation modeling.

The results were as follows; marketing factors through the five senses of brand-name
coffee shops. Five senses affect the distinctiveness of the coffee shop, affecting consumption
behavior sense of smell and sound affects the arousal and the taste sensation affects the
happiness of the consumer. Including the five sensory factors also affect the motivation for

consuming brand-name coffee.

Keywords: marketing, sensory, behavior, coffee consumption, brand-name coffee
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1. umin

nuvduedesiuillésuemufonegannlutlagty Tneinginssunistovesiuilnaiidse
MUALUTUALLY 91ndeYa International Coffee Organization Tudl 2563 s¥yinnisuilaaniumin
Tonfuwildufinduegnesoiios Tnglutas 10 Bfnan nisuilaanuilandvlnndedesas 2.1
siod InewnAnssumasfuslaelulyefenfiuniuainntu aeandesiu Euromonitor fiseyiussna
ey 1 lu 4 vesszmeluenBeuiidneglu 50 Susuusnueslandifinsuslanniusianniiga 1ade
300 wi/au/d Tasuszmdlneoglududud 41 Asalusegsudiui 36 Tuvasfiuiaioegsusiui 45
wariiaUTudRnegfisusy 49 denaligsRandnniuiwasfunuluussmalefunltduiulngady
(AUYUN LOVLLEUN,2563)

Tnoguddaasoziiiegramnssnomnsantiuomsmaindunuuusudusdusnduindeu

ddgylvgsiafrununlaesuniulndaenndesiunisimuigaavnssuniuniiidngeniidunns

a

Uilnamuniifianwsnusand Tnsandeyayarinaiavesgsiaununlulsemalnefiiusua
diutuegharaidasandeyansivlnvesyadmaalugsfaiunuduiadunddutiadedvilnie
n1sudatueg1esuksslunalngsiasiununkusudug 9ndaya Euromonitor lulw.a. 2564 $7u
Nl Amazon uag Starbucks #1afldnagndnisversaivilasaniz¥1uniu Amazon 44
wartinvanel3ludn.a. 2568 avisuniun Amazon 5,800 @197 Inggsnasununlulssinalng I
gaﬁwmmqﬁuaﬂwﬁmﬁm (g \Aswos, 2562) fail

yaAimanagisnasuNInwWiludszune

26.67 28.51

2557 2558 2559 2560 2561

—Naﬁ"l(ﬁuﬁﬂu'u’\ﬂ) — ) m— UEITEIGID AN - Euromonitor International, 2018

= ' a v
WNUNW 1 Yganainvesgsnasununlulssimelneg

ninns3dddimsfinunagnsnenismanesinsuesiunulnewiuiinagnsmsnsnans
n13aseANudNTusiugnAl wagn1sWAILILUTUA (Rahmah, Sumarwan, and Najib, 2018: 01-15;
Kim, Kim, and Holland, 2018: 311-335) lngnsAnwiluefadagitiunisdnwideafunisdaaulald
vimsununlnelfigan uiluatuifuslaadanueaidulszaunsaiannstouaznisuslog
ﬁﬁmwwmn%mamn%u (Kuczamer-Ktopotowska, 2017: 226-235) ikag Kim and Jung (2018: 603-
624) lananringuilnegalyslianudidgiulssaunisainalssamdudalaenisnainmedssam
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é’i’mﬁaﬁﬂ33ﬁuﬂizmwé’uﬁaﬁgﬂﬁﬁmmméamaL%amfﬂquaﬂﬁﬁumﬁu'%‘lméuaﬂLwiazqﬂﬂa WaEN1IAAN
yneUszamduiavilifiAnorsuaiinlugamuidlatouasnstonn (Krishna, 2012 332-251)
Tngmsdnuilkiuniifeadestunsreuaussmsesuaimeluiwdlaefinteslonldiants
MOUANDIAUDITUAIIANYAE 3 WUU laln AuaY (Pleasure) mu31813ual (Arousal) kazAulan
i (Dominance) Fai3endn “ensual PAD” (PAD Emotional State Model) (Mehrabian, and Russell,
1970) TavosduszneunensuniifioidudsddalunsgdaliiAnmgfinssunisde feusegdlalunis
FoldimsAnuiusgdladyauidosa ususgdadessoUsslouiasinadonfiendefaensuaintg
pevauesTiiedasTunsuslnanansast (Bigne, Andreu, and Gnoth, 2005: 833-844)
9INNIINUMIUITTUNTTULAAIIATIUIINIsAaIanIsUsramdudadenativensual PAD lay
ANNgUEIHadaAINEANEY wazandnuallunsidumidwmalidinnudnfdensdudn &
anuddglumadenlivinisuinsdenlosmnuduiudszrisUszamdudatunrmay amdnwal
TussAud audnFlussaud anumdamdusezenuidatedfinsfnudussiuilauindn
fensfnwadethjsinnudilalunslivinislaefusgdaduriosa uasussgdladeossausslon
Alguanmsliuinmslussiafuniurluususiu

TnUsEaIRYaIM I
1. weszyladeniseaiariunelssamduianinadengfinssunisuslaaniuniusuniuy
2. \ien3deudnEnalagsInvednselasenginssun1susiaan kU s ALY

2. Laﬂﬁq'ﬁLLazﬁqu%{]’ﬂ‘ﬁtﬁlﬂﬂ{l’aﬁ
FAdvldfnwnssunisuiiisidesuaznseunguiiildlunisdnuiszneusionisdne
Rerfumsmanayslszamduiia Tnedeslostuorsual §ideladnuiufslulssifuamnudusiug
voanmdnwellunsduiidenalugimusilatelaedsoaziBondil
2.1 Msnaan1eUszamauna (Sensory Marketing)
nsnatansUszamduialagnnaifislag Schmitt (1999: 35-67) 3ndunisnanludena
gnsmunsnszdunisonsuaiveauilaaununisldiansugradadunsfgaaiuaulaves
fuslnemeUssamdudanaiuesyed Wi nsueady mssudmendu msfudmadss mivg
YNINIANTA WagnITUNMIduE Seouldil Krishna (2012: 332-351) nanrimsnanamisUszam
dudadunagnsnisnisnaiaiilifissdamadoyssamduianaivosuilaauiitu wididsmase
fuilnneesseilomasnuensual mssud msdadule wazngdnssy
Tneuszamduiavesyudtulddeiniuiadeddnylunginssuduilan dmadenisius
915ual WOANTIU UarN1aTNITTUSBIUINGBLUTUA (Peck, and Childers, 2008: 193-219) 8814
Starbucks Waz Amazon ¥nagnésnunaulioaitsannindesiiniusuduazivanzauiigaiile
a¥renisiuduaganuidnvesnaudgninuldlunsinnisiiuiivesiulaenduausonsedu
ngfnssulufuilnalaglidiiliaanisdnaulade uasaruidndunisléiu Sadesuduidid
SvBwarenssudsarAazaNanvese1ms dedild Buidunisnseduensual nsedumnudr Wy
n1sasedsraunisalnsliduusian laenislagulidnsnasdessual uagngAnssuvesiuilon
(Alpert, Alpert, and Maltz, 2005: 369-376)
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2.2 Anudurau anuiieonsual wazadulansiy (PAD)

wuaAnLABIfUensuailddanud Ay lunsduiugsialuiagtuimsizensunivesgnandl
dnsnasdongAnssunisuilaa delutiavanenmssuiiiumnlifinis@nvinagianudladeai
o15ualvesgnAnlng Mehrabian and Russell (1974) lfiausuuanieaiuorsualsemsldiiams
91530 3 9819 Ao ALY (Pleasure) AMMLEID13MA] (Arousal) uazAulaLau (Dominance) 3
3ot “o1sunl PAD” Bslunail Junisluguuuiitedldfunniigalussunssufiiisades
AEY (Pleasure) Aomnuiwannay away Tussiuiiyanasdnd nuu wagianelaluiuniu
uazrAnfasiddlumginssuntsde anudrersual (Arousal) Aomudnausi Aush uazAnuan
Tuaaunsaiduq andasinisusn aulanau (Dominance) AoAuidnauaunuiasly
amummﬁﬁﬁmum (Rodrigues, Hultén, and Brito, 2011: 47-54)

2.3 MWANHAIYRIASIAUAT (Brand Image)

y-q!o./o./a‘

Manualvemdum vneis MIsuivenusinaniidenAusdduiusiunn nuaereIn

= &

dufn Usslomivesnaudn uasvimnfvesiusudiiAuliluammssd dadubesiguilnadamie
Aenfuuususiug Tnenmdnualvesuusus Li‘]umima‘uauaamamimisuaaﬁu%lmmﬂmiﬁﬂmﬁmmff]
PNHATYBIRNAN UM LUTUA LA AR oAU ANE LA A NE NYalYRIR T FUA

2.4 aAnuwaawau (Flow)

Ansdandy Aensduusazsjsemavlaluinuane Teefmuaenumdamay Wuenm
gqﬁumﬁsﬂ,ﬁ]LLazi'Nmaﬁﬁm%mﬁa;ju‘ﬂmau%agJJﬁ’Uﬁﬁmiuﬁa’j%ﬂquaﬂiiumuﬁiimﬂaﬁLﬁmsﬁu
Tnoaundamdulfanyszaunisaluvuesdsuiguilaasanilefidusmeadiud Jsuszneuse
aaAUsENev 4 Usenns fe n1smuay Anvadla AnuesIng wazauaulafiugiase (Csikszentminalyi,
1997: 1-16) TnsanmsAnwragnuiAnudaunauresiuilnedwafnennusidlatevesuiina

2.5 ANuAnfnans1dudl (brand loyalty)

AnuAnAdensAuA I lsiFuunsInaInanas Lagannsaiiun Sz IeIng
fufdolnsfuliufiartedud/vinauasuuzdfBulvinlduinisnniu uasarmfnlunsaudn
gatipanduanamnNaudalane (Chou, 2013: 674) ANUAnAenITIdUAYIIRgNALoNTILTY
wndulunstoiudnfituteuifioussanulstlosiuageuidnmafuorsualliiasdulugiunig
U335 wanfae Assmnemnuaznn uazanmundeuneluiy

2.6 Aunslalunsie (Purchase Intention)

anusslalunsteasiiouliiuiuuiliiosiuilnafiagduiunislunistodui oy
Wweanuluauan (Ebrahim, Ghoneim, Irani, and Fan, 2016: 1230-1259) mnguslaalausslewivse
ANAzMNaUIEYE e L AnTIAluNER S asilaz U Mz dNaRseviALAR ANuTEnvesALTITNIY
wazmuannaulunsurldusmsdunuiuususiu Tneenusdlalumstedussddssneudidday
songfnssunstevesuilng e dudvinareruslnelumsinduladonsswitmnadonsdnfasi
uagnsliuEnsnuerumey mnenusslalunmsiegesilonagefianéasdoaudwidelduin

2.7 u593¢1aL39quniesa wazusegelaiBeassauselevil (Hedonic vs. Utilitarian
motivation)

ngfnssuvesfuilnaiesinauladondnfuriuieldvinistuiauniedeatuinineuds
uinlagiiuluiishuensual anugvvesfuslaadundnlasinideatainmguilannanianis
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mauauaqmméfmmamaa@’u’%‘lmﬁuﬁwmaﬁashul,mgﬂm?iLﬁ“flummiﬁﬂsuamul,aa (Sirgy, Kruger,
Lee, and Yu, 2011: 261-275) Geiladesunudianelefivaretadeiannsansedulsiuslanin
w5993t 1y Jademeuenuazaigluladelunisifensruniunuusug Starbucks nesuniumiy
sufl Amazon Wesngnénfifienuannsslunistegeasinsgdansorsuafluaudilate

fuilneasdontonanfusiviolduimsluanuiilaanuiivisiuasdesdinndonanuiivie
SrufidaauAdauviesa SagnimuslnenadnuarIessanA USTEIMA WAL uIBANALAIN
s Inerflendedionsuainsnevaussiiiendostunsusinanansnsi (Schollenberg, 2012)

AnuFmsessalsylevagiieuiisnisusziiulasusunaussleviilesuannisuing
Usgndana Uszndasan auautBnieinienmdug vesandns wazanminadeunieluirunium
WUSUALUL (Wang, and Yu, 2016)

wgfnssunsuslannusiannsaAsuudasldmudszaumsaifsiumuvinlyiguslnaaanse

wenuerianusanifse unuiuazaranssadelesiuanuidnvesuilnaainnisdudasiieg
uAnANLFAnNsensualingg (as¥md Al w1001 UguAina way undiniud 1Beuld, 2566)
FidelatinsAnwimquinesualvesuilanenii muduveu aniensusl wazanulanisu T
aufls arwdslalunis®e (Purchase Intention) saidunssurunisiiiends "waiinssunisusing
MU KUTUALLA" 2INNIANWIRINA1ANINTNAE 9N ToULLIAR SR WM 2

Sensory Marketing

Mwanwal

Tanisiu mfnAved

ATIAUA
Brand Image),

ATIAUA
(Brand loyalty;

(Dominance)

Iuveu

(Pleasure)

>
AR

Iwanwau
(Flow)

$ensual Tunsde

(Arousal) (Purchase

Intention,

dura
(touch)

ir

usegeloidequniosa Vs usgladessouszlen
Hedonic Motivation VS Utilitarian Motivation

BHUATNA 2 NSDULUIARNITIVE
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ad o a a v
3. 29A1L11UN15798
n1sAnwiATellIdeimunrunflegie (Sample size) lun1s@nwialenisimundiiegei
winnzaulun1TinTgrdeyan e uuuInaetaun1siaTease (Structural Equation Model: SEM)

' Y

(Bollen, 1989: 303-316) NANAIBYN9AITUIIWIU 10-20 LV 1UDIINUIUSILUTEUNN Y9N UIFeTLFWUS

9
va o

Fanaldvianun 45 FuusiiTedonauindiosnaszann 18 wihiddnguinedieiadu 804 fagna
(Comrey,and Lee, 1992)1611ﬂ'1353um'samm,t.w convenience sampling laeuuslatduuslaanium
Starbucks 31U 393 f39E19 wag JUsLaan1un Amazon 31U 411 AegelunsunnuniuAsLag
Usuama

Lmawaﬂ%’lummmmauaiumawamqu Tnsuuudeunulseneuludenaud 1 Toyadiu
UAAAYBINRDULUUABUATY noufl 2 WoANIIUVRIHUTLNA ‘LJi‘“ﬂEJ‘Ul‘UWJEJﬂ?ﬂuﬂiumimﬂﬁmimi
Al mmmﬂﬂammi Fuinliuzng uazivamaiiuilduinig eouil 3 mnuAaiuAeaiung
THusnissunuruususiunusznouluaiy 14 au Ae Ussamdudanisanuaienidaniy 3 49
Uszamduiavmesnunaudmony 3 o Ussamduianisiudedimony 3 9o Ussamduianisinu
FAYIRNA10IY 3 99 Uszamdunanemududadaioin 3 78 arumulaaauiiAiail 3 90 A1
ANNAVIA1I0TM 3 T8 A1UAINLTIRSHAIEAI0TM 3 D0 AuAULNEMNEUTA10U 3 T8 Fu
mndnualvosmsaudnimans 3 9o @uenusndensduiiisiaw 3 90 Fumnuddalunis
Fofidow 4 4o Fuussgdladequriesaddn 4 do uasduussgdladsessaUsslonidifan 4
Yo Tnefifeausionun 45 4o uazmeudl 4 doiaueuuy §iteldiiuteyauvvooulaflusewi
WAL WOBAIAL WA, 2565 D9 NINYIAY W.A. 2565 ﬁw%’auﬂaﬂ% 804 4 TUuamAAILTIBInTd
L%QL%@M’H}’mﬂﬁwﬂaaUﬁﬁ Convergent Validity &g Discriminant Validity Fudunsvaaeuniy
gﬂﬁaqLLazmmﬂWL%aﬁamaﬂumaﬁﬂ‘i‘%wﬁq Tnefi Convergent Validity 9158119101 CR waz AVE
3INM1519A1 CR @901 0.7 Wag AVE g3nd1 0.5 (Henseler, Ringle, and  Sinkovics, 2009) REGR
AVIUWINEAN ANUULTele wazaTismsivestamny

asna: 1 Composite Reliability, Convergent Validity and Discriminant Validity

Contruct CR AVE Sight | Smell | Sound | Taste | Touch | DOM PLS ARO Flow Bl LY Pl HEDO uTl
Sight 0.9424 | 0.8451 | 0.9193
Smell 0.9685 | 0.9111 | 0.4323 | 0.9545

Sound 0.9718 | 0.9200 | 0.4044 | 0.3640 | 0.9591
Taste 0.9193 | 0.7918 | 0.4524 | 0.4577 | 0.3714 | 0.8898

Touch 0.9504 | 0.8648 | 0.4990 | 0.3871 | 0.3795 | 0.5339 | 0.9300

DOM 0.9506 | 0.8650 | 0.4470 | 0.4131 | 0.3692 | 0.5688 | 0.5567 | 0.9301

PLS 0.9713 | 0.9187 | 0.4373 | 0.4133 | 0.3910 | 0.5376 | 0.5134 | 0.6874 | 0.9585

ARO 0.9818 | 0.9472 | 0.3477 | 0.3739 | 0.4609 | 0.3959 | 0.3809 | 0.4624 | 0.5349 | 0.9733

Flow 0.9685 | 0.9112 | 0.3835 | 0.3728 | 0.4473 | 0.3980 | 0.3853 | 0.4512 | 0.5451 | 0.6957 | 0.9546

Bl 0.9169 | 0.7866 | 0.4122 | 0.3764 | 0.3557 | 0.5463 | 0.4822 | 0.5938 | 0.5785 | 0.5558 | 0.5774 | 0.8869

LY 0.9381 | 0.8348 | 0.3910 | 0.3658 | 0.3468 | 0.4910 | 0.4195 | 0.5559 | 0.5915 | 0.5507 | 0.5631 | 0.6487 | 0.9136

Pl 0.9549 | 0.8413 | 0.3697 | 0.3715 | 0.3933 | 0.4899 | 0.3946 | 0.5030 | 0.5219 | 0.6028 | 0.5476 | 0.6281 | 0.7259 | 0.9172

HEDO 0.9281 | 0.7638 | 0.4729 | 0.4213 | 0.4174 | 0.5030 | 0.4547 | 0.5352 | 0.5845 | 0.5832 | 0.6078 | 0.5923 | 0.6167 | 0.6416 | 0.8739
UTl 0.9396 | 0.7972 | 0.3430 | 0.3017 | 0.4110 | 0.3669 | 0.3287 | 0.3960 | 0.4143 | 0.5476 | 0.5709 | 0.4855 | 0.4531 | 0.5149 | 0.5756 | 0.8929

“U1ELu6e: 1. CR: Composite Reliability, AVE: Average Variance Extracted values, DOM: Dominance, PLS: Pleasure, ARO: Arousal, Bl:
Brand Image, LY: Brand loyalty, PI: Purchase Intention, HEDO: Hedonic, UTI: Utilitarian 2. A1flaglusuinuesyu (liudaediniaq) \Uudn Square
roots of Average Variance Extracted values; Afuasuuanzuesysndua Correlations vadlassadsluaa
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N153LATIENTOUALTINTIUUT (Descriptive Analysis) Usenauaie ALINLIIAINE
(Frequency) A1%ouay (Percentage) A1ATLLULRAY (Average) N153LAT1E MUY ALTIDYUIY
(Inferential Statistics) Li“;Jumﬁmiwﬁ%’a;ﬁaLﬁamﬁzﬁuLLazﬁmmaﬂ'gflmé’mﬁuﬁ‘iwdwﬁmwﬂmEJmi
AATIERUUUT18D9EUNITIATIESS (Structure Equation Models : SEM)

4. NAN13IY

;lima‘uquaauafmﬁﬁ’]muﬁ”’wm 804 au dwlngidugundiony 24 - 41 U aorunmlan
fdsfnwSans/Usuaesuwarselddnia 20,000 v

Nan1IaERUlNAaaNN1TlATIATI (Structure Equation Models : SEM) wWui1 nsvagdau
la-awmas (Chissquares) MS ilA 4550.512 wazein Chi-squares BS dfn 29054.793 Fiaosiian
gl deyneadnTiseau 0.01 fifn Comparative Fit Indices (CFI) Wiy 0.861 A1 Tucker-Lewis
Index (TLI) wirfu 0.847 Seandilglndifeanamidnadedi 0.9 uaze Coefficient of Determination
(CD) Wiy 1.00 gendnnauaiansda daus1 RMSEA wiriiu 0.090 fnIunaueie1eds neanunsaeuy
AU uvesteyangusogslilusssuniauasluluasuwuimnesdussneuiinnm
denAdeaiunINToURIARN TS e elitud Ayn1sadffisesu 0.01

Sensory Marketing

Hla:0.1249%%*
H1b:0.1269**
H1c:0.0529

v ¢ v a
NMNANYU AINUNNAVD

Tnmiei

AU
(Brand loyalty,

ATIAUAT
Brand Image

(Dominance)

H11:0.9596***

H2a :0,1089%* )

H2b:0.1389***
H2c:0.2351%**

H6 : 0.7344***

H7:0.6186% turey

13:0.9642%**

H3a:0.0724%* (Pleasure)

H3b : 0.1659%** . "
H3c: 04154+ H10:1.0693

H8 : 0.3077*** A

LWARINAL
(Flow)

151919u0) Tumsife

H4a:0.3917***
H4b :0.3626***
H4c:0.2388***

(Purchase

H12:0.1395%**

(Arousal)
Intention,

H5a:0.3833***
H5b : 0.2654***
H5¢:0.2266***

WAUNTWA 3 BNBNANTIINANANILUNNUTTA AU AGENGANTINNITUITINANIWLUTUAL U

n193ATzREninalaguvewsegdlasengfinssun1susiaAnuiLUTUALNAINERDY
wuvas UL 804 MvghilasnisuenansasinavemeuLUUABUMATRNAsses Utilitarian
LAz Hedonic 3381g9ni1AleABU8aNaR19521919 Utilitarian waz Hedonic azdaiduguilnaiiiu
Utilitarian
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M13197 : 2 KARINITIATIEVBNENAlR TR TRslasiengAinssuN1TUTIaAN LWL UTUALLY

Variable Total Hedonic Utilitarian
(N=804) (N=247) (N=557)
DOM
SIGHT 0.1249%*** 0.2879%*** 0.0569
SMELL 0.1089*** 0.1370%*** 0.0512
SOUND 0.0724%** -0.0433 0.1583%**
TASTE 0.3917*** 0.6363%** 0.3004***
TOUCH 0.3833%** 0.2303** 0.4889***
PLS
DOM 0.5441%** 0.6084*** 0.5048%***
ARO 0.3077*** 0.2795%** 0.3315%**
SIGHT 0.0427 0.0182 0.0535%*
SMELL 0.0073 0.0062 -0.0196
SOUND -0.0013 0.0113 0.0216
TASTE 0.0760** -0.0328 0.1001%**
TOUCH -0.0129 -0.0419 0.0021
ARO
DOM 0.6186*** 0.5374** 0.6083***
SIGHT -0.0244 -0.0328 -0.0216
SMELL 0.1677*** 0.1255 0.2217%**
SOUND 0.3706*** 0.3848%*** 0.2739%**
TASTE -0.0035 0.0605 -0.0235
TOUCH -0.0106 -0.1206 0.0932
FTOW
PLS 1.0693*** 1.0554%** 1.0437%**
B
PLS 1.0200%** 0.9419%** 1.028%**
PI
FLOW 0.1395%** 0.0699 0.1538%***
LY 0.9642%** 1.0654%** 0.9176%**
LY
3] 0.9565%** 1.0259%** 0.9409***
Log Likelihood -20194.478 -1335.3522 -12208.256
Chi-square MS 4550.512*** 1617.1015%** 4197.551%**
Chi-square BS 29054.793%** 6590.239*** 24609.832%**
RMSEA 0.090 0.082 0.103
CFI 0.861 0.830 0.850
TLI 0.847 0.815 0.837

*P<.1, ¥p<.05, **¥p< 01
e : DOM (Dominance), ARO (Arousal), PLS (Pleasure), LY (Brand loyalty), Bl (Brand Image), Pl (Purchase Intention)
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5. 835U 2AUTIEHA LazUalauauuL
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sl (Jang, and  Lee, 2019: 6430) savfvasnurhiudsdmanonruguaauslaildauniun diu
nauvenveauikazdsunaseluudmadionnuiorsualvesuilan AmdnuaiveUTUL
a'qmaﬁiammffﬂﬁmmﬁu%lﬂﬂﬁﬁsiamﬁuﬁﬂ (Tu, and Chang, 2012: 24-32) LazANNANATBINTIAUAT
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waaiu uaz duia Inasgraunnseoisualanuidn arulaniuvegnaiuasnsduianusays
danasianuavVeEUTLNA
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AnuL$Io1sual wazmsduiamnensue aiiulazsamidssasiennugureauilae nnansznud
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Gia@mmmaasiaﬂiﬂwﬁ (Munnukka, and Jarvi, 2012: 293-301; Jianying et al., 2014: 611-628)
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