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Abstract
The academic article “Marketing Communication Strategies of Modern Retail Businesses for

Enhancing Consumer Brand Engagement” aims to investigate the role of marketing communication
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strategies within the context of changing business environments in the digital era, which have
significantly influenced consumer behavior, competitive patterns, and the operational approaches
of modern retail businesses. This study seeks to analyze the key components of marketing
communication strategies that can effectively enhance consumer brand engagement. The study is
divided into three main areas: 1) Digital marketing communication strategies for modern retail
businesses, 2) Traditional marketing communication strategies for modern retail businesses, and
3) Emerging trends in retail marketing communication for strengthening consumer brand engagement.
The study emphasizes the analysis of the integration between online and offline communication
channels, including the application of digital technologies, social media, and consumer data to
create interaction and personalized experiences that respond to individual consumer needs.
This research employs a qualitative research methodology through documentary content analysis
and meta-synthesis of research studies and academic articles published between 2015-2025.
The findings indicate that effective marketing communication strategies must be able to communicate
brand value clearly, maintain consistency in brand identity, encourage consumer participation, and
create positive experiences that lead to both emotional and behavioral engagement with the brand.
Furthermore, the use of digital technologies for personalized communication has become a significant
factor in fostering sustainable long-term relationships between businesses and consumers in the
digital era. These strategies also contribute to enhancing competitiveness, strengthening brand loyalty,
and promoting the long-term growth of retail businesses within the rapidly changing context of
the digital economy.

Keywords: Marketing Communication, Communication Strategy, Brand Engagement, Modern

Retail Business
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saeaulavuaveenlat shltesinsdndudomiauinagninisiomsmnainfiannsnadisanuunnsng
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flFFumananiseganiens Sejadunmsaivenuaonadesesansnsmaaluyntem eeoulat
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2021) IMC lsiiigausivaeiiiunisfusuusus (brand awareness) widdaaueudiiuszozenisewing
Fuilaauaziusud Fainluganuynifunsdud (orand engagement)

uammimaﬁmﬁmﬁummgﬂﬁumwﬁué’ﬂLﬂuLLuaﬁmﬁﬁﬂ’am%’U%’au AsDUARUEAYIDTIHA]
Pw3En uasnginssuvesfuilnaiidieuusus (Hollebeek, L. D., 2011) Inglduansoonluzuuuuves
nsfidausiuduuusud wu mausddemveausudludedsauesulat nswansnuAaudiu msds
Aanssu wagmsuuzthwusuAlH Uy mnuyniunsdud3aduninnitnudng (loyalty) sy
fdnunrvosnuidenlesidndauazsioiios Brodie, R. J. et al, 2013) lugshadanaelval nnsadns
AyniunsAusSududesedonagnsiyjaiunsainsUssaunsaifisianamneiuguilae Tasiaws
Tugafifuslandsnnalumsmunudeyauazidenuususdmuardendiuynaa (Kapferer, J. N., 2012)
wiasdlensnsnanafiduszavsaluuiuni 1iun manaradaion (content marketing) fisjaitiu
nslinmuuazawg mslEEIsnsna (nfluencers) lunsdoansnwdnuailusud uagn1soonuuy
UszaunsaignAn (Customer Experience Design) fidenndosiulafialnduaznginssuanizynaa
(Kumar, V. & Reinartz, W., 2016) 8nussinudfty fie nmslideyauazszuunsimsiginginssuduilan
(Consumer Analytics) eas 19N FeanSLUTRINZIRNZA (personalized communication) finoulang
AUABINITTNEYAAADE1SHIUEN Fevreliuususaiunsaadng encagement ﬁﬁﬂ%ﬂ?fﬁuuazﬁﬂﬂé
NsasAuANTINTEnINMUSUATULUSInA (Prahalad, C. K. & Ramaswamy, V., 2004)

nsAnmnagnsnisdeansnismainvasgsfaduanlugatlaguiadosfinnsanisludenayns
warludeszaunsalifslana islianusasenuuuuangynisnaiafiliifosudifingeae Saanunse
adenuyniiluszeren faduiuguddglunisaduamildiuioulunadsiulugnamnssudan
ﬁﬁwa”imqq pg1alsinu ms‘mummiimmiﬂuﬂizlﬁuﬁﬁmmé’wﬁ’mjaﬂw?jﬂ esnndunissiusu
wuaAe nqud wazenddeiiAnadestunsianagnénisieaisnisnaiafiduszansam deamnsa
iVl lunsademnugniussninsfuslaadunusudluguuuuiivainmans 1wy AmassnAnd (brand
loyalty) N13ildIusInangAnssy (behavioral engagement) kagN1SATUAYUKUTUA LTI IAN (social
endorsement) (Hollebeek, L. D., 2011)

uenanil 2ssaunssuananisunumveselulafuasunaniesuAivialunnuasunasdnume
Y9IN3A0A1IN9IN15AANR TABannznsnanaLlenn (content marketing), n1slidansnasaulayl
(influencer marketing), ms?iaammuﬂﬁé’mﬁuﬁ‘ (interactive marketing) wagn1seenuuUUsEaUNTAL
wryAAa (personalized experience) 6?5&151’%miaau%’udﬂLﬁu{]ﬁaﬁﬁmﬁmmmﬂmzﬁumm@jﬂﬁu
n31dudldegreliuseansnin (Dessart, L. et al,, 2015) il Augnitunsdudluissaunssuasiolml
Lilagnienuieauaniuidniianely uAdiasounguian1InoUANBININGANTTY kazAUAUTUS
mqé’mmﬁﬁﬁimﬁﬁimwiuﬁ 1ny Hollebeek, L. D. l@uansauLuwIAnues consumer brand engagement
fiusznouse awesdUsznau leun euidn (affection) nMsnsevin (activation) wagauauladsiaan
(cognitive processing) wmsﬂmmﬁ:]mevwmmwﬂwuLmiummmmmaUﬂamLLavLLuumwuu (Hollebeek,
L. D, 2011) fstiu mnuymnssanssdlulssiiy nagnémsdoansmsnanaluuIunduaniiasisaag niy
nsdudvesfuilan Fsliieumdunsdanesiesdanuiiier wigadunsaffuilunsdum
wuInglng 9 ﬁmmmﬁmﬂ%’ﬁmmLLmJLUzgvﬁaﬂasmémimmmﬁmauiwéwqﬁﬂiimLLaxmmmwi’q
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n1aamLlien (Content Marketing) Tugeddsiaiiguslnaiinadeninnuneuazaansadiis
Toyaldod19510157 nsaanaLiiew (Content Marketing) imﬂmEJLﬂumﬂuﬂaEmammuiumiaami
msmaeesganaAanalva law Anjorin, K. F. et al. lifilanad mimmmuammmsuaﬂﬂumﬁai’m
uazimsundiomiifaue farunieades uasdinuasaerdasiustsdaiiios iilenauaussnuaula
vosngantmine Tnefidhmngndn fo msfage 31w uazdsuguilnalyinanaifugniegedadu
nagnsilAdunniauendndusivieuinislasnss uiiunsjaemudiiusuagaudestusin
nsliideya mwd Anuliuiis wagUszaunsaindaaaunguslan (Anjorin, K. F. et al,, 2024)

31NNTANYIVRY Zhy, Y. WU mwmmLua‘m‘wuQmmwmmaameummiwgmumuﬁ
iesuatseNidefie uavduaiuanuynitunisesusiwazdslatuduilana Ieegrsdivszansam
Fegnaldsudomiineulandaudeanis wu fuugdr waiansldeu viedeyadidulselon
TuFindsedniu waniaefiuuilinandwusudliitu wesiineuidnlinda fededuiiugiuddy
YoIANUANARBUUTUA (Brand Loyalty) (Zhu, Y., 2024)

NAIUNNSANYIVBL Anjorin, K. F. et al. g lHdinII Wemileenuuuinesvaisassauas
novAuBIaAURBINITVRIUTIAA dfnaamlunisasieauidnsiu (Shared Identity) Fedanaldt
NUiIﬂmJﬂT]ﬂJ’iﬂﬂ’J”lLLUiu@LGUWIR]GINLEN (Anjorin, K. F. et al., 2024) wazilniulnadaluszautaanyana
masmsuamaqwﬁmﬁmamLuamwlmwmmuaﬂuqﬁmmﬂaﬂ 1¥un vdonlianufiAeafududn
unaaliduuz 3aleandansldan suliinsfinagudeyaiidudeu waznsdidnwiaiuduse
vasgnén viail emiiguilaaaunsaiidaudauld wu mfaanssuvszmn nsldneurinuledoadide
wagN15as 1yuueaulal a”aut‘fluﬂalﬂé’wﬁmiumia%’Nmiﬁﬁ'auﬁ'w@ﬁﬂ (Active Engagement) %ﬂﬁﬂiﬂf;j
miaiwmmwﬂwumaﬂ%wmumwmuﬂmmLL‘Uﬁum

wananil mimmmuammmwmLﬂuLﬁiaamamm‘[,umsamamaﬂwmmmum (Brand Identity)
LazdoansnuA1YeILUTUS (Brand Values) luSangudivane laslangluanziindouiifuilan
fewiusmadensuazaanidiuusuduansunumifieuiuiinveunasiasesssy msdeansiiiu
domiaduisnsinsmddunisdeasaumnedadnvonusud uasienlowjuilnadigidanuas
AATLUTUATRTe

fadu namanedevniltifissnagnsnsdeasidedoyawintu mnudidunagvdidunumddy
Tumsadns anynitussAudluszezen Teiumsaisnaadliuigusinressiodes msasuludomn
fiflaunm waznsanasuliuiladdmdntudemesnauviais Safefunyuaddylunaaiuai
AnulaUIsunenisud sduvesgsiadudnadelndlug aimsugiagiudeyauasnginssud uilan
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NFAMALULIRNIZYAAR (Personalized Marketing) MsAnw1indngauIARYesNsaoasnIg
nsaanaRATtalag Khairfa, F. 3lidfiuinnissanauutiamsyana(Personalized Marketing) énaneidu
nagnddfyfesdnsgsiaiunldlunisaiemmduiusidedniuguslnalugaidiia Tnsuuamadenan
yatunsuTuusietonnuwazdalauannInaInlvidenndesiuaufeIn suarALaulavesuilag
Tusgdusieyaaa (Khairifa, F., 2024) wiunsldnagnsuuusiungs (Mass Marketing) fussgfuslaniy
naufawReatu naynsiasiouunAnuesnslfnuaamsyana (Customer-Centric Value Proposition)
FajaafuaimmsAndudives mnugnifu wazanusnAdeuusus Ba Khaifa, F. Sudnin imspain
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Winduagnaitfoddny wazanunsnadenuduiusiuunseseninuusudsuguilnaldogned s
Tnsavnzlusiunvesgsiaruangalmidesndgiunaudeduguasmumanimesjuilnafiuasuutas
0619520157 (Khairifa, F., 2024) Wuideady Indrawan, Y. W. ldinausdedunuiiaiu doyangingsu
vosfjuslaafildanundssng 1 iy UseTiniste msdimsuduled nsfidauuuuunanrlesudedany
ooulay] waznslideyalavasinslavesgndn Wuuwaseyaddn (Consumer Insight) fiansnsariuiiasess
Wieszymmuioints avwaule wasngAnssuanzveausiazyanaldegtausiugl (ndrawan, Y. W., 2024)
foyamedanmnsathalilunmsusuutatdemnsdoans msuugthaudensiitune swdsnsuey
Torauofiewiinsaiuanudoinsianzvesgniusazsne dedsmalignisuitssgualdlavesiusud
waziAinAnuiAnitnuiinurisessdns dsnsdseulszaunisaliamzyanaiangn laiisustaedia
seduaafawelawingu uidinasoninaiuaiunrusnivosgnélussezen lnsgnéifisdniinu

[

#$unmsmeuauawierufassegayay Snfuuliufisenduindet uaruusniuusudaoludsau
pgn9atasla (Customer Advocacy)

Tuysveanalulagatuayuy nagvsmvanwuuanzurratulagiulasumsenseaueg il dudday
nnsuszenaldimalulag Uy usedvg (Artificial Intellisence: Al) LLasmiGauﬁmaam%a (Machine
Leamning: ML) @samnsaiinnssideyaduiummeauayseyzuuuunginssuidudeuesfuilnausassne
I¢ogesaniSuazuaiug (Khairfa, F., 2024); (indrawan, Y. W., 2024) melulaBinarigelfssiaanunsn
deweudsraunisaiiuiuussameyananuuEealsl lidezdunsuusindud nsuduudmiinivled
vidauaUnalaty safemstiausluslutuionzyana Sedruildmddnonsiiudniinsildimusau

(Engagement Rate) Wagn15as MNaansn19gsAINAYY
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Jananlean nseaianuuanzuaradukusineulanddengAnssuiusiaayalnfisieanis
nsdeansuuuiidminguaryszaunisaiinsaiuaues msysanmsdeyagnainiuinalulagdaases
Jananaidugnsmanidrdgvesssnadivanadelmiiysasaanuduiussudduiuduilan was
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suasnNaunsalunisudiiuegssiailaslugairsugianiia

nagnsnsiessnsmaauuuAaddmiusIRaAWEnady v

nslareann (Advertising) wifindeRasiassiunumddnluszuuinanisdeasnisnaingealusl
mslavandsaadundosdiofivsmdilunmsaiumsiuifuvsusuasnssdunginssunsievesudlng
ImaLawwﬂuu%maqqsﬁaﬁmé‘ﬂﬁéfaqmwﬁ’]ﬁqmjuLﬂmmwmﬂmma (Olinichenko, K. et al., 2024)
¥ @nuwnunlvumsuiudsuulovienisdeansvesgsaduanaioln uagnuin nslawandaag
funumardglumsassauiiavegudnunagnsmsdoans ldihandufeuvuduiuviedonaviafinm

nagnsmslawanludouvuduiu wu wilsdoRunt davans Insviend waging Ssasdiuszandam
Tugrumsdidanguidvansenizeizas uasnmsadanuidedeniunisiiauesidemiitunsuas
Hunnems F991nnns@nwives Kumar, A. et al. ld@1siuin nslawanludedsiuvidainuaiunss
Tunmsgngudmaneiidaiuaulaemzmamiesyluiuiians Tuvasidelnsimimmnzdmi
msafran1ssuiluiantie iesananmnsaldnmuazideddunisdeansensualuaznuaiveauusus
Istegaiinds dmiudoing whzdudedlilinm wirligauddumaddsfuilnafiegsevinamadums
viovhAansauluTinlszdriu Insamsluseduviosdiuvdeyuvu (Kumar, A. et al., 2024)
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Tutiumesmsasunlamginssuguilaaiviunliauunanleudd AN nagvns Hybrid
Marketing W% lduindunsuaunausyminsnslavanuuunaiuuazdonsva Ssnanedumaden
Fanagnsiddty lnefidmneiflofiuanueseunquuesnsieans Whisuslnavanengy uaznouaues
songAnssuivannvansveswman 1wy ssRrUanealilavanydnsimiieatiamssuslusesuimane
LLaﬂsﬁmmshuism,%&JaﬁLﬁaLﬁaﬁaaﬁLwULawwqﬂﬂa (Personalized Messaging) wagas1aUdunus
wuvaeanafiungudmneg yenaniy msldnagws Hybrid Marketing fa8orenT5a319 Brand Consistency
uaz Multichannel Engagement dadutiadoddnlunssmnameniuvesfuilnalugaiduutssyning
Tanoovllaviuazesulmianas msdemsiaenndasiulunndommeigliuusudaienmdnuaiiuniede
wazassraumsalifinuiuliiuguilae lidwnwegiuasriudeanla

nanlsin mslevandsaadunalondnvesmsdeasnmananalugsiadan lnelennzilonasmany
dhfunagnsnimanauuusaunauildoulosssvindeuvuduiutuienivaeaiiusyansam nsld
Usgleranngaudsvasusazdomnsastiglvgsiviuadnaiunsausudildedsdangu adransidius
vosfuslam uasiuaiamnsldiuselumsudsiilug arsugiaRaviaidundeusedeyauasusvaumsal
URNATRET

N1589LE31N15U18 (Sales Promotion) ﬂasmémﬁd\‘il,ﬁ%mmi‘ma (Sales Promotion Strategy)
Tugshaduanadelv (Modem Retail Business) Sunuimardayliiesuslunisnssdusenuneseordu
gagraianurniuns duan (Brand Engagement) lusseze Tnewnmzdlefmynusuegraiuszuy
MelansoukuIAnueINIIRaIRLUULEINIIN (Engagement Marketing) wagn1sasiauszaunisalgnan
(Customer Experience Marketing) Ssmsaasunsusidunagnsiliifonsedunsdoluszordu wu
msanTIAn, NMauangUes, warmsdaRanssufivy Gs9innsAnunes Utami, H. & Sadeli, A. 16l
nagvnsaaieiumane fidwnodiefinsesmneluszaznaniidiun fagegnAtluel uazasisa sy
Tifuuusus msdaaiunmsneansnsaldlsiuaudmsouimsivannvaneuazansnsauulsidniuaniunisal
fumnensiu (Utami, H. & Sadeli, A., 2014)

y1981U Kumar, V. & Reinartz, W. ldmuin msansian iunagnsildifieansiadudivio
vimsludsnaniiimun Seensedulignédaduladodudviouinisiu nmswangues unagws
fldlunsuanguasdruanliiugndn (Kumar, V. & Reinartz, W., 2016) Foansolulumsdoaudn
y3ouinisluadadely nisdafanssufivay (Special Event) Wunagnsldlunsdafanssndiuiaula
iioRagagndn 1wy nadafaudilnl msdauansdud waznisdafanssuduiiis msdaaiunisue
Predfinsonunslusverdu fagegnéilmifiondliinetedudwiouinmomusudinieu adsenufiugu
ifuuusudlasnsadansdnindideiauofimuiitnauls sgdlsfinu msdasdunmsnedosdimsnauy
wazmssiiunisegaseunsuliielilsnadnifinfianuazlidmadosenndnuaivosuusud §3iam
Uandesrvuailmnefidaau dennagnsiivinzay uavUssilunadndodisaiaue

N139a1a 8l A8 (Point-of-Sale Marketing) N300 a4 9AUY (Point-of-Sale Marketing)
Fsunssonsuindunidlunagrsardiidsmalaonssionginssunistovesiuslnaluuiunvesiiud
Tneniunsldenavesdusznavluufinefionssdueualauazduaiumssnauladolusiui msfinw
99 Kataev, A. T1ilfiudn yosjmnendnuesnagns fo maadsUszaunisaifiunandliiuduilag
FearenndastunnAnuaInsna1nlislsyaunisel (Experiential Marketing) #ilsiaddayfunisdidiugau
YoUsInAl U TEAMANRERN o) (Kataev, A., 2016)
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TR nagnsn1snan a 9av1edngnANEuNITHINBIRYSENBUAN 9 Wi MITaLansFuA
(Product Display) Unelangaun (Slgnage) saufansHidsanasuaznau (Music and Scent) usazadusznau
funmamglunisadsusseniaiiderenisde medananduiillaneuasd sy
anuavlavesuilnanasilugnadaduladeinndtu luvueithelavaniiiternuuaznmillansdy
wvhwihiideanstoyaieatuaudesnadiusyansnw wioustieainenisansuusus (Brand Recall)

uenani mslfidsanasanauluiuddniunaiediinarooisuaiuazaruidnvasiuilon
Feinalannssdenginssunisdo Fansdnwiues Deb, P. A. & Maity, P. S. iwudn nsadisusseinia

MinsusudierUsvnaudinayieiunuisnelavesgnataenseiuliiian15%ee (Repeat Purchase)
(Deb, P. A. & Maity, P. S., 2024) ¥isil n1sl¥nagnsmaitleglivssaninmaziesaanndesiunagns

D

msdeansnmsnanlaesInvesuusus Welianinsodeansnmdnunilazanaveauusudidegsdaau
wavasiawe (Kataev, A. 2016)

nalagagu n1snann o 'vqmsmal:u'LﬁmLm'L‘fJum'%laa:ﬁ'aiumsnizﬁuaaﬂmduiwsﬁgw,vhﬁ?u
widndunalndrdglunisasrsanuduiusszezeniiuiuilon Hun1seRNRULUsTAUNISaiTidonndes
fusmanualvoausus wazanansnavvioudsnuAinuTuAfoInsdeasenaduszuunazsoiies

v = a vy oy @ a v ¥ a
LL‘IJ’JI‘IJQJI‘Uﬂ"I’iﬁE]ﬂ’]iﬂ’]iﬂ?I"Iﬂﬁqiﬂﬁ]ﬂ’]ﬂ's’lﬂﬁi”lﬁﬂ’)’]&lEdﬂwuﬂi"lﬁ‘Uﬂ’ﬂlaﬁﬁdUiIﬂﬂ
TuuSunveINInaIneARIYa 33NaAUaNMABNTYRuALURsLLUamAEAY IINNEANSTY

L4

Juslaeidsundatiy anuvimenanisudeii wagdssnuduanulaendevestoya Feladewmanil

e

1%

SudlBviswarenagnsmsioansmanain dmaiensaiisanayniuszrinaguslaefunusudegailtoddny

m'sm?{ﬂuLLﬂaawqﬁﬂsmnﬁU‘ﬁm (Changing Consumer Behavior) #gfinssuvesguilan
Tugatlagiuinmsivasuudategsnaiinndvinavounaluladidvia dediauooulal uaztadonis
\iswgRa-deas nM3AnIves Olinichenko, K. et al. Fliifiuin fuilnagelmifiarmenaniateusyaunisal
7l “lanzyana” (personalized) uaylisessa (seamless) T1maans (omnichannel) lii1asiduselatl
visooewlat] (Olinichenko, K. et al, 2024) dealigsiafUandesusunagnsmsdoasifaunsoneuaues
ANURRINssveIUslaalulsiasdanantnegeutiugn (indrawan, Y. W., 2024)

msususaludnuarildosendenslideyadedn (consumer insight) ldanmsiiasevinginssu
fuslaa SeaeligshivaunsoonuuuidomuarUssaunisnimsfoasiifinnuanizianzauasnsei
rruanlaveangudwinng msfinwves Gudz, . IthuitseuduessWinalulas wu Uy usenvg
wazszuUienideya lunmsaeussaumsaliuslaauuuianzyana nassaunsuinisgnafinevland
TuszAuyana defiodussduseneuddylunisadsnnuyniuluszezen (Gudz, 1, 2025)

ANunItImMIemalulag 31nn1sAnwInsly Artificial Intelligence (Al) Wag Machine Learning
Y94 Khairifa, F. Wu31 Al uag Machine Learning agilunumddgylunisusuusisszaunisalgnen lag Al
28U ULsIUTEaUNT RN TIAUAIINADINIT Artificial Intelligence (Al) way Machine Learning
rilunumddglunisuiuusiaUssaunisalgnanlinsaiuaudesnisvesusiazuana (Khairifa, F., 2024)
FsaeasuiumsAnumves Kusumastuti, A, et al. imuin AR wag VR af1smnuthaulanazaiuiuiiy
Augmented Reality (AR) Wag Virtual Reality (VR) %ﬁ%’ﬂqﬂizaumszﬂﬁmaﬂﬁ]LLazIﬁmaulﬁmﬁﬂ%uiﬁﬁuqﬂﬁw
(Kusumastuti, A. et al., 2025)
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y17987u Huang, M. H. & Rust, R. T. l&%1#iiudn nsld Chatbot TugsAadnuanasteln
iislsiuinisgndnasa 24 $alus iunislunagnsiaztieiiinanuagainauis wazszansam
Tunslvuinnsgnénldeesiiuszansna somaluladiiamnsovhauldnasananlaglifinnsvegasin
g3fafUAnasliuinsungnanldederedosluyntianan Fsmevaussanudeanisuesgnin
fimpnianisuinisfisinduaziuseansnim (Huang, M. H. & Rust, R. T., 2021)

nsudeduiisunsslunaiadiudn (intense Competition) Tunnzfinaiafuaninmsudstu
fimienuguuss Insawzlungugsharuanasielmindnmaauedudwiouinmsfiadiondatu anmsdnw
Y94 Kusumastuti, A. et al. ldwuin gsfafmuanasielmsidniusesairsnuunnsnsiunagnsnisioans
mMsnaafidanuaisassAasivssavsam eadselansunazaiiansanduusudlulaguilag
nsdeansiidauninagliifisusduasusenroviniu widudutesdunsainorsunisutuwusud
(brand resonance) (Kusumastuti, A. et al., 2025) %daaﬂm’mgmmaqmmgﬂﬂ’umﬁuﬁﬁq Sharma, A.
feltuieenuddgmesmahRnmuuayTiesesiaduds iofeudiuuliy cudida viearuiianann
vosffiaulunain madeuiianagvdmariauisafazdunuiuliidiedudanuannsolunsdedu
Tnstannzagaddugaiinsainsuusuduazussaunisaliiunnssiieiduiuusddnlunisasedaduslan
(Sharma, A., 2024)

anmdlugudavesdioya (Data Privacy) wazaaudasnds (Security) lugaiidoyadiuyana
nanefunswensndnlunisesnuuunsdeansuuuiamzyana anulindevesfuslaadsldnatedy
’eNﬂ‘U'ﬁzﬂauﬁwﬁ@ﬁqiﬁaﬁwﬂﬁﬂiﬁawaazLasJ IINASANYIVDY Khairifa, F. Towuin aausdudius
vestoyauazaudasnsiiulssiiudfglunisdoasnsnainiavia esnguilaefiauina
Aeatunisgnazidadoyadiuyanauaznisgnlasnssudeya gsRafuandesufinungminouas
Totaduiiietestuanududumvosoya 1Wu GDPR uay CCPA, wazaduaulindalsifugne
lngn1suntesdayadiuyanavedgnaiegraduea nslideyagnaiegralusdatasiinnuivinveu
nsliianudidgiunisundesdeyadiuyana uaznslignAfianslunisaiugudeyavesnules
L’fJu?qé’wﬁ’qﬂumsa%’wmmﬁmﬂaLLazmmﬁ’ﬂﬁ (Khairifa, F., 2024) @ansunun1s@nuues Sivapathi, N.
& Kavitha, D. S. ui1 msliimeluladimnsdasndeiiviuasie wu madisiadeya mansaaounnaasnss
wuuiFealny wagnsevsuwinnuisatuuleueeulasads Tasaiuaiserushilaunduilne el
msdeasegulusdaisatunisinnisdoya uaznslians unguslnalunisaunudoya veswmuied
Wunagmiiiatiuayumminiuasanuynifuseuusudluszeren (Svapathi, N. & Kavitha, D. S., 2025)

'
aa v A

Jananilan TugaRdvianduindourmemalulad Jeya uazn1swdsuulamedinuegesing

[y v

gsnamUanadelvddeandyiuanunmendudeus @ulunsdeaisnisnain Wnedidmaneddgy Ao

o

4

“n1sasenugniusENIuTiaatuLuTua TWandauazdaiu Jadeddayiindniunsusuasy
nagnsluguiliegamusznsndn Téun wodnssuduilnafiudsuuvadly nisudsduiiuuse uay
anuinasunnuidudusivesteya duliumumddylumsivusiismaesnsdeasnisnanngelysl
Fauwalifunsdeansnismanvesgsiaduanlugaidviasjigaiundu msdeasnmsnaiauuuionzyana
msdeasmsnmaiituindeusneUszaunisal msdeasnmsnaniivaonfouariisossu elsiiosus
povauemgAnssuguslaafiudsuly uifiaiuenugniussninauusussuguilaludsdnuasSadu
geRafUAnfiannsonaunauasesdUsznoudidndeiuegadiussansam asddneniwlunisadng
AsgnunsIAUATuAslusTaze ianansmsAsunlasininsvesyadava
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nagnsnisiessmsnangiadUanadislmiiaiennuyniunsaudvesuiing

aeldusunvenassgiandviataznisutsiuinianusunsslugaaimnssuduan msdoans
msmaaldudsuunumanmadatiunsiiausdeyaduiuazuinislugnsaiuanuduiusssezen
sgwhauususuduslaeundu ssfadUAnadelmilsiosiannagninisoansnsmaaiiaunsnading
AniAn Uszaumsal uazmstldusmvesuilnaetnseiiles eliRnmiuymiunsdud dadulleded iy
fidsuasiannuing n13tesn waENEUAYULUTUALUIEEYET)

INNITHBATIEIRUIAA N8 wazUITeNNEITee ausaazlesAuseneudIAyvenagns

nsdeasn1snanAgINIiUanalelnlNdmasonmsasuanuyniues duAvesusinale fwned 1

A1519% 1 ﬂaqwémsﬁamimimmmﬁqiﬁﬁ]v‘fﬁﬂ5ﬂaﬂaiuziﬁeﬁqmaGiaﬂ'ﬁa%"mﬂ’g’m@ﬂﬁumﬁuﬁ’l

NaENSNI3H0615N15AAN

IngUITaIAnan

1A3098/35N1581 ARy

NARRANUKNWNUATIAUAY

AIRaTLLaN
(Content Marketing)

aiennA A3 LA
AnudetieikAguIlnn

UNAY vaen Jate Bulw
n57n dederuaaulall
wazguyuoauladl

Lﬁmmi%’uiumué @514

Aulingds anugniiy

N9075ua] warANUSNA
FOLUTUA

NIRAIALUULRNISUAAR

(Personalized Marketing)

MOUAUBIAILABINTT
NNVRIPNAARL Y

nsATEvideyagne Al

FTUUULINAUAT TolauD

RMPYARR WaynTAoans
WUV

Wneufianela AuFan
lasumsaua
wazANFNTUSITEEEN)
fukusun

A5 belwadN
(Advertising)

a319M133u3Uazneone
ANANWAUVDS LUTUA

Insviend Ing wiladenun
Upedns donava way
Tayansnudadsnuaaulal

WINNNIINTMUTUA @519
ANNUTDND LaznsEAU
nsidusmveuilan

ANSAWFTUANTUNY

(Sales Promotion)

nszAuNsAndulate
LagLiNugDAUe

MIANTIAN AUDY ATEUUAY
YDAULOU NAINTIUNLAY LLag
TUSHASUANNTN

a5useaumsalauIn
WILNNSPRTN wasLEsNaASNa
ANUENUFIBUUTUA

N13RA1A A IAUY
(Point-of-Sale Marketing)

N3AUNITe o PARaUla

AsIRLERIEuA1 Uhe
USEdUIUS Advaleiue
mslduas 3 Bee waznau

meludu

a519UseaunsalNin
Useviula Wiuenuianala
LATASIINTITINTLUTUR

NIRAAKIUENTIBYVIENA
URSGRGE

(Influencer Marketing)

WLANUUNTRTe
wagnswnanguidiming

MIIEUAT NMIANLVIONER
nsadradiomsuiu
HRnnw waen1sly
KOLs/Influencers

£%

aseaulingda nsedu
NNSUEIUIM LAZIESNET
AUV THR]

FUkUSUA

ASHDAITNITAAIALUY
ARFIEAIINIG
(Omnichannel Marketing)

asUsyaunsaineules
YNYDINN

maysansud uled
LoUNALATU Fodenu
paulall warsyuvaundn

a519Usvaunsailises
Ao WiuALEEAIN
ANUNINBll warAUANA
FOLUTUA

A15FRAITNITNAA
WUUYIUINS
(Integrated Marketing

Communications: IMC)

A319PNUADAAADIVDIENT
LAY ORANYAILUTURA

nsysannsdeseulal
wazaanlaulideans
Tudanadeanu

WNAMUUITDD D
rulinala wagAs A
FOLUTUALUTTELET)




,ékmimiumqmmﬂswﬁﬂﬁ Journal of MCU Nakhondhat | 333
T

M3eil 1 nagnsmsieansmanangsiafUanasislvaifidmaiensadsmuyniuanaudn (o)
nagnsnisiaansnismann IngUITaIAnan \3aaiio/ASnsddy  wasaAugnUATIAUAY
Al, Chatbot, Machine
W Uszaun1salgna Learning, Customer
warmsieansuuuSealnsl  Analytics waz Marketing

WILAEEAIN ATINTINGT
wazasANUAURLS
wnryArafuguslan

AsdeansmewALLlag
AivawazUyanusshivg

(Al-Driven Communication) ,
Automation

NNeNTeR 1 awiuldin nagnsmsdeasmsnanadisiuszavsamlunisaiiannugniussdud
vosfuslnalilsondeindesiolandesloniaifioadinie iinannsysanmssninenisadnanaueln
fuilan msdaadunsiidnsin waznsliinaluladidviaiiesinnnuszaumsaiianzyana Tnonagns
Aananfidugieainanulingda euiimele waeanuduiussseseniseningustnaiuwusug duhlug
ANUANALAENTATUAYUKUTUR

a814l5fin1u Belch, G. E. & Belch, M. A. lsie5unedn miﬁ'amimima’mLLuuyimei (Integrated
Marketing Communications: IMC) +Juuuined1Anlun1sasnenuaenadedvedasnIn1snaInEIy
Toemwing q Hededuuuazdondvia eliiusinaldsutsraumsaifiduenninuasiinnissus
andnwalvesuusudegsdinny nsdeansiitinuseiiesuazaenadesiulunntesssztieiaiuaing
rut@ede anulingda wazANFLTUE s U LA ULUTEA (Belch, G. E. & Belch, M. A, 2021)
yr9¢u Hollebeek, L. D. 18tlsiifudn amugniunsdudifunadnsussnsdidunmosuiloaluauda
oA GfA1uN133UTwaAIUAR (Cognitive Processing) HfinNuesuniAu3an (Affection) wazdisu
waRnTsy (Activation) lneffuslaafidimsgnitusiensdudluszivgsaziiuulififnmuynansueauusud
fufduiusiunusudesaitane wagniouaivayuvidouurinusudliungdu Jeieidunuduiug
fiantannmiaruinddenusudlusuuuudadu (Hollebeek, L. D., 2011)

woNAINT Brodie, R. J. et al. §1g8U1831 AnagniunsAudistuainnszuiunsadenmuada
serinaguslnadunusus shunsuandsuuszaunisel matiufduius wesmsildiusiulufanssusing 4
voauusus Malulaneoulatiuazeswlal nadalemalifuslnafidiusulunisdoas uansarufndiu
viouvadudszaunsalmsldauiuazuins ssdelituilaainauidnuduniwsusuduay
lUdnisaseanuduiuslussezeny (Brodie, R. J. et al,, 2013)

dwsugsiamlanadelni myafuenugniunsdueliausaodomslavanvsenisduasy
mseifiesesaien widuludesysannsiesedienmsdeasmsnainiivannvansiiisnedy laiiesdy
nsanaiion (Content Marketing) fisjsassmAuarasdamusunguslna nsmaauuuanzyana
(Personalized Marketing) ﬁmauaummméfmmamwwma‘qﬂﬂa mimm@r;hué’mﬁw%wamqé’mm
(Influencer Marketing) fitheifinAmnundediovasuusus msduaSunisuis (Sales Promotion) fia3ns
useydlalunisto safsnsmatn o 9Ae (Point-of-Sale Marketing) fitisasnauszaunsaiuagnseiu
msraulate o aouitsminede Khaifa, F. 67l wealulagfdawasdygnusshvgunumddgy
Tumswauuszansamuesnisdeasmsmain laetieligsiaanunsaiinsziveyanginssuguilan
LLazﬁWLauaLﬁamﬁmqf‘Tumméfaqmﬁsuaagﬂﬁﬂl,wiaziwlﬁasmLLJJuET’l (Khairifa, F., 2024)

YUl Indrawan, Y. W. wu3n msdeansnisnatauuuldsessa (Omnichannel Marketing) %ieli
Huslaalisuyszaumsaifidenlosiuetlisessiossnsemmeeulatiuazoenley Jedwasiommiimely
Autingda waganupniuialuTuAlusEere1 (Indrawan, Y. W., 2024)
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Fadu nagnsnisdeansmanainvesgsnadnuanadelmifitiusy A amasyautunisadrsnmen
msildusin wagdszaunmsalfirunguslnaiunisysannsieieslensdoasuazimaluladfdiasgig
wangan eliguslnainnuilings anufimels wazanugniudensdud suazihlugaimsing
nsPoen wegmsatfuayuuusudlussezem Sdaduiladeddylumsassanulfiuieumanisudedy
wazmdiiuveagsiamuanlugaidsia

GELL

Tugadiviafiludsuulasedwsnig nagnnisdeasnsnainvesgsiaduanaselusildiaun
luggunuuiinannvansuazdudouinntu Tasiamenmsliunanvlefundvouasludoafifeduniosdo
flunsdenloausudtuguilanegrdlnddauazifudiudy uAnwilasfouliiutwunliuves
miLﬂgauﬂﬂu%ﬁﬂﬂﬁigaaﬂiLLUULamlﬂdmi?{amiLL‘U‘UN&@JN&W (Integrated Digital Communication)
ffurnuiuasie enudeslosmeensual uasmsmeuaussiisnderudesmsvesiuilng eglsfin
dlodinspiesdanuiiinen wuih dlderisddymaeUsenns dudmnud viun warsudeuizide
TagiamznsviaunaulinnanuIAniiysannsesiuszneuvesnagnsnsdeansnisnaniavialuidedn
Ml ginadnditeUszdny waznsAnwnelduiunvesgsiamuanlussiuiiesiu TneluGmeud
(Theoretical Implications) AITHRAILT NTOUWLIARLTIYTANNT (Integrated Conceptual Model) Fivudady
nnsumalulad naAnssuduilae nagndnisdoans wazauynuLUTUA eeSurenalnnisdeans
mMsvanRdvatuusunAanalelnyl wazdaaSunsfnwingul) Brand Engagement, Customer Journey
uay Omnichannel Marketing Tuu3unvasmannle wieiiunrmandslunsdlangdnssuduslan
dmunagnsnsdeasmsnaeidunumddylunisaiennuynitunsidudvesiuilag Uszneuse
nsmanmtiom (Content Marketing) MInanaLuUWzYAREA (Personalized Marketing) nslarsad (Advertising)
M3eaEFaN13e (Sales Promotion) Msnanm a4 918 (Point-of-Sale Marketing) NM1siaNAHUEMSIBVENA
N19d3Au (Influencer Marketing) mMsdoansnisnarnuuuseuduruua (Omnichannel Marketing) wag
miﬁamimimmmLmuyjimmi (Integrated Marketing Communications: IMC) Ingnagnsaanaa
fitmneswiulunsairenue Yssaunsalila wazmsidusiuvesfuslnreteeiies dailug
aulindla anufianele wazamyniuseluTUA Mafustouiside medidumsidodassindild
fadsUSnauazannm (Mixed Methods) Wilefnwinansznuvasnagnsnisdeasdvasennfingsu
A ULNABE19ATaUARY LarduaTUN15LY Big Data, Social Listening, 1138 Customer Analytics Tun1s@nw
wqmmsmuﬂmiuiaﬂmm iemeulandnseonuuunagnéfiduindeusedeya (Data-Driven Strategy)
uenanil msiimsAnwidIsufisuseningsiaduanvunlugjuas SMEs niogsiadUanviesdiy
ileszydnuazianizyesnsldnagnsdeansadvialuusazngy 59 lufansfnwinsd (Case Study)
yosgsRafiuszaumNdSalunsiaswihugnmnaindivia ieauesdnmidedniiannsadieneng
N15UURlAase dusumideluswian asinsfnwiauduiussening anuynukusua (Brand
Engagement) funsinauladeluuiunvesnsmaminledeaiiie Hudaimuwasnagoy Luaanagns
msdeansnsnanadiiueududius (Personalized Digital Communication Strategy) e Tanadns
AIUAUANALULUTUA (Brand Loyalty)
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