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Abstract

This academic article aims to present a framework for customer listening to improve the
quality assurance system within basic education institutions in the future. The study integrates
principles and concepts of customer Listening from the Malcolm Baldrige Award criteria and the
internal quality assurance procedures outlined in the Ministry of Education's regulations in 2018.
These criteria serve as crucial benchmarks for developing the educational institution's quality
management system. The suggested approach includes the following key steps 1) Customer
Needs Analysis: Identify and standardize the educational requirements, main goals of the
curriculum, management and services, teacher's instructional management, and child quality
development based on the spoken words of customers, parents, and stakeholders. 2) Hierarchical
Structure: Implement a hierarchical structure by categorizing and prioritizing customer, parent,
and stakeholder requirements according to their significance. Develop a strategic plan based on
these strategic needs. 3) Prioritization: Consider the prioritization of each group's needs and
requirements, recognizing that priorities may differ among customers, parents, and stakeholders.
4) Customer Perceptions of Performance: Evaluate the efficiency of customer perceptions of
educational performance within the institution. This includes assessing the outcomes, tracking
operational performance, and determining whether the institution meets established standards
and objectives. This information is crucial for self-assessment reports, strategic marketing
decisions, and continuous quality development of the institution. By adapting customer feedback,
the author believes it can pave the way for a novel approach to internal quality development
within Thai educational institutions, steering them towards excellence in the future.

Keywords: Voice Of the Customer, Internal Quality Assurance, Malcolm Baldrige, Quality Management
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Tuthagtiunsidsuntasegnsmaiives walulad msudsdu anmuandeunisgsna Laswgia
sameluuazaeuenasdng vhlwosdnasing q lé¥unansevuegnadedaild Rimita, K. N., 2019) 1hlug
nsdsunlamsdsaludaunlunmsismnagnddmivanudsBuvesesdns anumfouniagiia
Fsmsfiiedeegluanmedendiuasundasmasaailudnuaziifinnuiumim (Volatility) Al
wiuau (Uncertainty) anududau (Complexity) WazAINuAauiATe (Ambiguity) wanddeduns18an
VUCA TuuFuniifiiuazesdnsdndustndeiidosmesanindagtiuuazaansainmssniuanulusuan
(Pearse, N. j., 2017)

\Feauaagnin (Voice of Customen) Wudmilaifiamnuddglunsnaunusisunszuunsdnnis
A e lesdnaiulnuuildiuiumaasuasining 9 uastsvaunadidaluounan Fadesil
Tladu restaes Unuvismananngalrdlanailusu World Marketing Summit Asia 2019 31 “Auvinng
vosg3nalutlagtu nagnslunisdanismsnandeaudsuly walad ey e dewiligniiininugy
Aanufianelafiszuendelvifuaudu 97 (The Standard, 2019) 1713&é’qﬁmmé’ﬁmﬁ'umsﬁmumﬁﬁmq
uazgusuMITUonumanIsaled 199330 g af i Lmeamﬂ%mmLUuLaﬂmmuuuaﬂm
(Customer-Focused Excellence) i Idgninuldautszaunaduaolan Tasfndndnd1 “aunintuey
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swAnFusinTnunarasaindLLssnanuazaiaailsle (Gaskin, S.P. et al,, 2010)
nsaIAMnNHERT U lnednde309g 01 (Voice of Customer) unduinasiaAgly
N139AN5AUNINLAETINYDIBANT (Total Quality Management : TQM) 7 \Dunundandnveanas
31978 Malcolm Baldrige (Nist, 2023) Fan1s§uiladesuesgndn Humsiannguuuunisiideses
and ardndduiuesnudenis uasmuadduauddy Selimjsmneiioimemansaunadid
ﬂmmmﬂqﬂmLLawuﬂU‘LGﬂumimLuumiwwmLLmuﬂaqwﬁ fvuaiszasdifiodssnisligniiiin
AnuyniuLazAouauedlinsInuaufesnis suludansliuinsiivideninuaaviswesgnin
Wieasdnsasdulnedldiuiounasiiadosnmidluiiagtuuarounan (@inausslagunnuiend,
2566) Mnfinansntnediu flsuisiiaue vénms wuade wazuUFiR vesnsiladegniunduna
gvlumstaunssuuUssiunanmanglusniudn famnsathluldidunseuuumaddglunisiamn
psAnslilaunmilanunsaduiloruanmnisaitiagiunaylueuiasle

\Heevaegnan (Voice of Customer)

flsnuwas The Voice of the Customer (vOQ) Wudilélugsiaiiaasuisnssuiunsiiudeya
mnudeInsTesgndn uazdumalansimuindadus fdanguanusudulasaufesnisuesgnin
Tnvazdon Fudmdulasadramudsuty andudndsumuddaluivssmudfafiduiusfunas
anuftsnelafumadeniidlutiagtiu (Gaskin, S.P. et al, 2010) Akella et al. A mangdn 1Fe9vs
and Ae W@eefiezgndudindugaidenselumarsdsnig 1wy wuudiia, msfeuSounssuusey,
Tndeafife, uazdu 9 Ameesgnétaggnaunuruladeudemaniifionsedulignéranunsouans
AnuAaiulaogEs é’aﬁ?utﬁswmqﬂﬁ’l (VOO) anunsailenudu q 91 “erumenenule q ludiuaes
andiftedemstugliuinislussninenssuiunisadsaueniauiu” duiu nsfuiladesesgnéndy
aerUsznaudAylunsTUIUNTUTMTNURAIALaZAT ALK N UYL NAAvBsAnslug AT U

(Akella, K., et al., 2017)

ANMUFIAYvaNLHEIvaaNALAzN1TTUN L EB RN AN

MsiAesesgnA (Voice of Customer) unagnéfidifguasliannsanesinuls ssdnsms
SuilapuAafiunazanudeanisvesiiieites uazgniogisdeiiles ileiirlamudesnsuazaina
yaAuarUsraunsiinIsuINIsTATu mafuilsauAniiusanidesvesgndnduedesiloddyly
simunsrUUAmnLasTliesAnsivinegeiissAns nluanmzmaudedugadud egrslsfin
peRnsmsUSUR U SIUasuLUaRN 9| (The story Thailand, 2020) [l oMOUALDIALGBINTVD
anfnfilasundasenssinss msldidssesgnan (Voice of Customen) snusuldiussuunisudms
IANITHAN 9 Lﬁalﬁﬂmmgﬂﬁuuammuﬁ"mﬁaﬁﬁﬂmmLLazLﬂuIUasm€J"q'€]u é’aﬁ?ummé’ﬁmjuaqms%’u
flsrnuAniiunazidesssgndi Ao nilslugudnandunsuiusuuuuidsuudasueesdnslutlag iy
s eafielunindrdemnudosnisuazauaanisesgniluaaiumsalildsuutasegsnnii
(@oTuLRuNaNAALRIR, 2560)
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arudaulasvaanisusziuganimneluaaufnwiuaznsiuiladesvesgnén

n1suseiununInnsAnsndunszuiunsussiduiasfnnIun A MAINNIATFIUATTAN Y
1 3 N3EUIUNT A MUANAIAM IEMMUAINATIIUNSANY WAz ILNUTRILNAMAIN ATIDEDY
Lﬁaﬁué’mﬂmmaLLazUizLﬁuqmmwﬁﬂﬁaamé’aqﬁ’ummgm LLazUizLﬁuﬂmmmﬁaﬂ%’uﬂqmaz
fimumsdnnisdne (Ednmadeumnanisine, 2563) Gamsitaunnanimaeluanunwsndudes
fmunsasg ez mneaudsaiidensliiAat uluaniuAnwuasinsdaviuaunisiam
N3ANYY MMUATEELIaINISALTENNT N153R9151891UN TUTELETUAULEY (SAR) N1sUsEAUAMAIN
aeluanudnwidadunszuiumsiidesdiiunseradussuunazdeiiouiewmuianudnudlidl
AAMATLASEIUNSANY) FeannsnazlifussuuiasnssuaunisussAuguniwmsfinunigludy
fugrudasnmd 1 @ifnnaaeunismsding, 2563)
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Hudenssfuanudesnsegauvinsadieaitsanudesiuduguey filsufninnisldnszuiumsnsils
\desgndn wnvudgsiannlfiAnnelussdng ssiduuuimdmsifezundumdudsi viamely s
nszuaunsmsiladeagni WuiBnsiidunsiinadwsdrfydezduusslovidmiunsdanisnanimn
nsfnw Bnvansiladesgnérdududsiiedeainnudlaldfuoudundoulugdmnonio
Fduvimifingld uazmevlandlasnsafuaudesnisvesgniuderiisites dmalinisduiunisdn
msAnwiluanu@nwududldminviuiunuasuulas Jadugaisuduiivseloviogianndmiu

Msas1uInnssunansanenlusuan (Gaskin, S.P. et al., 2010)

e

wuIN9N1TUNH9Y89gNA1 (Voice Of Customers) UnWauIn1susiuaaninaigly
an1uAnenszautunugiulusuan

“msiladvagndn’ (Voice of Customen) Wuundnfididgylunsusmsqmuninlussdnsniy
$9¥a MBNQA lsindsegndlilumhsnumadsuasionvululne unsiuiluazdlennudess
¥93gnAn YreUsunnumsindunulueuian adranagnsidiuld adsdoansseminaduims ag
funasesuaziiieddes uazairaedeslofidniauiionaunuuaziFoud thgnisiauosdnsliniuide
msiladssgnintisainsanutileuuasanuiienelalifugndn funases wazgiAeates (Gaskin, S.P.
et al,, 2010) ﬁﬂﬁﬂﬁﬁﬂLﬁmQﬂé’mﬂ%’é}’adﬁwﬁqmﬁﬂizﬂauﬁﬁﬁ@ 4 g laua 1) ANUReINIIYeIgNAN
funAsesuaziiientios (Customer Needs) 2) Tasad g iyt (Hierarchical Structure) 3) duauddy
(Priorities) 4) ms%’uifﬁmszﬁm'%mwsumqﬂﬁw (Customer Perceptions of Performance) lnesiseazidun et

1. AIUABIN13YDI§NA1 (Customer needs) Ao AraSulgluAyavesgna UnATeILAY
iAatoues snduuslevifiasfnslumnsgiunsine Wwmne vangnsaaudnu msuims
WAZNITIANITUTOUINNT NTIANISLTEUNTABUVRIAT wazdauddyserianatamsruunsUseiu
AN NIIAVIUNUITRLIANUANWINAENSIAaENITAaIA WU UANMTUTEIY nsimusuamnn
win d@nmwindennisiseus Wudu (é’wﬁfﬂmuswi’aﬂmmwLwiasma 2562)

2. Imqmwmumﬂwu (Hierarchical Structure) \iudufiil alsmsuaudasnsvesgnén
JUnasosuazdiAsrdoenguiietiuda dudeluiidesduiunts e n1sdalassaframuddudu
(Hierarchical Structure) fia {Jun153AT129AINABINITHAZNNTINANUABINISVDIGNAT HUNATOILAY
fiRgdosnguitedisiomun wdamnanglassadmusduanudidy vieandenlidlade q fe
“NMIIANFUAINABINITVDIGNAY” %aﬁﬁauaﬁlﬁﬁmLﬂumméfaamiﬁumaﬂé’ﬁu‘ﬂudaﬂmﬂ WA¥AIUABINTT
go8 9 mmaamamaummmaqmﬁmma ) fu (Set of Tactical Needs) dislddanguarmsiainsves
anéuda searntutunnaunuiiion1siamBanagns (Strategic Needs) ludunisussfunanin
aeluaaufnyianefanisiesgrinuieinisves Unaseskazguyu Ingunanldnununagng
uHuRRLINSAnwITsanIuAne nadalasinsndeianssundeurisssyanuinveulaseadig
N15UINU 4 dgluanufnwiwazanunsaunaiiunismauruljiasellsnsly
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3. MINAINUAIINAAEY (Priorities) Lﬂu%guﬁéfaqﬁmmw5qé’wé’ummﬁwﬁzg AIUABDINITVOI
anfn funasesuaziferdenguiegisusseiidifuanuddauosgniiganitanudenisdu 4
nsfnaulansindifunudAgmanddomaunauidostuny swussnauazandululdlunis
povausInNFoiadenagnd dsluunuujifnisaanudnndadesdnddiulsidanuin audonis
v03gnén funAsawazifedeavatuduiuniadels egndls uarlviddsdsnuaonadestunagns
vosanuAnwsinile Tevalulummuseununmaneluanufnwazuuuniadu 3 du fe dununm
Hi3ou Funsuimsuazmsdnnis funsdansieunsaeuiiudiFoududfaseuiy

4. M3FuineUsEAvsnmuesgnen ﬂﬂﬂﬂi@ﬂLLﬁzﬁLﬁaﬁm (Customer Perceptions of Performance)
deanudnwlddndunumuunuujuinissedd sﬂgumauﬁlﬂumsﬂimﬁuwaLLasm’maaUﬂmmw
nsfnmmeluaniufinm susiamumamssiduny Wutuiidesnsiusademegnilanauaues
AnufinamIgndléiian novaussmudsamamaduldARedadulunmuasgiuasantmaned
anuAnuslivield uazdleifiouies (Benchmarks) fuguimanmsiidusuiivosinssywitanmsgu
FrunmnmvesanuAnyIvens1 untosudlvy deyamaitinlfnanuuuasunudneuutazauli
pzuuuAvIeusazfisaiusenlunazdudeyaiinidslunisih sosunanisussidunueswes
anudnw uazfionsindulaidanagninisnain uazilomsiannanufnuliinunneswsioly

fedu eldmsamsfnmiivssavinmluowan Jaflanudnduegdsiiazdosdaliaonados
fuldeawasgndn (Voice of Customen) Wuasloududiaiivsimisliaanudne inn1susuussisns
afiunistunaunagnsluowian 3-5 Ula waznanisandunislusnuuiRnisanudnuiuszanUlmdu
flveuuuaznsstunufoinisvesiunasesuasifeitos

nszuauMsRaLMsUszAugaa e TusnuAnenssiuduiugulaedesuasgndn

nszuIUNSL efaunsUsEAUR A mAeTuan udnw Taegldidesuosqndn (Voice of
Customen) S mneifioairsaufiesnelaliuigniuazneuausinmudesnis (Needs) Anmaianis
(Expectations) Tauitsilinadnifiindumiloninniuainuts (Beyond Expectations) ofunases
wazfiieades Ssansoutsiunounssuiunmsiannlifenmi 2

asAUsEneuvasm e NIANTUIUAINNGNTENTAIMTUTEAUAMAINATANEN nszuaUNTUIEAY
¥ v
anénanld W.A. 2561 AMAINNTSANE
—— 1. AmuanesIunsanwvesnudn Wiy wazandmny
. v YBIANUANY NIATUALATA N
1. anusiesnnsvesgnén funaseuay — —— e
fiftatos (Customer Needs) 2. FAVMURUTRILINTIAN TANYTILTUANATNANLIATIIY (Quality Control)
2 Trssatranussus 3. MIANTUNUMLURUTRININTIANTANWITesEn AN K
(Hierarchical Structure) 4. MsUssiliunawaznTIvauAMN NN sAnwNEluvesan ANy
o v o v = . = S o = » N13ATIEDY
3. msduauddiey (Priorities) 5. MsRAnaNaN1sAiunseNaRILEn T Anwilvisinaunmeny , _
e e v - ! (Quality Audit)
4. ﬂﬁiUEmUi%ﬂ%ﬁﬂﬂW‘ﬂmQﬂﬂ’] 1HTFTIUNSANTN
k(Customer Perceptions of Performance) / 6. N9 mmﬁwemumamﬁﬂﬁzmumul@wammyﬂm-n MsUssuRmn W
— 7. mawwanufnulvliaunine 1ol (Quality Assessment)

a vy a Y . = ) )
A 2 nspuLInINIsLEYeyaLdeswedgnan (Voice of Customer) livensiauINsUsERUAMAN
meluanufinwssautuiiugiununsauluifa daney Uan3a (Malcolm Baldrige)
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nszUUNTIR e AN sUsE AU A A eluanu@ned TagldideevesgnAn (Voice of
Custorner) fluwuftflasFududumsmuduneu fail 1) audosnisuesgndn (Custormer needs)
A3 funases UniFou gildwlddnude iwelfifuuuimanismusn msiagmansaumaniinmue 7
arsadlUldandunislunisiunudanagns lagisnslunisfuiladesresgnataiuisainla
varnvaneguuuy Tiun nsaeuaunguiaeg1siiddy (Focus group) Msduniwalfunasesuasngs
fhegrafiieadasiitluefin dagtuuarluewian mavhuuvasunuauAnfiutesgné feyanisney
frnu FedesFou deuuzinnnguitegidlunsaztomns sauiiimmalsuieideimivosanufng
LAZATINNSANUANYINTIVTIL TinsieitazasUnailelilsteyaasaumafidrdny Tnsanudnw
SududesadrefiuiSulaveunazatuayudiugndn (VOC Team) Tngasa 2) Tassafrsnudndudy
(Hierarchical Structure) fla “msdnnguaudesnisuesgndn” Wutumeuiidiiunsiesesidoyad
Juanudeinisvesgnandudiulnguazdoyannudesnisges o dwnduwwimisnisimuinisussiu
aunneluaniudnu lngszymuduneu fafl 2.1) fvuanasgiunsfinw ngliauddoi
Audaam v eraan e udesduley Pndutmundurdimnenudusa INmenITus
AznssuMIALiue FsUszneulusie fuimsaniufinw a3 yaains nssunsuImslsadou as
Q’Lﬁ'msﬁaa 2.2) msdaadiunudiey (Priorities) Wuduiidesfinnsandduanudfyanudeinis
YBIGNAY Q’UﬂmaaLLangﬁ'm%’ms?fqﬂizmumimié’mﬁu%mﬁ@ﬁﬁummﬁﬁ@Lwéﬂﬁfﬁaamamwmu
Feadunu sussnaazanudulldlunisnevaussmnudesnsidanagns 2.3) Saviusuiamuinis
Fansfinuniadunmniaumnsgiu fnsudstsaussheu SssUssnaudeansypranatgrieds
Tunavuonantufinu 1y {uims aazag Junudunases yuvu Wiy Teedeyailiannsdisa
¥30 Focus Group waragUlassasnenuadudu (Hierarchical Structure) nanfuun 3devim] Wusha
hwsne nagws fdTnnuduse Anssalasams fvusuaunisdulineny uagikunstiy Aan
wazUsziiunanisaniluey 3) msdndunumusnuiauinisdansdnevesaaudne Wunisi
unumLINsdansAnuvesaaudnuilaglfidesveagndnd imunlignsufud amsaudsldidu
2 de fie 3.1) nMsdaviunuUURUszT way 3.2) n1sUszsudanusarseaunan1sadunuay
uHuUfURNsUsET Tudunsdahunuufofinsusesd snududesdnuviuagdinsesiunuiamn
nsAnwvesaniudnulagldideagnen uazdesianuaeaadesiuiuidmunedsedrUn1sAnm
Aefidndny Ao Msthienagns iAsgruMsAnYIvesanuinu wasidmneiidudewesgndn Al
NI aguussiiudogamsaumaidfey uldlumsdidunisiasems Aanssuluwsul foR
n13Uszdnd 4) Mmavsziliunasasasisdeuamun nnisfneinisluaaiudney \Wunisussidunanay
pyaeuMIANduumLIIRTgIUNIAnwLazd e iudssesgnaniiusennaly dadunaln
AUAY nIvEeY Insidumsegraduszuunassieiiios Tngdsmsussidunuilv loun msusaidiy
WUUB9ATIY (Holistic Assessment) Uizﬂauﬁ’m@ﬁmmm (Expert Judgment) #ang1usiaussdne
(Evidence Based) wazamznasunislusduiieatu (Peer Review) Tnsfuuanianisdniuau fail
4.1) MaA3suauNE NIy AAINT 4.2) useRnnznsTiNIUTiuaua TN IAnIneTures
anufnu e linaiussansnmuazidedeld madiyyananisuen Wy grasganalunnznssunis
UImslssseunnduduauznssunsdsedy 4.3) suumimmumu fdumeuiiutodos 1 1y fvun

U ¥
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Nauwuiandeld 5) msdaaamamssudunsifieaunaaufnuliiaunmaunesgiunsdnm
Hunalnfamunadnsdeannsoutsnisfiamumald 2 daw dadl 5.1) marnmsdssiunauazasiadey
AN MNNIANYITBIEUANYIAIIIR s U AN LAz e dwdssueagniniusznely uay
5.2) wan1sUszidiupunssuduau Tasents Aanssu Taglunisfaaumasinnisussiudandnnd
Asandunisiluszey q ateseLilemasndnisfne Taouuanienisinaiuaasandunsue s
HSUAAYOULAZAMENTTUNITAAAINNG dn13AvuAUSTUN1TUSUROULARLNUNNTAARNIL N15ETI9
wdesile MynausuilvgUassaiieussgnunsgIumsing wasmsinihsenunisinauma uay
1u6§‘umuqmﬁw n133u3aUsEansaInvesgnan (Customer Perceptions of Performance) Sumoui
HunsUsziiunauagasadeunmnmnisinunigluaniufnu nueeanumanssniuey Gudui
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