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Abstract

The objectives of the research to study 1) factors of physical shopping value, website, application and social
networking have influence on omni-channel shopping value 2) omni-channel shopping value has influence on
shopping satisfaction 3) the moderating effect of seamless shopping experience and perceived consistency
on the relationship between omni-channel shopping value and shopping satisfaction. This research was

combined quantitative and qualitative research. The result of the research was able to discover 1) The factors
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of physical shopping value, website, application and social networking have positive influence on omni-
channel shopping value 2) omni-channel shopping value have positive influence on shopping satisfaction and
3) The moderating effect of seamless shopping experience on the relationship between omni-channel
shopping value and shopping satisfaction but the moderating effect of perceived consistency empirical data
have not support on the relationship between omni-channel shopping value and shopping satisfaction.

Keywords: Shopping Value, Seamless Shopping Experience, Perceived Consistency, Shopping Satisfaction
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miﬁﬂmmmﬁawalﬂumsﬁf?aﬁuﬁﬂﬁumﬁméuﬁumamﬂqwﬁ expectancy-disconfirmation w84 Oliver,
(1977) uaz Oliver (1980) LLmﬁ@ﬂ”\ménaﬁmﬂﬁammfﬁﬂﬁawala’uaaQﬂﬁﬂ'ﬁ'ﬁ@iaﬂszaumsmﬂumséaﬁuﬁ']
n3aU3N3 1;1ﬁamnﬁ@nﬁﬂ@i’f’ﬁ?a§uﬁ’1LLﬁagﬂﬁw:ﬁwmiﬂs:Lﬁuqmmwa’?uﬁ”’] AmAN wazdszRun1soinlasy
L‘.lﬁm_lLﬁilllﬂv‘.Uﬂ’J’mﬂ’l@mfdﬁ@ﬂﬁ’lvlﬁﬂwmﬁitﬂﬂ%ﬁ’mLéuﬁ%ﬁﬂ%ﬂﬂi%ﬂ mn?aﬁanﬁﬂﬁ%’ugmdw?dﬁ
aanialinaansaziligndifiannuianfanela LL@imﬂ?dﬁgﬂﬁw"L@T%'m‘hﬂdwﬁaﬁﬂm%"j’avlfj”waé'wfazﬁﬂﬁ
Qﬂ@ﬁLﬁmmmjﬁﬂvl,aiwﬁawahlums%aﬁuﬁ'} W3aUSNIITH g %%aﬂﬁh'ﬂ@ﬂagﬂvl,éf'j'm’nwﬁawalalums%aﬁuﬁ']
Lﬂuwaé’wfmmﬂmsﬂi:l,ﬁuﬁmqm@hﬁgnﬁﬂﬁ%’umﬂﬂsmumstﬂum?’f}yaﬁuﬁﬁ (Carpenter, 2008: 360) W&
snwisluitnsnesn U'ﬁﬂﬁgﬂéﬁLﬁ@mwjﬁﬂﬁqwaiﬂumssﬁaﬁuﬁﬂ@ﬁﬁuumﬁu ﬁamnﬁ'uqmﬁﬂmm
FoInIMITAs M B EMIT eI e finannany LLammmmuﬁaamqfﬁmmmfuﬂ Iiadamdun
witalfieanin (Picot-Coupey, Huré and Piveteau, 2015: 338) mﬂmsmmmﬁmﬂﬁuwmﬂﬁ%mm?a”ﬂlugiﬁa]
ﬁwﬂﬁﬂﬁﬁnmfa‘wﬁwamaaqmmms%aﬁuﬁwﬁﬁwa@iammw’ﬁdwalﬂumi%aﬁ?uﬁw Yoo and Park (2016); Moon,
(2016); Lae Arslanagic-Kalajdzic & Zabkar (2017)

H5: @1m@hmséﬁaﬁuﬁﬂmﬂﬁaamdﬁmmULLuugimmiﬁSwﬁwaL“’?jdmn@iamwﬁawalalumvﬁaﬁuﬁ”w
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ﬂizaumini%aa%ﬁﬂLL‘.IJiJ‘I%‘Sawia (Seamless Shopping Experience)

R n’mﬁnLauaﬂizaummﬂums%aﬁuﬁwLﬁﬂiﬁ@ﬂﬁwawuwinLﬂﬁ'auuﬂm*’ﬁmmdmsﬁﬁaﬁuﬁ"nmﬂ"ﬁaama
witdlgigaamedug e ﬁaﬁ’wmﬂ“ﬁadmaﬁﬁwé’ﬂ%&magj'sluﬂq%]ﬁgu”uvlﬂslﬂuﬁaamaﬁu6] Ietagnasuiw lad
EREELR Lﬂumﬂ%aﬂmmzmumi;ﬁ?a§u€ﬁ°naa@nﬁwﬁnmﬁaumis‘ﬁy@ﬁuﬁw ﬁmm:ﬁﬁgnﬁﬂﬁ%’uﬁuﬁﬁ (Ishfaq,
Defee, Gibson and Raja, 2016: 549)

ﬂ%@u"’ugnﬁﬂﬁwqaniwmﬂﬁan%@ﬁuﬁwmmiadmwm6] NN 1 BaIN Qﬂiznaumsmwmumﬂu
ﬂm,%amiannﬁmmamiﬁ‘immmiﬁvﬁﬁuslﬁ'uasjwvlﬁiamia LLa:vlajﬁﬁ;ﬂaz@;mﬁ"aﬁwauﬂi:aumim“lumiéf?a
§uﬁﬂﬁﬁﬁq@1ﬁ urignd (Murfield, Boone, Rutner and Thomas, 2017: 266) lugiﬁaWWa@TLLWfﬁLLmuﬁgﬁIﬂdlﬁ
@m&l6?1ﬁ'zyﬂ“ﬂﬂﬁiﬁ%’ﬂdﬂi:ﬁﬂﬂﬁtﬁﬂﬁ%@ﬁuﬁmuﬂﬁamiaﬁasJmmﬁ”ﬂaﬂi:aumitﬁl,uuvﬁsaU@ia‘Lﬁﬁ'uQﬂﬁw
HNunITImani e LLa:ﬁaamaaauvlaﬂﬂmU@;ﬂ”u (Brandbuffet Online, 2018) Uszaumsaimsgofud
LL‘uu"lﬁ’iamimﬂu%ﬁaﬁ'aﬁﬁm@mmQﬂi:ﬂaumih’wﬂﬁﬂﬁﬁ]:%’i’@]m’]umm‘sﬂumia%amwuﬁawaiﬂﬁuﬁ
ane (Picot-Coupey, Huré and Piveteau, 2015: 340) wmE’ﬂiznaumiﬁwﬂ§ﬂmm‘maﬁ”wﬂsmumitﬁﬁﬁlu

[ (%

MITaRuANliTesde Janunuiuazdinaliandiinanuiinala (Huseyinoglu, Galipoglu and Kotzab,

|
: = o . A Y & o
| LTEITIYIININ 14 Nk sﬁ\‘ivl,@ﬂ%ﬂl’l&uﬁuﬂ@ﬁdﬂ%'ﬂ

2017: 718) ®@aAAR@INUNANISANANBOILTIAN

Uszaumsaifesusuuy$resdadudesuiisdniigalusaui 1 feztioigiuuss uwazanszdulignd
Aaanuianelalunmsdadudldiduannin

He: §ﬂ§wa°uaaﬂs:aumitﬁ%aﬁuﬁﬂLmuvl,%”iamiaﬁﬁﬂ”'umwé’uw”uﬁs:%dwqmmmsﬁy@ﬁuﬁ’]mﬂﬁaa
NMIIMINBLLLYTINMS wazanuRsnalalunsdodud

N133U3ANFDAAADY (Perceived Consistency)

VEGHLN i:@"'umﬁ‘ufmaagﬂﬁwﬁﬁ@iaﬁaamaﬁmmUﬁuﬁﬂu‘qﬂ6] gasnain lidanuuandrsnu duiasgu
Wpnnunsludnusesna ADNW 1 WIa3UULLFUAM Tuslatw wazmslwusniswasnisene (Huré, Picot-
Coupey and Ackermann, 2017: 320)
mmmwi’wadgﬂﬁﬂﬁ%aﬁuﬁwmﬁmﬂ%mﬂﬁaamaifuﬁmmﬂﬁﬁﬁaga LLa:ﬂﬂiU%ﬂﬂiﬁL%ﬁauﬁulunﬂ6]
FINWINAUIBFWAN ﬂgdf‘ﬂyagaﬁﬂm’]m IUFUANALINY dnslvusnsnliwandsiuwlidnazidandasnn
T84114la (Picot-Coupey, Huré and Piveteau, 2015: 342) ;\Tﬁ%@ﬁuﬁwﬁmwm@mﬁﬂsmummﬂum’:‘%@
ﬁuﬁwﬁﬁmwma@ﬂﬁmlunﬂﬂ toamidning wingusznaunsmansanaunauiayaveantaimaliinng
%iaa'nﬂ”uQﬂﬁﬁasi'mLﬂm:uu flanugneas avudin gnﬁﬂﬁ%‘uﬁaga%uﬁw Tuslugudmiontn leasuns
u'%ms"?il,ﬂummgmlﬁmﬁ'ulquﬁaamm:daNaiﬁgnﬁnLﬁ@ﬂawwﬁawaialuﬂﬁisﬁaﬁuﬁw LRZEIN
ﬂizﬁumitﬁﬁalﬁﬁuLLUiuﬁLﬁ&lmﬂ“ﬁ?u (Hseyinoglu, Galipoglu and Kotzab, 2017: 719) FOAARINUNANTT
é’ummﬁ%aﬁn@%mmqﬁwmu 9 T 14 viu WmmLﬁmﬂmﬁufmmaa@ﬂﬁauﬂuﬂ%{ﬂﬁﬁﬁryLﬂuéwﬁuﬁ
2 fzTIBLEs L LLamhmﬂizﬁulﬁgﬂﬁwjﬁnﬁqwala’lumisfaﬁuﬁﬂﬁﬁmmnfu

H7: Sﬂ%waﬂuaamﬁufm’maa@ﬂa’adﬁ’]ﬁ'um']ué’ww”uﬁsw'mqmmms%aﬁuﬁﬂmnﬁaamafﬁmmg

LLUUH?EW] na LL&Zﬂ'}WNﬁ{]W aia‘[umﬁa quA

szfigunsn15298

AN NNTIS UL LN FUHE WA T 93 L 950N b IEEEALLERIY lasns39uL3USun sl oA
TayANNUULFEUD Y LLa:mﬁﬁ'm%qqmmw’[ﬁ‘ﬁ'maé’ummﬁ%aﬁﬂLm‘uﬁﬂmda%’w mn;ﬂd}”r’fiimmmﬁwmu
14 vivu 1iladaLiandanyseninainny 2 dauds danmsinsliazuunisaadegrsiininuuunay

& A 4 v o
YUADW (multi-weighted scoring models) ANULWIAAYBY Larson & Gray (2014) sigaanasdny Collis &

[239]



NINIERINDIMTIIL: aduimdiadnen | 31 8 afuf 1 (unTeu-guisn 2562)

Hussey (2009) ﬁvlﬁﬁ"lLauadwnﬁié'uﬂwmﬁl,ﬁaﬁw"ﬁagamiﬂumﬁLﬂﬂzﬁv’ﬁaqmmwmsé’ummﬁﬂ‘lﬁﬁaga
Fwmliiosnit 5 1o el lddayanmanzan Tasusnguilidayasanidu 3 nqu fe 1) {idvaimy i
Urzaunsnllugsfiadidan LLazgsﬁawwaﬁLLqu 2) HUIMT0IANTLONTYU WAL 3) ATNITAIUNITANG i
Uinmasdnsdumiamasanlad uaznagnissia Lﬁiaﬁwmimmaaumw3Jawgﬁfﬁmuﬁmmaaﬁagaﬁmmi
ATIINDUUULENLE (triangulation) ANNLWIAAVEY Denzin (1970)

dszznsuaznaamagng

A MUALTE N TUIITHI Ao 1) Lﬂu;‘ifﬁ'ﬁmﬂqszmw 20-49 3 s'fial,ﬂunsjumqﬁﬁmﬂ‘ﬁmuﬁumaﬁﬁm
Lﬁﬂ%ﬂﬁ%ﬁ?Lﬂ%a{iLL@NT‘]’]ULLW‘ﬁ;uwﬂﬂﬁﬁ;ﬂluﬂizmﬂvLﬂEI (FNNUFDALRITIA, 2560) uas 2) Lnaddseaunsol
sl,umi%aﬁuﬁwmﬂLLmuﬁgﬁIﬂd, T3 WIDLOTUOUALEN BENI%EY 1 uusud @uduuuneraduntuiven
aimmﬂgu‘ﬁ'q@ 3 AuALLIN EInULINIIaaNaTasas 60 maaga@immm’aﬂuﬂs:mﬂﬂﬂ (Marketeer Online,
2018) uaz 3) Lﬂﬂﬁﬂi:mJﬂ’]‘iﬂﬂuﬂ’]‘i‘%ﬂﬁuﬁ’]ﬂ’]a@i{LLW“ﬁ;u"i]’mﬁadW]\‘l@i’NS] W 1 eannednly (Lazaris,
Vrechopoulos, Fraidaki and Doukidis, 2014: 3)

PINAVBINGUTI0E19TIUTIN M Ap 630 draH19 Ggannsasny Hair, Blak, Barbin, Anderson and Tatham
(2010) ﬁLLu:ﬁTjwmjmﬁasi’mﬁmm:awmiﬁmmw 10-20 wihpaseaulsasnale Tagsuispidaudssana
\dagj 42 Ta Q‘iﬁ'ﬂvlei”ﬁmuwmmaana;ué’aasi’mvlrj"ﬁ 15 1ihwasaaudssana e

mnﬁm’mswﬁaga

;ﬁﬁ?‘ﬂlﬁmuaaumulumﬂﬁmamawﬁagaL%aﬂ%mm @T’Jﬂ”?'ﬁ'mﬁiuLmul"ﬁ’%é‘nmwmauﬂmﬁadﬁnnmm
'{i'lmuﬂsjuﬁ'saahoa”[%muﬁumaﬁﬁm uunaungueg wazRanysudiltaudwaasifiad unssiess/dide
?{uﬁﬂmjmﬂ%ammmﬂLLquluﬂi:Lﬂﬂvlﬂﬂ FINNIRUSIWIN 2,359,098 At (FBNNURDAUAITIA, 2560) A28
AmIgudguu 2 % (stratified two stage sampling scheme) laglududi 1 uiswa uazdnaausan
ﬁ@g\maﬁmﬁwgﬁiﬂd T LLa:Lammueﬁﬁumamguﬁuﬁﬂgqmwumum USumma uazdn9sonia 1udi 2 G
Lﬁamw/é'}mamnmm%’mﬁ'}Qﬁiﬂa' P13 UAZLOTUEUA LD @Tm?%'mif,juﬁmihumudm (simple random
sampling) ﬁmu@lﬁﬂ‘yqu 8 176 UINUMALAZE1I399Ia 10 81Lne LLazlﬂﬁ%'ﬂﬂiﬁ'lﬁu@ﬁwuauﬂf,jm”'amm
Iu%mzJéﬁuwguq@ﬁﬁUf:LfJuaiﬂmuwhS] fiu Dldia/dunans 35 raths TINTIEU 630 et Iﬂmﬁuﬁq
winLiuTays AomunuasiessTnaRmAs N L UL IUe piilad 99 uaziaTuaudLay mummﬁﬁjmﬁanmw
sunalaludud 2

RERI PR PP RPN

@i']Lﬁumﬁmﬂ:ﬁ”agm%amsmmﬁ'ssn’m%mm:ﬁ@hﬂ'swﬁ ALady dmtﬁmmummgm wazldnng
lanerauuusumlassairsaialysunsy Smart PLS s'fiaLﬂumﬂﬁﬂfugdﬁiﬂumﬁmswzﬁfagaﬁﬁmm
Qﬂﬁamsjuﬂ'} (Jermsittiparsert, Siam, Issa, Ahmed and Pahi, 2019: 6)

msmmaauqmmwwaem'%?aaé’ia

i 1 NAFIUMIAINULAIATIEHam (content validity) ImﬁnLLmJaaumuﬁw”wm‘ifu"lﬂiﬁﬁmaqmg@ﬁ'ﬁ'
e luamanffisides 3 viu AsainasilumadendadauazRansananztadauiiid 10C
f3ud 0.50-1.00 azvmsaatdenly uddrden 10C d1ndn 0.5 a:ﬂmsmwﬂ%’uﬂ;aLm“'lmmmj”al,aual,mz
Rovinelli and Hambleton (1977) %aﬁwé’mﬁmmaa@ﬂﬁmmﬁagllszmn 0.67-1.00 oW NA3 %
Buh 2 MIIeTEANIAEIATI T an (convergent validity) @38M133ATNEHBIAUTzNaULTIE NI
(confirmatory factor analysis) Namﬁmsw:ﬁ“ﬁagawuiﬂmaaﬁﬂsxﬂaummyu (standardized factor loading)

@ o '

vosdulsdnalanneaadidnannnit 0.6 auinmives Hair, Blak, Barbin, Anderson and Tatham (2010)
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it 3 MIIaTeraauTan (reliability) °1Jaam%aﬁai’@l@sfl,%gm@hé’wﬂizﬁﬂﬁimammaumﬂ agﬂu
\nou laikasndn 0.7 Spira (2012) (@h‘ﬁ'ﬁﬁmmvlﬁagszmw 0.718-0.874) AranuudsUufianaldiade
(average variance extracted) 283@2uUsuAdudaz@aIla1uINNI1 0.5 Fornell and Larcher (1981) WazfA1Aa
Woagelasea (construct reliability) Ta3a2uUsuNsUARZAdA1WINNAIN 0.7 Nunnally (1978)

At 4 MIILATIEHANUADIATIFI N (discriminant validity) WU31¢0 VAVE ﬁ@hgan’h cross construct
correlation nnﬂ'ﬂua@uﬁﬁmﬁ'uuamdﬂmm“naann@T’;LL}Jﬁ@ﬁmmLﬁmm\‘n%qﬁ‘huun Liu, Zhao, Chau and
Tang (2015)

a o
HNan13lvy
a & v <
ms’amsﬁ:wagamvlﬂ
HANIETIVINFNAIB NI RsuLuuFaUaNLT AR NN TuNAT Y laswandsfaidusasns
o A a . . ° { Y
79.50 LWATNY TB8Az 20.50 Tedinguanyatizning 20-24 ﬁ Lﬂummumnﬁq@ Sasaz 33.20 mammﬁmq
321319 25-29 1 Sasaz 23.02 011 30-34 9 Sasaz 20.00 8¢ 35-39 9 Sauaz 13.96 Wazangy 40-49 3 Sauae
10.00 auiay amuinnanduludagtinuangudiragwswlngwnagluaanyinwy faoaz 44.40 1898907

o '

861999710 Sauaz 38.89 uazUSumma oz 16.67 ANNA1AU izé’umiﬁnmwu'jméjumamaﬁnmlu
im”uﬂ%zytyﬂﬂmﬂﬁq@ ouaz 47.62 spdasandaszaudSyanas feuaz 32.54 dniuSyanas Sonar 14.13
wargInilIyaln Sauas 571 awdrau moladiulngjegszning 10,000-30,000 1 Fauaz 48.30
so9a9an3eldiasndn 10,000 1 asas 29.00 51¢'le 30,001-50,000 LN Joeas 15.60 Waz 50,001 LN
W $ovaz 7.10 musau LLa:amumwmiﬁﬂmumﬂmya:Lﬂuwﬁfmm/gﬂﬁ'}ammuﬁaﬁwmumnﬁqw Jouaz
47.80 3098931 AvunITowANAN® Tosaz 31.70 TanamywiEnawandneigy Seuss 11.40 uazidnvas
flamy/gsNad@iua 3aeaz 9.00 AWAAL ﬁaam\‘iﬁwﬂayﬁq@lumsé@ﬁuﬁnﬂnaﬁuﬂﬁﬂ fla TaININIIN
fouas 88.60 JBIAINNTRINNILATRINLFIANBEU LAY TEUAL 5.90 FaanatTulud Teuas 4.30 LazTaINNI
LenwnAaTulnsentiinaoun Sauaz 1.30 ey

MIINATIERAILU VNN LATIAIN

ANNIN 1 LLamwami‘maauLﬁumammé'uﬁuﬁﬁ'mﬁ’aLLmJawimaaﬁ”'mwu'j'lﬁéﬁmﬁmwme;mmma%ms
anuruslsvasdnlsuaanslaalasNansanaine RS = 0.379 uaz 0.326 %agan’jwmwﬁ fa R° = 0.260
Cohen (1992) uazmInWaIneaNUs=ANIAUNIS (Beta) wuindasudunaianswadadassdaonely

o ; o A o e . & ,
JLAUUIN l,"ﬁi,m'«a']ﬂma:,u‘ﬂa‘:r—sm°n'|,r-5m,=rr1<1'*qﬂmﬁmmﬂmﬁmm,«'fr/ir 0.20 Awly Chin (1998)
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amAInsEaERA19In
dasmmminite
(PS-SV)

AnAINITEEERATDIN
, o

deanraTulyd

(WB-SV)

DGR

AnAINTTEEARAIIN arafianala
damudmiiauwun Tun1rladum
uImINTT (OG-SV) 5= -

B,: 0.313%%* VUEA

* =p<005

** = p <001

#** = p<0.001

n.s. = hifiteddnmneaia

AnAInIEaERA19IN

ﬁ‘ BIMLEWHEL ﬁﬂz)lll
(MA-SV)

Ao TEaERATIN
dasmaatazhadian
poulayl (snsv)

AN 1 LRUWNIANNFUNUTIILUUFNNILATIFI

HANIINATDUANNAZ 1%

HANINAFEURNNAZINA 1 wm’wqmﬂ"]ms%aﬁuﬁ”wmnﬁaamwﬁﬁmﬁﬁﬂﬁwa@iaqm@hn’mﬁaﬁuﬁﬂmﬂ
TN BUL LY SN atafiiudAnyiafian 0.001 lasdddunaziniiduma 0248 (B, = 0.248, t =
4987, p < 0.001) FNNATIWA 2 qmmmiﬂ%?aﬁuﬁﬁmnﬁmmaL’?uvl,sn@?ﬁaﬂ%wmiaqm@hmﬁaﬁuﬁﬂmﬂﬁaama
wheuuY Yy aﬂ'ﬁaﬁﬁfﬂéwﬁmmmﬁaﬁ 0.001 lapfendudssinsidunis 0215 (B,=0215,t=4701,p
< 0.001) auuAgIud 3 @1mmms%aﬁuﬁm’mﬁmmmawwaLﬂ“ﬁ;ﬂmﬁwmﬂﬁauﬁﬁﬁwﬁwa@iaqmmmi%aﬁuﬁw
NTOIMNIIAINUULL TS atnsfitdanynaadiadn 0.001 lasdddunlszandidums 0282 (B, = 0.282, t
= 5468, p < 0.001)auua§mﬁ4 QmﬁﬂﬂﬂisﬁaﬁuﬁwmﬂﬁmmaLﬂ%mhﬂé’dﬂuaauvlaﬁﬁﬁﬂﬁwa@iaqmmms%a
FUAIINTOINITMINBULLLL THMNT atefitdanniafian 0.001 Tafenauisdniiduna 0313 B, =
0.313, t = 5.737, p < 0.001) LLamuuaimﬁ' 5 qmmmsf’fi?aﬁuﬁwmﬂ"ﬁaamdﬁimmmmugimnmsﬁ'ﬁw%wmi AU
Aanalalunstesiudn Taodndudszantiaums 0475 (B; = 0475, t = 14.922, p < 0.001) MINI3BIRITL
mmﬁm”zymaaéT’aLLﬂiﬁmzﬁﬁﬁﬂﬁwaei aqmmmi%a§uﬁ’1mﬂ°ﬁa\1m\1<ﬂ°mmULL‘uuyitmm'iwu% qmmmi%?a
ﬁuﬁwmﬂ‘*ﬁmmmﬂ%aﬂhﬂa”aﬂuaaﬂaﬁﬁmmﬁm@ﬂuéwﬁuﬁ 1 (Lﬁaamﬂﬁmé'uﬂszﬁﬂﬁﬁumago‘ﬁ'q@) §eui 2
fa Qm@hma‘%@ﬁuﬁ’mﬂﬁmmqLLawwaLﬂfuiﬂiﬁ'wﬁ \nRauf adufi 3 da qmmﬂ'ﬁ%aﬁuﬁﬂmﬂ"ﬁaamwﬁfﬁm
LLazqmﬁ’m’ﬁ%aﬁuﬁﬂmnﬁaamafmvlﬁm’ ANAA

HANIIILAITITHONTNAVBIGIUUSAAL (moderator)

19t levinmsUsudana (data manipulation) Lﬁalﬁﬁmmgﬂﬁaaﬁaumﬁmsﬁzﬁwam:ﬂuﬂuaaﬁ'suﬂsﬁﬂ%wa

U U

o o

AU AN 2 Hanisnagaulasnslasiwdsanswaiinung 2 et U luannislasignsuaInuinanina
o @ A o ¥ e a &5 o a & a a & ' 2
mnufidunszulddnaudszinisunis B, vingeuainida (Bs = 0475) iadiuiu (B; = 0.664) uazdn R
P’ & A 2 A £ 2 A A o o A Y
NI lwINLAN (R = 0.326) thnduidu (R = 0.531) usasianiwadaudsinuaaninefunsanuiuuly

% a A =< dw a v v A' :3 1 > d' 3 1 rd’
pa3muiBarz AeanwuiiswalalunsBefudldifinanndu uazagluszdungeiasas 53.10 inninmein
M%ua 0.20 (Chin, 1998)
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qowemsdamdan

Haamawire

(P V) P ey
H1 drrduntnidadnd

. e

By:0.248 wlizasda

(S-SE)
(R A —. 2 H6 | B.: 07065

| e
eyl

wa-sv) B,: 0.215% 4%

amAmnITBadnaen
dowmwimbauun

armfiinala

Tensdadud
s8)

i Y
1B, : 0.664**]
A }

usEINIT (0G-5V)

2 ¢ ]
R’ 0.379 IR70.531 |

qmehnsdaindian
daamouanmiiedn

. .
tansv) B;: 0.282

nmsfuaraaanndas
B,:0.313%+* (PG}
e :

¥ =p<005
= =p<001

¥ = p < 0.001

nis. = eliiudfomnsada

AN 2 UROINANIINARAURBEIALUIAULTENTWarAY

H4,

HANINATDUANNAZIWINENAG ML TN

HAMINARDLANATINA 6 wudﬂﬁ‘n%wamaaﬂi:aumirﬁ%aﬁuﬁwLmuvl,%saﬂ@iaﬁwﬁuaamé’ww”uﬁszwj'mqm@h
mﬁaﬁuﬁ’mnﬁaomaﬁmmmmugsmmi wazanuianelalunsdasiu amaﬁﬁfﬂﬁ'm?ymmﬁﬁﬁ 0.001
Toofidrquysdntidunms 0.706 (Bs = 0.706, t = 3.392, p < 0.001) uaz auuﬁgm‘ﬁl 7 BnEWATRINIILIAW
aa@ﬂé’aaﬂ]’a;&m%dﬂi:ﬁ‘ﬂﬂajaﬁfuagu'jﬂﬁwﬁ’umwé}‘mﬁ’uﬁiwhaqm@hmiﬁ'fi?aﬁuﬁﬁmnﬁaamﬁimmﬂu,mJ
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