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Abstract

This research aims to study and prioritize the factors influencing the repurchase decision of
corrugated packagingamong B2B customersand to develop a model of factors affecting repurchase
behavior. This study employs a quantitative research approach. The sample consists of 385 industrial
packaging purchasers, selected through accidental sampling. The research instrument is a questionnaire,
which has been validated for content validity and reliability (I0C > 0.50, Cronbach’s Alpha = 0.94).
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Datawere collected through surveys. Statistical analyses used in this study include percentage, mean,
standard deviation, one-way ANOVA, factor analysis, Pearson’s correlation coefficient, and multiple
regression analysis. The findings were further validated through expert interviews with five professionals
in the corrugated packaging industry. The results indicate that the key factors influencing the
repurchase decision of corrugated packaging among B2B customers are as follows 1) Serviceability
2) Conformance to standards 3) Customer requirements 4) Reliability of manufacturers 5) Business
communication 6) Packaging performance 7) Cost The correlation coefficient was found to be 0.76,
with a coefficient of determination of 0.58. The ranking of these factors suggests that serviceability
and product standards are the most significant drivers of repurchase decisions. The development
of a repurchase factor model for B2B customers has led to the formulation of strategic improvements
in the corrugated packaging supply chain, focusing on enhancing production efficiency, optimizing
distribution processes, and designing sustainable strategies to meet customer needss.
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2. evanguuuuiladeitnasonisiadulatediussgdudinssaiugniinuesgnén B28 u
Usznelngnan s suuuuthiofiBvinateminaulated  usssusinszemugniin TneFesdy
AMNdAYINUINlURIes Usznauaie 1) Jadeaiuainuaansalunisuims 2) dadediuanudosns
¥93gnA1 3) Jaduduuszansaiw 4) Yadesunisd eans 5) Jadeduanud efield 6) Yadedu
ANudenAdeIfuINATIUAfYLA uay 7) Tadesnusiuny ﬁaé’fﬂmdflﬁgﬂﬁmﬁmwﬁﬁmﬁ’u WUIAR
Fanagys BCG Matrix il o nwianuduiuslunisuimsdanisseninetadens 7 dusungugndn
eenansautsoonidu 4 ngu ToaziBeauanslumni 1

2| | X

i Vainounn mlades Yiinaann filsuan

i High Volume, Low Profit i i High Volume, High Profit }

- [+

I WBwnonfes dilsos  § Viuantes rilsnn

Purchase Volume

: Low Volume, Low Profit i ; Low Volume, High Profit ;

Profit Value

=] a ¢ o a dylj
aan 1 ﬂiE]‘Uﬂ’ﬁ’]Lﬂi’]%‘l/iﬂ']lﬁl,l,aﬁﬂim’]mﬂﬂi‘li@




}
§

262 | Vol.12 No.3 (March 2025) U 12 atudl 3 @unau 2568)%’\
!

sduneATudIUS s wsaengdulunmiusta 7 Tase (Anuansalumsuing, anudeims
Yo9gnAn Uszansnn msdeans anuidetiold anumenadeaiuinasgiu uazdumw) Ineuiunsusulss
Uimauarmsdamsingauiieonsuaussiemadndulatetnaingndn Iédsdl 1) doun fnlsdes
(High Volume, Low Profit 13 esvane “/”) gni ﬂﬂﬁmﬁﬁﬂ%aiuﬂ%umeWﬂ winlssevinesin sjanisyavsmm
(Efficiency) Warn13muANEmL (Cost Management) titelimsd fiunudue wissiaaSuanaainse
Tumsuims uasaraidedield Wesnwigndnlilaghinsgnudenailsvesudshm 2) Foun dlsuan
(High Volume, High Profit L3 asvang “X” ) gnA1nguild s eluuFuasnnuasliislsge TWusmsis
ABMNES (Premium Service) Wneiiuanuaninsalumsusms (Serviceability) wagMInaUALBIANNADINTT
99901 (Consumer Needs) uazanuaenndesiuninsgu ileaisanuisnslauazsnunmudusius
3) datios fla1n (Low Volume, High Profit ladpavins “+” ) “uan” Qﬂé”]ﬂﬁjmﬁﬁﬂ%mmmﬁﬁaﬁw
usilvinarinlsge msTvmsusmsitinunwsdunidion nehs anuasnsalumsuins msneuaues
ANuFBINMIIBINA ANAdeTeld MIdeansTTiusEansnmn waraNaenAdoIiuInTEIU ileain
Uszaumsaiisuaviialonalunnsdesn 4) detios f1lstes (Low Volume, Low Profit in3aamsing “-” )
“au” gnénnduidieluyiinaiosussiiiilsi amsuimsianisineld dunusiian wasitiu Ussansam
AUARY MIdeansmIzay ANudenadesTULIASHIL LazANLdetiold iWlelwnsliuinsduauay
annszdunuuesuIsn FinsTitaderts 7w BuwumidumsnaunuuesUsuussuin svesgunan
usTiusinsEatugnin astefislomalumsdoinaingndn B2B uasidiuAuaINTIveIUTENlY
msausasnwirailsszezeilaegraiuss@nsam

I ERETAG
PNNANTITE dunTnefuserale Al
1. M3AnwwaznsiaaduadAguesdafeninaden sindulagetiussduannseamugnin

v q
¥

voegnAn B2B lulseimalnganunsaasulansil 1) ngudtegnegna B2B veeussasiuanszavaniinly
Uszinelne dndwniduesdnsvunslnguazauinanans Tdnvazvesgnamnssuivainuais uag fiu
Aamsanudunnnd 15 3 2) Yaduauuszaumsmsnannegluseiugs Inedadedisiaedogedian loua
Frunrudsnisuesuilnauagiuyurosjuilae sesamn Ao drunruazaanluniste uastady
fifidndeiign Ae fumsdeans 3) mssuinunmeyluseiugs Inedadeniflindegefian 1Fun
ANUABAAADIATIANNINATFILTATNMUA T09831 Ae ANuTeTiolduesuTTue uaz Tadeiid Anades
fian Ao UsvdvBnmuesussgium 4) ssduszneusulsdan Ussnoude 3 suleud 1) Jededmnszan
namseana 2) Jadeaunisuinann uag 3) m5&1’@%‘141@1%@%’1Uiiﬁ;ﬁmsﬁmzmwgmdﬂ mMsfnwimsania
asrUsnaulaels Principal Component Analysis (PCA) lagvisuiae35 Quartimax ansnsadunesduseneuy
sonutadediuszaunismsnainle 3 asduszneu Jaduaunmssudnaunnle 4 esduszneu was
madnaulatednld 1 ssuszney Tvimua 8 ssiuszney Wethluinsesiilefnwifadeiidmarte
m3fadulaton 1iud 1) aArudesnsvesgnd 2) fuyu 3) nisdoms 4) UsgAnBam 5) anuanunsn
Tumsu3ms 6) 1msgu 7) avanindedio uax 8) madaaulatedn mslnszsiesdusznauuansen
anuduiuSvasiuUshumlawnu (Eisenvalues) uae A13ouazauLUsUniuiiosunsld 5) anuunnsig
mMstesnszniunednIuar Snvevasgnavnssuiisnsfilidinad omsdaaul ado s ussg S
nszawaniin 6) Yasemsinaulafednussqiusifiianinanenisiadulatosussefusinszaugnyn



5

,é(;ﬁﬁ']iﬂ%'\ﬁ;ﬁ'\uﬂﬂ§%isﬂﬁ Journal of MCU Nakhondhat | 263
R
YoanguanAn B2B eesiitiuddniiszsu 0.05 18uA Anudeanisvesgndn fuu msdeans Ussansnm
AENINTElUMIUENT 1AT9IU uay Antidetie freAduUszAnsanduiug Tnsessusznausi 7
aunsnesuIsmMailAsuuasesnsinaulated ausaesulsmaasuumasesnisiaaulaiedld
ognailifddayfisesu 0.01 waranansoldnennsainsdadulatesldlnefidaruaaaindownnsgu
0.653 diefinnsnniiazesdusenauasdusznautia 7 famware msdnaulatod lufianiadeatuetis
fifuddnyeaiansefutiuddny 0.05 Tnsesdusyneudislaminageiian leun anuanansalumsusnig
ey IAUIENOULINTFIU BarUsENaUfunU auaau agulannamiuaunsalumsuimsiduiladeddey
flanlunisnszdunsiedivesgndn B2B madnddumnuddyuestafeiifnanonsindulatodnvos
gnfn B2B Anuannsalumsuins Wulladeiidfnyiian Jeaenndeaiunsfinunves Garvin, D. A. 584
PaumnmsuimadutadedAglumsaiisnnuiisnelanwasannudnfvesgnan (Garvin, D. A, 1987)
uaﬂmﬂﬂfﬁqﬁmsaﬁuaymm Hellier, P. K., et al. finanranufianelaluusnsiinalrensereninudsl
Fotwesnnindmiuaudenadoinunsuiiivue wazauFaINTUBIgNAY (Hellier, P.K. et al,
2003) warSsaenndesfunisinunues Parasuraman A. et al. AlFFlHFuIMInoUaLBItan I wAANTY
VIGNANAY mﬁ%’ﬂmmmigmqmmwlﬂu%qfﬂﬁ’zgiumia%ﬁqmmﬁqwa% (Parasuraman, A. et al., 1988)
saonndesfunsAnuives Zeithaml, V. A. fiszyiimsdeansfituszansmmuazaiiuin ofl oves
HNARTHan 0n155UTAMAIY0I9NAT (Zeithaml, V. A, 1988) uaz§ailuulIAnved Sweeney, J. C, &
Soutar, G. N. find17i1 Jafedunuasdianinindvinatosiian uwiginadutafefifianaisfiansan
Tnemssinaulatevesgnindamilsiannuduandundn (Sweeney, J. C. & Soutar, G. N, 2014) Fsifu
msmuaudwulnglianveununwaztieiiuannhaulaliiugni feaenndetunguimnana i
wunmshiusnisegnileandnuasldlaluneazidunannsaasnsnuimelawazaiulindalussezen
m3neuaussnuFBIMITesandn anudilalunnudesnisvegndrtedislomaluniston

2. wamsiia sULUUTadefifiBvanaiensiadulatedi ussyfusinszaugniin TneFesdiy
AMNdAyINuINlUes Usznaunie 1) Jaduanuanuainsalunisusms 2) Jadediuamdosns
¥933nA1 3) Yasusuuszansaiw 4) Jadesunisdeans 5) Yasdeduanuiedield 6) Jadudu
ANABAARBINTINIBNATEILTAUA uag 7) Tasuiudunu §saenndesi uuulAnyes Boston
Consulting Group ﬁlﬁamiwﬁﬁmﬁlmmﬁﬂL%ﬂﬂaqwﬁ BCG Matrix (Boston Consulting Group, 1968)
domenuduiuslumsuimsdamssenidadois 7 du funduandriiuddléidu 4 ndu Tneidi
msUsuUsUImatarmstamsfimnsauilensuauswiomsdnaulatietangndn 16l 1) Founn
flsties (High Volume, Low Profit la3asvisne “/”) gnénnguiidateluuutamnn uwitlssenes
MuUsdams aassati Uszansnm uagmseiunusuny Weldmssifunuduen nieuviaady
anuannsalumsuins way anudedeld esnwgndnlilaglainsenusonarsilsvesude 2) Teunn

#1510 (High Volume, High Profit 105 a49u1e “X” ) Qﬂﬁjﬁﬂa:uﬁyé}ﬂ‘?}IaiuU%M’]mﬁJ’]ﬂLLaﬂﬁﬁﬁliq\i
3) dntios flsu1n (Low Volume, High Profit ladoaviane “+” ) “uan” gninguiliiusinansdsdos
uilsinarilsge maslinsusnsidinmnmssdundidon uas 4) Fotien flstion (Low Volume, Low Profit
wiowune “- ) “au” gnénnguiidsteluTinadesuasiimlsei TumsnauwuarU$uUssnsusnig
vosfuAnuTTIfasinzatugnin wwefulemalunisdesnangndn B2B uazteliuidnatuis
Shwnaimlsluszezenilaegraiuss@nsam



}
§

264 | Vol.12 No.3 (March 2025) Ul 12 aduil 3 @ureu 2568)%’\
!

ayluazdaiauauuey

meitedet agléi mamsfnwuazindduanudidyuesiadefifivadenisdnauladod
UssfainszawaninuesgnA1 B2B Tulsemelve aguledn 1) ndusegisgndn B2B daulngidu
psrnsnalvgiuazvuanas Tdnvarvesnamnssuivainvats ddufamsunudunnndt 15 3
2) Yadvduszaunmsanegluszivunn suaudeamsvesiuilaneglussiunniian dusunu
frupuagaanlunse uagdumsdenns fdedesesawnmudiiu 3) mssudamnwedlusduunn
FuANLEeNAEBIATINNNIATTILARMLA TAdngsiian dusuanuidetiolduesussiug uas
fuUsEanBNNveIUTIIN dAnArTesmnmudIFU 4) ssdUszneufuUsdann Uszneuse 3
druldun 1) Hadedudsraumamanaa 2) Jadedumssuiamnw uay 3) madndulatoiiussg
faunnszawgniin wagldignsainesdusznaunieds Principal Component Analysis Wagyyume3s
Quartimax @1saduunasAUszneuseniduliadediudszauniimsnann 3 ssruszneu Jaduanu
n135U§AMAIN 4 B3 Uszney warmsinaulaten 1 esduszneu sautmun 8 asdUsnou ldihly
Ansgiitednuifafofidemarensiadulatedn Idun 1) eudesmsvesgnd 2) dunu 3) madeans
1) UsgAnSan 5) annuannsalumsuinig 6) 11assu 7) audndede uay 8) nsdndulatedn
5) ATULANANIN T TEMIsILNABIANT LA AnuIrTasanaunssuTisefuliTnaren sinaulate
Tusseiusinszaugnin 6) Jadumsadulatoiussgfaniiddvinasomadnaulatosussefus
nszATRNYNYRNGLgNAN B2B aensiltiuddniseay 0.05 7) anunsaeSutensideuasteanisindle
ot uavAnuiuuUsTosnsiraulateth Iaeddiuddniissiv 0.01 waznsnetnsalmssaaulades
mmmmia‘lum?u%miLﬁuﬂ%%’aéwv-ﬁ’zyjﬁlgjﬂiumsmzﬁumﬁ%a%;waqgﬂﬁw B28B Lutladufidrdyiian
mamiﬁwmgﬂLLUU{]ﬂé’aﬁﬁﬁwéwaﬁiami@]’ﬂ%uia%asgﬂUiiﬁ;ﬁmsﬁmzmwgmjﬂ Usenausie 1) Jadenu
AnuenINsaluMsuiMs 2) Yadedumaieimsvesgndn 3) Yadesulssdvsnm @) Jadesnumsdeans
5) Yadesnunnuidedels 6) Jadesnuanuaonademsimiusnasyuiimun uas 7) Jadesuduny
Jeilfoiaueuuy fedl 1) mstanmsfemsiugnénlilusdanasnovausssinidufiofinanud oty
veremsIseludangquidivanedu 1w dromsmaiauazlada And i elafléyuuesfinseunausnn
2) st G R Nnsnagndilosuusmaniueiuazuins 3) msiiasandnudaduameusn
fidmarensdndulatedn 4) amsdnwmaiaalatelutnmiianmmesusaunnaneiu 5) A
UsgavBamdnmansivy uaznsnagndmsmanaiionigauazinuignd B28 luszozen

LBNE1T91999

sy unduatan. (2567). granvinssy “gninlne” saganuddu adslemaiuTngudnluajaelu
andou. Sonldidle 11 wgadniou 2567 91 https://www.thaipackmagazine.com/activity/
corrutec/

dihauasugiagramnssy. (2563). Uniiasesiidedn Gee uwnliiumswdsuudasnudesnisld
U'ﬁi’gﬁmﬁ?fl. Serldidle 30 AaNAN 2567 91N https://packaging.oie.go.th/new/admin_control
_new/html-demo/file/8630714592.pdf

Boston Consulting Group. (1968). Perspectives on Experience. Boston: The Boston Consulting Group.

Cochran, W. G. (1977). Sampling Techniques. (3rd ed.). New York: John Wiley and Sons.

Garvin, D. A. (1984). What does product quality really mean. Sloan Management Review, 26(1), 25-43.



,é(;’ﬁﬁ'ﬁW'ﬁ;WWﬂﬂi%ﬁﬂﬁ Journal of MCU Nakhondhat | 265

T

_ . (1987). Competing on the eight dimensions of quality. Harvard Business Review, 65(6),
101-109.

Hellier, P. K. et al. (2003). Customer repurchase intention: A general structural equation model.
European Journal of Marketing, 37(12), 1762-1800.

Hutt, M. D. & Speh, T. W. (2001). Business marketing management, A strategic view of Industrial
and Organizational Markets, Thomson/South-Western. Ohio: Cincinnati.

Lauterborn, B. (1990). New marketing Litany; Four ps passé; c-words take over. advertisingage,
61(41), 26-33.

Parasuraman, A. et al. (1988). SERVQUAL: A Multiple-ltem Scale for Measuring Consumer Perceptions
of Service Quality. Journal of Retailing, 64(1988), 12-40.

Sweeney, J. C. & Soutar, G. N. (2014). Consumer perceived value: The development of a multiple
item scale. Journal of Retailing and Consumer Services, 21(3), 390-399.

Zeithaml, V. A. (1988). Consumer perceptions of price, quality, and value: A means-end model and
synthesis of evidence. Journal of Marketing, 52(3), 10-22.



